With the Key on the Cover 


The Trade Journal of the Office Equipment Industry 


JULY, 1944 


SPECIAL—NINETEENTH ANNUAL NOMDA CONVENTION REPORT—PAGE 11 














WHAT IT IS 


Spiro-Set combines Master paper and spirit hek- 
It is folded in “set” 


tograph carbon in one sheet. 


form and is ready for immediate use. 


WHAT IT DOES 


Spiro-Set meets every duplicating need in the 


production of copies from 50 in number to 350, or 


more. [tis used as well for gelatin duplicating needs. 


Spiro-Set registers clear, sharp impressions on all 


typewriters standard, noiseless and electric. 


Spiro-Sets may be printed so that any form, bill- 
head, specification sheet. etc.. may be reproduced 


with perfect registration. 


WHY IT’S BETTER 
Spiro-Set saves the typists time no aligning of 


separate master and carbon. 





Spiro-Sets uncoated edges keep your hands 


clean — they never touch the carbon. 


Spiro-Set's absolute compatability of master sheet 
and carbon prevents possibility of copy failures 


through use of unsuited or inferior master sheets. 


Spiro-Set is a Webster product in the Webster 


tradition of fine quality. 


The market for duplicating carbon paper has never 
been better. Ask our Service Representative about 


Spiro-Sets, or write direct to 


Y Webster ( 


is Amherst Street 


Cambridge 42. Massachusetts 





{OFFICE APPLIANCES is 
a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office 
machinery, office devices, of- 
fice furniture, office supplies 
and the complete range of 
commercial stationery. Its 
comprehensive news reports 
of the industry and its valu- 
able special articles upon 
subjects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial furniture, 
commercial stationery deal- 
ers and many of the largest 
corporations in the United 
States. It also reaches some 
dealers in forty-eight other 
countries who deal in Amer- 
ican office equipment. 


{No person, firm or corpo- 
ration either directly or in- 
directly connected with the 
industry the journal repre- 
sents has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best in- 
terests of the field it serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 
fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions to 
which it will give prompt 
and earnest consideration. 
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{SUBSCRIPTION RATES 
in the United States and its 
possessions and Mexico--one 
year, $2.00;two years, $3.00; 
three years, $4.00. Canada— 
one year, $2.50; two years, 
$4.00; three years, $5.50; 
Foreign — one year, $3.00; 
two years, $5.00. Remit- 
tances may be made by 
personal checks, drafts on 
New York or Chicago, post 
office or express money or- 
ders, or in American postage 
stamps or currency, if sent 
by registered mail. Single 
copies, twenty-five cents. 
{CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. Notice re- 
ceived before the fifteenth 
of the month will permit 
delivery of next issue at 
new address. Both old and 
new addresses must be given. 
{CONTRIBUTIONS are in- 
vited upon any topic of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
accepted manuscripts will 
not be returned unless post- 
age is enclosed by the sender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 
{ADVERTISING RATES 
upon application—only ar- 
ticles of office equipment 
or directly related products 
eligible. 

Entered as second-class 
matter, July 8, 1905, at the 
post office at Chicago, IIl., 
under Act of March 3, 1879. 
{“‘Office Appliances’’ is regis- 
tered inthe United States Pat- 
ent Office, Washington, D. C. 
{COPYRIGHT. Contents 
covered by copyright, 1944, 
by the Office Appliance 
Company. 
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These advertisements present the products of the leading manufacturers in each division of the industry. Because of the ground 
for honest differences of opinion, the publishers obviously cannot undertake to guarantee transactions between advertisers and 


They do, however, offer their services in resolving any disagreements which result from relations established 
through the journal. 


customers. 


A 
Acco Products, Inc. 
Ace Fastener Corp. 
Acme Staple Co. 
Acme Visible Records, Inc. 
Adirondack Chair Co. 
Aigner, G. J., Co. 
Allen Calculators, Inc. 
Allen & Co. 
All-Steel-Equip. Co. 
Alma Desk Company 
Amberg File & Index Co. 
American Hair & Felt Co. 
Amer. Passbook Co. 
Amer. Photo Laboratories 
Amer. Writing Paper Corp. 
Ames Supply Co. 
Anderson-Hickey Co., Inc. 
Art Metal Construction Co. 
Art Steel Sales Corp. 
Associated Stationers Supply 
Co. 
Autocopy, Inc. 
Autopoint Company 
B 
Bainbridge, Kimpton & Haupt, 
Inc. 
Bankers Box Co. 114, 
Barkley, C. L., & Co. 
Beach Publishing Co. 
Bolens Products Co. 
Boorum & Pease Co. 
Boynton and Co. 
Bright Chair Co. 
British Staty. Exporter 
Browne-Morse Co. 
Brush-Punnett Co. 
Buckeye Ribbon & Carbon Co. 
Business Efficiency Aids 122, 
Cc 
‘ameron Mfg. Co. 


ardinell Corp. 


?_ a a 


Narotype Co., The 

‘odo Mfg. Corp. 

Sole Steel Equipment Co. 
Yolumbia Rib. & Car. Mfg. Co. 


‘olumbia Steel Equipment Co. 


A aA RA 


Commonwealth Publishing Co. 
Yontinental Ink Co. 

ooke & Cobb Co., The 

‘ook, The H. C., Co. 

‘opy Right Mfg 
Typewriter 
Mfg. 


~~ a a a 


Corp. 


‘orona 
Corry-Jamestown Corp. 
Cotterman, I. D. 
Co. 

Co. 


Cram, The George F., 
Cramer Posture Chair 

D 
Daco Card & Index Co. 
Ltd. 
Dawn Mfg. Corp., Ltd. 
Dayton Stencil Works 
Dick, A. B., Co. 


Diebold, 


Darnell Corp., 


Inc. 
Domore Chair Co. 
Doppelt, Charles & Co. 
Downey, C. L., Co 

E 
Eaton Paper Corp. 
Ehrlich Upholstery Works 


Esterbrook Pen Co., The 


126 
147 


99 
“0 


145 


99 
144 
150 


11] 
119 
157 
154 
127 
144 
151 

31 

90 
157 
155 


112 


155 
148 
156 
154 
29 
68 
65 
138 


150 


143 
146 
154 


F 
Finch & McCullouch 132 
Friden Cale. Mach. Co., Inc. 80 
Fulton Specialty Co 126 
G 
General Fireproofing Co 60, 61 
Globe-Wernicke Co., The 38, 39 
Graff, Geo. B., The 143 


Graphic Duplicator Co. 


Great Lakes Store Fixture Co.. 


Guide System & Supply Co. 


Gunlocke, W. H., Chair Co 


H 
Hall-Welter Co. 
Harding, Milo, Co. 
Hedges Mfg. Co. 
Heyer Corporation, The 


High Point Bndg. & Chair Co. 


Hoosier Desk Co. 
Hunt, C. Howard, Pen Co. 


I 
Imperial Desk Co. 
Mfg. Co. 
Imperial Methods Co. 


Imperial 


Indiana Desk Co. 

Industrial Tape Corp. 
Inkograph Company, Inc. 
Ink Specialties Co., Inc. 
International Business Mach. 


Corp. 


Jasper Chair Co. 
Jasper Desk Co., The 
Jasper Office Furntiure Co 


Jasper Seating Co. 


K 
Kahn, David, Inc. 
Keep 
Kemprene Products Co. 
Koh-I-Noor Pencil Co. 


Prices Down 


, Ine 


97 


45 


109 


156 
133 
113 
159 
115 
128 


97 


131 
R88 
106 


144 


Leopold Co. 


M 


Manifold Supplies Co. 
Markilo Co. 

Markwell Mfg. Co. 
Master-Craft Corp., Div. S-W 
Meilicke Systems, Inc. 
Meilink Steel Safe Co. 
Metalstand Company 


Meyer & Wenthe, Inc. 

Michigan Desk Co. 

Mimeograph 

Mittag & Volger, Inc. 

Morse, J. S. 

Mutschler Bros. Co. 
N 


National Blank Book Co. 
National Desk Co., Inc. 
Neéva-Clog Products, Inc. 
New England Woodwkg. Co. 
New Indiana Chair Co. 
Norcor Mfg. Company 


Northern States Envelope Co. 


O 
Office Specialty Mfg. Co. 
Old Town Rib. & Car. Co. 
Oshkosh Engraving Co. 
Oxford Filing Supply Co. 


P 
Pacific Cb. & Ribbon Mfg. Co. 
Parker Pen Company 
Co., 


Peerless Steel Equip. Co. 


Peerless Imperial Inc. 
Perma-Bilt Equipment Co. 
Phillips Process Co., Inc. 
Photo Materials Co. 
Polychrome Corp. 
Postindex Visible Records 
Precise Developments Co. 


Pronto File Corp. 





THE SERVICE BUREAU 


of Office Appliances is maintained for the exclusive 
use of subscribers and advertisers. In the execution 


of its various commissions this bureau calls 


upon 


practically every member of the staff. It answers by 
personal letters all inquiries upon matters germane to 
the field, it furnishes special reports upon articles of 
office equipment, supplies names of manufacturers of 
any article wanted, puts man and job together, pre- 
pares advertising copy, furnishes list of desirable 
agents and dealers in nearly every country, aids for- 
eign dealers in securing U. S. A. lines, and in many 
other ways performs useful service, all without charge. 
Subscribers in every land have made, and are making, 
good use of this bureau; manufacturers in every sec- 
tion of the field have evidence of its proved value. 
Subscribers’ requests for catalogues to bring their files 
up to date, or to replace the file in case of fire or 
other form of destruction, are broadcasted in a bulle- 


tin which is mailed frequently to leading manufac- 


turer 


Ss. 
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. 56 


87 
105 
117 
147 

54 


132 

49 
147 
156 


97 
73 
41 
138 
154 
153 
153 
134 


id 
146 
102 























APPLIANCES, 


Q 
Quality Park Envelope Co. 70 
R 
Red Feather Products, Ltd. 83 
Regal Typewriter Co. 155 


Reinke Associates, Harold 156 
Reyburn Mfg. Co., Inc., The 94 
Rite-Line Sales Co., Inc. 
Rite-Rite Mfg. Co. 157 


i | Se Sa ee 156 
Roberts Number. Mach. Co. 148 
Roberts, Weldon, Rubber Co. 155 


Rochester Wire-O Binding Co...154 


Rockwell-Barnes Co. 51 

Rol-Dex Company 103 

Royal Metal Mfg. Co., The 152 

Royal Typewriter Co. B 33 
Ss 

St. Johns Table Co. 153 

Santos & Company 140 


Sengbusch Self Cl. Inkst’d Co...129 


Shaw-Walker Co. 55 
Sheaffer, W. A., Pen Co......... 43 
Sheppard, C. E., Co. ..150 
Shipman-Ward Mfg. Co. 156 
Sikes Co., Inc., The 59 
Sinclair & Valentine Co. 148 
Sloane, W. & J. " 79 
Smith, L. C., & Corona Type- 
WEISER, “GNC. .é0ic cc... : 31 
Speed Key Mfg. Co......... 157 
Speed-O-Print Corp. . 141, 142 


Speed Products Co. ; 96 


Staedtler, J. S., Inc. 154 
Starkey Paper & Supply Co. 155 
Stationers Clearing House 151 
Stationers Loose Leaf Co. 132 
Stein Bros. Mfg. Co. 108 
Stewart, R. A., & Co. 139 
Storms, H. M., Co. 133 
Sturgis Posture Chair Co. 81 
YY 

Technygraph Co., The 145 
Typewriter Equipment Co., 

Inc. 157 


U 
Underwood Elliott Fisher Co. 
Back Cover 


United Autographic Reg. Co. 72 


U. S. Bronze Sign Co. 154 
U. S. Typewr. Rib. Mfg. Co. 151 
Vv 
Vail Mfg. Co....... ; 50 
Van Dyke Industries 104 
Veit Manufacturing Co., The ..110 
Victor Adding Machine Co. 69 
Victor Safe & Equip. Co. 92 
Ww 
Wabash Filing Supplies, Inc. 82 
Warshaw Mfg. Co...... ...150 
Webster, F. S., Co.... ee ae 
Wells Office Furn. Co. 100, 101 
Wilson Jones Co. 37 
Wood Office Furn. Institute 64 
Y 
Yawman and Erbe Mfg. Co. 137 
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For the benefit of the subscribers the lines advertised are here classified. 
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LASSIFICATIONS 


Many of the requirements of the modern business office 






are represented. Should subscribers be interested in any article of office equipment not listed here, they are cordially invited to 
communicate with the service bureau, through which the information will be promptly and cheerfully furnished by letter, without 
obligation. 


Adding Machine Parts 
Ames Supply Co 58 
Shipman-Ward Mfg. Co 156 


Adding Machine Rolis & Paper 





Rockwell-Barnes Co 51 
Adding Machines 
Allen Calculators, Ine. 78 
Friden Calculating Mach. Co 80 
Smith, L. C., & Corona Type 
writers . ‘ 31 
Victor Adding Machine Co 69 
Adding — Rebuilt & Used 
Morse, J 172 
Shipman- Ward Mfg. Co. 156 


Underwood Elliott Fisher... Back Cover 


Adhesives 
(See Inks, 


Arch and Clip Board Files 


Adhesives, etc.) 


Globe-Wernicke Co., The 38, 39 

Rockwell-Barnes Co re 

Shaw-Walker Co. 55 

Yawman and Erbe Mfg. Co ena 
Ash Trays and Stands 

Finch & McCullouch 132 
Associations, Manufacturers 

Wood Office Furniture Institute 64 


Atlases, Geographical 
Cram, George F., Co. 155 


Autographie Registers 
United Autographic Register Co. 


Bank Supplies 
Downey, C. L., Co 150 


Bankers Note Cases 


Art Steel Sales Corp 107 
General Fireproofing Co., The....38, 39 
Globe-Wernicke Co., The 60, 61 
Victor Safe & Equip. Co...... we 
Binders, Catalogue and Periodical 
Acco Products, Inc. 62 
Amberg File & Index Co. 147 
Master-Craft Corp., Div. S.W..... 67 
National Blank Book Co....... 54 
Sheppard, The C. E. Co 150 
Wilson Jones Co . 37 
Binders, Permanent Storage 
Boorum & Pease Co. 71 
Master-Craft Corp., Div. S.W. 67 
Sheppard, The C. E., Co 150 
Wilson Jones Co 37 
Blank Books 
Boorum & Pease Co. 71 
National Blank Book Co. er 
Rockwell-Barnes Co ; . $1 
Wilson Jones Co : 37 


Blue Print and Plan File Cabinets 
All-Steel-Equip Co 


Anderson-Hickey Co. ... ° 86 
Art Metal Construction Co........ 77 
Art Steel Sales Corp. 107 
Browne-Morse Co. ...... saieinenind 
Cole Steel Equipment Co. 111 
Columbia Steel Equipment Co 119 
Corry-Jamestown Mfg. Co. 90 
General Fireproofing Co., The....60, 61 
Globe-Wernicke Co., The 38, 39 
Peerless Steel Equip. Co x 138 
Pronto File Corp. . 102 
Shaw-Walker Co. 2 55 
Yawman and Erbe Mfg. Co 137 
Bond Boxes 
Art Steel Sales Corp 107 
General Fireproofing Co., The....60, 61 
Globe-Wernicke Co., The 38, 39 
Book Cases 
All-Steel-Equip Co. 84 
Art Metal Construction Co 77 
Browne-Morse Co 95 
Corry-Jamestown Mfg. Co. 90 
General Fireproofing Co., The..60, 61 
Globe-Wernicke Co., The............38, 39 
Michigan Desk Co. 124 
New England Woodworking (Co.....105 
Peerless Steel Equip. Co. 138 
Shaw-Walker Co. ii . . 55 
Wabash Filing Supplies, Inc. 82 
Yawman and Erbe Mfg. Co.. 137 


Bookkeeping Machines 
Int'l Business Machines Corp. 149 
Underwood Elliott Fisher...Back Cover 


Box Letter Files 


Amberg File & Index Co.................147 
Art Steel Sales Corp.................... 107 
Cole Steel Equipment Co...................111 
Jlobe-Wernicke Co., The ---.08, $9 
- a |) A 113 
Rockwell-Barnes Co. ede 
Brief & Zipper Cases 
Doppelt, Chas., & C0.......ccccecoceo0- 138 
Master-Craft Corp., Div. S-W..... 67 
Stationers Loose Lf. Co. 132 
Stein Bros. Mfg. Co.... 108 


OFFICE APPLIANCES, 


Business Forms 
Assoc. Statnrs. Supply Co 
Calculating Devices 
Meilicke Systems, Inc 
Shipman-Ward Mfg. Co 
Victor Safe & Equipment Co 


Calculating Machines 
Allen Caleulators, Inc 
Friden Calculating Mach. Co 
Victor Adding Machine Co 


Calculating Machines, Used 
Morse, J. S 


Carbon Papers 
(See Ribbons and Carbons) 

Card Index Boxes and Trays 
All-Steel-Equip Co 
Amberg File & Index Co 
Art Metal Construction Co. 
Art Steel Sales Corp 
Boynton and Co 
Cole Steel Equipment Co 
Columbia Steel Equipment Co 
Corry-Jamestown Mfg. Co 


General Fireproofing Co., The....60, 
The 38, 


Globe-Wernicke Co 
Guide System and Supply Co 
Hedges Mfg. Co 

Imperial Methods Co 

New England Woodworking Co 
Norcor Mfg. Co 

Peerless Steel Equip. Co 

Pronto File Corp 

Shaw-Walker Co 

Warshaw Mfg. Co 

Wells Office Furniture Co 100, 
Yawman and Erbe Mfg. Co.. 


Card Indexes, Mechanical 
Diebold, Ine 
Rol-Dex Co 


Cash Boxes 
Art Steel Sales Corp 
Cole Steel Equipment C 
General Fireproofing Co., 


) 


Casters, Caster Bearings, Slides 
Darnell Corp 


Celluloid Envelopes 
(See Envelopes, Celluloid) 
Chair trons 
Bolens Products Co 


Chair Mats 
Office Specialty Mfg. Co 


Chairs, Folding 
Adirondack Chair Co 
Norcor Mfg. Co 
Royal Metal Mfg. Co 


Chairs, Office 
Bright Chair Co 
Cramer Posture Chair Co 
Domore Chair Co 


Ehrlich Upholstery Works 


General Fireproofing Co., The....60, 


Gunlocke, The W. H. Chair Co. 
High Point Bending & Chair Co 
Jasper Chair Co 

Jasper Seating Co 

Michigan Desk Co 

New Indiana Chair Co 

Royal Metal Mfg. Co 
Shaw-Walker Co 

Sikes Co., The 

Sturgis Posture Chair Co 

Wells Office Furniture Co 100, 


Chairs (Posture) 
Bright Chair Co 
Cramer Posture Chair Co 
Domore Chair Co 


General Fireproofing Co., The....60, 
Chair Co..... 


Gunlocke, The W. H 
High Point Bending & Chair Co 
Jasper Chair Co 

Jasper Seating Co 

Metalstand Co 

Shaw-Walker Co 

Sikes Co., The 

Sturgis Posture Chair Co 

Wells Office Furniture Co 100, 


Chairs, Tablet Arm 
Jasper Chair Co. 
Jasper Seating Co 
New Indiana Chair Co 


Check Book Covers & Passbooks 
Amer. Passbook Co 


Check Protectors & Writers 
Hall-Welter Co 


Checks, Stamped Metal 
Dayton Stencil Works 
Meyer & Wenthe, Inc.. 
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The....60, 


107 
111 
61 


148 


157 


156 


Clip Boards 


(See Arch and Clip Board Files 


Coin Bags, Trays & Wrappers 


Art Steel Sales Corp. 107 
Downey, ( ke 150 
Copyholders 
Acco Products In 62 
Copy Right Mfg. Cort 151 
Dawn Mfg. Corp., The 156 
Rite-Line Sales Co Ine 127 
Wells Office Furniture Co 100, 101 
Costumers 
Globe-Wernicke Co The 38, 39 
Peerless Steel Equip. Co 138 
Shaw-Walker Co 55 
Wells Office Furniture Co 100, 101 


Dating Stamps 
Fulton Specialty Co ] 
Meyer & Wenthe, Inc 153 

If 
1 





Rivet-O Mfg. Co 
Stewart, R. A. & Ci 


Desk Lamps 
Dawn Mfg. Co 156 
Santos & Company 140 


Industries 104 


Van Dyke 
Desk Pads & Tops 
Aigner, G. J., Co gh 


Wilson Jones Co 37 


Desk Pen & Ink Sets 


Sengbusch Self Cl. Inkst’d Co 129 
Sheaffer, W. A Pen Co 41 
Desk Tray Supports 
Assoc Statnrs Supply Co 126 
Desk Trays 
Aigner, G. J., Co 85 
Art Metal Construction Co 77 
Art Steel Sales Corp 107 
Soynton and Co. 116 
Corry-Jamestown Mfg. Co 90 
General Fireproofing Co., The....60, 61 
Globe-Wernicke Co., The 38, 39 
Hedges Mfg. Co 113 
Imperial Methods Co 146 
Metalstand Co 52 
Peerless Steel Equip. 138 
Shaw-Walker Co 5 
Yawman and Erbe Mfg. Co 137 


Desk Work Distributors 


Art Steel Sales Corp 107 
Globe-Wernicke Co., The 38, 39 
Victor Safe & Equip. Co 92 
Wilson Jones Co 37 
Desks 
Alma Desk Co 98 
Art Metal Construction Co 77 
Art Steel Sales Corp 107 
trowne-Morse Co on 
Columbia Steel Equipment (<« 119 
Corry-Jamestown Mfg. Co 90 
General Fireproofing Co., The...60, 61 
Globe-Wernicke Co The 38, 39 
Hoosier Desk Co 128 
Imperial Desk Co 66 
Indiana Desk Co 120 
Jasper Desk Co gg 
Jasper Office Furniture Co 10¢ 
Michigan Desk Co 124 
National Desk €o., In 56 
Peerless Steel Equip. 138 
Royal Metal Mfg. Co 152 
Sloane, W. & J 79 
Shaw-Walker Co 55 
Victor Safe & Equip. Co 92 
Wells Office Furniture Co 100, 101 
Yawman and Erbe Mfg. Co 137 


Diaries (See Memo Books 


Drafting Instruments & Equipment 
Cardinell Corp 144 


Duplicating Machines & Supplies 


Autocopy, Inc 147 
Sainbridge, Kimpton & Haupt 125 
Columbia Rib. & Carb. Mfg. Co 57 
Dick, A. B., Co 29 
Graphic Duplicator Co 151 
Harding, Milo. Co 133 
Heyer Corp., The 159 
Ink Specialties Co 14¢ 


Manifold Supplies Co 


Mimeograph, The 2 
Mittag & Volger, Inc 53 
Old Town Ribbon & Carbon Co 49 
Polychrome Corp 134 
Red Feather Products, Ltd 83 
Sinclair & Valentine Co 148 
Smith, L. C., & Corona Tws 31 
Speed-O-Print Corp 141, 142 
Starkey Paper & Supply Co 155 
Technygraph, The 145 
Victor Safe & Equip. Co 92 
oomere Machines, Used 
Graphie Duplicator Co 151 
Morse, J. S. 152 


Envelopes 
Cooke & Cobb Co. 137 
tlobe-Wernicke Co., The 38, 39 
Northern States Envelope Co 54 
Quality Park Envelope Co . 70 
Wilson Jones Co 37 
Envelopes, Celluloid 
Aigner, G. J., Co 85 
Markilo Co. .... 57 
Veit Mfg. Co., The 110 
Erasers, Rubber 
Koh-I-Noor Pencil Co 74 
Roberts, Weldon, Rubber Co 5 
Expense Books 
Beach Publishing Co 157 
Eyelets & Eyelet Fasteners 
Rivet-O Mfg. Co. 156 
File Boxes, Fibre Collapsible 
Bankers Box Co. 114, 121 
Barkley, C. L., & Co 130 
Diebold, Ine. . 68 
Globe-Wernicke Co., The 38, 39 
Guide System & Supply Co 43 
Oxford Filing Supply Co. 156 
Pronto File Corp 102 
File Boxes, Metal 
Art Metal Construction Co 17 
Art Steel Sales Corp 107 
Cole Steel Equipment Co 111 
Corry-Jamestown Mfg. Co. 90 
Globe-Wernicke Co., The 38, 39 
Peerless Steel Equip. Co 138 
Pronto File Corp. 102 
Rockwell-Barnes Co. 51 
Shaw-Walker Co 55 
Victor Safe & Equip Co. 92 
Filing Cabinets, Insulated 
Shaw-Walker Co. 55 
Victor Safe & Equip. Co 92 
Filing Cabinets, Metal 
All-Steel-Equip Co. 84 
Anderson-Hickey Co. 86 
Art Metal Construction Co 77 
Art Steel Sales Corp. 107 
Srowne-Morse Co 95 
Cole Steel Equipment Co. 111 
Columbia Steel Equipment Co. 119 
Corry-Jamestown Mfg. Co 90 
General Fireproofing Co., The....60, 61 
Globe-Wernicke Co., The 38, 39 
Peerless Steel Equip. Co. : 
Shaw-Walker Co. ............... 


Victor Safe & Equip. Co 
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THE CLASSIFICATIONS 


(Continued from page 5 
Fountain Pens, Mfrs. 
Esterbrook Pen Co., The 154 
Inkograph Co., The 152 
Kahn, David, Inc 89 
Parker Pen Co 73 
Sheaffer, W. A., Pen Co 4 
Globes, Geographical 
Cram, The George F., Co 1S 
Gummed Cloth Rings 
Graff, Geo. B., Co 143 
Reyburn Mfg. Co 44 
Warshaw Mfg. Co 150 
Gummed Tape 
Industrial Tape Corp 75 
Reyburn Mfg. Co 94 
Honor Rolls 
U. 8S. Bronze Sign Co 54 
Index Card Signals 
Cook, H. C. Co 144 
Graff, Geo. B., Co 143 
Victor Safe & Equip. Co 42 
Index Tabs 
Aigner, G. J., Co R85 
Amberg File & Index Co 147 
Barkley, C. L., & Co 130 
Globe-Wernicke Co., The 38, 39 
Guide System & Supply Co 43 
Markilo Co 57 
Master-Craft Corp., Div. S.W 67 
Reyburn Mfg. Co 94 
Shaw-Walker Co 55 
Sheppard, The C. E. Co 150 
Speed Products Co. iss odaeciadl 96 
Veit Mfg. o., The 110 
Victor Safe & Equip. Co. 92 
Inks (Writing), Adhesives, Etc. 
Kemprene Products Co 93 
Parker Pen Co 73 
Rivet-O Mfg. Co 156 
Stewart, R. A & Co 139 
Inketands 
Sengbusch Self Cl. Inkst’d Co. 129 
Labels 
Imperial Methods Co 146 
Orford Filing Supply Co 156 
Reyburn Mfg. Co 94 
Warshaw Mfg. Co 150 
Ladders, Library, Store & Vault 
Cotterman, I. D 57 
Leads for Mechanical Pencils 
Autopoint Co 123 
Kahn, David. Inc a9 
Rite-Rite Mfg. Co 157 
Sheaffer, W. A Pen Co 41 
Leather Goods 
Doppelt, Chas., & Co 138 
Stein Bros. Mfg. Co 108 
Leather Upholstered Furniture 
Bright Chair Co 145 
Ehrlich Upholstery Works ae 
Gunlocke, The W. H. Chair Co. ..109 
Jasper Chair Co. 131 
New Indiana Chair Co 117 
Letter Trays (See Desk Trays) 
Library Equipment 
All-Steel-Equip Co R4 
Art Metal Construction Co. 77 
Art Steel Sales Corp 107 
Corry-Jamestown Mfg. Corp .. 90 
General Fireproofing Co., The._.60, 61 
Globe-Wernicke Co., The 38, 39 
Peerless Steel Equip. Co 138 
Shaw-Walker Co. 55 
Yawman and Erbe Mfg. Co 137 
Lockers and Storage Cabinets 
All-Steel-Equip Co R4 
Anderson-Hickey Co. 86 
Art Metal Construction Co 77 
Art Steel Sales Corp 107 
Browne-Morse Co 95 
Corry-Jamestown Mfg. Corp 90 
General Fireproofing Co., The....60, 61 
Globe-Werntcke Co The 38, 39 
Great Lakes Store Fixture Co.........127 
New England Woodworking Co 105 
Shaw-Walker Co 5 
Yawman and Erbe Mfg. Co 37 
Loose Leaf Books & Systems 
Amberg File & Index Co. 147 
Boorum & Pease Co 71 
Master-Craft Corp., Div. S-W 67 
National Blank Book Co 154 
Sheppard, The C. E., Co 150 
Stationers Loose Leaf Co... 132 
Wilson Jones Co 37 
Loose Leaf Sheet Covers, Celluloid 
Aigner, G. J., Co R5 
Markflo Co 157 
Wilson Jones Co 87 
Loose Leaf Metals and Deviees 
Sheppard, The C. E. Co 150 
Wilson Jones Co. 37 
Mail Distributors 
Globe-Wernicke Co., The 38, 39 
Victor Safe & Equip. Co 92 


6 


Map Tacks 
Graff, Geo. B. Co 143 


Maps 
Cram, The George F., ¢ 155 


Matched Office Suites 
Art Metal Construction Co 
General Fireproofing Co., The.60, 61 


Glove-Wernicke Co., The 38, 39 
Leopold Co. 63 
Royal Metal Mfg. Co ----152 
Shaw-Walker Co 55 
Sloane, W. & J 79 


Memorandum Books 


Boorum & Pease Co 71 
National Blank Book ( 154 
Rockwell-Barnes Co 51 
Wilson Jones Co 37 


Memorandum Devices 





Autopoint Co 12% 

Finch & MeCullouch 132 
Mending Tape 

Industrial Tape Corp 75 

Reyburn Mfg. Co 94 

Warshaw Mfg. Co 150 
Metal Badges, Checks, Tokens, Ete. 

Dayton Stencil Works 

Meyer & Wenthe, Inc 
Moisteners 

Rivet-O Mfg. Co 156 

Sengbusch Self Cl. Inkst'd Co 129 
Numbering Machines 

Roberts Numbering Mach. Co 148 
Office Partitions and Railings 
Globe-Wernicke Co. The 38, 39 
Office Printing Outfits 

Fulton Specialty Co 126 
Pads, Figuring 

Boorum & Pease Co z 

National Blank Book (C« 154 

Rockwell-Barnes Co 51 
Wilson Jones Co 37 
Paper 

Amer. Writing Paper Corp 148 

Eaton Paper Corp. 143 

Rockwell-Barnes Co 5 
Paper Clamps 

Acco Products, Inc aids 

Esterbrook Pen Co The 154 

Hunt, C. Howard, Pen Co 127 
Paper Clips 

Acco Products Inc 62 
Cook, H. C., Co 144 
Graff, Geo. B., Co 143 

Vail Manufacturing Co 50 
Paper Fastening Machines 

Ace Fastener Corp 145 

Acme Staple Co 156 

Markwell Mfg. Co. 136 

Neva-Clog Products, Inc 87 
Speed Products Co 96 

Victor Safe & Equip. Co 92 
Parcel Post Rate Charts & Maps 
Oshkosh Engraving Co 7 
Paste (See Inks, Adhesives, Etc 
Pencil Sharpeners 

Hunt, C. Howard, Pen Co 127 
Pencils, Mechanical 

Autopoint Co 123 

Parker Pen Co 73 
Rite-Rite Mfg. Co 57 
Sheaffer, W. A., Pen Co 41 
Pencils, Wood Cased Lead 
Koh-I-Noor Pencil Co 74 
Staedtler, J. S., Inc 54 
Pens, Steel 

Esterbrook Pen Co., The 154 

Hunt, C. Howard, Pen Co. 127 

Sengbusch Self Cl. Inkst’d Co.....129 


Pins and Pin Containers 


Vail Mfg. Co 50 
Platens, Typewriter 

Ames Supply Co 58 

Typewriter Equipment Co 57 
Presentation Covers 

Amberg File & Index Co 147 

Oxford Filing Supply Co 156 


Price & Sign Markers 
Fulton Specialty Co 126 
Stewart, R. A., & Co 135 


Publishers 
British Stationery Exporter 15 
Punches 
Acco Products, Inc 62 
Boorum & Pease Co., The 71 
Globe-Wernicke Co., The 38, 39 
National Blank Book Co 154 
Wilson Jones Co 37 
Ribbons and Carbons 
Allen & Co. 152 
Ames Supply Co 58 
Buckeye Ribbon & Carbon Co 126 
Cameron Mfg. Co 99 
Codo Mfg. Corp 118 
Columbia R. & C. Mfg. Co Pe 


Manifold Supplies Co. 35 
Mittag & Volger, Inc 53 
Old Town Rib. & Car. Co 49 
Pacific Car. & Rib. Mfg. Co 97 
Peerless Imperial Co. 39 
Phillips Process Co 153 
Regal Typewriter Co ~- 155 
Royal Typewriter Co., Inc.......... . 33 
Shipman-Ward Mfg. Co cee | 
Storms, H. M., Co 133 
Underwood Elliott Fisher...Back Cover 


U. 8. Typewriter Ribbon Mfg. Co...151 
Webster, F. S., Co 9 
Rubber Stamps 
Meyer & Wenthe, In 153 
Stewart, R. A., & Co 139 
Superior Type Co 139 


Rubber Type 


Fulton Specialty Co f = 126 
Stewart, R. A., & Co 139 
Safes 
Art Metal Construction Co 77 
Brush-Punnett Co 9] 
Diebold, Inc 68 
General Fireproofing Co., The..60, 61 
Globe-Wernicke Co., The 38, 39 
Meilink Steel Safe Co 135 
Shaw-Walker Co 55 
Victor Safe & Equip. Co 92 
Yawman and Erbe Mfg. Co 137 
Scrapsbooks 
Globe-Wernicke Co The 38. 3 
Wilson Jones Co 3 


Secretary Desks 
Art Metal Construction Co 77 


General Fireproofing (o., The. .60, 61 
Globe-Wernicke Co., The 38, 39 
Peerless Steel Equip. Co 138 
Shaw-Walker Co 55 
Wabash Filing Supplies, Inc 82 
Shelving 
All-Steel-Equip Co 84 
Art Metal Construction Co 77 
Rrowne-Morse Co an 
Corry-Jamestown Mfg. Co 90 
General Fireproofing Co., The._60, 61 
Globe-Wernicke Co., The 38, 39 


Shaw-Walker Co. 55 


Slide Rules 


Reinke, Harold, Asso 156 
Stamp Pads 
Fulton Specialty Ce 126 
Meyer & Wenthe, Inc 153 
Phillips Process Co 153 
Rivet-O Mfg. Co 156 
Rockwell Barnes Co 51 
Stewart, R. A., & Co 139 
Victor Safe & Equip. Co . 92 
Stanes for Office Machines 
All-Steel-Equip Co 84 
Ames Supnly Co 5R 
‘nderson-Hickey Co R86 
Art Steel Sales Corp 107 


General Fireproofing Co., The. 60, 61 
Globe-Wernicke Co The 38, 39 
Metalstand Co 52 
Peerless Steel Equip. Co 138 
Shipman-Ward Mfg. Co 156 
Sturgis Posture Chair Co 81 
Wells Office Furniture Co 100, 101 
Staple Extractors 
Ace Fastener Corp 145 
Stoples and Stapling Machines 
Ace Fastener Corp 145 
Acme Staple Co 155 
Markwell Mfg. Co 136 
Neva Clog Products, Inc 87 
Speed Products Corp 96 
Vail Manufacturing Co 50 
Stationery 
Assoc. Statnrs. Supply Co 126 
Stationers Clearing House 151 
Stencils, Brass 
Dayton Stencil Works 154 
Stenographers’ Note Books 
National Blank Book Co 154 
Rockwell-Barnes Co. 1 
Stools 
Wells Office Furniture Co. 100, 101 
Storage and Transfer Cases 
All-Steel-Equip Co 84 
Amberg File & Index Co 147 
Art Metal Construction Co 77 
Art Steel Sales Corp 107 
Bankers Box Co 114, 121 
Barkley, C. L., & Co 130 
Browne-Morse Co 95 
Cole Steel Equipment Co 111 
Columbia Steel Bquipment Co 119 
Corry-Jamestown Mfg. Co 90 
General Fireproofing Co., The 60, 61 
Globe-Wernicke Co., The 38, 39 
Guide System & Supply Co 43 
Imperial Methods Co 146 
Peerless Steel Equip. Co 138 
Pronto File Corp ...102 
Rockwell-Barnes Co. 51 
Shaw-Walker Co 55 
Yawman and Erbe Mfg. Co 137 
Store Fixtures and Equipment 
All-Steel-Equip Co R4 


Strong Boxes, Fire Protected 
Diebold, Inc ... 68 
Meilink Steel Safe @® ....135 
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Tables 
Art Metal 


Construction Co. 77 
Browne-Morse Co. 4 95 


Corry-Jamestown Mfg. Co. 90 





General Fireproofing Co., The....60, 61 
Globe-Wernicke Co., The 38, 39 
Mutschler Bros. Co. 144 
Peerless Steel Equip. Co 138 
St. Johns Table Co. 153 
Shaw-Walker Co 55 
Victor Safe & Equip. Co 92 
Wells Office Furniture Co 100, 101 
Tabulating & Statistic Machines 
Int'l Business Machines Corp 149 
Tags 
Reyburn Mfg. Co ; 94 
Tax Record Books & Systems 
Commonwealth Publishing Co 157 
Telephone Accessories 
Victor Safe & Equip. Co 92 
Telephone Stands 
Art Metal Construction Co 77 
Art Steel Sales Corp. 107 
General Fireproofing Co., The....60, 61 
Globe-Wernicke Co., The 38, 39 
Peerless Steel Equip. Co ....138 
Shaw-Walker Co. 55 
Yawman and Erbe Mfg. Co 137 
Thumb Tacks 
Graff, Geo. B., Co 143 
Ticket Holders 
Aigner, G. J., Co R5 
Vail Manufacturing Co 50 
Time Clocks & Recorders 
Int'l Business Machines Corp 149 
Trimming Boards 
Amer. Photo Laboratories 146 
Photo Materials Co. ; 153 
Precise Developments Co 146 
Tying Bands & Devices 
Rochester Wire-O-Bindg. Co 154 
Type, Typewriter 
Ames Supply Co. 58 
Shipman-Ward Mfg. Co. 156 
Typewriter Cleaning Material 
Ames Supply Co. oP 58 
Bainbridge, Kimpton & Haupt 125 
Cardinell Corp.  <.c.ccccenscnne ---.-144 
Clarotype Co 150 
Mittag & Volger, Ince. . 53 
Red Feather Products, Ltd. 83 
Regal Typewriter Co 155 
Rivet-O Mfg. Co 156 
Shipman-Ward Mfg. Co. 156 
Webster, F. S., Co. 2 
Typewriter Cushion Keys 
Ames Supply Co. 58 
Peerless Imperial Co 39 
Shipman-Ward Mfg. Co 156 
Speed Key Mfg. Co 157 
Speed Products Co ain OO 


Typewriter Cushion Knobs and Bases 


Amer. Hair & Felt Co....... 76 
Ames Supply Co ; . 58 
Peerless Imperial Co - 39 
Shipman-Ward Mfg. Co........ 156 


Typewriter Parts and Tools 
Ames Supply Co. 58 
Shipman-Ward Mfg. Co. 156 
Typewriter Equipment Co., Ine.....157 


Typewriter Tables 


(See Stands for Office Machines) 
Typewriters, Mfrs. of 
Int’! Business Machines Corp.. 149 
Royal Typewriter Co. oS 33 
Smith, L. C., & Corona Type- 
writers 


Underwood Eliott Ftsher......Back Cover 


Typewriters, Rebuilt and Used 


Morse, J. S 152 
Regal Typewriter Co... 155 
Shipman-Ward Mfg. Co. 156 
Visible Systems Equipment 
Acme Visible Records, Inc 47 
Aigner, G. J., Co . 85 
Art Metal Construction Co pore eD 
Boorum & Pease Co ace ae 
Diebold, Ine. 68 
Globe-Wernicke Co., The..............38, 39 
Master-Craft Corp., Div. S-W........ 67 
National Blank Book Co. +154 
Postindex Visible Records Pe 
Shaw-Walker Co. e 55 
Sheppard, The C. E., Co.. 150 
Stationers Loose Leaf Co.. 132 
Victor Safe & Equip. Co. 92 
Wilson Jones Co. 37 
Yawman and Erbe Mfg. Co. 137 
Wardrobe Racks 
New England Woodworking Co 105 
Waste Baskets 
Art Steel Sales Corp. 107 
Cole Steel Equipment Co. wee | 
Corry-Jamestown Mfg. Co. . 90 
General Fireproofing Co., The....60, 61 
Globe-Wernicke Co., The 38, 39 
Peerless Steel Equip. Co 138 
Shaw-Walker Co 55 
Wholesale Stationery 
Bainbridge, Kimpton & Haupt, 
Inc. 125 
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WANTS AN 


) TOR SALE 


The rate for classified advertisements is ten cents a word, minimum charge $2.00 


SALESMEN WANTED 


MANIFOLD SUPPLIES COMPANY, manufacturers of Panama_carbon papers 
and ribbons, has vacancies for salesmen in several branch offices located in 


key cities. Both city and road territories open Earnings high and con- 
nections permanent with excellent postwar prospec ets in an organization with 
a background of 47 successful years. Average service of sales personnel 


over 18 years. Write full particulars. Manifold Supplies Company, 188 Third 
Avenue, Brooklyn 17, New York 

AAA-1 MANUFACTURER of most complete, fine quality line -of hectograph 
and spirit duplicating materials, printed forms and supplies, inked ribbons, 
carbon papers, etc., has territory openings for steady, reliable type of sales- 
men who are workers. New exclusive products have created an unusual op- 
portunity for able representatives. Permanent post war employment. Oppor- 
tunity for excellent earnings. Salary and expenses paid. See display ad in 
this magazine. Write Old Town Ribbon & Carbon Co., Inc., 750 Pacific 
Street, Brooklyn, N. Y. 

OFFICE SUPPLIES SALESMEN AND SALESWOMEN—wWe have several attrac- 
tive sales openings in our Stores, Outside Territories and Phone Order De- 
partment for men and women who are interested in making a successful 


career in the ‘‘business with a future.’’ There are many increasingly good 
opportunities for advancement to well-paid supervisory and managerial posi- 
tions. Ambitious and capable men and women with some office supplies 


experience are invited to write or come in for an interview. HORNER’S, 
INCORPORATED, ‘‘The House with a Good Future,’’ 231 So. Jeff@rson St., 
Chicago. 

PAYROLL ACCOUNTING SYSTEM SALESMAN. Must be experienced in direct 
selling of machine posting forms and binders. Excellent earning possibilities 
on Kopi-Snvot Payroll System, Mastercraft Lines, Post Index Visible, and 
Interleaved One Time Carbon forms. State complete details first letter, give 
work history, lines sold, previous earnings, draft status, and enclose recent 
nhotograph. Location Kansas City, Missouri. Address Box V-208 care Office 
Appliances, Chicago 6. 

SIDELINE SALESMEN covering stationery trade to sell Autocony duplicator 
supplies. Commission basis. Established 25 years. State territory covered. 
Autocopy, Inc., 466 W. Superior St., Chicago 10, Ill. 

SALFSMAN WANTED, Manufacturer of a complete line of ready made, bound 
end loose leaf benk records and county records. Offers side line opportunity 
to salesman, calling on Country Banks, and Courthouses in territory not 
already covered. Write for price list and proposition. Commission basis. 
Fred Procter Co., 324 East 9th, Cincinnati. 





EXECUTIVES WANTED 


STATIONERY STORE MANAGER WANTED. Capable, experienced store man- 
ager wanted hv long established stationer and office outfitter in mid-west 
city. Good salary. All replies confidential. This represents an opportunity 
for the future for a man well versed in the routines of office supply store 
management. Give full details of your experience in your first letter. Address 
V-207, care office Appliances, Chicago 6. 


MECHANICS WANTED 


MECHANIC WANTED to work in Miami, Florida. We will pay top salary for 
good mechanic. Excellent working conditions. In answering give full par- 
ticulars. This is a permanent position with Company who has been in busi- 
ness in Miami for 20 years and has leading new machine agencies. All 
answers treated confidentially. Answer V-205 care Office Appliances, Chi- 
cago 6. 

ELLIOTT FISHER MECHANIC, permanent. Excellent oer Write for details, 
state age and experience. Ww. J. Crowley Company, 152 W. Wisconsin Ave., 
Milwaukee 3, Wisconsin. 

BUSINESS MACHINE MECHANIC. Prefer man able to work on typewriters, 
adding machines, cash registers. Permanent position. $54 to $65 per wee 
Office Equipment Co., McAllen, Texas. 

TYPEWRITER AND OFFICE MACHINE MECHANIC. $75.00 per week and 
bonus, permanent. Lamont Office Equipment Co., 1544 Broadway, Detroit 
26, Mich. ; 

WANTED: Tvpewriter, Adding Machine and Dictaphone Mechanic. Good sal- 
ary. Apply Christie Hall Business Machines, Tallahassee, Florida. 
WANTED—Experienced typewriter and adding machine mechanic. Good salary 
and commission. Hall Office Equipment, Clarksburg, W. Va. 
WANTED—Combination Tvnewriter and Adding Mechanic. Permanent position. 
Good salary. Peter Paul Mechanical Service, 330 S. Wells St., Chicago 6, 
Illinois. 

BUSINESS MACHINES MECHANIC, $50 per week guaranteed. Possible to 
make more. Muncie Typewriter Exchange, Muncie, Indiana. 


REPRESENTATIVES AVAILABLE 


ORGANIZATION WITH SEVERAL TOP NOTCH experienced salesmen, selling 
to office supnvly and office equipment dealers throughout the Middle West and 
Southwest, are seeking first-class manufacturing lines. We have ample ware- 
house facilities, are financially solid and can furnish first-class references. 
Prompt replies will be given to all inquiries, and arrangements made_ for 
interviews. Address Berklay Wholesale Distributors, 409 E. 18th St., Kan- 
sas City, Mo. 
SALES ORGANIZATION handling one office snecialty in the Northwest, with 
headquarters in Portland, desires one additional line, preferably for direct 
sale although witl consider either product. Has local distributors in princinal 
cities. Activities cover Oregon, Washington and Idaho. Is qualified to give 
first-class sales representation. Address G-79, care Office Appliances, Chicago. 
MIDWEST REPRESENTATION 
OUTSTANDING STATIONERY SALESMAN, well and favorably known to trade 
throughout his territory, which includes states west of the Mississippi from 
Minnesota and the Dakotas to Texas, is in a position to handle one additional 
line of merit. Active in Northwest. Midwest and Texas Travelers Clubs. 
Can give first-class representation. Wall consider a line for entire territory 
or for a major section, such as the Northwest or Southwest for example. 
Best of references. Send particulars to G-80, care Office Appliances, Chicago. 
LINES WANTED: Reliable salesman, experienced in payroll accounting forms 
and machines, also printing, lithographing and stationery items, for Dallas 
(Tex.) territory. Address G-75 care Office Appliances, Chicago 6. 
EXPERIENCED SALESMAN with following. selling stationery to jobbers, 
chain, department, drug, gift. stationery stores in Crlifornia, desires addi- 
tional line. Commission basis. Address G-76 care Office Appliances, Chi- 
cago 6. 
VETERAN OF THIS WAR wants to establish New Orleans, La.. branch for 
high grade office supply manufacturer; experience, systems, furniture and 
office outlay. Address G-77 care Office Appliances, Chicago 6. 


REPRESENTATIVES FOR EXPORT AVAILABLE 


ESTABLISHED EXPORT COMPANY with sales experience in stationery and 
office equipment desires to represent exclusive lines for export sales to 
Mextco, Central and South America, British West Indies, etc. Replies will 
be held in strict confidence. Address G-81 care Office Appliances, Chicago 6. 
MOHD. NOUR SAI.AH JAMJOOM & BROS. General Merchants & Commission 
Agents, Jeddah, Hijaz, Saudia Arabia. Let us represent you in Saudia Arabia. 
CANADA POST WAR: A Canadian organization with 20 years experience in 
specialty sales wants directorship for office machines or systems. Must be 
a commodity sold as a specialty only. We have a service organization with 
ees in office machine maintenance. Apply G-78 care Office Appliances, 
“hicago 6. 
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REPRESENTATIVES WANTED 


NATIONALLY KNOWN MANUFACTURER of steel files and office furniture has 
several territories open for the postwar period. Wish to hear from repre- 
sentatives who are well acquainted with office furniture dealers and are econ- 
tacting them on other lines. State experience, age, lines handled, territory, 
and qualifications. Address V-205 care Office Appliances, Chicago 6. 


OFFICE SUPPLY STOCKS 


RETAIL DEALERS ATTENTION! WE CAN FURNISH HARD TO GET office 
supply items. We will either buy outright for cash, or we will distribute on 
a brokerage basis for you, small or large quantities of any slow moving 
stock you may wish to dispose of through dealers in other territories which 
may have a different market and need such items. Inquiries given prompt 
attention. Address Berklay Wholesale Distributors, 409 East 18th St., 
Kansas City, Mo. 


RETAIL BUSINESS FOR SALE 


FOR SALE—Well established complete Office Equipment and Supplies, in 
prosperous city, Central Illinois, excellent opportunity to sten into and oper- 
ating without loss of time to establish, owner retiring. Write for full par- 
ticulars. Address V-210, care Office Appliances, Chicago 6. 

FOR SALE—WELL ESTARLISHED Office Eauinment and Stationery Business. 
showing nice profit. thriving city in New York State. Address V-209, care 
Office Appliances, Chicago 6. 


MANUFACTURER’S OPPORTUNITY 


FINANCIALLY RESPONSIBLE COMPANY with nationwide dealer distribution 
amongst office equipment and office furniture Yee aeege seeks immediate contact 
with manufacturers of steel files and steel de for POST-WAR sales de- 
velopment. Address V-206 care Office pte Re shtn Chicago 6. 


SALES PROSPECT LISTS 


WANTED: Parties interested in securing for Alabama or Southeast A-1 ac- 
counts for Ribbons, Carbon. Filing cabinets and other Office suprlies. Also, 
Factory Re-built Adding. Writing, Calculating. and Bookkeening machines. 
References exchanged. V-205 care Office Annliances, Chicago 6. 


FOUNTAIN PEN REPAIRING 

WELTY’S REPAIR ALL MAKES rae PENS, Nesk Pens, Pencils, 
etc. Repaired at standard prices. e especially feature “Covrv""™'” 
SWAN, WATERMAN, WAHL, PARKER, WELTY, SHEAFFER. MOORE. 
etc., but can repair all other makes. We feature Gold Pen Points and 
Renairing. Mail all makes to ONE place for better service. ASK ABOUT 
NEW WELTY PENS, $1.50 TO $10.00 LIST. Welty Pen and Repair Co., 
(Est. 1904). 38 So. State St., Chicago 3. 


TRADE SCHOOLS 
WEBSTER TYPEWRITER-MECHANICS SCHOOL. A simplified Practical Home- 
study Course. Our students now operating their own business. Division 2. 
Hollywood 27, Calif. 


ADDING MACHINE PARTS, TYPE, ETC. 
LARGE STOCKS of new and used Adding and Calculating Machine Parts 
available. Quotations furnished on specific parts upon request. I. A. Dehn, 
Jr., 1643 101st Ave., Oakland, Calif. 


FOR SALE AND WANTED TO BUY, USED EQUIPMENT 
ELLIOTT-FISHER, Burroughs, Moon Hopkins, Adding-Calculating Machines, 
Dictaphones, Ediphones, bought and sold. Chicago Office Appliance Co., 
529 S. Wells St., Chicago 7. 

ELLIOTT-FISHER Machines, Adding Machines. Comptometers, Burroughs end 
Monroe A alculators, Typewriters and all office machines bought and _ sold. 
Teeter-Warsh Co., 849 N. 3d St., Milwaukee 3, Wis. 

BURROUGHS, MOON HOPKINS, Elliott-Fisher Bookkeeping Machines, Comp- 
tometers, all makes calculators bought and sold. Dorrell-Markel, 93 S. 11th 
Minneapolis, Minn. 

BURROUGHS—Duplexes, Moon Hopkins, Bookkeening Machines, Kardex. 4"! 
types office machines bought and sold. Fort Pitt Typewriter Co., 644 Liberty 
Ave., Pittsburgh, Pa. 

BURROUGHS, MOON HOPKINS. Elliott-Fisher. Remington Accounting Ma- 
chines, and everything in the office machinery line. State model, serial num- 
ber and we will quote highest cash prices. International Office Appliances, 
Inc., 326 Broadway, New York City. 

ELLIOTT-FISHER machines, calculating machines, adding machines—all office 
equipment, bought and sold. W. J. Crowley Company, 434 Caswell Bids 
Milwaukee, Wis. 

DICTAPHONES—EDIPHONES—Foremost specialists in rebuilding, sales and 
purchases of dictating equipment. Write for catalog. American Dictating 
Machine Co., 235 Fifth Ave., New York, N. Y. 

ADDRESSOGRAPHS, Duplicators, Dictaphones, Multigraphs, Sealers, Folders, 
Typewriters, Adding Machines. Write for FREE Money Making Circular. 
Pruitt Office Machines, 527 Pruitt Bldg., Chicago 10. 

QUANTITY of Monroe and Marchant Calculators, hand and electric, rough, 
complete. Inquiries solicited on all types of other machines. American Busi- 
ness Machines, 135 Grand St., New York 13, N. Y. 

KARDEX, ACME, all makes oe visible filing equipment. Thousands of 
reconditioned cabinets, panels, books, always on hand. Special service and 
prices to dealers for purchase or sale. Get our quotations. Chas. S. Nathan, 
Inc., 548 Broadway, New York. 

GUARANTEED REBUILTS, KARDEX, other visible systems, attractively re- 
finished, thoroughly rebuilt for years of additional service, moderately priced. 
Used equinment also bought and exchanged. Universal Office Equipmert Co., 
561 Broadway, New York, N. Y. 

KARDEX, ACME, POSTINDEX, etc., visible filing equipment of all types 
bought and sold. We specialize in this field and offer full cooperatfon to 
dealers. Commercial Card System, 135 Grand St., New York City. 

ACME (Insite) 8x5—-14 and 23 drawer units, also 6x4 and 5x3 size. 
Quantity of McCasky Production Panels. Commercial Card System Co., 135 
Grand St., New York 13, N. Y. ‘ 

MULTIGRAPH RIBBONS—and other wide inked ribbons—re-manufactured, 
also silk rfbons. New ribbons of all kinds in the reel. Dealer proposition. 
Lewis, 413 West State, Milwaukee. 

WANTED: DUPLICATING MACHINES. PARTS; rollers, cylinders, ete., bought 
at excellent prices. Modern Service Repair and Re-conditioning Dept. 
Polychrome Corporation, 99 University Place, New York 8, N. Y., St. 9-0456. 
BURROUGHS, MOON WOPKINS. E!LIOTT-FISHER. We buy, sell, repair, re- 
build. Comprehensive service for dealers. Adding and Bookkeeping Co., 210 
W. 18th Street, Kansas City 6, Missouri. 

TUB DESKS—6 Compartments for 5x8 cards, oak, verfect condition. Have 
two of these. Full information, if interested. Perdue Office Furniture 
Company, Jacksonville 2, Fla. 

REBUILT Mimeograph and DPuplicator Machines. Also Typewriters. Write 
for our literature. Above machines bought spot cash paid paid. Dixie-Graph, 
Box 67-A, King, N. Car 

WANTED TO BUY 1 re-conditioned Globe-Wernicke No. 610 visible ten- 
drawer card file for 4x6 cards, with or without pockets. Address V-211 care 
Office Appliances, Chicago 6. 














PATENTS 


Copies of patents shown here can be obtained 
from the Commussioner of Patents, Washington, 
D. C., for ten centa each in cash, postoffi.e 
morey orders or certified check. Stamps and 
personal checks not accepted. 





2,349,384 Posting and Check Register. Robert 
Lape Smith, Little Falls, N. J. Application October 
lf Serial No. 414,990. Granteu May 23, lv44 
$85. Tray Tier Support. Walter L. Snelling 
, Ill, assignor to Horder’s, Incorporated, Chi 
o, IiL, a corporation of Illinois Application No- 








vember 18, 1942, Serial No. 466,044. Granted May 23, 


1944 


349,553. Mechanical Pencil. David Juelss, Brook- 
lyn, N. Y., assignor to American Lead Pencil Com 
pany, Hoboken, N. J., a corporation of New York. 
Application October 30, 1943, Serial No. 508,325 
Gran 23, 1944. 

2,349,5 Typewriter and the Like. Seyed Khalil, 
New York, N. Y. Application May 26, 1942, Serial 
No. 444,531. Granted May 23, 1944. 

2,349,564. Moistening Device for Gummed Objects. 
Commodore D. Ryan and Edward P. Drake, Los An 
geles, Calif., assignors to National Postal Meter 
Company, Inc., Kochester, N Y., a corpoiation of 
Delaware Application July 14, 1941, Serial No 
402,336. Granted May 23, 1944. 

2,349,634. Control Means for the Impression Rollers 
of Duplicating Machines. Morris P. Neal, Quincey, 
Ill., assignor to Ditto, Incorporated, Chicago, Ill., a 
orporation of West Virginia. Application October 25, 
1941, Serial No, 416,543. Granted May 2 1944 
2,349,660. Cash Register. Daniel K. Hug 











2 hes, Day- 
ton, Ohio, and Joseph J. Kiosterman, deceased, late 
of Dayton, Ohio, by Mary Klosterman, executrix, 
Dayton, Ohio, assignors to The National Cash Register 
Company, Dayton, Ohio, a corporation of Maryland. 
Application May 23, 1942, Serial No. 444,222. Granted 
May 23, 1944. 

2,349,693 Carbon Paper Support for Accounting 
Machines. Walter A. Anderson, Bridgeport, Conn., 
assignor to Underwood Elliott Fisher Company, New 
York, ‘i 





I ., & corporation of Delaware Application 
May 1, 1942, Serial No. 441,339. Granted May 23 





2,349,723. Tvpewriting Machine. William F. Hel 
mond, Clinton, Conn., assignor to Underwood Elliott 
Fisher Company, New York, N. Y., a corporation of 
Delaware. Application May 12, 1941, Serial No 
. Granted May 23, 1944. 

2,349,769. Printing Mechanism for Adding and Ac- 
counting Machines. Oscar J. Sundstrand, West Hart 
ford, and Walter A. Anderson, Bridgeport, Conn., 
assignors to Underwood Elliott Fisher Company, New 
York, N. Y., a corporation of Delaware. Applicatior 
November 3, 1941, Serial No. 417,642 Granted May 





23, 1944, 

350,059 Indicator for Typewriters and the Like. 
Frederick W. Messchaert, Oakland, Calif. Application 
April 15, 1942, Serial No. 439,000. Granted May 30, 
1944. 

2,350,100. Mailing Device. Abraham Deutschmeister 
and Herman Deutschmeister, New York, N. Y. Appli 
cation October 3, 1942, Serial No. 460,644. Granted 
30, 1944, 

350,149. Mailing Card and Envelope. John H 
Coakley, Jr., Medford, Mass. Application August 3 
1942, Serial No. 453,339. Granted May 30, 1944 

2,350,228. Drawer Suspension. Harvey Hanes, Ker 
more, N. Y., assignor to Remington Rand Inc., Buf 
falo, N. Y Application March 8, 1941, Serial No 
382.436. Granted May 30, 1944 

2,350,260. Carrying Case for Typewriters. Jan 
Streng, Mason, N. H assignor to Remington Rand 
Inc., Buffalo, N. Y., a corporation of Delaware Ap 
plication August 5, 1941, Serial No. 405,508. Granted 
May 30, 1944 

2,350,266 File Tray. Carl F. Wolters, Kenmore 
N. Y., assignor to Remington Rand Ince., Buffalo, 
N. Y., a corporation of Delaware. Application August 
21, 1943, Serial No. 499,491 Granted May 30, 1944 
2,350,281. Tape-Serving Mechanism. Alfred P 
Krueger, Stratford, and Michael J West, Shelton, 
Conn., assignors, by mesne assignments, to Better 
Packages, Inc., Shelton, Conn., a corporation of New 
York Application December 11, 1940, Serial No 
369,612. Granted May 30, 1944 

2,350,365. Copyholder. Raymond J. Miller, Detroit 
Mich., assignor to American Pattern and Manufac 
turing Co., a copartnership consisting of said Miller 
and Alfred E. Wilson, Detroit, Mich Application 
August 12, 1941, Serial No. 406,527 Granted June 
j 944 























r 
2,350,369. Tape Roll and Core. Clarence B. Sam 
pair and Elbert C. Lund, St. Paul, Minn., assignors 
to Minnesota Mining & Manufacturing Company 
St. Paul, Minn., a corporation of Delaware Applica 
tion October 7, 1940, Serial No. 360,056 Granted 
June 6, 1944 

2,350,399. Chair Base. Arthur E. Jones, Elkhart 
Ind., assignor to Posture Research Corporation, Elk 
hart, Ind., a corporation of Indiana Applicatior 
July 31, 1941, Serial No. 404,751. Granted June 6, 
194 

2,350,499. Multiplying Mac 
son, Searsdale, N. Y assigne si 
ness Machines Corporation, New York, N. Y., a 
corporation of New York Application December 24, 
1940, Serial No. 371,506. Granted June 6, 1944 





hine. Arthur H. Dickin 
+ i i 2 j 


r to International B 








2.350.503. Billfold. Leah L. Gardner, University 
City, Mo Application August 24, 1942, Serial No 
155,867 Granted June 6, 1944 


2,350,510 Typewriting Machine. Jacob N. Hoff 
man, Bridgeport, Conn., assignor to Underwood Elliott 
Fisher Company, New York, N. Y corporation of 
Delaware Application June 30, 2, Serial No 
149.045. Granted June 6, 1944 

2,350,561 Typewriting Machine. Clair D. Lake 
tSinghamton, N. ¥Y assignor to International Busines 
Machines Corporation, New York, N. Y a corporation 
of New York Application November 6, 1941, Serial 
No. 418,017 Granted June 6, 1944 

2,350,979. Caleutatinn Machine. Harold T. Avery 
De Witt M. Grimm, and Frederick N. Schwend, Ook 
land, Calif., assignors to Marchant Calculating Ma 

r I a poration of California Anpli 
tion March 23, 1942, Serial No. 435,806 Gran 
June 13, 1944 

2,351,042 Stapling Machine. Harold S. Heller 


a 
194 











a 





(leveland Heights, Ohio Application December & 

1941 Serial No. 422.077. Granted June 13, 1944. 
2,351,043 Stapling Machine. Harold S.* Heller, 

Cleveland Heights, Ohio Application June 25, 1942 
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Serial No. 448,358, Granted June 13, 1944 ary 15, 1941, Serial No. 379,007. Granted June 13, 
2,351,044 Stapling Machine. Harold S. Heller, 1944 
Cleveland Heights, Ohio. Application June 25, 1942 2,351,205. Key Holder Support for Key Cases. Rob- 
N 448,360. Granted June 13, 1944 ert P. Harvey, Longmeadow, Mass., assignor to Bux- 
Staple. Harold §. Heller Cleveland ton, Incorporated, Springfield, Mass., a corporation of 
0 Application June 25, 1942, Serial Massachusetts. Application November 4, 1942, Serial 
3 Granted June 13, 1944 No. 464,5: Granted June 13, 1944. 
Typewriting Machine. Frank Schultz 2,351 . Drawer or Tray Front. Marchand B. 
t e Park, N. J., assignor to Autographic Register Hall, Chicago, Ill., assignor to Acme Visible Records, 
Company, Hoboken, N. J., a corporation of New Jer Inc., Chicago, Ill., a corporation of Illinois. Appli 
Se Applic n April 7, 1942, Serial No. 4 cation October 12, 1942, Serial No. 461,774. Granted 
Grar i June 1 1944 : June 13, 1944 
4 Swivel Mechanism for Seats. Arthur E 2,351,423. Visible Index. Marchand B. Hall, Chi- 
ased, late of Los Angeles, Calif., by Car cago, Ill, assignor to Acme Visible Records, Inc., 
man, administrator, Los Angeles, Calif., Chicago, Ill., a corporation of Illinois. Applicatdon 
wenty per cent to Flossie P. Shadden, Los August 24, 1942, Serial No. 455,851. Granted June 13. 
if and eighty per cent to Shirley Anne 1944 
) r plication June 2, 1941, Serial No. 396,270 2,351,541. Accounting Machine. Everett H. Placke, 
Grante 1 June 3, 1944. . 7 Dayton, Ohio, assignor to The National Cash Register 
2,351,197. Coin Sorting Machine. Joseph N. Francis, Company, Dayton, Ohio,* a corporation of Maryland. 
Woburn, Mass., assignor to Sattley Company, Detroit, Application March 24, 1941, Serial No. 384,930 
Mich., a corporation of Michigan. Application Febru- Granted June 13, 1944, 
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YOUR TAXES 


By HARLEY L. LUTZ, 


Professor of Public Finance, 
Princeton University 








All taxes are merely transfers of money from the citizens to the Gov- 
ernment. This transfer does not affect the total volume of purchasing 
power, hence has neither depressing nor inflating effects, for the Govern- 
ment spends instead of the people. And yet, the level of the post-war 
expenditures, with the corresponding level of the post-war taxes, does 
become important in that the effect of the taxes on the motives and 
incentives which actuate the people must be considered. Heavy taxation 
produces a definite repressive effect because of the feeling that is en- 
gendered in many minds that the purposes of the Government in levying 
the final installments of the taxes are not economically or socially justi- 
fiable in relation to the tax burdens imposed. 


For Value Received 


Taxes paid to defray the ordinary and accepted costs of Government 
are not burdensome. There is an ample value rendered in return for 
these taxes, which are used to maintain peace, order, justice and stability. 
The onerous taxes begin beyond this point, whether it be in paying too 
much for an obviously useful service like police or education, or in 
undertaking experiments which are of dubious or unproven value. 

It is axiomatic that no Government policy, whether in taxation or else- 
where, should have the effect of restraining or repressing the productive 
efforts of the people. The worst possible course that any Government 
could take would be to create in the people the attitude of ‘“‘What’s the 
use?” It is as true today as it was in Adam Smith’s time that the Gov- 
ernment’s prosperity rests on the prosperity of the people. And it is 
likewise true today, as it was then, that the prosperity of the people 
derives from their freedom to pursue their own interest and from their 
freedom to have and enjoy the fruits of their labor, their thrift, their 
ingenuity, their foresight, their risk-taking, and their daring. 


Pitfalis of Severity 


Taxes should be moderate. Government must not undertake projects so 
ambitious or so costly as to involve heavy taxation at any point. If, 
through moderate taxation, there is attained a level of prosperity under 
which moderate taxes will provide revenues sufficient to permit the Gov- 
ernment to embark on projects that may appear desirable, there can be 
no objection from the standpoint of taxation. Severe or crushing taxes 
for such purposes would defeat their own objective by reducing the 
capacity of the nation to finance any level of public activity. This is a 
danger which we shall have to avoid in the post-war years. 


ee 


EXPERIENCED CREDIT MANAGEMENT 
NEEDED IN WAR OR IN PEACE 


Pointing to credit as one of the powerful ammunitions of the United 
Nations in their march —— Normandy, Henry H. Heimann, executive 
manager-on-leave of the National Association of Credit Men, in his 
Monthly Business Review released June 15, declares that credit must be 
regarded and managed with the same experience as we provide for our 
invading armies. ‘‘We spend precious months training our armed forces 
under leadership possessing a lifetime of experience in order that our 
men and women may be better able to acquit themselves in a highly 
competitive military struggle,’’ he points out. “Credit constitutes one of 
the real sinews of war and it must be our objective to maintain credit 
in such condition so as to be certain our credit reservoirs are made secure. 

“Since credit in the peace that will follow is an indispensable factor in 
the reconstruction of a war-torn world, we must carefully plan its ulti- 
mate utilization in the days and years ahead. Credit is such a precious 
treasure, such a healing influence, such a production and distribution 
stimulant, that we must have both the courage and the skill to safe- 
guard its distribution.” 

Turning to peacetime, the chief of the credit men’s National Associ- 
ation states that while every indication points to a plentiful supply of 
credit to the worthy, ‘‘to think that every business or individual who 
attempts peacetime production is credit-worthy is nonsense, and such a 
policy would quickly undo a sound reconstruction policy. The credit man 
or the Government that entrusts credit to the novice fouls the stream of 
credit that courses its way through commerce.’’ Pointing to new situ- 
ations which must be met in the after-the-war period, Mr. Heimann says 
that only a quarter of a century ago it was the duty of those who 
appraised credit to study the character of the risk involved. ‘‘Today 
you must in addition study the character of the Government under which 
your customer lives, for too frequently nowadays the character of the 
Government moulds the character of the man. This is particularly true in 
the field of exports, but it also has its bearings domestically. In those 
previous days you evaluated a customer’s reserve, that is, sums set 
aside for emergencies. Today, your first duty is to earmark the reserves 
and distinguish between those for which your customer is a trustee, as 
for instance, tax sums, and those he claims in outright ownership. 


Current and Past Methods Compared 


‘In bygone days you appraised your customer's fixed charges with par- 
ticular emphasis on real estate tax burdens—todag you must know the 
Vederal tax law and its application to his capital structure and earnings 
if you intend to make a sound analysis. Your father as a credit execu- 
tive was interested in the applicant’s supply of labor—you are interested 
in his labor relations. Your grandfather laid great store by the capacity 
of management—you sean his business from the st¢ andpoint of Government 
regulation; you must ask what is this silent partner’s capacity for man- 
agement and how does this silent partner regulate the applicant’s 
business? 

“In the twenties you were interested in your customer’s market leader- 
ship—in the forties in his labor leadership. In your youth when you 
served your credit apprenticeship you were interested in his business 
ethics and his reputation for honesty in the business world—today, in 
addition to this primary interest, you tune in to determine his social 
conception of business. When you started your credit career a political 
interest on the part of your client was a liability. As a result of this 
attitude you must tomorrow insist on political interest as a necessary 
primary asset to conserve the Government under which he lives. 

“Let us not forget that our labor and determination may well lay the 
first foundation stones for a sound credit structure in which eventually 
may be housed a peaceful world. And a peaceful world, to be enduring, 
must rest on a sound foundation. Here are a few of the simple facts 
the world must accept: 

“1. In the new world there must be more of industry. Having de- 
stroyed many of the world values, we must accept the fact that to 
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rebuild them will require much labor. Any other plan is a fraud upon 
the people. The virtue of labor and industry must be re-emphasized. 

“2. In the new world, we must try to improve the living standard of 
the people. Such a program insofar as it relates to a permanent policy 
must be based on a movement to educate and teach people that they 
earn their precious freedom largely through their own efforts. In the last 
analysis man must again and again be shown that he is the ‘master of 
his fate and the captain of his soul.’ 

“3. In the new world, the rise of nations and of people, due to their 
awakening as a result of a world in conflict, must be accepted as an 
opportunity to reconstruct a better world. We should accept it with 
optimism and not pessimistically bemoan our own fate or envision these 
new resources of foreign lands as serving any purpose other than to pro- 
vide competition with our own. The people of the world need more goods 
and services and new discoveries which, it properly distributed, will form a 
potent factor for peace. 

“4. In the new world we must see to it that credit, the binding force 
of a rising civilization, is kept sound and fluent. It is a world-healing 
balm which, if applied skillfully, will restore its people’s health and 
hestow untold blessings upon them.”’ 








BUSINESS OPPORTUNITIES 


Adding Machine and Other Office Equipment Lines Wanted by English 
Distributor.—The European Office Equipments Ltd., European House, East- 
gate, Stafford, England, desires to make contact with a manufacturer of 
adding machines, either listing or non-listing, for the purpose of estab- 
lishing exclusive distribution arrangements. The company is in a position 
to handle complete rebuilt machines or to assemble parts, According to 
Rn. F. Hargreaves, a director of the organization, there is am interest also 
in all types of office equipment on a sole distribution agency basis. 





Oriental Firm Seeks to Re-establish Pre-war Contacts.—P. S. Widdup, of 
the Office Appliance Company, Ltd., of Shanghai and Hongkong, and the 
Business Equipment Corporation of Manila is now at the offices of the 
Royal Typewriter Company, Foreign Division, 2 Park Avenue, New York 
City. He will be glad to hear from all former suppliers of merchandise who 
have not been contacted by him within the past few months, particularly 
the smaller firms from whom the firm formerly purchased. Mr. Widdup is 
desirous of bringing up-to-date his list of pre-war purchase contacts for 
possible future reference and action in placing further orders for new, 
rebuilt and rough equipment. 


Catalogs Desired by New lowa Stationer——Newton Office Supply Com- 
pany, Newton, Iowa, opened for business June 1, will be interested in 
receiving catalogs from manufacturers, although many of its contacts 
already have been made. The manager of the business is L. J. Killinger, 
for eight years with the News Printing Company and at one time branch 
manager for an office machine manufacturer. 








NEW TRADE LITERATURE 


1944 Market Guide for Latin America.—The new, fully-revised 1944 edi- 
tion of the Market Guide for Latin America was put into distribution 
June 6, according to the — } Ame ric an Foreign Credit Underwriters 
Corporation, 170 Broadway, New York, This is the 22nd annual 
revised edition of the Market Guide, often referred to as the “‘red book 
of Latin American trade’ and the ‘Exporter’s Bible.’’ This year’s edi- 
tion lists and rates more than 65,000 manufacturers, merchants, distribu- 
tors, importers and exporters, sales representatives, and so forth, in all 
the countries of South and Central America, Mexico, Cuba, Puerto Rico 
and the West Indies. Besides full firm name, address and line of busi- 
ness, each listing carries both credit and capital ratings, providing both 
the sales and credit departments of exporting organizations with immedi- 
ately available data regarding their Latin American trade. A _ trade 
classification simplifies the selection of buyers in individual industries or 
trades. Names on the U. S. Blacklist are indicated by special symbol. 
The separate trade list section lists leading industries, transport services, 
utilities, and so forth. . General information pages contain a wealth of 
factual data, such as agency and distributing centers, sales terms, 
monetary units, customs regulations, banks, and banking towns, nearest 
seaports and other facts needed in export marketing and credit work. 
The Market Guide is available from publisher on subscription basis with 
monthly supplements and auxiliary services which keep the contents 
revised. 





Utility Supply Company, 307-19 West Monroe Street, Chicago 6, I1I., has 
just issued a 32-page flyer featuring a number of the most important 
office traffic items, in addition to social stationery, games, popular kits 
and items for servicemen, and current best-selling fiction and non-fiction. 
The new mailing piece has a 7144x914-inch page size and utilizes one color, 
red, in addition to black 








CORPORATION REPORTS AND 
FINANCIAL NOTES 


Addressograph-Multigraph Corporation and Canadian subsidiary (exclud- 
ing English and European subsidiaries).—Nine months to April 30: Net 
profit, $822,604, or $1.09 a share, against $844,425, or $1.12 a share for 
nine months to April 30, 1943. (New York Times, June 16.) 





Remington Rand, Inc., Buffalo, N. Y.— Remington Rand, Inc., reported 
net income of $4,342,949 for the year ended March 31, equal to $2.01 a com- 
mon share, compared with $4,318,566, or $2 a share, for the previous fiscal 
year. President James H. Rand, Jr., said sales during the past year in- 
creased 45 per cent to a new record of about $132,705,360, exclusive of com- 
pensation received on a fee basis from certain plants operated by the Gov- 
ernment. The over-all volume of the company’s operating activities for the 
year approximated $166,652,494, Mr. Rand added.—GET 
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NEW OFFICERS OF NOMDA 


Seated: Leo W. Adler, Cleveland 
Calculating Company, Cleveland, 
Ohio, treasurer; Jack Macon, J. L. 
Macon Office Machines pe 
Chicago, Ill., president. 3: 3: 3: 
Standing: Joe M. Hicks, Washing- 
ton, D. C., executive secretary; Gene 
E, Taylor, Pantagraph Printing & 
Stationery Company, Bloomington, 
Ill., vice-president. 
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Mppliances 


Tee Thaike Journal of the Office Equipment Industry 





Atlantic City Scene of Important Two-Day 
NOMDA WAR CONFERENCE 


HE NINETEENTH Annual 

Convention of the National 
Office Machine Dealers Associa- 
tion was held at the Chelsea Ho- 
tel, Atlantic City, N.J., June 13-14. 
Action taken at the convention 
and at a meeting of directors 
which followed has provided an 
important steppingstone in the 
Association’s progress. That is the 
employment of a full-time execu- 
tive secretary, plus a program de- 
signed to widen substantially the 
scope of the Association’s activi- 
ties and service rendered to its 
members. The general setup of 
officers, directors and regional 
governors remains as before, with 
the secretary assuming responsi- 
bility for increased activities. For 
this work the directors selected 
Joe M. Hicks, who had been serv- 
ing temporarily as secretary for 
the six preceding weeks. In his 
connection with the Office of 
Price Administration, from which 
he resigned to affiliate with the 
Association, he had close and fre- 
quent contact with office machine 
dealers and manufacturers which 
gave him an excellent insight into 
industry practices, problems and 
personnel. The expanded pro- 
gram is only partially developed, 
but will take shape gradually and 
will be conveyed not only to the 
membership but to office machine 
dealers in general. 

Principal credit for the new 
plan of operations goes to Dorr 
Doane, Portland, Ore., who served 
the Association last year in the 
Capacity of vice-president. The 
plan was put before the meeting 
in brief form by James Sheehan 
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Assembly Considers 
Post-War Problems— 
Expanded Program 
Set Up — Jack Macon 
Elected President 


o 


of The Office Appliance Company, 
Providence, R. I., on behalf of the 
directors who had given it serious 
consideration and from among 
their own number had provided 
funds in the form of loans to en- 
able the carrying-out of the new 
program. C. Elmer Anderson, of 
Anderson Typewriter Company, 
Pasadena, Calif., also spoke on the 
subject, prefacing his remarks 
with a statement of a chance 
meeting with Mr. Hicks in New 
York at which he related ideas he 
had developed for putting the 
Association’s activities on a year- 
round basis. Mr. Hicks then told 
him of Mr. Doane’s plan, with 
which Mr. Anderson was in full 
accord. It was explained privately 
to important members of the 
Association selected at random 
from the visitors before being 
brought upon the floor for open 
consideration. All had endorsed 
it heartily. 


The Opening Session 


The convention opened with 
group singing led by Rudolph 
Nettle of Boston. Invocation was 
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given by Reverend Harvey Bennett 
of Atlantic City. Edward J. Tous- 
saint of Camden, N. J., convention 
chairman, opened the meeting 
and served as conference chair- 
man for the first morning. After 
the pledge to the flag he intro- 
duced William C. Thomas, repre- 
sentative of the mayor, who pre- 
sented the key of the city to 
President Fucci. Next Mr. Fucci 
was introduced. His report ap- 
pears elsewhere. Secretary Joe 
Hicks read wires and letters from 
members who, because of trans- 
portation or other difficulties, were 
unable to attend. At that point 
special credit was given to Ed 
Toussaint, general chairman; Ir- 
ving Ritchie, co-ordinator; Mfrs. 
Jessie Taylor, and Stanley Moss, 
for their good work in handling 
the mass of convention arrange- 
ments and details. Leo W. Adler 
gave his report as treasurer. Ed 
Mulligan of West Palm Beach, 
Fla., reported as chairman of the 
auditing committee. A proposed 
round-table discussion on manu- 
facturers’ relations was cancelled 
because of legal difficulties in- 
volved. 

Chairman for the first after- 
noon was Gerard A. Harrington, 
president of the Baltimore Type- 
writer Dealers Association. The 
substance of the report of the 
legislative committee, by J. W. 
Densword of Shawnee, Okla., and 
excellent addresses by James M. 
Hackney, Remington Rand, Inc., 
and Andrew C. Kienly, Royal 
Typewriter Company, appear on 
other pages, as does the report of 
the ethics and standards com- 
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mittee, by Chairman W. J. Garri- 
son of Marietta, Ohio. 

K. P. Phelps, vice-president of 
Allen Calculators, Inc., in a brief 
discussion on “Wartime Lessons 
for Future Progress” said the time 
was not far off when dealers 
would be offered a deluge of new 
machines. A combination of tal- 
ent, experience and capital, he 
said, were essential to profitable 
operation, adding that the dealer 
has a real job to be well informed 
on all the types of machines he 
will handle. The dealer, he said, 
should take time to study all reg- 
ulations under which business is 
operating, adding that many 
dealer dollars are lost by lack of 
knowledge of Form WPB 1688, 
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the use of which might bring 
many additional sales. He called 
attention to a tremendous in- 
crease in the use of calculators in 
the last ten years and dwelt 
upon improved methods of sale of 
such products. Typewriters, add- 
ing machines and calculators now 
are commonly accepted as mod- 
ern office requirements. To the as- 
sociation he gave credit for being 
a new factor in the sale of such 
office machines, an_ influence 
growing in importance yearly. 


Taylor Points to some Perspectives 


“Perspective Viewpoints for Of- 
fice Machine Dealers” was the 
subject of an address by Gene E. 
Taylor of Bloomington, Ill. Under 


oo 


the question, “What Influences our 
Business,” he asked, “Was it the 
first typewriter in 1876? Was it 
the first fountain pen? Was it a 
crude system of writing in effect 
12,000 years ago?” He referred to 
the development of the alphabet 
as a true forerunner of the type- 
writer, with paper as a prime es- 
sential. The quality of a people’s 
writing is a true index of its de- 
gree of civilization. Our industry, 
he stated, has obligations to more 
than our own people. It is obli- 
gated to all those who make their 
living by using the typewriter. 
Many service operations, he said, 
were taken at costs that were so 
low that the operator or service 
man could not do all that he 
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SOME OF THE NEWLY-ELECTED DIRECTORS OF NOMDA 








Seated, left to right: Gene E. Taylor, Pantagraph Printing 
& Stationery Co., Bloomington, Ill., vice-president; Leo W. 
Adler, Cleveland Calculating Co., Cleveland, Ohio, treas- 
urer; Jack Macon, J. L. Macon Office Machines Co., Chicago, 
Ill., president; Joe M. Hicks, Washington, D. C., executive 
secretary; Mrs. Jessie I. Taylor, Globe Typewriter Exchange, 
Inc., New York, N. Y.; Nicholas H. Fucci,.Business Machine 
Service Co., Inc., New York, N. Y., chairman of the board; 
Floyd Ketcherside, Buckland Van Wald Co., Detroit, Mich. 

Standing, first row, left to right: C. Elmer Anderson, Ander- 
son Typewriter Co., Pasadena, Calif.; W. J. Garrison, Mari- 
etta Office Supply Co., Marietta, Ohio; Joseph F. Heaton, 
Pawtucket Typewriter Exchange, Pawtucket, R. 1; A. H. 
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Kellstedt, Peoria Typewriter Co., Peoria, Ill.; O. A. Olson, 
Typewriter Service Shop, Detroit, Mich.; Clarence E. Bush, 
General Typewriter Co., Washington, D. C.; Paul I. Gross, 
Mailers Service & Equipment Co., New York, N. Y.; W. P. 
Wittelsberger, Adding Machine Sales & Service, Balti- 
more, Md. 

Standing, second row, left to right: Vito Randazzo, General 
Typewriter Co., Kansas City, Mo.; J. W. Densford, Shawnee 
A-C Typewriter Co., Inc., Shawnee, Okla.; Alfred Honour, 
Honour Typewriter Co., Denver, Colo.; Edward J. Toussaint, 
Central Duplicating & Typewriter Co., Camden, N. J.; John 
Loser, Noiseless Writing Machine Service Co., New York, N. Y. 
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RESOLUTIONS 


Adopted at the Nineteenth Annual Convention of the 
National Office Machine Dealers Association 


WHEREAS this association, 
composed of dealers in office ma- 
chines and equipment, considers it 
an obligation of those now on the 
home front to keep faith with the 
men and women in our armed serv- 
cies, and 

WHEREAS this association now 
has under consideration proposals 
to co-operate with the Federal 
Government and/or Veterans’ Bu- 
reau in the training and re-training 
of returning servicemen, and 

WHEREAS this association an- 
ticipates a post-war period of gen- 
eral business expansion which may 
necessitate the employment of ad- 
ditional personnel in our own in- 
dustry, and 

WHEREAS this association is 
strongly desirous of giving all the 
possible assistance and guidance 
resulting from its members’ long 
and active experience in this indus- 
try to returning servicemen—, 

NOW THEREFORE, BE IT 





RESOLVED by the National Office 
Machine Dealers Association, in 
conference assembled at Atlantic 
City, New Jersey, on this fourteenth 
day of June, 1944, 

1. That this industry shall re- 
employ those members of our armed 
services who have previously been 
part of our industry; 

2. That this industry shall train 
and employ at least an additional 
5,000 returning servicemen; 

3. That this association shall 
guide and assist such persons in all 
matters that tend to make them 
successful and competent members 
of our industry. 

* * * 

WHEREAS this association, 
through its duly constituted general 
conference committee, has so ably 
planned and carried through this 
most enlightening War Conference, 
and 

WHEREAS our host, The Penn- 
Jersey Office Machine Dealers As- 


sociation, has shown us such sin- 
cere hospitality, and 

WHEREAS we, as office machine 
dealers, very deeply appreciate the 
opportunities available to us at such 
a large gathering of outstanding 
men and women of our industry 
to exchange ideas, resulting in bet- 
ter understanding among us and 
also in much beneficial information 
for the advancement of our respec- 
tive businesses. 

NOW THEREFORE, BE IT 
RESOLVED by the National Of- 
fice Machine Dealers Association, 
in conference assembled at Atlan- 
tic City, New Jersey, on the four- 
teenth day of June, 1944, that we 
extend to Edward J. Toussaint, 
chairman of the general conference 
committee, and to his entire com- 
mittee, and to Co-ordinator Irving 
R. Ritchie, and to our host, the 
Penn-Jersey Office Machine Deal- 
ers Association our gratitude for 
this very successful conference. 








promised. Service work at reduced 
prices, according to his observa- 
tion, leads to underpayment of 
employees and misrepresentation 
in solicitation for business. Deal- 
ers must not misrepresent, he ad- 
ded, but should have prices so 
arranged as to make possible as 
complete a service job as prom- 
ised. Saying that many things 
influence our business, he stated 
also that in the last 60 days 
new influences have caused a 
number of dealers to become slow 
in meeting their obligations. 

The final address of the first 
day was given by Andrew C. 
Kienly, sales manager, portable 
division, Royal Typewriter Com- 
pany. Mr. Kienly’s well prepared 
talk appears on another page of 
this report. 

A. H. Kellstedt, of Peoria, pre- 
sided at the morning session of 
the second day. Charles F. Krause, 
Jr., of New York, gave his report 
as legal counsel to the Association. 
Mr. Sheehan followed with a re- 
port of the industry advisory 
committee, indicating constructive 
work on behalf of the Association 
and the industry as a whole. The 
transcript of his report was not 
available when this issue was 
ready for the press. Mr. Shee- 
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han’s report was followed by a 
very practical address on “How 
Better Records Can Increase Your 
Profits,” by James D. Donovan, 
sales manager, typewriter divi- 
sion, Underwood Elliott Fisher 
Company. His address will be 
found elsewhere in this issue. It 
was followed by Gene Taylor’s re- 
port of the post-war planning 
committee, which also is pub- 
lished in full. A paper entitled 
“An Approach to the Disposal of 
Surplus Office Equipment and 
Supplies by the Federal Govern- 
ment” was prepared by W. H. 
Wolowitz, of Washington, D. C. 
Being in Government service tem- 
porarily, he was unable to attend 
and his address was read by Sec- 
retary Joe Hicks. 


Problems of Surplus Discussed 
by Bush 


Clarence Bush, also of Washing- 
ton, a man who has given much 
valuable time to the Association, 
spoke on “Disposal of Surplus Of- 
fice Machines by the Federal Gov- 
ernment.” Among the points he 
outlined as being essential to or- 
derly procedure were to the effect 
that (1) sales be limited to the 
trade, (2) prices be fairly reason- 
able, (3) prices stable with volume 


1944 


controlled, (4) normal trade prac- 
tices followed, (5) machines be 
made available as soon as sur- 
plus accumulates. Legislative ac- 
tion, he said, was to be expected 
before a definite program is to be 
put into effect. 

Sam Hutter, of New York, pre- 
sided at the final session. Mr. 
Bush continued with his report 
started in the morning. He men- 
tioned two possible plans, the first 
affecting all office machines, the 
second prices only. The entire 
industry, he said, was concerned 
with Government surplus of office 
machines. Under the first plan 
each manufacturer would be given 
a list of equipment of his own 
make outside Continental United 
States and an opportunity to econ- 
tract to repurchase. He would then 
attempt to resell that equipment 
abroad. Within Continental 
United States surplus machines 
would be transferred to other ex- 
ecutive departments and Govern- 
ment agencies. Distribution out- 
side of Government would be 
through regular trade channels. 
The machines might be graded as 
to quality from new down to 
used and in need of repair. One 
important point of this plan is 
that the machines will be sold to 
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the trade only within OPA prices 
and to concerns that were in busi- 
ness in 1941. Sale to public schools 
was to be recommended if the 
industry could not absorb the 
quantities offered. Speaking of 
possibility of sales to schools and 
other tax-supported institutions, 
Mr. Bush said he expected to see 
a substantial sale of office ma- 
chines to such outlets. Speaking 
briefly on the second plan, sales, 
he said, would be made by the 
Government to groups of type- 
writer dealers. NOMDA has 11 
regional districts. In theory one 
group would purchase the allot- 
ment for its area and help to 
work out satisfactory prices and 
sales conditions. 

At this point Mr. Sheehan said 
that the suggestion kad been 
made that a price ceiling be es- 
tablished on machines other than 
typewriters. Asked if they desired 
such a ceiling schedule on rebuilt 
machines, nearly all dealers pres- 
ent expressed themselves in the 
affirmative. 


Election of Officers 


Voting for the ensuing year’s 
officers resulted in the election of 
Jack Macon, of J. L. Macon Office 
Machine Co., Chicago, for presi- 
dent. Gene E. Taylor, Pantagraph 
Printing & Stationery Co., Bloom- 
ington, Ill, was the choice for 
vice-president; Leo Adler, Cleve- 
land Calculating Co., Cleveland, 
was re-elected treasurer. Direc- 
tors chosen are as follows: Vito 
Randazzo, General Typewriter 
Co., Kansas City, Mo.; Clarence 
Bush, General Typewriter Co., 
Washington, D. C.; J. T. Boyce, S. 
L. Ewing Co., Dallas, Tex.; F. 
Ketcherside, Buckland-Van Wald, 
Detroit, Mich.; C. E. Gleason, 
American Typewriter Co., San 
Diego, Calif.; D. F. Stanley, West- 
ern Louisiana Typewriter Co., 
Leesville, La.; Ed F. Mulligan, 
Palm Beach Typewriter Co., West 
Palm Beach, Fla.; J. W. Densford, 
Shawnee A-C Typewriter Co., Inc., 
Shawnee, Okla.; James Sheehan, 
The Office Appliance Co., Provi- 
dence, R. I.; A. W. Peters, A. W. 
Peters Co., Battle Creek, Mich.; 
Alfred Honour, Honour Type- 
writer Co., Denver, Colo.; John 
LaHiff, J. E. Albright & Co., New 
York, N. Y.; W. J. Garrison, Mari- 
etta Office Supply Co., Marietta, 
Ohio; Joe Heaton, Pawtucket 
Typewriter Exchange, Pawtucket, 
R. I.; Ed Toussaint, Central Dupli- 
cating & Typewriter Co., Camden, 
N. J.; A. H. Kellstedt, Peoria 
Typewriter Co., Peoria, Ill.; Joe 
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THE NEW NOMDA 
PRESIDENT 


Jack Macon, newly-elected presi- 
dent of National Office Machine 
Dealers Association, went from Mo- 
bile, Ala., to Chicago in 1926 for the 
express purpose of getting into the 
typewriter business. Soon he was 
employed by American Writing Ma- 
chine Company as swabber, for 
which he was paid $50 a month. 
Later he was connected with the 
Chicago office of L. C. Smith & 
Corona Typewriters, Inc., Young 
Office Equipment Company and oth- 
ers, becoming a repairman, a sales- 
man, and for a brief period a sales 
instructor. Much of his sales experi- 
ence was gained with Victor Adding 
Machine Company and Zant Office 
Machines Company, which concern 
he bought six weeks after starting 
his own business in September, 1939. 
By the early part of 1941 the busi- 
ness had expanded to a $50,000 a 
year volume. It has grown steadily 
since. He served as a member of a 
local industry committee on type- 
writer Procurement for the War 
Production Board. In October, 1943 
he was elected president of the Chi- 
cago Typewriter Dealers Associa- 
tion. He is a member of the Type- 
writer Institute of Chicago. He 
handles all makes and all kinds of 
business machines. His age is 37. 
He is married and has three chil- 
dren—eight years, four years, and 
four months. His aim, he says, is to 
make this year the best in NOMDA 
history. 
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Rubin, Montreal Typewriter Exch., 
Montreal, Canada; Sam Hutter, 
Check Writer, Inc., New York; 
O. A. Olson, Typewriter Service 
Shop, Detroit, Mich.; H. H. Saun- 
ders, New England Adding Ma- 
chine Co., Boston, Mass.; W. R. 
Shilling, Fort Pitt Typewriter Co., 
Pittsburgh, Pa.; Robert Goldblatt, 
Star Typewriter Co., Chicazo, IIl.; 
Dick Walsh, Walsh Bros., Phoenix, 
Ariz.; Mrs. Jessie I. Taylor, Globe 
Typewriter Exchange, New York; 
Paul I. Gross, Mailers Service & 
Equipment Co., New York, N. Y.; 
Al Schlecht, Typewriter & Supply 
Co., Cleveland, Ohio; W. P. Witt- 
lesberger, Adding Machine Sales 
& Service, Baltimore, Md.; Thom- 
as Stack, Stack Typewriter & Suv- 
ply Co., Chicago, Il. 

Two committees were appointed 
for the new year—the educational 
research committee and the legis- 
lative committee. Clarence Bush 
of Washington is chairman of the 
former. Other members are Elmer 
Anderson of Pasadena, Calif., 
James Sheehan of Providence, R. 
I., and Dorr Doane of Portland, 
Ore. J. W. Densford was appoint- 
ed chairman of the legislative 
committee, with instructions to 
select those whom he wanted to 
work with him. 


The Annual Banquet 


The annual dinner was held on 
the evening of the fourteenth, 
with Mr. Anderson functioning as 
master of ceremonies. He intro- 
duced President and Mrs. Fucci, 
Mr. Doane, Mr. Adler, Mr. Hicks, 
Past President and Mrs. W. R. 
Shilling, Past President and Mrs. 
John Loser, Mr. Sheehan and Mrs. 
Jessie Taylor. He also had special 
commendation for the general 
convention committee, including 
Mr. and Mrs. Toussaint, Irving 
Ritchie and Mrs. Neuberger. At 
the first luncheon meeting R. D. 
Brewington, of Brewington Type- 
writer Company, Houston, Tex., 
presided. Representatives of vari- 
ous manufacturers who had 
helped in a financial way to make 
the convention a success were 
introduced. At the luncheon on 
the second day M. M. Newmark of 
St. Louis presided, and presented 
the following presidents of local 
associations: Ed Toussaint, Penn- 
Ssylvania-Jersey Association; Joe 
Heaton, New England Office Ma- 
chine Dealers Association; Gerard 
A. Harrington, Baltimore Type- 
writer Dealers Association; Rus- 
sell Brewington, Texas Associa- 
tion; Irving Ritchie, New York 
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Typewriter Association; Jack 
Macon, Chicago Typewriter Deal- 
ers Association; W. R. Shilling, 


Dealers Association; Vito Rand- 

azzo, Kansas City Association. 
The final entertainment event 

was a lobster dinner, furnished 


of the visitors found the ocean 
swimming particularly attractive. 
As though designed to prevent en- 
tertainment interfering with busi- 


Pittsburgh Typewriter Dealers 
Association; Alfred Honour, Den- 
ver; Leon Walling, Detroit Type- 
writer Dealers Association; Clar- The Chelsea 
ence Bush, Washington Associa- 
tion; John Q. Adams, [Illinois 
Typewriter Dealers Association; 
M. P. Spiess, Cleveland Typewriter 


housed the convention, is on the 
famous Board Walk. For at least 
one day preceding the convention 
and for several days after, many 


by the manufacturers. It was a ness, rain fell throughout the 
most enjoyable occasion. 


second day, keeping all conven- 
tion visitors indoors. The idea of 
the convention at a resort ap- 
pealed strongly to some who ex- 
panded the convention trip into 
a vacation. 


Hotel, which 





CONVENTION ADDRESSES 


(Registration list and some addresses not available at press time will be published next month.) 





PRESIDENT’S REPORT 
By N. H. Fucci 


Business Machine Service Company, Inc., 
New York, N. Y. 


[t IS NICE to see you all again, and to meet personally many of you 

who have only been a name on a letter before this meeting. I have 
tried to make this report as brief as possible, and yet get everything 
into it, so that you may be fully Pcl with all matters acted upon 
by me as president of this Association. Many of the items are known 
to you because you have received information through our ‘‘Bulletin.” 
I prefer to read this report, first, because there will be time saved, 
as I have gone over it many times and shortened it, and secondly, be- 
cause it will form a permanent record. 


Activities of Officers and Committees 


This article WILL NOT be reported in detail except with regard to 
the president’s office, because the other officers will report individually 
in detail and I do not want to tread upon their reports. May I take 
this opportunity of expressing my appreciation for the fine co-operation 
and excellent help given the Association by the directors, regional vice- 
presidents and my other fellow officers. 


(a) REGIONAL VICE-PRESIDENTS: The regional vice-presi- 
dents have been of great help, and will have more and more work as 
time goes on. We have obtained new members, and new local Associa- 
tions have been formed, as a result of their fine work. The quick and 
efficient way they handled the collection of names of auctioneers, and 
furniture dealers in their regions, has resulted in much help to OPA and 
the Association. 

The new local associations formed are Fons levees Office Machine 
Dealers Association, by Regional Vice-president Ritchie; Kansas Office 
Machine Dealers Association by Regional Vice-president Sizemore; 
Illinois Office Machine Dealers Association by Regional Vice-president 
Kellstedt. Other regional vice-presidents helped in many ways by having 
scgiunal meetings in Detroit, Cleveland, Kansas City, Boston and 
Philadelphia. 

Many other important things which greatly benefit the industry 
have been completed. Those things will be reported by the proper com- 
mittee chairmen. Some of them are: adjustment of rental prices; excise 
tax; release of Class C’s; retroactive price legislation; post-war plan ot 
disposing of surplus typewriters; the recent release of all rationing and 
continuance of present price levels and correction of Revised Maximum 
Price Regulation 162. he by-laws have been brought up to date, and 
the ‘‘Who’s Who’’ membership list, and the monthly magazine are now 
in circulation. 


(b) PRESIDENT’S OFFICE: Upon returning to New York rrom 





SOME NOMDA CONVENTION DELEGATES 

l. Mrs. E. J. Toussaint, Mrs. J. A. Gilbert, Mrs. J. I. Taylor, and Mrs. 
George A. Neuschater. 

2. Dorr B. Doane, Office Equipment Corp., Portland, Ore. 

3. W. F. Phillips, Phillips Typewriter Co., Harrisburg, Pa.; Sam Stein, 
eww Ottice Equipment Co., New York, Louis Mestre, 
Style Machine Corp.; C. F. Glueck, Typewriter Equipment Co., 
Inc., New York, N. Y.; B. D. Hirsh, Protective Checkwriter Co., 
New York, N. Y.; Don MacDonald, MacDonald Typewriter Co., 
Washington, D. C.; Fred E. Brown, Hall-Welter Co. 

4. Bill Purvin, Superior Typewriter Co., New York, N. Y.; Charles 
Muenze, Muenze teaser ed Shop, Passaic, N. J.; Les Allen, L. C. 
Smith & Corona ypewriters, Inc.; Harry Cooper, Cooper Type- 
writer Co., Memphis, Tenn.; W. R. Shilling, Fort Pitt Teoowsltes 
Co., Pittsburgh, Pa. 
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5. Mrs. C. Nestor, Nestor Typewriter Co., Detroit, Mich. 
6. Fred Gamrod, All Types Office Exchange, Chicago, Ill.; J. D. Mar- 
vil, Ames Surely ra Jack Macon, J. L. Macon Office Machines 


Co., Chicago, Il . Arthur Lyons, Reliable Typewriter & Adding 
Machine Co.; Jack Weiner, Belmont Typewriter Service, Chicago, 
Ill.; S. Durand, Reliable Typewriter & Adding Machine Co. 

7. John LaHiff, J. E. Albright & Co., New York, N. Y.; Joe Galland, 
Liberty Typewriter Co.; Pete Carroll, Globe Typewriter & Adding 
Machine Co., New York, N. Y.; Rudolph Nettle, Nettle Office 
Equipment Co., Boston, Mass.; O. D. Morrill, Ann Arbor, Mich. 

. Otto EKretchmer, Peerless Imperial Co., Inc. 

. Ralph R. Neumayer. National Typewriter Co., Hartford, Conn.; 
William F. ay « Daily Typewriter Shop, Hartford, Conn.; H. W. 
Peterson, New Britain Sepowreiane Exchange. New Britain, Conn.; 
Charles T. Allen, Calculator Equipment Co.; Luis de Olazarra, 
Shipman-Ward Mfg. Co. 


wo 
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last year’s Kansas City convention, I asked the then executive secretary 
for the convention records of all past conventions, and any other 
records of the Association, so that I might make a study of them and 
be familiar with the past history and practices. In studying these 
records, I found NO UNIFORM PRACTICE through the past years, 
though I mean no criticism, as the membership was rather small. I 
found NO BUDGET of past years, from which I could formulate one 
for the coming year, and know what amount was necessary to properly 
run an association of almost 1,000 members. No minutes of past execu- 
tive committee meetings, if any, or of directors meetings were among 
the records. Because of this situation, a special meeting of the executive 
committee was called for September 18 last year in New York. I have 
copies of the stenographic record of that meeting for examination, if any 
of you wish to see it. A budget, prepared by your president, was modi- 
fied by the executive committee after a very fine discussion, and was 
later further modified by the full board of directors. The other matters, 
concerning the overall practices of this Association, and the functioning 
of the different officers, were discussed fully. In calling such meeting, 
your president had no desires whatsoever except to get matters clearly 
understood and a budget formulated so that work could go on without 
interruption, with a feeling that we could do things with authority, 
and without going bankrupt. 

The results have proven of great help, for they clearly showed an 
excellent feeling of co-operation. Things have gone forward, and matters 
have been accomplished which could not have been completed were it 
not for that meeting. At that meeting authority was granted me to 
retain legal counsel for a specified amount, which was also later ap- 
proved by the full board. Many members, and our committees and 
officers have been helped by counsel, with no expense to the members. 

Generally we have been going forward with a good stride. We have 
completed objectives which were set in July, 1943. 

On October 13, 1943, your president sent out his first report letter 
to the entire membership. A week later, another similar report letter 
was sent to non-members. You ail received copies of them. I enclosed 
in those letters membership applications, and am happy to report that 
as a result of those letters we have received new members which brings 
into the treasury of the Association additional revenue, together with the 
advantage of the new memberships, many of which will continue from 
year to year. The replies received, and the suggestions offered by various 
non-members and members, more than paid for the job. 

Another item of expenditure approved by your president was in con- 
nection with a regional meeting. One such meeting resulted in about 
15 new members, paying about $150.00 into our treasury this year. 
As of today a total of 50 members have joined the Association through 
that meeting. The particular meeting I speak of resulted in a new 
local being formed, namely our host—the Penn-Jersey Association— 
which today has 52 members. I understand they have great hopes 
of having many more new members shortly. I feel that these expendi- 
tures are sound investments, for they have produced not only financial 
benefit, but swelled our ranks. 

There are several pet items which I was very anxious to see com- 





MOST OF THEM SMILED 

1. Stanley Moss, Moss & Arnold Co., New York, N. Y.; 
Addressing Machine & Equipment Co., New York, N. Y.; 
a egy of NOMDA; E. J. Toussaint, 
writer Co., Camden, N. J. 

2. N. H. Fucci, Business Machine Service Co., Inc., New York, N. Y.: 
E. J. Toussaint, Central Duplicating & Typewriter Co., Camden, 
N., J.; _ R. Ritchie, Addressing Machine & Equipment Co.; New 
York, Y: c C. Elmer Anderson, Anderson Typewriter Co., Pasa- 
dena, Cake 

3. — Eckert, Royal H. Eckert, Inc., 
Ashley, Ashley-McCormick Co., Bridgeton, N. J.; C. I. Witmer, The 
Typewriter Exchange, Columbus, hio; James Vreeland, Royal 
wee Co.; C. K. Scarbrough, Scarbrough’s Office Equipment 

ervice, Florence, Ala.; Gus alien. General Office Supply Co., 
Lafayette, La. 


Irving Ritchie, 
Joe Hicks, 
Central Duplicating & Type- 


Allentown, Pa.; E. Russell 
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pleted, which perhaps were not vitally necessary to our industry, but 
are, I think, important in our Association set-up: 

(1) Our Association magazines THE OFFICE MACHINE DEAL- 
ER, is in circulation and the membership list, or ‘‘Who’s Who,” has 
been completed and sent to each member. The Association magazine was 
favorably passed upon by the executive committee last September and 
during that month the matter was referred to our then executive secre- 
tary. The membership list, or ‘‘Who’s Who,” was decided at our direc- 
tors’ meeting immediately following the convention in Kansas City last 
year. 

I have, since my election, taken the stand that it is the president's 
responsibility to see that the officers, committee chairmen, regional vice- 
presidents, and other units of this large Association perform their duties 
with reasonable speed and accuracy. If that speed or accuracy was 
lacking, I felt that it was the president’s duty and responsibility to 
correct such things, and offer assistance, either by himself or by others. 

The matters upon which I have just reported were also reported to 
your board of directors at its meeting in Chicago on February 6. In 
addition I proposed that the Association have an outside certified public 
accountant audit our books at least once a year, just before the annual 
convention, and such matter was agreed upon by the board of directors, 
and such an audit and report has been made for this convention. This 
will give the new president an authorized report, certified by a C. P. A., 
and help to give a better understanding of our finances. It will also 
serve to help our popular treasurer, Leo Adler. Due to the many prob- 
lems confronting us in post-war work, committees were appointed to 
study and report from time to time on such problems. A _ post-war 
and manufacturers relations committee was appointed and is hard at 
work. 

The legislative program, concerning House of Representatives Bill 
4409, has gone forward with great <iietiney and ability under the able 
chairmanship of Jim Densford and his fine committee. 

The other committees, namely the ethics and standards committee, 
post-war planning, manufacturers relations committee, and so on, have 
gone forward in great strides and their chairmen will report to you 
fully later on in this meeting. Bill Garrison, Gene Taylor and Dorr 
Doane are to be congratulated on their untiring efforts and hard work 
in connection with the important works of those committees. 

Clarence Bush, our ex-Washington representative, of course, has 
given great assistance to all our committees, without which the work 
could not have progressed to where it now is. I also want to make 
mention of the sacrifice of health by Jim Sheehan who has given us 
so much heln with his fine work as chairman of the industry advisory 
committee appointed by OPA. Jim had a serious operation last winter 
but came through with flying colors, thanks to his fighting Irish spirit. 
During my term of office I was fortunate in being able to attend meet- 
ings of the Illinois Dealers Association, Detroit Dealers Association, 
Cleveland, Washington, New England, and last but not Penn- 
Jersey. Those meetings were most enjoyable. 

Due to the resignation of Executive Secretary Harry Turner I called 


least, 
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4. Stanley Moss, Moss & Arnold Co., New York, N. Y.; Mrs. S. Rest, 
Speed-O-Print Corp.; James Treanor, Peerless Imperial Mig. Co.: 
Leo M. Adler, Cleveland Calculating Co., Cleveland, Ohio. 

5. W. AA. Johnston, W. AA. Johnston Sales & Service Co., Knoxville, 

Tenn.; J. W. Densford, Shawnee A-C Typewriter Co., Shawnee, 

Okla.; R. H. Preston, Preston Typewriter Co., Knoxville, Tenn.; 

O. W. Scheaffer, Underwood Elliott Fisher Co.; *s . Taylor, Globe 

Typewriter & Adding Machine Co., New York, J. Q. Adams, 

Adams Typewriter Co., Peoria, Ill.; Arthur H yk, General 

Typewriter Exchange, Atlantic City, N. J.; A. H. Kellstedt, Peoria 

Typewriter Co., Peoria, Ill.; W. S. Daniels. Royal Typewriter Co. 

Charles Serfer. Charles Serfer Co., Philadelphia, Pa.; Clarence 

A. Hurst, Hurst Office Equipment Co., Norristown, Pa.; E. C. Wick. 

Wick & Rouillot, Norristown, Pa.; John Di Paul, Paul Typewriter 

Co., Philadelphia, Pa.; Harry J. Wolfington, Wolfington oe 

a Philadelphia, Pa.; oe M. Cohan, Philadelphia, Pa., 

F. W. Amey. Ream’s, York, 


oa 
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i THE O. A. CAMERA LENS 

1. Jack Bonfini, Bonfini Typewriter Exchange, Philadelphia, Pa.; J. S. 
Gladney, Dictating Machine Service. Philadelphia, Pa.; George 
Headley, Office Appliance Co., Philadelphia, Pa.; Richard V. Say- 
ers, Victory Typewriter Exchange, Philadelphia, Pa.; E. K. Kocher, 
Office Machine Co., Philadelphia, Pa.; A. Esposito, Ever-Ready 
Typewriter Service, Philadelphia, Pa.; E. Pfitzenmaier, Ardmore, Pa. 

2. H. B. Gaar, Louisville Typewriter Co., Louisville, Ky.; F. H. Watson 
and Robert Swartz, both of Taunton Office Supply. Taunton, Mass.; 
Sam Hutter, Checkwriter Co., Inc., New York, N. Y.; Charles 
Krause, NOMDA legal counsel; T. E. Williams, Williams Typewriter 
Co., Frederick, Md. 

3. H. E. Galley, Typewriter Shop, Inc., Lawrence, Mass.; Ben Wor- 
ling, General Office Equipment Co., Salem, Mass.; H. A. Smith, 
A. A. Smith & Co., Lowell, Mass.; William Franz, Royal Type- 
writer Co.; L. N. Mauck, American Typewriter Exchange, Rich- 


an executive committee meeting in New York on May 2 and Harry’s 
resignation was duly discussed and accepted. A report of such executive 
committee meeting was sent to your board of directors, with a copy to 
all members. It was sent out by me on May 16. It announced the 
appointment by the executive committee of our board of directors of 
Joe M. Hicks as our new executive secretary. 

We are fortunate, indeed, to have the services of Joe Hicks, who 
fully understands dealer problems and will devote his entire time to 
the work of this Association. 

Our magazine, which has been in circulation for the past two months, 
promises to be of much help to the members. I urge each of you to 
send in your problems and other matters of interest, to our secretary 
so that this magazine may become a useful reference for all. 

Our by-laws have been brought up to date and have been printed 
in proof form for your examination, approval, or modification. Our 
by-laws committee will report more fully to you on that matter. 

There is now before the Congress of our country Bill H. R. No. 4409, 
which is the first piece of legislation ever sponsored by this Associa- 
tion. You will hear further about it from Jim Densford and his legis- 
lative committee. 

Rationing of all typewriters in dealers’ stocks has been released, al- 
though that is rather a hollow victory as we have few, if any, machines 
to sell. May I take this opportunity to urge upon you again that you 
do not sell your rental stock unless you can replenish it, because you 
will be selling yourself out of business. 

You might be interested to know that as president I received approxi- 
mately 2,000 letters, and sent out more than 25,000. 

In conclusion, may I say that my work as president has been pleasant 
and exceedingly active; in fact, I got more action than I anticipated. 
It is with a deep sense of personal satisfaction to report that most of 
the things we set out to accomplish for the benefit of our members 
actually were accomplished, and I sincerely hope we will continue to 
obtain bigger and better things for our members and our industry. My 
term of office has been full of activity from every source, and without 
the able and sincere co-operation and advice from members and officers, 
I am sure the load would have been by far heavier than it was. 

On behalf of the members of this Association, may I extend to the 
committees in charge of this War Conference our congratulations and 
many thanks for this grand affair. I sincerely hope that you will enjoy 
it to the fullest extent, and leave here with a feeling that we are 
pushing forward as a unit and an industry, through complete co-opera- 
tion with each other. 





EXECUTIVE SECRETARY’S REPORT 


By J. M. Hicks 


NOMDA Executive Secretary, 
Washington, D. C. 


A®’ YOU all know, I was appointed as executive secretary of this 
organization on May 12, 1944, by the executive committee of the 
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mond, Va.; L. W. Frazee and S. S. Weiner, both of Fort Pitt 
Typewriter Co., Pittsburgh, Pa. 

4. A. C. Gorman, Office Equipment Co., Louisville, Ky.; G. A. Har- 
rington, Baltimore Dictating & Adding Machine Co., Baltimore, Md.; 
O. A. Olson, General Office Machine Co., Detroit, Mich.; C. Har- 
ris Cohen, Harris Cohen & Co., Harrisburg. Pa.; W. E. Karns, 
Ream’s, Lancaster, Pa. 

5. James Hackney, Remington Rand, Inc.; E. J. Knecht, Peter Paul 
Mechanical Service, Cleveland, Ohio; M. S. Stevenson and Duke 
Waters, both of Remington Rand, Inc.; A. J. Garrison, Typewriter 
& Equipment Co., Springfield, Ohio. 

6. S. P. Hass, Royal Typewriter Co.; A. D. Wyckoff and George 
Hamm, both of American Writing Machine Stores; Joe Rubinstein. 
Addressing Machine & Equipment Co., New York, N. Y.; La 
McDonough, Royal Typewriter Co.; Harry E. Mann, Clearfield, 
Pa.; Dave Silvers, American Business Machine Co., New York, N. Y. 


board of directors, and immediately entered into the duties of the office. 
It was necessary that I devote my time almost exclusively to the 
preparations for this Conference, since there was just a month in which 
a lot of work had to be done. In this connection, I should like to take 
this opportunity to publicly announce that the credit for the success of 
this Conference belongs in great part to others than your secretary. 
You all are no doubt aware of the time required to plan and execute a 
meeting of this magnitude. Consequently, it was necessary that your 
president start this undertaking at the time when your organization 
was without the services of a secretary. I should like to state that he 
and all the others who have rendered him invaluable aid have done a 
swell job and are deserving of the acclaim of the membership of this 
Association and the entire office machine industry. I should like to 
mention a few of those with whom I have had the pleasure of working, 
and whom I know have given of their time and effort without any 
possible thought of benefit to themselves or their business. 


In addition to your president, Nick Fucci, I would like to acknowl- 
edge the part that the following have played in putting on and putting 
over this Conference: Ed Toussaint. as general conference chairman; 
Irving Ritchie, as co-ordinator; Mrs. Edward Toussaint and Mrs. 
Jessie Taylor, as chairman and co-chairman respectively of the ladies 
committee; Paul Gross, as chairman of the very important conference 
journal and exhibits committee, and last but not least, Stanley Moss, 
as all around handyman and “helper outer.” Of course Stan was 
operating without the benefit of a title, but you know in most every- 
thing with which we are connected the man without the title is the 
one who does the lion’s share of the work. I am sure this list is 
inadequate to acknowledge the entire roll of persons who have worked 
both hard and long to make this a successful meeting. However, if 
there is a feeling on the part of anyone who has worked on this Con- 
ference that he has not received enough thanks, let me say here that 
the entire time schedule of the Conference would be necessary to ac- 
knowledge every individual who has helped out. I am sure that you 
agree that there are much more important items to be _ considered 
at this Conference and that we should proceed to the consideration of 
them at the first possible moment. 


As of June 1, 1944, the membership in this organization was 938, 
not all of whom are up-to-date in their dues payments. There seems 
to be good reason for some of them being in arrears. However, we 
hope to remedy the situation in the near Feature, and also to increase 
the membership. In order to accomplish this objective, it will be 
necessary for each and every member of this organization to put his 
shoulder to the wheel and push forward. I firmly believe that there 
are wonderful possibilities to bring this Association to its rightful place 
in the office machine industry and, with your help and assistance, 
I pledge myself to strive for that goal. 


For other convention addresses and reports, 
turn to page 50 
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With METAL off to the war for service at home and abroad, 
WOOD, now also in service in a thousand ways, takes over 
much of metal’s old work and does a thorough job on all calls. 


Sell Desk as a Means to 
INCREASED PERSONAL EFFICIENCY 


ORKING hard will always 

get results, but not neces- 
sarily the best results. As a golf 
professional used to tell his pupils, 
“You can perfect yourself in er- 
rors, and then reach the green in 
spite of yourself.” 

A few years ago in The Office 
Economist, published by the Art 
Metal Construction Company, a 
writer said, “It is amazing how 
much the factor of desk efficiency 
has to do with work efficiency, 
and it is a matter of first-rate im- 
portance to any business organi- 
zation.” 

Although slanted to the user, 
the article presents a number of 
ideas that could be used effectively 
by salesmen of office desks. For 
instance, it is said, “Like a battle- 
ship, a desk should be ‘cleared for 
action’ all the time—only papers 
actually needed at the time should 
be on the working surface. Only 
supplies, papers and appliances 
genuinely and regularly needed in 
the day’s work, should be left in, 
or on, the desk. 

“Until recently desks were made 
and used simply as a matter of 
tradition, without regard to the 
elimination of all waste motions, 
waste minutes, and wasteful influ- 
ences. The average man had to 
work out his own desk salvation. 
Most of us have been the victims 
of the old-time desk. The modern 
spirit of business efficiency con- 
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Appearance, Construc- 
tion, Durability Are 
Im portant Factors, 
But Essentially a Desk 


Is Bought as a Business 
Tool 


o 


siders that nothing is unimportant 
in the realization of 100 per cent 
work by 100 per cent men. Since 
the desk is a tool, like any other 
tool, it must be modernized.” 

Prior to an attempt to modern- 
ize or improve a desk, there must 
be an understanding of the prin- 
ciples by which to judge desk effi- 
ciency. Whether it’s the rough 
desk of the shipping clerk or the 
highly polished desk of the execu- 
tive, the Art Metal writer points 
eut that a desk has these basic 
functions: 


(1) It is a surface on which to 
work. 
(2) It is an orderly, systematic 


tool kit for the immediate neces- 
saries of work. 

(3) It is a temporary storage 
place for the immediately usable 
raw material of work. 

Applying the principles, the effi- 
cient desk man functions as fol- 
lows: 


(1) Finishes each task as he 
goes. 

(2) Concentrates on work in 
hand. 

(3) Works with neatness and 
dispatch—desk free from unneces- 
sary accumulation of odds and 
ends. No private papers allowed. 

(4) Has desk drawers arranged 
for convenient handling of papers, 
supplies, necessary equipments. 

(5) Varies his work when con- 
ditions permit. 

(6) Uses other files, not his 
desk, for permanent or semi- 
permanent material, constantly 
endeavoring to get everything 
possible flowing over and away 
from his desk, permitting very 
little, if anything, to linger there. 

Desk efficiency is thus seen to be 
largely an attitude of mind, or a 
result of training. It can be as- 
sisted or destroyed by the desk it- 
self, of course. Healthful working 
conditions mean as much in the 
office as in the factory, and desk 
efficiency is aided by up-to-date 
equipment. That is where the 
office furniture salesman comes in. 
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Business Builders 


Broadcast over Station S-A-L-E-S 
Operating on a wave length of:— 


CONFIDENCE . . . COUR- 
AGE . . . CO-OPERATION 


CORDREAMS DO COME TRUE 
WHEN YOU WAKE UP AND 
HUSTLE,” begins one spirited an- 
swer to last month’s query in this 
department. The leading sugges- 
tion on our part was for you read- 
ers of BUSINESS BUILDERS to 
jump into an air-mail envelope 
with an idea or two you have 
either successfully promoted, or 
would like to promote, and share 
with your fellow office outfitters 
everywhere on BUSINESS-BUILD- 
ING FOR THE IMMEDIATE FALL 
SEASON JUST AHEAD. And con- 
tinues this particular Midwest 
stationer, “I’m mighty glad to 
have a part in present planning, 
for if each of us pitches in with 
his bit, this so called POST-WAR 
contagious idea slanting will au- 
tomatically take care of itself.” 

Therefore look with us at an 
abridged line-up of these splendid 
thoughts, garnered from almost 
three score replies from friends 
nationwide and three from out- 
side the United States: 

“We are trying something new 
for the month of September, 1944,” 
notes a successful southern office 
supply dealer, “it is known as AN 
EFFORT QUOTA CONTEST.” And 
then he fully and elaborately out- 
lines it. It contains so much de- 
tail that we will have a few copies 
made of it and mail it to any in- 
terested office outfitter. We men- 
tion this particularly as this sta- 
tioner wanted to share the idea. 
So ask for a copy of our File No. 
6:10:44:7. Address the co-ordi- 
nator of this page, care of Shaw 
& Borden Company, Box 2153, 
Spokane 2, Wash., for this, as well 
as another or two items of length 
we will refer to this month. (And 
also use same address for any defi- 
nite BUSINESS BUILDER which 
you may wish to rush to us for the 
August issue of OFFICE APPLI- 
ANCES.) 

At least a dozen of our current 
incoming communications men- 
tioned that Eric Johnston’s new 
book, “AMERICA UNLIMITED,” 
contained inspirational material 
for our immediate sales meeting 
use. And several of the letters 
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asked if we knew our fellow Spo- 
kane citizen, who is now president 
of the United States Chamber of 
Commerce. In answer: we most 
assuredly do. For a few brief flash 
glimpses of this distinguished, 
forceful, effective business person- 
ality, perhaps you will be inter- 
ested in these comments pertinent 
to him: In high school days we 
knew him as a brilliant debater 
and all around genial member of 
the Lewis & Clark student body. 
We watched him grow as a suc- 
cessful electrical dealer in our 
community. And this concluding 
index of his character—he is the 
most pleasant type of office supply 
and equipment buyer, keenly alert 
to determining value, and having 
determined he was getting pre- 
cisely what he is after, efficiently 
going to the next business at 
hand. In short, it has been a privi- 
lege to know him. To readers of 
this page who have not seen this, 
his first book, we suggest that you 
do so at the earliest opportunity, 
because it will spark you and your 
business associates to action NOW! 


And speaking of sales meetings, 
many mentioned that more intelli- 
gent emphasis on these right now 
in the summer months is the key 
to resultful fall business success. 
For, as one correspondent aptly 
put it: “The general outcome of 
this monthly meeting plan is 
closer friendship, mutual under- 
standing and respect. As a result 
the salesman increases his own 
sales and his value to his office 
equipment store.” 

“Precedent is a fine thing to 
break away from if you really 
want to step out this fall and 
have your office-outfitting organ- 
ization do a real selling job,” 
pointedly advises a California sta- 
tioner. 

A very prominent manufacturer 
in the office equipment field called 
our attention to a mighty forceful 
paragraph he thought would be 
of help to dealers planning a well- 
clocked fall campaign. He credited 
this forceful statement of fact to 
a well known advertising genius, 
Sydney H. Giellerup. We think 
it’s worth putting into your active 
file . .. here it is: Experience, 
Promise, and Inspiration are the 
three most important words in ad- 
vertising and sales efforts. Checks 
of hundreds of presentations show 
that most of the more successful 
may be tabulated thus: 

(1) Those that referred to the 

reader’s own EXPERIENCE. 

(2) That made him an at- 

tractive PROMISE, or 
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(3) INSPIRED him toward 

some goal, the achievement of 

which could be gained by 

means of the goods featured. 
And, concluded our correspondent, 
“Which of these bell-ringers are 
you using most frequently? Better 
consider them in your fall 1944 
planning and subsequent promo- 
tions.” 


* + + 


Prospects I Have Met 


“Is the office boy on duty to 
keep people away from me?” 

“Yes, sit.” 

“Is there a bench in the hall 
on which busy business men may 
sit while waiting to see me?” 

“You, an." 

“Is there a hidden lock on the 
gate that leads into the outer 
office?” 

“Has the telephone girl been in- 
structed to ask of all who call for 
me their name and business?” 

“Oh, yes, our telephone girl 
knows all about that.” 

“And to consult me before per- 
mitting anyone to talk to her?” 

“Yes, sir.” 

“Is everything arranged here to 
make it as difficult as possible for 
people to transact business with 
this firm?” 

“Tt. 162" 

“Good. Then I'll go into my 
office and begin plans FOR OUR 
SALESMEN SELLING OTHER 
PEOPLE.”—Ex. 


x *&© & 2S 22 eee 


"BETTER BUY THE BETTER BUY 
... U. S. War Bonds 

to hasten V-I-C-T-O-R-Y 

x kk ke ke keke hkhUmr* 


Our terse-trailer department has 
the following sprightly offerings 
on deck for your delight: 

“Men are born with two eyes, 
but one tongue, in order that they 
should see twice as much as they 
say.”’—Edmund Goulding. 

“Jumping at conclusions is apt 
to land you in a pretty rough 
spot.” 

“Those who shoot for something 
worth while are always going to 
get shot at.” 

“The repair work called for af- 
ter a brainstorm is usually pretty 
expensive.” 

Send in a terse-trailer or two of 
your own selection for next 
month’s BUSINESS BUILDERS. 

Zestfully, 
Ralph B. Ortel 


22, 32, 38, 32 
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The Peace Tax Program 

@¢ ONE OF THE important recommendations 
of the Baruch report is that a peace tax pro- 
gram should be enacted now and held in readi- 
ness for execution as soon as the war is over. 

It is unfortunate that Chairman Doughton of 
the House Ways and Means Committee opposes 
this plan. His opinion is that Congress cannot 
decide in time of war how much revenue the 
Government will need after victory. 

No one can deny that this is a real problem 
and would require careful study. However, if it 
were not considered possible and within the 
realm of reason to draft a peace tax program 
now, the recommendation never would have 
been made. It is not just the need for anticipat- 
ing rates and revenues which is at stake. If so, 
Mr. Doughton’s position would be well taken. 
It is more the assistance and reassurance which 
such a plan would give industry which should 
be considered. If a peace tax program enacted 
now will help speed industry’s gigantic task of 
reconversion, then the Baruch recommendation 
deserves a far more favorable answer. 

Certainly the speed with which industry can 
reconvert is of utmost importance to our na- 
tional economy. This factor alone will affect the 
period of time elapsing for re-employment of 
many millions of returning veterans. These men 
deserve and expect real jobs, not make-shift 
work subsidized by the Federal Government. 


HERE AND THERE 


SHADES OF RIPLEY! LANDLORD 

INVITES TENANTS TO DINNER 

Normally there's no small amount 
of friction between tenants and 
landlords. But not always. Take the 
case of Charles N. Blakeley, vice- 
president and general manager of 
Tudor City, an apartment house de- 
velopment in New York City. Late 
in May, Blakeley entertained five 
pioneer residents of Prospect Tower, 
a 22-story structure, at dinner at 
the Hotel Tudor. 

One of the guests was George B. 
Wray, well known to the trade as 
an office furniture manufacturers’ 
representative in the eastern area. 


U. S. ARMY ANGLERS UNEARTH 
COLE CASH BOX NEAR REMOTE 
VILLAGE IN FIJI ISLANDS 


Fiji Islands. 
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Arnold H. Schienman, U. S. Army 
Signal Corps, now stationed in the 
Arnold, it will be re- 
membered, was formerly associated 
with the Pronto File Corporation 





LT. SCHEINMAN 
and Cole Steel Equipment Com- 
pany, both of New York City. 
But to get back to the story, in 
this case a fishing yarn. The supply 
May 2 turned out to be quite an of crawlers, Schienman reports, was 
auspicious day in the life of Lt. soon exhausted, the big fish getting 


Let industry know in advance the extent of 
its tax obligations after the war, and the prob- 
lem of estimating costs will be considerably 
lessened. A real contribution will have been 
made to speeding both reconversion and re-em- 
ployment. 


- —— >_>. >--— 


An executive is one who finds good men to run 
things and lets them alone. The other kind is not an 
executive but a fussy meddler. 

—Conner’s Office Boy 
E. R. Conner & Co., 
Fort Worth, Tez. 


ee ee 


Take an Hour to Say "No" 
@¢ IN A RECENT address titled as above, 
Elmer Wheeler, head of the Tested Selling In- 
stitute, dramatically portrayed the customer’s 
side of the current tendency of sellers to be 
abrupt, rude, and even insulting to purchasers. 
Mr. Wheeler referred to his “‘little black book,” 
in which he is keeping a record of unpleasant 
treatment by sellers of goods or services, for 
reference when the war is over. Others are fol- 
lowing his example, or making mental notes. 
Will this make the post-war era a “getting even” 
period? It can be prevented by selling organi- 
zations who take Mr. Wheeler’s advice and 
“Take an Hour to Say ‘No.’” Not literally an 
hour, but enough time to explain the situation 
and gain the sympathy instead of the antagon- 
ism of the customer. 


away, the small ones feasting im- 
pudently on the bait. So, contrary 
to the best Waltonian advice, the 
fishermen resorted to the use of 
worms. The supply was obtained by 
digging around an old stump. In 
the course of the excavation opera- 
tions, they unearthed an old Cole 
C-92 cash box, in which more 
worms had established their abode. 

Where the box came from 
Schienman has never learned, de- 
spite his efforts during the subse- 
quent ten days to find a native 
dealer handling this familiar Ameri- 
can product. 








OAKVILLE MAN HEADS LONG 
ISLAND CIVIC ASSOCIATION 

Herman Von Frank, who has 
served for many years as represen- 
tative of the Oakville Company in 
New York, Philadelphia and sur- 
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rounding territory, was elected and 
installed as president of the United 
Neighbors Civic Association of 
Hempstead, L. |., at the annual 
meeting of the organization held 
April 3 at the Hempstead Elks 
Club. 

Von, as he is familiarly called by 
his friends, is one of the best known 
and most likeable chaps in the 
metropolitan area. 





TYPEWRITER CLEANING FLUID 
CARRIES KNOCK-OUT PUNCH 


The fluid that does such a good 
job of cleaning the platen and 
type on your office machines was 
never intended for human con- 
sumption. That was forcibly dem- 
onstrated at the Elmira, N. Y., 
reformatory recently when three in- 
mates—Orban F. Taylor, George 
Watson and James Connelly— 
mixed “'cocktails'' from what they 
thought was alcohol. The ‘alcohol’ 
turned out to be typewriter clean- 
ing fluid. Result: Taylor died, and 
Watson and Connelly were made 


vioiently itll. 

The story, clipped from an Ar- 
kansas paper by D. C. Baldwin, 
typewriter dealer at 1002 North 
Fifth Street, Fort Smith, reminded 
him of the time his colored porter 
took a healthy “swig'’ of ammonia 
out of a bourbon bottle left in the 
shop. No fatality was reported, but 
two members of the staff had to 
run for the nearest medico. 





BLIND WORKER HANDLING 
FULL-TIME ASSIGNMENT ON 
VICTOR ASSEMBLY LINE 
Robert Riley and his ‘Seeing 
Eye’ dog, Max, are doing a man- 
sized job on the Victor Adding 
Machine assembly line. Robert has 
been blind since he was 13 years 
old, but has largely overcome this 
handicap by developing amazing 
skill and dexterity with his fingers. 
In fact, his sense of touch is so 
keen that he can accomplish more 
on some types of assembly than 
many individuals who have all their 

senses. 





A TYPICAL ROCK-A-FILE INSTALLA- 
TION.—In this modern office, solid banks 
of Rock-a-Files are daily speeding up the 
filing and finding of important papers. 
A saving of time, space and muscular 
effort and longer life for folders and 
guides are some of the advantages 
claimed for the Rock-a-File by its mak- 
ers, Rockwell-Barnes Co., 35 East 
Wacker Drive, Chicago, Ill. Ready ac- 
cessibility and elimination of tipping, 
plus a saving of from ten to 30 per cent 
in floor space, are also claimed. Rock- 
a-File is available in standard size gen- 
eral files and in personal index files, 
single or double, for 3x5-, 4x6-, and 
5x8-inch cards. Finish is in olive green 


or genuine walnut. 
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Every morning Max leads Robert 
to his bench and crouches there 
beside him hour after hour and 
then takes him home again at night. 





ROBERT RILEY. FLANKED BY 
“MAX.” AT WORK ON THE VICTOR 
ADDING MACHINE ASSEMBLY LINE 


In fact, it was only necessary to 
conduct Robert and Max to their 
bench twice. After that, Max found 
their way unaided. 

This incident is typical of a num- 
ber of cases where handicapped 
persons are being fitted into useful 
occupations in the Victor plant. 


SHEAFFER DISPLAY THAT BROUGHT 
BACK MEMORIES TO CLEVELAND 
STATIONER.—Pictured is a Sheaffer 
display, similar to that shown by W. A. 
Sheaffer Pen Co. at the NSA Conven- 
tion in Chicago last year. The exhibit, 
featured at The F. W. Roberts Co., 
Cleveland, shows Ocean Island, in the 
Pacific, under bombardment. S. L. 
Channon, president of the firm, lived on 
the island for five years. He was born 
on near-by Kusaie in the Carolines, 
and is also familiar with the Gilbert 
and Marshall groups. Later the mer- 
chandise was removed and a display 
of South Sea Island curios substituted, 
the unusual set-up creating a mild sen- 


sation in the city of Cleveland. 
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NSA EASTERN WAR CONFERENCE AT PHILADELPHIA 


Record Attendance; Manufacturer-Dealer Co- 
operation Stressed; Post-war Sales Training Advo- 
cated; Sinisgalli Elected New Governor 


HE BALLROOM of the Benjamin Franklin Hotel 

in Philadelphia rang to the tune of our national 
anthem as the largest assemblage ever to attend a 
regional convention in Philadelphia met for a two-day 
Eastern War Conference on May 22 and 23. 

With two such able leaders as Governor Tom Stagg, 
Hoskins Company, and General Manager Charles P. 
Garvin on hand the meeting got under way promptly 
Monday morning as Governor Stagg called for atten- 
tion and bid a hearty welcome to all. 

Russell Ashley, Ashley-McCormick Company, Bridge- 
ton, N. J., the first speaker, whose topic was ‘“‘What the 
Local and National Association Means to Me,” told of 
his father and brother being in the grocery business, 
and of the keen competition and the lack of friendly 
feeling. When he entered the stationery business, 
thinking conditions were the same, it was necessary 
to readjust himself to an atmosphere entirely dif- 
ferent, he said. 

He told of being invited to attend the Philadelphia 
Stationers meeting, greeted warmly and taken into the 
fold, and a few years later of joining the National 
Stationers Association. He strongly favors a fair trade 
policy and expressed the hope that manufacturers will 
vromote it more extensively in the future. 

Edward Eisenstein, Shannon & Company, Philadel- 
phia, Pa., and vice-president of Philadelphia Station- 
ers Association, whose topic was “Stabilizing the Sta- 
tionery Industry,” told of how he was impressed by the 
attendance of regional meetings all over the country 
by men who were busy, yet somehow found the time 
for them. 

He remarked that 32 years in the stationery busi- 
ness has led him to believe that a man has to have 
lots of experience to be a stationer; in fact, he must 
learn to be a jack-of-all-trades and make it his life 
work. Right now is the time to plan, not only for post- 
war but for the present, he said. Manufacturers, 
wholesalers and dealers are part of the picture and 
must be taken into consideration in making these 
plans. 

Ideas Advanced for Post-war 


Charles Sinisgalli, R. P. Andrews Company, Wash- 
ington, D. C., spoke on “What’s in Store for Your Store 
in 1944.” Give serious thought to the function of run- 
ning your business, he advised, if you want to stay in 
business. Have your sales program well under way— 
know which of your employees returning from the 
armed forces will qualify and replace temporary em- 
ployees who don’t expect to retain their jobs. Manu- 
facturers will offer many new articles which will make 
for increased sales and opportunities that can be 
taken advantage of by a larger and better inside and 
outside sales force. 

He recommended that all departments be fully 
manned, that the entire store be put in order, that 
attention be given to window trim. Having done 
everything possible to modernize the store, concentrate 
on sales promotion. 

In closing, he stated that it was his belief that 
changes would not come over night but would take 
some time and that now was the time to plan. In 
doing so, he said, inventory control showing relation- 
ship of liquid assets to liabilities is of the utmost im- 
portance. 

Charles H. Ramsey, Every Ready Calendar Manu- 
facturing Company, spoke on the “Value of Fair Trade 
Laws” for the present and after the war. He defined a 
fair trade contract for his listeners and informed them 


22 


that fair trade laws had been passed by 44 states. 
Eleven rules were given which cover all contingencies 
between dealer and producer and some cases were 
cited of violations and their results. In closing, he 
stated that fair trade in post-war times may be the 
key to the situation. 

Howard Sanders, Stationers & Publishers Board of 
Trade, spoke on “Post-war Credit Problems” saying 
that right now credit is no serious problem because 
there is plenty of money and plenty of business. When 
a stationer starts in business and asks for credit the 
manufacturer must ascertain the justification of his 
going in business and whether his available capital is 
sufficient. He gave six reasons for failure in business: 
1. Failure to keep proper books. 2. Negligence in ap- 
plying recorded facts. 3. Diverting funds. 4. Giving 


(Turn to page 113, please) 





ON THE OPPOSITE PAGE—FLASH SHOTS FROM NSA’S 
EASTERN WAR CONFERENCE, PHILADELPHIA, MAY 22-23 


Earl Prentzel, manufacturers’ agent; Ralph 
Co.; W. F. Vogel, Sengbusch Self-Closin 
Eversharp, Inc., Stan Woodruff, 


1. Penn-Mar-Va Ballet: 
Henriques, Bates Mig. 
Inkstand Co.; Quartus Graves, 
Weis Mig. Co. 

2. Penn-Mar-Va Operatic Group. 
Co., as Penn-Mar-Va Traveler. 

3. Part of “‘We, the Travelers’’ Cast. Bewiskered guys—quartette. 
Other chap—''Ye Stationer 1400.’’ Left to right: E. Eilers, Boo- 
rum & Pease Co., Millard Jackson, Joseph Dixon Crucible Co.; 
George Eee National Blank Book Co., Ed Johnson, Wilson 
Jones : Ed Momroe, Dennison Mfg. Co. 

. Carl M. * Finck, Eberhard Faber Pencil Co.; William G. Hintz, Sr., 
William G. Hintz, Inc., Reading, Pa. 

. Austin Pomerantz, A. Rranescnnie & Co., Philadelphia, Pa.; F. R. 
Stevens, The Carter's Ink Co. 

. Tuesday Morning Powwow: Charles P. Garvin, Rose Cushman, 
Shirley Saulich, and Harold Hampton. 

. Eberhard Faber and Lou Brown, Eberhard Faber Pencil Co. 

. Richard Pomerantz, A. Pomerantz & Co., Philadelphia, Pa.; 
William Fletcher, The Carter’s Ink Co. 

. George Ragland, W. A. Sheaffer Pen a W. T. Woodhouse, 
Woodhouse Stationery Co., Washington, D. C.; Joseph A. Snitzer, 
Automatic Printing Co., Philadelphia, Pa.; 4 J. Dunn, William 
F. Murphy’s Sons Co., Philadelphia, Pa.; Ed Johnson, Wilson 
Jones Co. 

10. E. R. Manning, Stein Bros. Mfg. Co.; L. H. Herman, York Office 
Supply Co., York, Pa.; H. J. Mehserle, Yawman and Erbe Mfg. Co.: 
Howard Bleakley, Price Co., Baltimore, 

11. Quartus Graves, Eversharp, Inc.; W. P. Reinhardt, A. Pomerantz 

& Co., Philadelphia; Jerry Savage, The Carter’s Ink Co.; George 
Rel L. E. Waterman Co. 

12. Herb Walsh, Ace Fastener Corp.; H. B. Holmes, Columbia Ribbon 
& Carbon Mig. Co., Inc., Harold J, Hampton, Indianapolis Office 
suery Co., Indianapolis, Ind., Paul Cheney, Southworth Paper 

° 


13. Frank Nichols, Columbia Ribbon & Carbon Mig. Co., Inc.; Tom 
Stagg, Hoskins Co., Philadelphia, Pa.; Charles Sanborn, Charles 
G. Stott Co., Washington, D. C.; Leon Banov, Clarotype Co.; 
William G. Hintz, Jr., William G. Hintz, Inc., 
14. Ernest Eilers, Boorum & Pease Co., E. R. Whitesel, Brooks Co., 
Philadelphia, Pa.; Leo Downey. Boorum & Pease Co.; Arthur 
Edelhoff, General Pencil Co.; Burt Brewster, Boorum & Pease Co. 


Burt Brewster, Boorum & Pease 


o on oD wo 


Reading, Pa. 


15. Les S. Crowl, Blade Printing & Paper Co., Toledo, Ohio; Harvey 
Rockwell, Yawman and Erbe Mfg. Co.; Woodson P. Waddy, 
Everett Waddey Co., Richmond, Va.; Ira Cole, Mittag and 
Volger, Inc 


16. A. Stanley Wright, The Globe-Wernicke Co.; Sam Rosendorf, Jr., 
Southern Stamp & Stationery Co., Richmond, Va.; Howard L. 
Pfau, The Globe-Wernicke Co., D. ©. Marston, The Globe- 
Wernicke Co. 

17. oe S. England, Eberhard Faber Pencil Co.; Al Aigner, 

J. Aignor Co.; E. Russell Ashley. Ashley-McCormick Co., 
Bridjeton N. J.: Michael Casarow, Ashley-McCormick; Harry 
Shaaber, Business Equipment Supply Co., Reading. Pa.: George 
Wustner, William F. Murphy’s Sons Co., Philadelphia, Pa. 


18. Alex Burkhardt, Victor Safe & Equipment Co.; Ed LeGasse, 
Victor Safe & Equipment Co.; E. A. Priggemeier, James J. Cona- 
way, and Walter C. Wilson, all of James Hogan Co., Ltd.; Allan 


Murray. Victor Safe & Equipment Co. 

19. Charles H. Ramsey, Ever Ready Calendar Mfg. Co.; Sam Clay- 
ton, Koh-I-Noor Pencil Co.; W. E. Smith, Ace Fastener Corp.; 
E. Leventhal, Biddle Purchasing Co.; H. . Drio, Castle Sta- 
ner Co., New Castle, Pa.; Herb C. Hooks, Moore Push Pin 

°. 

20. E. A. Keeling, Art Metal Construction Co.; 
Hanby Co., Wilmington, Del.; Paul Cheney, Southworth Paper 
Co.; W. H. Patterson, Johnstown Office Supply Co., Johnstown, 
Pa.; Frank R. Curtiss, Frank R. Curtiss Co.; L. R. Addington, 
Wabash Cabinet Co. 


—— R. Truitt. 
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Wood Office Chair Industry Advisory Committee 
Named — Limitation Order L-13-a Enlarged —WPB 
Sets Up Quotas for Fibre and Corrugated Containers 


WOOD OFFICE CHAIR ADVISORY GROUP NAMED 


The Office of Industry Advisory Committee, War 
Production Board, announced May 26 the formation 
of the Wood Office Chair Industry Advisory Commit- 
tee. Frank S. Whiting, Consumers Durable Goods 
Division, has been appointed the Government presid- 
ing officer. The membership of this committee is as 
follows: 

Charles W. Allen, Allen Chair Corporation, West 
Concord, Mass.; Edward J. Beckmann, New Indiana 
Chair Company, Jasper, Ind.; Robert H. Bennett, Stow 
& Davis Furniture Company, Grand Rapids, Mich.; 
L. J. Block, The Milwaukee Chair Company, Chicago; 
F. J. Boling, High Point Bending & Chair Co., Siler 
City, N. C.; Harvey Bright, Bright Chair Co., Inc., 
New York; Harold W. Cramer, Cramer Posture Chair 
Company, Kansas City, Mo.; Thomas W. Foote, The 
Marble & Shattuck Chair Company, Cleveland; A. L. 
Johnson, Johnson Chair Company, Chicago; H. W. 
Koehn, Sr., The Sikes Company, Inc., Buffalo; August 
Kreig, Jasper Seating Company, Jasper, Ind.; H. G. 
O’Connor, W. H. Gunlocke Chair Company, Wayland, 
N. Y.; A. D. Pettibone, The B. L. Marble Chair Com- 
pany, Bedford, Ohio; Joseph F. Taylor, The Taylor 
Chair Company, Bedford, Ohio; Tracy Van Buren, 
Sturgis Posture Chair Company, Sturgis, Mich.; and 
H. S. Walcott, Domore Chair Company, Inc., Elkhart, 
Ind. 

The first meeting of this committee was held May 
24, 1944. 

o 


NO IMMEDIATE RESUMPTION OF METAL OFFICE 
CHAIR PRODUCTION PROBABLE, WPB REPORTS 


Members of the Wood Office Chair Industry Ad- 
visory Committee have been told that production of 
metal office chairs cannot be resumed in the immedi- 
ate future, the War Production Board reported on 
June 1. 

Steel requirements for the third quarter of 1944 
exceed the expected supply by about 1,000,000 tons, 
WPB representatives said. Military requirements for 
steel te produce shells, troop transports, and other 
combat material have increased to such an extent 
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that other essential programs, as those for rail and 
tin can production, have had to be cut back. It is 
therefore impossible to make steel available for the 
production of metal office chairs at this time, the 
WPB officials told the committee. 

Until the lumber order L-355 is amended, and lum- 
ber is allocated for the various purposes for which it 
is needed, wood office chair manufacturers may con- 
tinue to use lumber at the rate permitted under the 
wood furniture order, L-260-a, WPB officials said. 
Under that order, furniture manufacturers may use, 
per quarter, 21 per cent as much lumber as they used 
for furniture in 1943. WPB expects to effect lumber 
allocation in the third quarter of 1944. 


a) 
WPB BROADENS LIMITATION ORDER L-13-a 


The scope of Limitation Order L-13-a has been 
broadened to include a wider variety of metal furn- 
iture and fixtures, the War Production Board an- 
nounced May 22. 

With certain exceptions, L-13-a as amended con- 
trols the production of any furniture and fixtures 
containing more than five per cent of metal by weight, 
other than the minimum essential amount of iron 
and steel required for nails, nuts, bolts, and other 
joining hardware, and other than casters and up- 
holstery springs. Manufacture of items falling within 
this classification, except as noted below, is not per- 
mitted under the terms of L-13-a. 

In addition to the types of metal office and indus- 
trial furniture and fixtures previously controlled by 
the order, school furniture, theater seats, swivel 
chairs, as well as numerous other items not specifically 
listed in the order, are now controlled by L-13-a. 

Not controlled by the order are time card racks 
(subject to L-54-c), medical and surgical furniture 
and related equipment (as defined in L-214, Schedule 
III), dental equipment, laboratory furniture, metal 
drafting tables, metal doors, metal door frames, and 
metal shutters (subject to L-142), metal household 
furniture (subject to L-62), or graphic arts machinery 
(subject to L-326). 

The items previously permitted to be produced for 
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general industrial, commercial, and office use are still 
permitted to be made for those purposes. The items 
are: wood filing cabinets containing not more than 
two pounds of essential operating steel hardware per 
drawer; wood typewriter desks containing metal type- 
writer mechanisms; steel seating equipment designed 
for use at a workbench or production machine; steel 
work benches where required for safety, steel fore- 
men’s desks, shop boxes, stacking boxes, tool cases, 
and tool room shelving inserts. 

The previous provisions concerning production for 
preferred orders remain unchanged. 


OFFICE MACHINE TRADE-IN ALLOWANCE 
MINIMUM 

The minimum allowance that an office machine 
manufacturer may make when he accepts traded-in 
equipment on the sale of a new machine was clarified 
Tuesday, June 20, by the Office of Price Administra- 
tion. 

The action, effective June 21, 1944, permits an office 
machine manufacturer to devalue traded-in equip- 
ment, as its age increases, by the same method of de- 
preciation he had in effect in March, 1942. A manu- 
facturer who determined his allowances by serial 
numbers, which directly reflect the age of the ma- 
chines, may regroup serial numbers in order to main- 
tain the same age-allowance relationship that pre- 
vailed in March, 1942. 

A manufacturer who set forth his allowance for 
traded-in equipment on the basis of the age of the 
equipment, stated in years, may continue such a 
schedule even though the specific allowance to be 
made for a given machine will thus diminish from 
year to year. 

A manufacturer who had no published allowance for 
used equipment may alter allowances that were grant- 
ed or quoted during March, 1942, to reflect the in- 
creased age of the equipment, provided he uses the 
same method for determining values that he used in 
March, 1942. 

Heretofore, trade-in allowances of a number of 
manufacturers were “frozen” to the particular serial- 
number grouping in effect during March, 1942, al- 
though increasing age of the machines since that time 
has reduced the value of traded-in equipment. This 
has been corrected by the new OPA ruling. 


o 
V-BOXES NOW UNDER FIBERBOARD RESTRICTION 

Inventory restrictions for new fiberboard shipping 
containers apply to V-boxes—a type used for military 
and certain other war purposes—as well as to con- 
tainers for civilian use, the War Production Board 
said on May 25. 

Interpretation No. 2 to Fibre Shipping Containers 
Order L-317 states: 

1. V-box inventories are controlled by the inven- 
tory provisions of L-317. 

2. V-boxes are included in Direction No. 1 to Order 
L-317, which prohibits orders for cartons in excess of 
the box user’s probable ability to receive goods within 
the inventory period. 

3. Carton manufacturers share responsibility with 
carton purchasers for seeing that no V-boxes or other 
fibre shipping containers are delivered which will 
cause the recipient to exceed his permitted inventory. 


WPB ESTABLISHES QvoTAs FOR NEW SOLID 
FIBRE AND CORRUGATED SHIPPING CONTAINERS 

Most items in the domestic economy will hereafter 
be limited by quota in their use of new solid fibre 
and corrugated shipping containers, the War Produc- 
tion Board announced on May 29. A revised order, 
which greatly expands the list of goods for which a 
reduction in carton usage is specified, is designed to 
bring shipping carton demand in line with supply. 

Although 1944 carton production is expected to be 
the largest in history, the current demand for new 
Shipping cartons for off-shore and domestic movement 
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of goods is substantially greater than the supply, WPB 
officials said. This shortage is due largely to the enor- 
mous military program for V-boxes, used in increasing 
quantities to supply our armed forces overseas. Only 
an orderly curtailment of home demand can prevent 
serious dislocations in civilian distribution, it was 
pointed out. 

Fibre Shipping Container Order L-317, amended to 
assure a fairer distribution of the home economy’s 
tight carton supply, alters existing quotas only in 
occasional details, but establishes new carton quotas 
for products previously unlimited in carton use. Pre- 
vious controls represent a three per cent cut in de- 
mand. New controls will total an additional cut of 
22 per cent and achieve an approximate supply- 
demand balance, WPB said. 

Carton quota assignments for many products not 
previously under carton control are, in general, 70 
per cent of 1942 use. However, some quotas run as low 
as 50 per cent for a number of items. In general, car- 
ton quotas which were established in the March 23 
amendment of L-317 remain the same in the new 
amendment. Cartons for articles of clothing, denti- 
frices, office supplies, printing and publishing prod- 
ucts, household utensils, and for the use of whole- 
salers and retailers continue under a quota of 70 
per cent. 

oh 


OPA DEVISES MEANS OF EFFECTING INDIVIDUAL 
CEILING ADJUSTMENTS FOR PAPER CONVERTERS 


Producers of a variety of converted paper products 
were provided by the Office of Price Administration 
on May 29 with a method of obtaining individual ad- 
justments in their ceilings, provided two conditions 
can be met. 

The conditions are: (1) That their maximum prices 
are subjecting them to substantial hardship, and (2) 
either continuance of the production is required to 
meet a military or essential civilian need, or loss of 
the production will force their customers to resort to 
higher-priced sources of supply. 

This action has been taken because it appears that 
existing ceiling prices for these products may threaten 
to impede the continued production of some items, 
OPA explained. Applications must be filed with OPA 
at Washington, D. C., when adjustments are requested. 
None of the adjustments requested, if granted, would 
affect retail prices, the agency said. 

Producers of the following articles are affected: 
Envelopes, paper cups and paper containers, sanitary 
closures and milk bottle caps, drinking straws, cer- 
tain sulphate and certain sulphite papers, certain 
tissue papers, rope and jute papers, technical papers, 
gummed papers, tags, pin tickets and marking machine 
tickets, glazed and fancy papers, and unprinted single 
weight crepe paper in folds. 

(Amendment 20 to Maximum Price Regulation No. 
129—effective June 1, 1944.) 


i) 
SELECTIVE SERVICE HEADQUARTERS OUTLINES 
RE-EMPLOYMENT PROVISIONS OF 1940 ACT 

The policies and principles governing administration 
of the re-employment provisions of the Selective 
Training and Service Act of 1940 were outlined on 
May 26 by National Headquarters of Selective Service 
in the form of a memorandum issued for the guidance 
of local boards and the re-employment committee at- 
tached to the boards. 

Highlights of the memorandum: 

Seniority rights accumulate during the veteran’s 
period of active service in the armed forces in the 
same manner as they have accumulated had he re- 
mained continuously at work in his civilian occupa- 
tion. 

A veteran, in order to claim reinstatement in a posi- 
tion, must be qualified to perform the duties and func- 
tions of that position. If unable to qualify for an up- 

(Turn to page 85, please) 
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MAIN FLOOR OF THE NEW UTILITY STATIONERY STORE NO. 7 IN CHICAGO 


UTILITY OPENS SEVENTH AND LARGEST 
RETAIL STATIONERY STORE 


A 60,000 square foot retail store was opened on 
June 1 by the Utility Supply Company, Chicago. The 
seventh unit in the firm’s group of retail stationery 
stores, it is by far the largest. Located at 115-117 
South Wabash Avenue, it was advertised in news- 
papers and by engraved announcements as “America’s 
Largest Stationery Store.” To the visitor on opening 
day the assertion certainly seemed justified. The first 
view of the main floor from just inside the entrance 
revealed a spacious, high ceilinged room, with wide 
aisles, attractive showcases, and specially designed 
wall fixtures, all brought into artistic unity by a color 
scheme of blond wood equipment, and a rich tan on 
the lower parts of the walls, graduated to a light 
cream on the ceiling. It was one floor of six, counting 
the subway. 

Flanking the entrance to the new store are two deep 
display windows. In each smaller items are shown in 
the foreground and an interesting model office in a 
recess at the rear. The effect is attention compelling. 


Visitors Number 4,000 


Over 4,000 visitors dropped in to inspect the store on 
opening day. All received souvenirs and most of them 
made purchases. Expressions of favorable reaction 
were frequent, particularly from manufacturers’ repre- 
sentatives and other members of the trade. 


As will be observed in the accompanying illustra- 





AUSTIN M. KARNUTH BENJAMIN F. CANNON 


General Manager 
Department Manager 


26 


ROY JEWEL 
Commercial Stationery Assistant Store Manager Gift Department Buyer 


tions, the main floor is divided by a wide central aisle. 
To the right are departments for gifts, social station- 
ery, greeting cards, books and related items. At the 
back are commercial stationery items, with filing sup- 
plies, inks and adhesives, and drafting equipment fea- 
tured. To the left are fountain pens, loose leaf equip- 
ment and supplies, and rubber stamps. 





Furniture on Second Floor 


The entire second floor is devoted to office furniture. 
Just the display samples of desks, chairs, filing cabi- 
nets, and so forth, represent a substantial stock. An 
interesting feature is a special display of antique fur- 
niture consisting of a desk, a chair and a wall cabinet. 
Completing the ensemble is a model of an old sailing 
vessel of the “wood ship and iron men” era. 

Luggage and other leather goods, toys, games, and 
church goods are among the lines located in the sub- 
way salesroom. Maps, textbooks and certain other 
hard goods are also featured. It is planned to transfer 
the luggage and other leather lines to the fourth floor 
eventually. When cameras and accessories and sup- 
plies are available, they too will be on the fourth floor, 
with other post-war merchandise. 

A broad line of office machines and supplies is 
planned for the third floor, now unoccupied. The fifth 
floor is laid out for a stock room, the receiving and 
shipping departments, and the business offices of the 
store. A private freight elevator at the rear serves all 
floors and a loading platform on the alley. An auto- 


MISS H. JOHANSON MISS HELEN MAYER 
Book Department 
Manager 
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OPENING DAY VIEWS AT THE NEW UTILITY STORE IN 
CHICAGO.—Top, the attractive store front. Second from top, 
the commercial stationery department. Third from top, the 
beautifully-fitted greeting card, social stationery and gift de- 
partment. Fourth from top, the subway book salesroom. Bot- 
tom, office furniture department, occupying entire second floor. 


matic passenger elevator on the north wall near the 
front is available for customers’ use. At present the 
staff of store employees is 65. When merchandise be- 
comes readily available again, it is expected that the 
number will be more than doubled. 


Under the general supervision of Marvin Wolf, head 
of Utility’s retail division, the new store is under the 
management of Austin M. Karnuth, assisted by Roy 
Jewel. The office furniture department is headed by 
John Cosley. Benjamin F. Cannon is manager of the 
commercial stationery department, and Miss Helen 
Mayer heads the book department. Miss H. Johanson 
is buyer for the gift department. 
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A. B. DICK COMPANY REACHES SIXTIETH YEAR 


In an attractive and original 12-page brochure re- 
cently released, the A. B. Dick Company, Chicago, I11., 
manufacturers of the Mimeograph duplicator, called 
attention to the fact that the company in May, 1944, 
had reached the three-score mark in the duplicating 
field. Titled “The Second Sixty,” the folder is centered 
on a post-war planning theme; text for the sixtieth 
anniversary message is the foHowing paragraph gar- 
nered from a letter written by a 24-year-old Army 
flier in India: ‘Don’t plan a world for those who left 
it. They have ceased to exist. Plan one for those 
people whom you expect to occupy it.” 

The brochure also depicts some 16 inventions and 
developments that have come into common use during 
the company’s 60-year existence. Not the least inter- 
esting of the historical phases of the company’s de- 
velopment is the description of the various roles 
Mimeograph is playing in the actual prosecution of 
the war, both on land and sea “front lines.” After the 
war, the folder continues, the Dick organization will 
continue in its “Second Sixty” to be “dedicated to the 
proposition of multiplying words, figures and pictures 
more easily, legibly, permanently and economically.” 

The birth of the Dick organization in 1884 stemmed 
from a relatively simple discovery by Albert Blake 
Dick, founder of the company. In pursuing the devel- 
opment of a basic idea of autographic stencil dupli- 
cation, the elder Dick, while experimenting one day, 
made the startling discovery that a carpenter’s file, 
when drawn across a piece of waxed paper, left a 
perforated line through which ink could pass. Thus 
was crystallized the core idea that today has resulted 
in one of the outstanding methods of multiple re- 
production. 

The original Dick stencil was of the hand-made 
autographic type. Before it could be adapted to use 
with the typewriter, a new kind of stencil had to be 
evolved. Long research and experimentation resulted 
in the adoption of long and soft fibres of a certain 
species of hazel bush that grows only on the high 
mountains of certain islands off the coast of Japan. 
Well before America’s ehtry into World War II, other 
types of fibres had been developed and used with equal 
success. 

Early Mimeograph duplicator reproductions were 
made on a flat-bed press on which single impressions, 
a few copies per minute, were made with a hand roller. 
Today’s efficient Mimeograph duplicator works on a 
rotary principle, many models being electrically- 
driven, almost entirely automatic and capable of turn- 
ing out thousands of impressions every hour. 

The A. B. Dick Company maintains a large general 
manufacturing plant at 720 West Jackson Boulevard 
and a stencil sheet factory on West Lake Street, Chi- 
cago. Two sons of the founder—Albert Blake Dick, 
Jr., president of the company, and Edison Dick, on 
leave for service in the Navy,—continue to carry for- 
ward the traditions and pioneering spirit of their late 
father, qualities that have made the Dick organiza- 
tion one of the nation’s greatest producers of duplicat- 
ing equipment. 

ae ees 
MARTIN TO REPRESENT FIRMS IN NORTHWEST 


O. Clinton Martin, formerly city salesman and more 
recently personnel manager for the G. J. Aigner Com- 
pany, Chicago, Ill., has announced that he is now 
representing the following manufacturers in the states 
of Washington, Oregon, Idaho, Montana, Utah, Wyom- 
ing and Colorado: G. J. Aigner Company, The George 
B. Graff Company, Hotchkiss Sales Company, Sun 
Rubber Company, Zephyr-American Company, Finch 
& McCullouch, Service Products Company and Chicago 
Saddlery Company. 

He will operate as junior salesman for R. L. Smith 
of Oakland, Calif., West Coast manufacturers’ repre- 
sentative of the firms named. 
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DIEBOLD FIBRE STAK FILES HELPING MEET 
CRITICAL STORAGE FILE SHORTAGE 
Fibre Stak files, a development of the research and 
engineering departments of Diebold, Incorporated, 
Canton 2, Ohio, are aiding nicely in filling the storage 
file shortage caused by restrictions on paper board 





NEW DIEBOLD FIBRE STAK FILE 


materials, according to a recent statement released 
by the company. 

Fibre Stak files are constructed of tough, smooth, 
hard-surfaced fibre board, and are said to be highly 
resistant to moisture. They are designed to furnish 
clean, convenient storage space for correspondence, 
documents and card records. Available in letter, legal, 
check, tabulating card and other standard sizes, the 
files are shipped unassembled for convenient storage 
until needed. All hardware for assembly and stacking 
is included. 

For full information, dealers should communicate 


with the manufacturer at the above address. 
—————o= 


AMBERG OFFERS TWO POPULAR BOOKS 

Two new books—the Bride Book and Baby Book— 
recently placed on the market by the Amberg File 
& Index Company, Kankakee, Ill., should prove 
especially popular with new homemakers and young 
mothers. Both books are bound in attractively grained 
ivory Duraleather and have white plastic ring bind- 
ings. Acetate protected frames on the inside front 
cover and opposite page are designed to accomodate 
treasured pictures. 

The Bride Book has four illustrated printed pages 
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with spaces for bridal party names, guests, gifts, 
and so forth; the balance of the book is comprised 
of white pages for honeymoon prints and clippings. 

Four illustrated pages in the Baby Book provide 
an easy means of keeping a record of such essential 
facts as the date and time of the baby’s birth, 
ancestry, color of hair, and other data. Blank white 
pages are provided for snapshots, birthday announce- 
ments and other mementos. 

The books are available in two sizes, the 5 x 7-inch 
retailing at $2.50, the 8 x 10-inch at $3.75. Full 
details may be obtained from the maker at Kankakee, 


Ill. 

9 
NEW SOLO-RAK TYPEWRITER STAND DESIGNED 
TO INCREASE NORMAL CAPACITY OF ANY DESK 


A new and convenient style of typewriter stand—the 
Solo-Rak—has been announced by John G. Woods, 
6404 Hollywood Boulevard, Los Angeles, Calif., owner 
of the manufacturing and sales rights, both of which 
are available to interested manufacturers. 

The new stand attaches readily to any desk drawer, 
and may be easily removed in a few seconds. Free ac- 





SOLO-RAK TYPEWRITER STAND 


cess to all drawers is in no way impaired, and the desk 
may be locked without removing stand or typewriter. 
Substantial, durable and attractive, the Solo-Rak is 
made of selected non-warping material, and has a 
single leg hinged for compact folding. A rigid steel 
brace holds leg firmly in place when the stand is in 
use. 

The size of the top is 15 x 20 inches; finish is in 
cabinet green. Claimed to double the capacity of any 
desk, the new stand weighs but 8 pounds. 

a een 
TWO NEW PRODUCTS ADDED TO AICO LINE 


Newest of the members of the growing family of 
products of the G. J. Aigner Company, 503 South Jef- 
ferson Street, Chicago, Ill., is the Aico pass case, de- 
signed to bring order out of the chaotic congestion 
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of pass cards and certificates in pocket wallets and 
Aico plastic label holders, for use with stock bins, 
file drawers, tool cribs, price cards, show cases and 
name plates. 

The Aico pass case, with four double-faced celluloid 
windows, is bound with plastic “Circla” in covers of 








THE NEW AICO PASS CASE 


green Aico “Tuf.” It is easily inserted in most wallets 
and provides ready accessibility and an orderly method 
of carrying frequently-used pass cards. The new 
pass case, which retails at 40 cents, is sold in dozen 
lots, an attractive display card being offered with 
half-gross orders. 

The Aico plastic label holders are of fireproof 
plastic material, finished in attractive neutral gray. 





AICO PLASTIC LABEL HOLDER 


Light in weight, they may be tacked, glued or screwed 
to any solid surface. The holders are available in 
%,-inch widths, in lengths from two to four inches. 
Complete information on either of these new 
vroducts may be obtained by addressing the manu- 
facturer at 503 South Jefferson Street, Chicago 7, Il. 
— eee 
CRAM ISSUES INVASION MAP OF FRANCE 


A new special edition invasion map of France has 
been issued by The George F. Cram Company, Inc., 
730 East Washington Street, Indianapolis 7, Ind., to fill 
the current demand. It measures 40 by 48 inches and 
scales 16 miles to an inch. Full indexing makes it easy 
to find places named in the press and on the radio. 
With each copy the company provides 176 paper flags 
for use in indicating locations of the fighting forces. 
Printed in seven color tints, the paper sheet map re- 
tails for $2.00. With a cloth backing the cost is $5.00, 
and when mounted on quarter-inch map tack board 
the price is $10.00. 

ee ee 
NEW PLASTIC ENVELOPE DESIGNED TO PROTECT 
VALUABLE DOCUMENTS FROM DUST AND WEAR 


American Plastic Products, 2907 South Main Street, 
Los Angeles 7, Calif., has recently placed on the 
market a new transparent envelope, the Kleer-Vu, 
designed to serve as a protective covering for work 
orders, charts, maps, blueprints and other forms which 
must be kept clean and at the same time visible. 

Made of cellulose acetate plastic the new Kleer-Vu 
envelope is bound on all edges with leatherette to 
prevent tearing or breaking; a patented lock-stitch 
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prevents unraveling of the binding. According to 
the manufacturer’s claim, the new envelope is flame- 
proof, oilproof and moistureproof. Eyelets or straps 
can be provided when desired. Standard size of the 
envelope is 10 x 12% inches, but larger or smaller 
sizes can be made on special order. Heavier gauges 
of plastic material are also available on special order, 
the manufacturer announces. 

Full information and a free sample may be obtained 
by writing directly to the maker at the above address. 
Branches: 190 Berry Street, Brooklyn 11, N. Y., and 
221 North Water Street, Milwaukee, Wis. 


SEEN coe 
ZONE CHART SPEEDS POSTAGE COMPUTATION 


The Oshkosh Engraving Company, 120 Engineers 
Building, Oshkosh, Wis., has recently announced a new 
parcel post zone rate chart and zone map claimed to 





NEW OSHKOSH PARCEL POST 
RATE CHART AND ZONE MAP 


save both time and postage in the handling of daily 
out-going mail. The card is fitted with a transparent 
zone finder which is fixed at the point of shipping and 
swings in an arc to indicate the proper zone and 
postage for each outgoing piece of mail. The card 
shows new rates for all mediums of mail handling. 
Full details may be secured by communicating with 
the maker at the above address. 
rt 
NEW POCKET PROTECTOR PLACED ON MARKET 
For the plant or office worker who finds the con- 
stant removal and insertion of pens and pencils a 
troublesome shirt-pocket problem, the new Ever-Clean 


ri rey 





EVER-CLEAN POCKET PROTECTOR 


pocket protector, recently announced by Hurley Smith, 
11 Sagamore Terrace, Buffalo, N. Y., may prove a wel- 
come solution. 
The new pocket protector is designed to prevent 
(Turn to page 117, please) 
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H. Ed Friedman of Minneapolis, representative in 
the Northwest for LePage’s, Inc., also registered with 
the office by telephone June 6. Southern Wisconsin 
has been added temporarily to his territory, being cov- 
ered on behalf of another salesman now in Uncle 
Sam’s armed services. An important mission to North 
Dakota kept him away from the 8th District meeting 
at Milwaukee. He usually is to be found at the regis- 
tration table. With a territory reaching almost to 
Chicago, it is expected that he will be a more fre- 
quent visitor at the company’s Chicago office. 


C. J. Schubert, Jr., of Western Wholesale Stationers, 
Ltd., Los Angeles, called the office of this journal from 
the Palmer House June 6. He had been in Chicago to 
attend the College Stores convention several weeks 
before, after which he spent between two and three 
weeks in New York and vicinity contacting stationery 
manufacturers. In Chicago again on his return trip, 
he spent several days with manufacturers in the area, 
after which he planned to continue on direct to Los 
Angeles. 


Sterling Lord, secretary of The Leopold Company, 
Burlington, Iowa, signed the Guest Book June 7. He 
had an interval of a few hours between trains while 
on his way east to attend a meeting of the Wood Office 
Furniture Institute in Washington. As cheerful as ever, 
he said all was well with him and the company. The 
immense pent-up demand for good furniture was dis- 
cussed. In his area he saw no indication of a letup in 
war production. We are grateful to Mr. Lord for a 
delightful half hour. 


Harry A. Wardy, Quick-Sort Systems, Los Angeles, 
Calif., visited at the office of this journal June 9. After 
concentrating principally on installations in banks 
and department stores in Southern California, he was 
making a number of dealer contacts on a trip which 
was to take him to New York and perhaps into New 
England. He had with him nearly complete sample 
equipment, which made an impressive sample room 
display. 


Fred F. Horne, Palace Stationery Company, Mon- 
terey, Calif., signed the Guest Book June 10. He had 
been East on a buying mission, with which he reported 
he was well satisfied. Mr. Horne is an intensive 
worker. Prior to his entrance into the stationery field 
he divided 17 years between the National Cash Regis- 
ter Company and Addressograph-Multigraph Corpo- 
ration, being a member of the 100 Club of the latter 
concern throughout the period he was a member of its 
sales organization. He finds that the specialty type of 
selling is just as effective with files, accounting sup- 
plies and other office utilities as with mechanical 
products. 


Mrs. W. L. Talbert of Talbert Office Equipment Com- 
pany, Casper, Wyo., phoned the office of this journal 
while passing through Chicago June 10. Combining 
business with pleasure, she found time to see her son, 
who is located on the northern peninsula of Michigan. 
Before her return she found opportunity to contact a 
number of concerns in the industry. 
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Ralph B. Ortel, Shaw & Borden Company, Spokane, 
Wash., signed the Guest Book June 19. An enterpris- 
ing stationer with a creative mind, it has been our 
pleasure for years to publish his column “Business 
Builders” as a feature of OFFICE APPLIANCES. His itin- 
erary was to include Boston, where he planned to visit 
with Richard Carter, New Haven, to see his son in 
Yale University; Englewood, N. J.; Canton and Cin- 
cinnati in Ohio, Milwaukee and Chicago, before going 
back by the way of Denver, calling upon manufactur- 
ers and stationers. 


John B. Hibbard, Glendale, Calif., Pacific Coast 
representative of The Globe-Wernicke Co., called at 
the office of this journal accompanied by Ham War- 
nock, manager of the company’s Chicago branch. He 
followed one of his customers, Ralph Ortel, by a few 
hours. During the early days of OFFICE APPLIANCES, 
Mr. Hibbard, then a capable and alert young man, 
wrote for the journal an article on the merchandising 
of office equipment out of his experiences as manager 
of the office furniture department of the J. K. Gill 
Company, Portland, Ore. He had been to the factory 
at Cincinnati for a week. In Chicago between trains, 
he found time for a brief visit with his former sales 
manager, Harry Anderson, whose employment by the 
A. B. Dick Company was announced in May. 


L. J. Killinger, who established the Newton Office 
Supply Company, Newton, Iowa, the first of June, 
signed the Guest Book June 21. Previously he was 
connected with News Printing Company, Newton, L. 
W. Holly & Son, Des Moines, and served as Omaha 
manager for The Todd Sales Company. The purpose 
of his Chicago visit was to contact sources of supply. 
Mr. Killinger is manager of the business and has as a 
partner in ownership D. M. Drach, with the John 
Deere Tractor Company. 


Jack Kern of Dallas, Tex., phoned the office of this 
journal June 21. The purpose of his trip to Chicago 
was to visit with O. C. S. Olsen Company and Imperial 
Methods Company, both of whom he represents 
throughout the South and the Southwest. Coming to 
Chicago from Kansas City, he expected to re-enter his 
territory at St. Louis as soon as his Chicago mission 
could be accomplished. 

Ew 
REMINGTON RAND TO MOVE TABULATING 
MACHINE AND EXPORT DIVISION OFFICES TO 
NEW YORK 

Remington Rand, Inc., with executive offices in 
Buffalo, N. Y., will move the offices of its tabulating 
machine division and its export division to New York 
City about August 1, but the main operating offices 
will remain in Buffalo. 

These two divisions will occupy space in the Rem- 
ington Rand Building, 315 Fourth Avenue, New York. 
The change is in line with the company’s plans to 
expand its export business after the war and to 
have its display more conveniently situated for its 
large customers. Vice-president Ronald L. Stevenson 
in charge of the tabulating division, and Leopold 
Stanfield, sales manager for the export division, will 
be transferred to New York. 

The several dozen employes in the two divisions 
will be transferred to other divisions. Vice-president 
Preston B. Porter stated that a few typewriter tech- 
nicians may also be transferred to New York.—GET. 

= 2 —__ 
MRS. GARVIN CONVALESCING FROM OPERATION 


On June 9 Mrs. Charles P. Garvin, who is known 
to members of the trade throughout the country 
because of regular attendance at annual conventions 
and other meetings of the National Stationers Asso- 
ciation, entered a hospital in Washington, D. C., for 
an operation. She stood the ordeal exceptionally well 
and returned to her home on June 17. Rebuilding 
her health may take some time, but she is well on 
the road to recovery. 
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MAYBE JIMMY can’t express it in the most powerfully promoted line of carbon papers 
words, but he knows what a lot of | and ribbons in the country—the Roytype line, made 
older merchants—maybe you— by the Royal Typewriter Company. 
sometimes forget: 
that the backing of a big name— Folks expect it of Royal! 


plus big advertising support— —_ Roytype dealers today are simply cashing in on con- 
paves the way to BIG Sales! sumer demand. This consumer demand exists because 
In Jimmy’s case, the reward is extra pennies. folks just plain expect the makers of the ““World’s 

But in the case of a lot of office supply dealers, | No. 1” Typewriter to turn out the best carbon papers 
this same kind of sales savvy pays off in extra dollars! and ribbons on the market. 





We're talking about the dealers who are pushing And we don’t let em down! 






Jimmy is a smart kid | 


.. MADE ONLY WITH 
NATIONALLY ADVERTISED 


- MOONKIST 


ORANGES — 















“ ” 
ROYTYPE 
Carbon Papers and Ribbons 


Royal means the finest! For example, one sheet of Roytype* deep-inked Park 
Avenue Carbon Paper can be used not just the usual 20 times, but up to 60 times, 
cleanly and clearly. With Roytype Free-Flowing Ribbons, the ink flows into the 


spaces where the type bar strikes the ribbon, constantly renewing life. made by the 
These are the advantages your customers are being told about—consistently, in a re ] YA L 
big space—in LIFE Magazine, reaching 20,000,000 readers. 
Tie in with it—now! Push the Roytype line! TYPEWRITER COMPANY 








2 Park Avenue, New York 16, N.Y. 


XN 





* Trade Mark Reg. U. S. Pat. Off. 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the offices 

of this journal their headquarters. The staff at the main office. 600 W. Jackson Blvd., Chicago, and the staff at 

the branch in charge of G. C. Wheeler at 1023 Pershing Square Bldg., Pershing Square, 42nd St.and Park Ave., New 

York, will be happy to be of any possible service. While the facilities at New York are not so many as at Chicago, 
there will be found the same desire to serve. 


TYPEWRITER TRADES FEDERATION OF GREAT 
BRITAIN AND IRELAND HOLDS ANNUAL MEETING 


The Typewriter (And Allied) Trades Federation of 
Great Britain and Ireland held its twenty-first an- 
nual general meeting in the Waldorf Hotel, Aldwych, 
London, W.C.2., on Thursday, April 27, 1944. 

The president, Arthur Pateman, M. I. Mech. E., 
managing director, Imperial Typewriter Co., Ltd., was 
in the chair, and was supported by the executive coun- 
cil and other members of the Federation. 

The twentieth annual report, and accounts for the 
year ended December 31, 1943, were approved. 

A new departure this year was the election of the 
officers of the Federation and vacancies on the council 
by means of a postal ballot. In addition, the office 
of honorary treasurer, by virtue of the recent altera- 
tion in rules, was subject to election by the general 
body of members, and not an appointment resting 
in the hands of the executive council. A Pateman, 
Bernard Lowthrop (Lowthrop & Co., Ltd., Hull), and 
W. Harold Spink (W. Harold Spink, Ltd., Leeds), being 
unopposed, were declared re-elected to their respective 
offices as president and vice-presidents, Mancell 
Gutteridge (Gutteridge, Sampson & Co., London, 
E.C.1.) was returned unopposed as honorary treasurer. 
The result of the ballot for seven vacancies on the 
council was, in alphabetical order, as follows: 

W. Lorraine Haig (W. Lorraine Haig & Co., Glasgow) 

Ralph E. Harding (Folkestone) 

A. E. Low (Low’s Typewriter Co., Ltd., London) 

C. Potter (British Typewriters, Ltd., West Bromwich) 

A. G. Robey (London Typewriter Co., Ltd., London, 
E.C.4) 

W. F. Sleath, (Underwood Elliott Fisher, Ltd., London, 
S.W.1) 

V. H. Wake (Harris, Wake & Porter, Ltd., Ilford) 

H. W. D. Buckeridge (Typewriter Sundries Co., Ltd., 
London, E.C.4) remained as immediate past presi- 
dent, ex officio. 

The auditor, R. C. Sheen, F.C.A., and the legal 
advisers, Messrs. Lovell, White & King, were unani- 
mously re-elected, with an expression of thanks for 
their past services. 

The president gave an encouraging report of the 
year’s work, and produced statistics to show that the 
typewriter trade in Great Britain had a very bright 
future. In his opinion, there is room for everyone, 
but success and the maintenance of the high standard 
attained are dependent solely upon close unity between 
all sections of the trade. It was becoming increas- 
ingly difficult he said, to become a member of the 
Typewriter (and Allied) Trades Federation of Great 
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Britain and Ireland—it was more exclusive—and any- 
one dropping out now would have difficulty in getting 
back into the fold. The president paid a tribute to 
the work of the council, chairmen and members of 
standing committees; branch chairmen and secretaries 
and the staff of the Federation. 

It was announced during the proceedings that the 
alteration in the name of the Federation to the 
Typewriter (and Allied) Trades Federation of Great 
Britain and Ireland, and the partial alteration of 
rules, had been duly registered. 

A pleasant interlude was a luncheon—on austerity 
lines—mid-way in the proceedings; it was real “get- 
together” in the true sense of the word. 

Se Se 

TRENHOLM AGAIN HEADS TORONTO AD GROUP 

At the annual meeting of The Advertising & Sales 
Club of Toronto held on May 23, Lee Trenholm, direc- 
tor of public relations for Underwood Elliott Fisher, 
Ltd., was re-elected president of the group by accla- 
mation. He is the first president of the club in ten 
years, the third in its history, to succeed himself. 

Elected vice-president was R. H. Rough, sales man- 
ager of The Canadian Street Car Advertising Com- 
pany, Limited. Also re-elected by acclamation were 
G. Alec Phare, radio director of R. C. Smith & Son, 
Limited, as treasurer and R. A. Barford, director of 
J. J. Gibbons Limited, as secretary. 

Those re-elected to the board of directors: George 
S. Bertram, advertising manager, Swift Canadian 
Company, Limited; Errol A. Fraser, of the E. L. Ruddy 
Company, Limited; Pratt Kuhn, of the Winnipeg 
Newspaper Union; Arthur A. Porter, managing direc- 
tor, Canadian Institute of Public Opinion, and Ken G. 
Tuckey, sales manager, Bomac Engravers & Electro- 
typers. 

New directors are Ray J. Avery, manager, Ronalds 
Advertising Agency, Limited; Ray Forrest, city circu- 
lation manager of the Globe & Mail; Evan W. Hayter, 
of the advertising department of the Goodyear Tire & 
Rubber Company, Limited, and Donald M. Springer, 
president of Toronto Fuels, Limited. 

cinainnisalialiieial aries 


PERUVIAN IN U. S. TO STUDY PRINTING 


Max Alfaro, president of Sanmarti & Cia., SA, and 
Empresa Rotografica MAS, SA of Lima, Peru, is in 
the U. S. as a delegate of the Peruvian Government 
for the purpose of studying printing methods and 
processes. While in this country he is maintaining 
an office at 106 Water Street, New York, N. Y. Because 
of his mission he is interested in any equipment or 
machinery related to the printing industry. 
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9 was a rush order. It demanded emergency 

priority all the way through. The neces- 
sary data went into the plant, was read by the 
divisional foreman, who issued the proper in- 
structions. The job went through speedily. ..was 
shipped by air within 3 days. 

But then the trouble began! Frantic calls 
revealed that the shipment was short...that an 
entire bombing mission against the enemy had 
been delayed. All instruction sheets were exam- 
ined in an effort to trace the error. The foreman 
produced his order, which looked like the one 


QUANTITY DATA 
A-4 SHEETS70 


B-G6 SHEET 32 
MATERIALIS44 Rev. 
SIZE SHEET 40 » 80 








QUANTITY DATA 
A-4 SHEETS 70 


B-6 SHEET 32 
MATERIAL 1944 Rev. 
SIZE SHEET 40 » 80 





shown at the left. 


And that was it. Reading hastily, the man saw 
what looked like “‘A-4 SHEETS 70.” Of course, 570 
sheets were needed. 


Had two-color Uni-Master forms been used, 
the danger of such a delay would have been min- 
imized. See how, on the same instruction sheet, 
two colors give sharp, brilliant contrast, easy 
readability, clear information. 


Switch to brilliant Uni-Master now, for all your 
Hectograph forms. One standard operation, no 
extra attachments, no added work. 


PANAMA-BEAVER 


CARBON PAPERS, HECTOGRAPH, INKED RIBBONS 
Manufactured by 


MANIFOLD SUPPLIES COMPANY 


Uni- Master Division 
COAST TO COAST DISTRIBUTION 


'ss rREeR 8 AVENUE 
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STATIONERS GOLF ASSN. HOLDS LADIES’ DAY 

One of the finest June days imaginable, plus the 
beautiful rolling fairways of the Westchester Country 
Club at Rye, New York, made a marvelous day for 
the fourth tournament of the Stationers’ Golf Asso- 
ciation of New York on June 7, to which the fair 
sex was invited. There were about 125 who took 
part in the day’s festivities, which included the usual 
golf tournament, to which some of the ladies re- 
sponded, plus the annual bridge game at the club- 
house and the competition on the putting green. 

Ralph Kennedy, Eagle Pencil Company, brought 
home the bacon in Class A, and Max Stuart of 
Barnes Printing Company in Class B. 

In the evening, the Ray O’Hara Broadcasting 


Orchestra played for the guests on the outdoor ter- 
race adjoining the main dining room, where members 
and guests enjoyed a sumptuous dinner. 
iia naa 
NEW YORK OFFICE MACHINE GROUP MEET 


The regular monthly meeting of the New York Office 
Machine Dealers Association was held at the Hotel 
New Yorker on Wednesday. June 7. 

It was called the Pre-War Conference social meet- 
ing in honor of James T. Lafferty, Underwood Elliott 
Fisher Company, who is convalescing after a very 
serious illness. Mr. Lafferty was unable to attend, but 
sent a telegram expressing his regrets and thanking 
all for their kindness. 

President Irving R. Ritchie, Addressing Machine and 








NEW YORK STATIONERS’ GOLF ASSOCIATION JUNE TOURNAMENT 


1. J. H. Chipman, Brown Bros. Ltd., Toronto, Ont., Canada: Mrs. E. T. 
naan Mrs. J. H. Chipman; E. T. MacIntyre, Defiance Sales 
orp. 

. Dick Perkins, guest; Ben Sandner, Le Pages, Inc. 

. Joe Hilldebrand, Vulcanized Rubber Co.; William Porter, guest: 
W. D. Evans, W. A. Sheaffer Pen Co.; Joe Orlansky, guest. 

4. George Niklaus, National Blank Book Co.; Arthur Cohen, guest; 
— Levy, Silver Stationery Co.; R. A. Weissenborn, National 
enci 

. Arthur Josephson, guest; C. C. Shee, Oakville Co. 

. Ralph Kennedy, Mrs. Ralph Kennedy, — Easton, Henry 
Nadell, Herman Price, all of Eagle Pencil 

7. Dave Price, Eagle Pencil Co.; Fred Sake, I. C. Blair Co.; A. I. 
Goldberg, A. I. Goldberg Co.: George H. Barber, War Shipping 
Administration. 

8. Harry Yager. David Kahn, Inc., F. G. Huber and J. C. Musser, 
both of Eberhard Faber Pencil Co.; Julius Kahn, David Kahn, Inc. 
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9. Norman L. Pearce, Eberhard Faber Pencil Co.; Howard Sanders, 
Stationers & Publishers Board of Trade; Louis Brown, Eberhard 
Faber Pencil Co. 

10. Al Ficks, Wilson Jones Co.; M. A. Morrissey, American News Co.; 

B. Sainberg, Sainberg & Co.; L. H. Tavernier, Jr., Fulton 
Specialty Co. 

ll. Abe Schlossberg, Perr hte 4 & Stationery Co., New York, N. Y 
I. M. Levy. Art Steel Inc.; B. H. Nemlich, Regan Office Furni- 
ture Co., New York, N. Yu: Lt. Hirschorn, USN. 

12. S. Turoff, guest; I. Myer, Premier Supply Co.; Max Seidling, Mutual 
Stationers Supply Co.; L. Myer, Premier Supply Co. 

13. Sam Kahn. David Kahn, Inc.; D. A. Davies; R. J. Urmston, J. S. 
Staedtler, Inc., Jim Steele, guest. 

14. George Fairchild, unattached; A. P. Palmer, guest; T. E. Davies, 
guest; R. H. Bergen, guest. 

15. Nat Kremer, Kremer Co., New York, N. Y.; E. G. Geehring, Ameri- 
can Paper Goods Co.; J. G. Bosworth, Bosworth Envelope Co. 
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. Accurately Made 
| To Fit Loose-Leat Binders cue 


THE INDEX—PART OF A UNIT 


Precise fit of index to forms and binder is 
essential to a satisfactory loose leaf system. 
As the leading manufacturers of loose leaf 
binders, forms and indexes, we coordinate 
these elements to form a complete, perfectly 
functioning unit. ae 
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The wide range of grades and styles of tabs 
provide a proper index for every purpose. 
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Order indexes with your other require- 
ments and save on transportation costs. 













LEDGER AND POST BINDER INDEXES 
Celluloid, leather and imitation leather tabs. 





See catalog No. 142, pages 118 to 141. 
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MEMO BOOK INDEXES 
mF Pcs Side and end opening—leather tabs, 

RING BOOK INDEXES ty 

Insertable celluloid tabs. 
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to P= RING BOOK INDEXES—Cellu- 
loid, leather and imitation leather tabs. 
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Citum) wrcume POSTING INDEXES 


Metal tabs for trays, celluloid tabs for binders, 


y 
BRAND 


ts HPo=N VISIBLE RECORD INDEXES FILING GUIDES—Metal, cel- 
, Celluloid tabs—solid and insertable. luloid and pressboard tabs. 


>>» WILSON JONES Co. <<< 







ELIZABETH CHICAGO NEW YORK 
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As advertised in 
July 10 News- 
week, reaching 
over one-half 
million potential 
customers. 


i i i 





a 
$ 








Globe - Wernicke 


U-MAK-A Index Tabs 


‘Headquarters for Modern Office Engineering’ 
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July is U-MAK-A Index Tab month for station- 
ers everywhere. G/W is telling your customers 
all about this grand profit-maker.. Hard-hitting 
national advertising is pounding home how 
U-MAK-A Index Tabs puts facts at fingertips 
—eliminates fuss and fumbling. 

Cash in on this national promotion by fea- 
turing U-MAK-A Index Tabs—remember, the 
exclusive built-in measuring scale is sure sale! 

Talk about these numerous uses and get your 
share of easy sales—easy profits. 

Sell ’em for account books « albums « archi- 
tects’ plans and drawings « artists’ reference 


WERMUKES Nea770wW -. 
of U-UAKA WOLY Tips 


Gull t-in Measuring scafe/ 


files e sketches « atlases « blank books « blank 
guides e bound magazines « car upkeep e card 
index files e catalogs * cook books « correspon- 
dence course lessons « dictionaries « directories 
e expense accounts « folders « foreign language 
vocabularies « hobbies « housekeeping accounts 
journals « laboratory analysis records « ledgers 
e loose leaf books « manuscripts « maps ¢ memo 
books e music « notebook dividers * pamphlets 
e photos and negatives « prescription records « 
price books « recipes « sales manuals « sales re- 
ports e scrap books « stamp collections « stock 
and inventory records « surveys « telephone 
books « text books. 


BUY WAR BONDS AND KEEP ’EM! 


INDEX TYPE 


The indexing is printed directly on the 
celluloid, eliminating the use of insert 
labels. Handy for indexing where con- 
tents are in alphabetical order 

Index type tabs are available in two 
sizes as follows: 
14" projection tab 14” wide 


}<” projection tab 1,” wide 


Furnished in green only 
with 24 A-Z tabs 





Globe - Wernicke 


U-MAK-A Index Tabs cinciINNATi i2, OHIO 
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SentiP TYPE 


Furnished in six-inch strips. Any index- 
ing desired may be typed on removable 
insert labels. Tabs have self-measuring 
scale with lines 4” apart printed on both 
sides and can be cut to exact size 
needed. Three sizes... 14", 34” and 14” 
projections in green, pink, red, blue, or- 
ange, yellow and clear celluloid. Packed 
two 6” strips of one color in an envelope. 


A double quantity of blank 
inserts, each containing 
twelve detachable labels 
two inches wide, is in- 
cluded with each foot 

of striptype 


1944 


SHIELD TYPE 





Furnished in four widths. . . 5g", 1", 114” 
and 2”... all having 34" projection tabs. 
Available in green, blue, orange, yellow 
and clear celluloid. Two strips of blank 
inserts, each containing twelve detach- 
able labels two inches wide, are included 
in each box of shield type tabs. Index 
inserts are removable. 





Filing Equipment & Systems 
Visible Record Systems 
Office Furniture 

Bookcases 

Stationers’ Supplies 
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Equipment Company, greeted the ladies and made 
them welcome. After a short business session, the 
evening’s festivities began. Refreshments were served, 
and dancing and entertainment occupied the balance 


of the evening. 
<> « 


SALES EXECUTIVES HOLD NINTH ANNUAL 
CONVENTION IN CHICAGO 

The second wartime conference and the ninth an- 
nual convention of the National Federation of Sales 
Executives was held in the Edgewater Beach Hotel, 
Chicago, June 6, 7 and 8. Under the guidance of Harry 
C. Anderson, director of distribution, A. B. Dick Com- 
pany, president of NFSE, an excellent program was 
prepared and presented. 

More than 300 delegates were in attendance, a much 
smaller number than normal, in accordance with ODT 
requests that travel be minimized. 

Wednesday morning the nominating committee’s 





H. C. ANDERSON 


report was presented and a new slate of officers elect- 
ed, with George S. Jones, Jr., vice-president of Servel, 
Inc., as president. 

The opening session Tuesday morning was devoted 
to discussion of interclub problems by local club presi- 
dents, secretaries, and others. William A. Burdick, 
secretary of the Sales Managers’ Club of Rochester, 
presided. In the afternoon a plan for conducting Sales 
Management Institutes was presented by John Dillon, 
teacher-trainer, distributive education, Indiana Uni- 
versity, Bloomington, Ind. A sound-slidefilm called, 
“America’s Secret Weapon” was presented by the 
Committee for Economic Development and shown 
through the courtesy of the Jam Handy organization. 
The board of directors and the advisory committee 
met jointly for discussion in the evening prior to the 
annual meeting of the retiring board of directors. 

Wednesday morning was high lighted by an address 
by President Harry C. Anderson, who reviewed the 
work of the federation in the past year and pointed 
to some of the opportunities and obligations that lie 
before it in the coming months. 

The speaker at the luncheon was Elmer Wheeler, 
well-known in the sales and advertising professions 
because of his “tested selling sentences.” Titled “Take 
an Hour to Say No,” Mr. Wheeler’s address was de- 
voted to emphasizing the need for exercising care in 
the treatment of customers now even though it is 
still a seller’s market. The time will come when the 
market will shift to the favor of the buyer who will 
be sure to remember any ill treatment he received 
during the time when merchandise was short and the 
demand long. 

“Selling as a Career” 


The initial address of the afternoon session was 
presented by Herbert Metz, general sales manager of 
Graybar Electric Company, Inc. Mr. Metz spoke on 
“Selling as a Career,” in which emphasis was given to 
the necessity for training men now for a good selling 
job when the war is over. Mr. Metz referred to sur- 
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veys which have been made among civilians and sol- 
diers indicating that most men are not interested in 
selling as a career. A selling job must be done to con- 
vince capable and intelligent men that there is a 
great opportunity for personal satisfaction and ad- 
vancement in the sales field. 

The rest of the afternoon was devoted to two dra- 
matic presentations on the general subject of ‘Sales 
Management’s Function Now and After the War.” The 
first part, called “Rebuilding and Revitalizing Selling 
Organizations,’ was presented by the Minneapolis- 
Honeywell Regulator Company. The first scene ex- 
posed the old hit-or-miss, personal prejudice method 
used to hire salesmen. The second scene emphasized 
a scientific approach to the problem which results 
more satisfactorily both for the employer and the 
employee. 

The second part of the program, “Training an Ag- 
gressive Sales Organization,” was a clinical discussion 
of steps to be taken now to prepare adequate training 
programs for the current and the post-war eras. Dis- 
cussion leaders were R. H. Moulton, divisional per- 
sonnel manager, General Foods Corporation; W. W. 
Powell, director of sales and service education, The 
Hoover Company, and Edward J. Hegarty, director of 
sales application, Westinghouse Electric and Manufac- 
turing Company. 

In the evening the annual banquet of the federation 
was held under the chairmanship of Mr. Anderson. 
Special awards were presented prior to an address by 
Phil Hanna, financial editor of the Chicago Daily 
News. 

Continuing the theme, “Sales Management’s Func- 
tion Now and After the War,” the Thursday morning 
session included dramatic presentations under the 
following titles: “Planning the Sale and Motivating 
Salesmen,”’ by the International Business Machines 
Corporation, and “Compensating Salesmen,” a panel 
discussion by R. E. Runzheimer, head of Runzheimer 
plan division and director of marketing, McClure, 
Hadden & Ortman, Inc.; Don G. Mitchell, vice-presi- 
dent, Sylvania Electric Products, Inc., and Henry 
Campbell of Remington Rand, Inc. 

The remainder of the afternoon was devoted to ad- 
dresses titled, “Training Techniques That Develop Star 
Salesmen,” by Jack Lacy, president, Lacy Institute, 
and “Post-War Competition—What Will It Be Like?” 
by Walter C. Ayers, vice-president in charge of mar- 
keting, Brooke, Smith, French & Dorrence, Inc. 

Although membership in the federation is open to 
sales executives in any line of business, the office 
equipment industry is well represented on the NFSE 
roster. A number of representatives of office machine, 
equipment, and furniture manufacturers were in at- 


tendance at this annual convention. 
aeons ea 


GLTC GOLFERS DEFY WEATHER MAN 

Of the many members of the Great Lakes Travelers 
Club who looked out of their bedroom windows on the 
morning of June 8, 54 decided to defy the weather 
man and go out to play golf at the annual tournament 
at the Rolling Green Country Club. Persistent, though 
not heavy, rain, which lasted until about three o’clock 
in the afternoon, did not deter these hardy devotees 
of “cow pasture pool.” Among the less rugged mem- 
bers of the club 34 braved the elements in the late 
afternoon and were on hand for the dinner and fes- 
tivities of the evening, making the total attendance 88. 

President Bill Cox of The Carter’s Ink Company was 
in evidence at the first tee to cheer the foursomes as 
they left for their 18 hole journey. Duncan Conklin 
of the Boorum & Pease Company, GLTC treasurer, 
was present to sell tickets and handle all the financial 
details. When the last club swinger had gone on his 
way Bill, Duncan and a few of the late afternoon ar- 
rivals retired to the locker room to practice up on 
bridge and other forms of mental exercise in prepara- 
tion for the post-dinner activities. 

Following the dinner, which brought many compli- 


OFFICE APPLIANCES, July, 1944 





: 





oe 








l- 
in 


ne, 




















LINDA STIRLING in &@ 
TIGER WOMAN, a 
REPUBLIC serial. 


In commercial and 
industrial offices, banks, insurance and Gov- 


ernment Agencies it's 


IMPERIAL 
SPIRIT CARBON 


(Also made for Gelatin Process) 


Like Halley's Comet, IMPERIAL SPIRIT CARBON is 
blazing a trail of sales from coast to coast. It is 
the fastest-growing, hottest item in Carbon today. 


7 AUT 
gr athe 
ay 


l. you want a sheet that throws 
down a lot of color, produces bril- 
liant impressions, is cleaner to handle 
and has the hardest skin coating of 

any intense carbon on the market— 

then Mr. Dealer, you ain't seen 

nuthin’ until you test IMPERIAL BRIL- 

LIANT SPIRIT CARBON. Whatever your clients’ 
duplicating needs, we have the grade and finish 
you want. 


OTHER IMPERIAL ITEMS 
YOU CAN SELL WITH PROFIT! 


Inked ribbons for typewriters and every type of 
office machine. Carbon paper for every commercial 
and printing need. These are the old IMPERIAL 
standbys, bringing in revenue every day in the year. 


Pay 


APS 


POLICY: We are still playing the game according to the Golden Rule of Business. Wartime is no time to relax 
standards and depreciate quality. Just because people are hungry for merchandise is no excuse to deal from 
the bottom of the deck. Yesterday, today and tomorrow—our policy is constant. If this checks with your ideals, 
then we belong together. Let's get together. Write today. 






GENERAL OFFICE AND FACTORY: 
401-407 MULBERRY ST., NEWARK 2, N. J. 
NEW YORK OFFICE, 7: 321 BROADWAY 
THE KEY MEN OF AMERICA . . . Manufacturers with the dealers’ viewpoint 

DETROIT 18, 37 Linden St., River Rouge, Mich. @ CHICAGO 2, 179 W. Washington St. 
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ments, and the singing of “The Star Spangled Banner,” 
President Bill Cox called upon Jim Lynch of the 
Browne-Morse Company, chairman of the golf com- 
mittee, who in turn introduced Bill Smith, Ace Fast- 
ener Corporation, as toastmaster. Bill’s principal job 
was awarding prizes. Clark Rowland of Marshall- 
Jackson Company and Joe Sunderland of Universal 


1. GLTC Officers: Earl Collins, Rockwell-Barnes Co., secretary; Bill 
Cox, Carter's Ink Co., president; Duncan Conklin, Boorum & Pease 
Co., treasurer. 

J 


2. Bob Vojta, Chicago Saddlery Co.; J. Farley, guest; G. J. Aigner, 
G. J. Aigner Co. 

3. Bob Pellican, Apex Paper Box Corp. 

4. H. Kumpu, Modern Embossing Co.; W. Holum and L. Holum, both 
of A. Holum & Son. 

5. Ray Achtner, Office Stationery & Equipment Co.; Walter Wald- 
vogel, National Blank Book Co.; Frank Mennell, Globe Furniture 
& Stationery Co. 

6. E. W. Steinbeck. Apex Paper Box Corp. 

7. Wilf Burns, guest; Dick Gingland, Esterbrook Pen Co.; Jim Lynch, 


Browne-Morse Co., and chairman of the golf committee; Hy Lind- 

en, Ace Fastener Corp. 

8. Harry Allen, Eaton Paper Corp.; Bill Cox, Carter’s Ink Co., GLTC 
president; Parle Cooley, Bates Mfg. Co.; John Garvey, Minnesota 
Mining & Mfg. Co. 

9. Dempster Passmore, University of Chicago Bookstore; Ed Conlon, 

Rockwell-Barnes Co.; Harry Pinch, University of Chicago Book- 

store; Tom Salsman, Rockwell-Barnes Co. 
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BASHFUL GLTC GOLFERS FACE THE CAMERA 


Paper Products Company tied for low gross; low net 
was won by Fred Pitt of Wilson Jones Company. Other 
prizes were won by Bob Vojta, Chicago Saddlery Com- 
pany; Jim Lynch, who because of his position on the 
committee turned his back for someone else to win; 
Bill Durchslag, Stevens, Maloney & Company; Bill 
Smith, Ace Fastener Corporation; A. H. Labahan, 
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10. Frank Cooper, Codo Mfg. Corp.; J. K. Martin, Globe Furniture & 
Stationery Co.; Ted Bowman, Graver-Dearborn Corp.; Roscoe 
Benge, Codo Mfg. Corp. 

1l. Harry Balch, Quality Park Envelope Co.; Charles E. Jones, plastics 
design engineer, Ollie Stevens, Stevens, Maloney & Co.; Eldon 
Just, Just & Son. 

12. Howard Pancoast and Carl Land, both of Columbia Ribbon & 
Carbon Mig. Co.; Ralph Maneval, A. W. Faber, Inc.; Gordon 
Kickels, C. L. Barkley Co. 

13. Elmer Krumwiede, Stationers Clearing House; Walter Snelling. 
Wilson Jones Co.; Frank Giuntini, Utility Supply Co.; J. L. Siegen- 
thaler. Wilson Jones Co. 

14. Ernie Lund, Englewood Blueprint Shop; Fred Pitt and George 
Cormack, both of Wilson Jones Co.; Tom Gillice, Rockwell-Barnes 


Co. 
15. Stuart Winslow, Whiting Paper Co.; John Smythe. Geyer’s Topics; 
= Tapner, Industrial Tape Corp.; Leo Stein, Stein Bros. 
g. Co. 
16. Leonard Lutz, Reliable Stationery Co.; J. R. Applebaum, Ran- 
dolph Prtg. Co.; W. J. Tynan, Allen Paper Co.; W. D. Carmen, 


Federal Glass Co. 
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he big thing in our business is 


YOU! 


If you could be around the Sheaffer administration 
building every day—the most frequently expressed 
thought you would hear would be, “Look at it from 
the dealer's point of view!’ For, in the 31 years of 
our experience, our plans, programs and policies have 
been controlled by you—the composite Sheaffer 
dealer! 





There is no question in our minds that our future 
depends on your future... that your welfare de- 
termines our success. For that reason, Sheaffer pol- 
icies are designed to protect the retailers’ investment 
and profit in the line—always giving the consumer 
the highest quality and greatest value for his money. 
No new product was ever publicly announced unless 
you, the dealer, had the actual merchandise to sell. 
And—no other writing instrument has ever surpassed 
the design, beauty and performance of a Sheaffer! 


ane. ee ai” eee. eee). AY 


In the years to come, you will continue to be con- 
sidered as the most important “partner” in our busi- 
ness. You—the Sheaffer dealer, will always have 
the advantage in the retail market because Sheaffer 
os THINKS OF YOU AND THE CONSUMER FIRST! 
es W. A. Sheaffer Pen Company, Fort Madison, lowa. 
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Labahan Stationery Company; Howard Pancoast, Co- 
lumbia Ribbon & Carbon Manufacturing Company; 


Harry Balch, Quality Park Envelope Company; F. 
Mennell, Globe Furniture & Stationery Company; 
William Byrne; Charles E. Jones; Pfc. William A. 


Holum, A. Holum & Son Company; J. L. Siegenthaler, 
Wilson Jones Company; J. K. Martin, Globe Furniture 
& Stationery Company; J. Garvey, Minnesota Mining 
& Manufacturing Company; Dick Gingland, Ester- 
brook Pen Company. Mr. Sunderland was awarded 
custody of the club trophy for one year. Special tro- 
phy for outstanding services to the club was awarded 
to Tom Gillice of Rockwell-Barnes Company. 

In the contest between manufacturers and dealers 
the manufacturers won with a score of 877 against the 
dealers’ 927. It was not a customers’ game. 


+——© 
NEW YORK GROUP HOLDS 5TH GOLF MEET 
The Office Equipment Dinner Club of New York 


held its fifth annual golf tournament, Tuesday, June 
13, at the Garden City Country Club, Garden City, 
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Long Island, N. Y. About 60 members and guests 


attended. 

The almost perfect weather brought out a large 
number of lovers of the game to compete for prizes 
consisting entirely of War Stamps. Additional enter- 
tainment included card games and a clock tournament 
held on the putting green. 

The winners of the golf tournament were: 

Low Gross: H. W. Koehn, Jr., Sikes Company; 
runner-up, Charles Lane, Charles Lane Company; low 
net, John Duncan, guest of Ben Itkin, Itkin Brothers. 

High Gross: L. Rosenblatt, Regan Carpet Company; 
runner-up, F. G. Strobel, Clark & Gibby Company. 

Most ‘“8’s’” on score card, J. M. Glen, Manhattan 
Desk Company. 

Most “4’s” on score card, Gordon Meyer, Duradex, 
Inc. 

Non-players prize won by Joseph Wallace, Myrtle 
Desk Company. 

Other prizes to Harvey Bright, Bright Chair Com- 
pany, and John Mossman, Desks, Inc. 

The presentation of prizes was made by Bernard 

(Turn to page 76, please) 





OFFICE EQUIPMENT DINNER CLUB GOLF TOURNAMENT 


1. Lawrence Lane, guest; Ben Itkin, Itkin Bros.; T/S B. Brockman, 
guest. 

2. Joseph Brenner, Brenner Desk Co.; Semon Nemlich, Regan Office 
Furniture Corp.; L. Rosenblatt, Regan Carpet Co. 

3. Theodore Gammon, Security Steel Equipment Corp.; Harvey Bright. 
Bright Chair Co.; Charles Lane, Charles J. Lane; J. M. Glen, Man- 
hattan Desk Co. 

4. Irving M. Levy. Art Steel Sales Corp.; Bernard Nemlich, Regan 
Office Furniture Corp., Bob Sainberg, Sainberg & Co.; Dave Tisch, 
Binderman & Tisch, accountants. 

5. Samuel Katz, Art Steel Sales Corp.; Adam J. Andrasick, Macey- 
Fowler, Inc.; Ben Itkin, Itkin Bros., ‘‘kibitzer’’; Sam Ehrlich, Ehr- 
lich Upholstery Works; George J. Belzel, Blanchard Bros. & Lane. 

6. George Howland, All-Steel-Equip Co., Inc.; F. G. Strobel, Clark 
& Gibby, Inc.; John E. Mossman and Jack Schwanda, Desks, Inc. 

7. Nathan Pollock, General Steel Products Corp.; Joe Wallace, Myrtle 


aa 


Desk Co.; Bob Haywood, Macey-Fowler, Inc.; Ed Golden, Calmus- 
Golden Co.; Moe Turman, Metwood Office Equipment Corp.; Hy 
Natovich, Spak & Natovich, Chicago, Ill.; Martin H. Pollock, 
General Steel Products Corp. 

8. Roland J. Freeman, manufacturers’ representative; Don McCree, 
Lackawanna Leather Co.; Charles Stettler and R. J. Berry, both of 
Berry. Dickie & Stettler, Inc. 

9. Herman Lakow and Monroe Lakow, both of Samuel Lakow & Sons, 
Inc.; Bruce Elsworth, Harold Edgren, and Charles Blad, all of 
Corry-Jamestown Mfg. Corp. 

10. Fred Bloempot, H. W. Koehn, Jr., and C. W. Wood, all of The 
Sikes Co., Inc.; Joseph Devlin, Stevenson & Marsters. 

ll. Fred Sorenson, Regan Office Furniture Corp.; James Wray, Gordon 
Meyer, Duradex, Inc.; ‘‘Bo’’ Booth, The Leopold Co.; T. ¥. Patton, 
Patton Typewriter Exchange. 

I taken by H. A. Clemetson, Office Furniture Warehouse.) 
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Our first job today! 
BUY 
ANOTHER WAR BOND 











Just keeping even with filing supply de- 


mands is a real job today—both for you 
and for us. Nevertheless—between us, 
and by the closest cooperation we WILL 


provide the needs of your customers. 


Guide System has gradually geared pro- 
duction to the varying demands of the 
times. Materials and labor problems 
upset our applecart occasionally, making 
delays necessary, but by and large, we 


are still offering a real service to all our 





customers. 

Y th ° ° ‘ Manufacturers of 
Busca es, there is a real advantage in han vRaMenna vase 

dling the GUSSCO line of filing supplies. trademark 

GUIDE SYSTEM & SUPPLY COMPANY 

335 CANAL STREET NEW YORK 13, N. Y. 
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MISCELLANY 
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REPORTS OF IMPORTANT EVENTS AND ACCOUNTS OF NOTEWORTHY 
ACTIVITIES OF THE MONTH IN EVERY DIVISION OF THE INDUSTRY 


VAN BUREN NEW PRESIDENT AND GENERAL 
MANAGER OF STURGIS POSTURE CHAIR CO. 


Tracy Van Buren, for the past 17 years associated 
with the Scoville Manufacturing Company, Sturgis, 
Mich. (the last 11 as head of the engineering division), 
has been named president and general manager of 
the Sturgis Posture Chair Company, Sturgis, Mich. 

















TRACY VAN BUREN 


A brother of Mrs. Rex Huntley, Mr. Van Buren 
was vice-president of the company when it was 
first incorporated, and assisted the late Rex Huntley 
in the development of a line of office chairs. In 
1933, he sold his interest in the company to Mr. 
Huntley and went with Scovill. 

Mr. Van Buren is also part owner of the Sturgis- 
Aulsbrook-Jones Company, manufacturers of bedroom 
and dining room furniture. 

ee 
REMINGTON RAND NAMES NEW VICE-PRESIDENTS 


Recently announced by Remington Rand, Inc., Buf- 
falo, N. Y., were the appointments of Allen N. Seares 
and Howard V. Widdoes as vice-presidents of the com- 


























ALLEN N. SEARES HOWARD V. WIDDOES 
pany. Mr. Seares, formerly sales promotion manager, 


has been advanced to the general managership of the 
systems division, and Mr. Widdoes, formerly systems 
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division sales manager, to the general managership 
of the typewriter division. 

Mr. Widdoes has been continuously employed by 
Remington Rand and its predecessor companies since 
1919 when he joined the former Library Bureau com- 
pany as a Salesman. He held the positions of assistant 
district manager in New York City and systems branch 
manager before his appointment as general sales man- 
ager of the systems division in 1933. 

Mr. Seares joined the company in 1922, also as a 
salesman, and served as regional manager, assistant 
manager and branch manager before his transfer to 
Buffalo as sales promotion manager in 1937. 


0 ee 
METZ APPOINTED HEAD OF ADDRESSOGRAPH- 
MULTIGRAPH DEPARTMENT OF EDUCATION 


Henry L. Metz, formerly advertising manager for 
Addressograph - Multigraph Corporation, Cleveland, 
Ohio, has been named director of the company’s de- 
partment of education, according to an announcement 
issued on June 1 by Vice-president J. B. Ward. 

Mr. Metz will work with the office equipment manu- 
facturing company’s field organization, it was said. 




















HENRY L. METZ 


He is a native of Madison, Wis., and was graduated 
from the University of Wisconsin in 1920. He worked 
for several years in advertising and sales in the men’s 
clothing and automotive industries in Chicago and 
Madison, Wis., joining Addressograph’s advertising 
and sales department in 1925. 

After two years in the home office, during which he 
worked on advertising and sales promotion material, 
he joined the sales organization as assistant salesman. 

He was sent to Europe in 1929 as manager of Ad- 
dressograph G.m.b.H., German subsidiary, and while 
there organized and conducted sales schools that con- 
tributed to the successful operation of the business. 

As overseas manager, 1934-1941, Mr. Metz made sev- 
eral trips to Central and South America where he or- 
ganized territorial coverage, conducted sales schools, 
introduced Multilith, and negotiated the formation of 
the Brazilian company which has been so successful 
in the distribution of company products. 

Manager of the methods department of the Address- 
ograph division was his next position. In 1941, he was 
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VISUALIZE a REALIZE 07 vour 


record facts 
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seein 


with AGCAE 


By having information before you at 
the right time in the form that enables 


you to make quick, correct decisions. 


By speeding the keeping of records. 


This means increased production. 


By permitting analysis and classifica- 
tion through signals and charting on the 


visible portion of cards. 


By stimulating action and decision. 
The presence of these signals and charts 
constantly indicates the need for action. 


By inspiring cooperation. When vis- 
ualized, the attention of all concerned 
with the record is focused on the objec- 


tive of the record. 


Ask for Booklet 


‘“VISION”’ and illustrated Price List. 


Acme Visible Records, Inc., specialists in time-saving visible record systems for over 25 


years, have just the right kind of visible systems equipment for every record requirement. 


A few of the many different types for Government and Industry are illustrated here. 





Production continues to be of importance. 
Ask for booklet #417 ‘‘Acme Visible Pro- 
duction Control Sy,stems.”” Many of the 
nation’s leading manufacturers have found 
this most helpful for the control of Ma- 
terials, Men, Machines and Money. 


VERI-VISIBLE—now you can avail your- 
self of the time-saving and record control 


features of visible systems for machine 
posted records. Ask for booklet #419 
“Powerful Record Control’ —an illus- 


trated description of this modern system. 





Again available—the World’s Fastest Visi- 
ble Listing Equipment—for every kind of 
index or reference record. Ask for 12-page 
illustrated booklet #47AR “Acme Flexo- 
line.”’ It shows 37 of the many different 
records for which this system is ideal. 


ACME VISIBLE RECORDS, INC. 


122 SOUTH MICHIGAN AVENUE « CHICAGO 3, ILLINOIS 
Reprint of Our Message in National Magazines. June, 1944 
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placed in charge of the methods departments of both 
the Addressograph and Multigraph divisions. 

Active in the Cleveland Chamber of Commerce, Mr. 
Metz is a former president of that organization’s Ex- 
port Club. In World War I he served in the U.S. Navy. 
He is married and has two daughters. 

—— 
VICTOR “FUNNY MONEY” CONTEST CONCLUDES 
WITH LAKE CRUISE 

For several years the employees of the Victor Add- 
ing Machine Company, Chicago, have been given an 
annual outing by their employers. Everybody had 





VICTOR ADDING MACHINE EMPLOYEES ON “FUNNY 
MONEY” CRUISE.—The top picture reveals Betty Lou Stumpf 
holding a dozen pairs of genuine Nylon hose and Kay 
Howard with a fistful of Funny Money for use in purchasing 
one pair of Nylons. The accompany story tells how em- 
ployees received the Funny Money for use on their annual 
holiday event. (Picture by Acme) 

Center left, exchanging Funny Money for prizes, War 
Stamps, and so forth. Center right, part of the crowd assem- 
bled in the big cabin of the lake steamer “City of Grand 
Rapids.” Bottom left, a sunny spot on one of the upper decks. 
Bottom right, just a little relaxation. 


good times and the company took care of most of the 
expenses. Early this year, E. C. Herbert, Victor ad- 
vertising manager, began thinking about what might 
be done to make the outing more significant. Having 
conducted sales contests for the Kelvinator division 
of Nash-Kelvinator, he felt that something in the way 
of a contest might be worked out. He hit upon the 
“Funny Money” idea, which now has the approval of 
every Victor employee. 

Distribution of the Funny Money was made to em- 
ployees on the basis of 500 Markyen a month, regard- 
less of other considerations. An additional 500 went 
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to each individual with a perfect attendance record. 
Each department was given a monthly objective. If 
the objective was reached, each individual in the de- 
partment received an additional 500 Markyen. The 
objective in the manufacturing departments was 
maintaining schedule. Objectives varied in other de- 
partments, but in every case employees had an oppor- 
tunity to obtain additional Funny Money. Payments 
were made for outstanding accomplishments, for sug- 
gestions turned in by employees, and for contributions 
made to the company’s magazine. Approximately six 
million Markyen were paid out during the three 
months of the contest. 

To redeem the Funny Money, the Victor Adding 
Machine Company chartered a boat for an all-day 
cruise on the lake Sunday, June 18. Funny Money was 
good for all purchases on the ship including a large 
group of articles offered at auction. Included were 
Toastmasters, Mix-Masters, Nylon hose, wrist watches, 
and so forth. Over a hundred prizes were distributed 
to the highest bidders. Any Funny Money left over 
was redeemable for War Stamps at 50 cents for 1000 
Markyen. 

During the time that the contest was in operation 
the absentee rate dropped to the point where it was 
about half of what the War Labor Board considers 
good. The constantly accelerated production schedules 
were met each month. 

Employees have already started a petition to repeat 
the Funny Money contest. There seems little doubt 
that it will be done. 

2 
KNOCHENHAUER TO TAKE OVER MANAGEMENT 
OF DIEBOLD BRANCH, SAN FRANCISCO, AUGUST 1 

Karl L. Knochenhauer, an outstanding sales execu- 
tive in the visible record field for the past 15 years, 
has been appointed by Diebold, Incorporated, to take 
charge of their California branch in San Francisco, 
effective August 1. 

The new appointee was educated at Denver Uni- 
versity, Denver, Colo., and practiced as an accountant 
for several years. He joined the Visible Records 
Equipment Company of Chicago in January, 1929, 
as district manager for the states of Wyoming, Colo- 
rado and New Mexico, his accounting experience 
proving a distinct asset in the sale of visible filing 
equipment. The following year his territory was 
extended from the Mississippi River to the Rockies, 
including Texas. In 1941, he was transferred to 
Columbus, Ohio, and, upon the death of the vice- 
president sales manager, extended his work to cover 
the entire country. 

Shortly after Diebold, Incorporated, bought the 
outstanding stock of the Visible Records Equipment 
Company, Mr. Knochenhauer joined the Diebold or- 
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KARL L. KNOCHENHAUER 


ganization and for the first six months confined 
his efforts to training salesmen in the selling of 
Visible Records products. Later he became associated 
with the dealer division, where he experienced unusual 
success in building up a strong dealer organization. 
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Backyard Diamonds... 


Like the man in the famous story you can find ‘“‘dia- 
monds” in your own back yard—right in your own 
territory and in your own field. How? By getting in 
on the BIG money to be made today—plus the pos- 
sibilities for unlimited future growth—with an exclu- 
sive franchise for the Old 
Town line. 

Here is a rare opportun- 
ity to tie in with the leader 
in the field of ribbons and 
carbons. And equally im- 
portant . . . Old Town pio- 
neered spirit duplicating— 
a husky newcomer in the 
office supply business that’s 
rolling up big profits in ever 
increasing volume. Dupli- 
cating Carbons, Duplicating 
Papers, Duplicating Fluid. 

With the Old Town fran- 
chise goes a complete line— 
a ribbon and a carbon to 
meet every need. Yet it is 
a simplified line—all shelf 
items—clean and easy to 
handle—attractively packaged, grade marked and 
trade marked for consumer confidence and good will. 

Drop us a line today about an exclusive, protected 
Old Town franchise in your territory. 





Old Town’s Four Points of Power 


PRODUCTS ..A complete line. A simplified line. A branded line. All fast-moving items. 


Builder of repeat sales. 


PROMOTION .Y . Hard hitting dealer helps. Local selling aids. Consistent magazine 


advertising. 


PROFITS... . Priced right to give you liberal margin of profit. Wide market and growing 
demand mean quick turnover. 


Fs 3 § 


PROTECTION .Y . An exclusive territory. All orders go through your books. You are 
fully protected ... fully equipped to grow with us. 


Old Town Franchise of the Future Available Now 


Investigate TODAY. Let us tell you 


how to get this valuable franchise. 
RIBBON & CARBON CO. wc. 


Don’t let this chance slip away. 
Foremost Makers of Ribbons and Carbons for Every Use 
750 PACIFIC STREET, BROOKLYN 17 NEW YORK, N.Y. 
CAGO - SAN FRANCISCO - LOS ANGELES - BOSTON - PHILADELPHIA - WASHINGTON - PITTSBURGH - KANSAS CITY - ST. PAUL 
YNEAPOLIS - ST LOUIS - BUFFALO - DETROIT - NEW ORLEANS - BIRMINGHAM - MEMPHIS - ATLANTA - HOUSTON DENVER 












Their Job Has 
Been MAGNIFIED Too! 


IN PEACE TIME, paper clips, pins 
and staples did well the job for which 
they were designed. Perhaps we 
have been prone to accept their func- 


tion too casually. 


MODERN WAR, accompanied by 
vast amounts of paper work, imposes 
still greater responsibilities on paper 
fastening devices—in the armed serv- 
ices, government bureaus and war 
With 


ment restrictions reducing permitted 


current govern- 


industries. 


consumption of steel, our diminished 
output must be devoted solely to 
these vital war needs. Under these 
circumstances, consideration can 
only be given to orders supported by 


the highest priority ratings. 


\' ae: oe oe” 
MANUFACTURING 


COMPANY 


900 East 95th Street Chicago 19, Illinois 
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NOMDA CONVENTION 
ADDRESSES 


(Continued from page 17) 


HOW BETTER RECORDS CAN 
INCREASE YOUR PROFITS 
By James D. Donovan 


Sales Manager, Typewriter Division, 
Underwood Elliott Fisher Company, 
New York, N. Y. 


IN DISCUSSING the subject, *“‘How Better Records Can Increase 


Your Profits,” it seems to me we should first define the word, 
‘Profit,’ and secondly, define the word, ‘“‘Bookkeeping.”’ The dictionary 
states, “Profit is the excess of returns over expenditures—the return 


from the employment of capital after deducting the amounts paid for 
raw materials, wages, rent, interest, insurance, taxes, and so on.” 
“Bookkeeping” is defined as, ‘‘The recording in books designed for that 
purpose a systematic record of business transactions.” 


Profit 


Naturally, the only reason you are in business is to make a profit. 
Your profit is what is left after paying for the cost of goods sold and 
the expenses of running your business. Out of every dollar you take 
into your business you must pay out a certain amount to the person 
from whom you purchased the goods. You must pay for the rent, light, 
heat, salaries, taxes, insurance, delivery and other expenses. If there 
is anything left, you have made a profit. If there is nothing left, you 
have sustained a_ loss. 

The responsibility for making a profit is yours. If you do not do 
everything within your power to guard your profit, no one else will. 





J. D. DONOVAN 


Can you imagine a wholesaler coming to you and stating that because 
you made so little profit he will reduce the cost of the goods he sold to 
you during the year? Can you imagine the landlord reducing your 
rent or the clerks and mechanics reducing their salaries voluntarily be- 
cause your prefit was small? You must pay the wholesaler for 
the goods you buy from him. You must pay the landlord for the rent 
and pay for the light, heat, salaries, taxes and other,expenses and only 
after that can you take your profit. The proprietor of the business, 
the man who has his money invested and takes all the risk, is the 
last to get any money out of his sales dollar, Therefore, he should 
have a bookkeeping system that will show him more than once a year 
whether he is making or losing money. 

In business, you invest not only your own money but also the money 
borrowed from creditors and others to buy merchandise as well as 
store, shop and delivery equipment. You hope to sell the merchandise 
in enough volume to pay off your loans and pay you a profit. Many 
business men wake up at the end of the year and find that while they 
made a profit their profit is not in cash but is tied up in accounts 
receivable or slow-moving merchandise which remains on the shelves, 
and he does not have the cash to pay his creditors or to take his 
profit. It is only through adequate figure facts secured daily, weekly, 
monthly and yearly that you can be in a position to make intelligent 
decisions regarding the conduct of your business. How can a business 
man, in setting the selling price of an article, make certain that his 
mark-up will pay for the cost of the goods, pay his expenses and leave 
him a profit if he does not have proper bookkeeping records? How 
can a business man know whether he is going ahead or backward unless 
he has figure facts which enable him to compare his sales this year 
with the same period last year; his expense this year with last year-; 
his purchases this year with last year; his cash on hand this year with 
last year; the amount due from charge customers this year with last 
year; the amount owed to creditors this year with last year. Informa- 
tion of this type should be available constantly while it is still news— 
not once a year, when it is history. 

Another factor concerning profits which a proprietor should take into 
consideration is this. It is not unusual for business men to work long 
hours, nights, Sundays and holidays at the office. Many times their 
wives and children help in the business and receive nothing for their 
time and effort. Often the profit does not reflect this extra effort and 
extra help. 

Records, in themselves, will not increase your profit. Records can, 
however, indicate to you how much profit you are making or how much 
loss you are sustaining so that you can take some action to imcrease 
sales, decrease expense, move slow-moving merchandise, collect outstand- 
ing accounts, hold up en your purchases until you have sold some of 
your present stock, increase your selling price (if OPA will let you) or 
do whatever is necessary to make certain that there is something left 
for you at the end of the year. 

The basis of any bookkeeping system is the set up of the general 
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In filing too 


there is a 


@ Kock a File woex-CARD 
FILING CABINET 
Single and double for 3x5, 4x6 
a and 5x8 standard cards. Olive 
green finish or genuine walnut. 


a wholly new and different METHOD 


a American inventive genius has scored. The big difference is in how it operates—with 

















This time with a new, improved and wholly ROCK-A-FILE, you reach easily and naturally 
different way of filing. The minute you see from the side; and everything is always in perfect 
ROCK-A-FILE you'll recognize its advantages. alignment and balance—what a joy! 


It gets clear away from the old-fashioned “fish- For full particulars, sizes and prices on ROCK- 


around, hunt-and-pull” drawer type of filing. |A-FILE equipment, write or wire 


ROCKWELL- BARNES COMPANY 


Specials To the STaitoner Sime 1903 


35 EAST WACKER DRIVE CHICAGO 1, ILL. 
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"Perfect ‘orice 
Sliding Leaf TYPEWRITER STAND 


Sliding leaf ejects 
from either side. 
Frames made of 
selected hard- 
wood. Tops and 
leaf are plywood. 





@ Large, Easy- 
Rolling Cas- 
ters 


@ Shipped Set- 
Up, Ready for 
Use 


@ Finished in 
Olive Green 


$g00 
LESS No. 550W—Top Size, 14% x 1712” @ 
DISCOUNT Overall Height, 26” 





Leaf, 12” 









Strength and 
Comfort 


Upholstered 
Office Chair 


Seats and backs up- 
holstered with high- 
grade leatherette. 
Legs and arms are 
bentwood. 


Seat Height 1/8" 
Back rest swivels to 
conform with body 


and can be ad- 
justed. 


Guaranteed 


sf j 00 


LESS 
DISCOUNT 


Never offered 
at this LOW 
PRICE 
e@ Large, Easy- 
Rolling Casters 
Assure Utmost 
Portability 


e 2 Colors 


Brown or Green 





No. 450WD 





$90 


LESS 





DISCOUNT Two casters create port- 
Made of ability and two solid 
SELECTED legs prevent creeping 

HARDWOOD If four casters desired, 


add $1.00 to list. 
Top Size 14''x1I7!/2"" 
Each Leaf 14''x10" 

Height 26" 


Plywood Top 
and Leaves 


@ Finished in Olive Green 
Shipped set up ready for use. 


METALSTAND COMPANY 


1615-1625 MELON ST. PHILADELPHIA 30, PA. 
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ledger accounts. These accounts can be set up so that the figures for 
making a profit and loss statement and a balance sheet are always 
available, or set un on a basis which requires a great deal of segrega- 
tion in order to get the figures to make a profit and loss statement and 
balance sheet. To illustrate this point, if you have your general ledger 
accounts set un in alphabetical order the first account may be accounts 
payable, a liability account. The next account may be accounts re- 
ceivable, an asset account. The next account may be advertising, an 
expense account, and so on with asset, liability, revenue and expense 
accounts intermingled. If, on the other hand, you set up your general 
ledger accounts according to asset accounts, liability accounts, revenue 
accounts and expense accounts it will give you almost automatically 
a picture of your business as to how much you own, how much you 
owe, your total sales and total expense. 

I have here a suggested list of general ledger accounts for office 
machine dealers set up according to assets, liabilities, revenue and 
expense. 

To this suggested list of accounts you may add more accounts or 
eliminate accounts, depending upon your business. If, however, your 
general ledger accounts are arranged in this manner and posted, bal- 
anced and proved daily, you can determine quickly the status of your 
business at any time. By segregating your merchandise purchased by 
departments and your sales by departments you can determine the 
profit or loss on each department. 

I would recommend that the National Office Machine Dealers appoint 
1 committee to decide on a uniform set of accounts so that each dealer 
will keep his books in this uniform manner and by comparing his costs 
with other dealers determine on which items he is high or low and 
take whatever action is necessary to increase his profits. 


Accounts Receivable 


In most businesses, the accounts receivable represent a very large 
asset and should be watched as though it were cash. I would recom- 
mend to the office machine dealers, particularly those handling book- 
keeping machines, that you give consideration to using a bookkeeping 
machine on your accounts receivable records. 

Accounts receivable records which, when posted, balanced and proved 
daily, permit you to know how much a customer owes and how much 
all customers owe at any time. By preparing a statement and ledger 
daily all month-end peak loads of work are eliminated. At the end of 
the month the statements are ready for mailing immediately, trial bal- 
ance troubles are eliminated, and there is no more work on the first 
of the month than on any other day, except for the mailing of state- 
ments. Mailing statements promntly improves collections. It is a well- 
recognized fact that a customer who owes you money is not a good 
customer. Many times he will trade elsewhere and pay cash because he 
is too embarrassed to buy more from you while he still owes you money. 
In order to improve collections, many concerns make up a list of over- 
due accounts by 30, 60 and 90 days and over so that they can take 
some action on collecting these overdue accounts to get in money with 
which to carry on their business. reduce bad debts and get their profits 
in cash instead of accounts receivable. 


Statistical Records 


In addition to the general ledger set of accounts a dealer should 
make up certain statistical reports which will indicate to him in detail 
iust how much profit he is or is not making on each department. I 
have here a report which Underwood Elliott Fisher Company makes 
on each service denartment we operate. It is divided into two basic 
columns, one for revenue and the other for expense. Under revenue 
we show the amount of revenue received from three classifications: 
1. Service Operations, 2. Maintenance, and 3. Rental, for this month 
and year to date Under expense we show: 1. Salaries, 2. Commis- 
sions, 3. Traveling, 4. Parts and Supplies Used, 5. Delivery Expense, 
6. Social Security Insurance, 7, Miscellaneous and 8. Total Expense. 
These expense figures are shown for the month and the year to date 
so that we can determine exactly our total revenue and our total ex- 
pense for each service point for the month and year to date and com- 
pute our profit or loss monthly. We also show on this report a dis- 
tribution of the service revenue received from: 1. Typewriters, 2. Adding 
Machines and, 3. Accounting Machines. We show the maintenance 
revenue from: 1. Typewriters, 2. Adding Machines and 3. Accounting 
Machines. We show rental revenue from: 1. Typewriters, 2. Adding 
Machines and 3. Accounting Machines. These figures are shown for the 
current month and the year to date so that by a comparison we can 
determine from which classification we are or are not getting our proper 
revenue. 

Time does not permit discussing in detail all of the records a dealer 
can use to increase his profit. If, however, he has a general ledger set 
of accounts which enable him to make un a profit and loss statement 
and balance sheet monthly, as well as_ statistical records which will 
indicate in detail where he is making his profit, and an accounts re- 
ceivable system which will permit him to get his statements out promptly 
at the end of the month, he will go a long way towards controlling 
the profits of his business. 

It is my opinion that in the post-war era everyene in business will 
need more accurate records in order to guide them intelligently in the 
decisions they will make, such as, to expand or contract their business, 
to rent larger or smaller quarters, to expand or contract their service 
and selling organizations, to put in more departments or to discontinue 
departments. The sooner proper bookkeeping records are installed, the 
more value they will be to guide you in making profitable decisions. 

It has been a real pleasure to attend this meeting and I hope that 
these few suggestions on the subject, ‘“‘How Better Records Can Increase 
Your Profits,’’ will be of some assistance to you. 


—— 


REPORT OF THE 
LEGISLATIVE COMMITTEE 
By Chairman J. W. Densford 


Shawnee A-C Typewriter Company, 
Shawnee, Okla. 
INCE I have been working on this legislative program, a year ago 
this month, I tried to be very conservative in my statements about 


the progress of it. ; : 
I had hoped to be able to tell you that the committee to which the 
bill was referred in the House had renorted favorably on it. Unfor- 
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EUREKA 


REGUS c 


ESTABLISHED 


Discriminating buyers desiring unexcelled 
work, have rightly regarded Eureka as the 
perfect ribbon for more than a third of a 
century. It combines high thread count, ex- 
ceptional durability, unusual tensile strength 
with great recuperative power and the su- 
perb writing qualities which produce sharp, 
clean, brilliant work, permanency and indeli- 


bility of write. Years of research, experience 





SUPREMACY 


and painstaking skill have perfected and 
established the high quality and recognized 
superiority of Eureka ribbons and carbon 
paper. Today Eureka ribbons are especially 
recommended to all meticulous users who 
require an unsurpassed character of write 
and that extra nicety of work in letters so 
infrequently found, but so readily apparent 


to important customers. 





MIT TAG 


CARBON PAPERS & INKED 
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AND VOLGER, 


ESTABLISHED 


RIBBONS - 


INC. 
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NEEDS saci 
Look over A } list of specialt Ss de D for t totioner 
tore Tie es re only Tew T ti t 
or can fu roer 
@ WATERPROOF ENVELOPES—for Packing Lists, Shipping 
papers. 
@ BANKERS FLAP ENVELOPES—a complete line of Bank 
envelopes. 
@ CURRENCY GIFT ENVELOPES—Engraved money holder 
containers for Bank and over-the-counter use. 
@ WAR BOND JACKETS—Seven distinct styles for general 
and industrial use. 
@ SAF-KEEP ENVELOPES—Claim Check envelopes with 
numbered tabs. 
@ FILING ENVELOPES—Open End, Open Side, Flat or 
Expanding. 
@ ZEPHYR WEIGHT AIRMAIL ENVELOPES—modern de- 
sign, light weight, rag content. 
@ LIBRARY BOOK POCKETS—Six styles for every use. 
@ TRANSPARENT POLICY JACKETS—Other Policy Jackets 
available also. 
@ REPORT CARD POCKETS— PASS BOOK COVERS — 
BARONIAL ENVELOPES. 
@ PAYROLL ENVELOPES—an Industrial need in every 
town. 
@ CLASPS — CATALOGS — COINS. 
A either printed to your copy or plain. Write for prices and 
5 t r that al or difficult envelope problem 
f f O 
Made of t er- 
raph, t Ration 
k S splendid Advert sing 
it Pan re) t 1dver=- shin gens 
besed on fo GASOLINE : 
WRITE FOR PRICES AND : tone 
SAMPLES. Ration Book. 
A other Leathergraph items a Sa 
a for Stationery tore sale, 
s cket Secretaries, License 
Er Filing Envclopes. 








The JUSELILG Line 


Norther States 


ENVELOPE COMPANY 


Chicago Saint Paul 
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tunately, the chairman of that committee died during the week the bill 
was introduced in the House of Representatives, and only about two 
weeks ago was another chairman appointed for that committee. That 
means that committee has had no meetings since the bill was introduced. 

It is necessary for this committee to hear our case in whatever detail, 
and to whatever extent they want to. Then they will use their own 
judgment as to whether it should pass. If they think it should, they 
will report on it to the House. 

Mr. Carter M. Cassel of Alabama is the new chairman of the 
committee, and our hearing will either be on the fifteenth, or some time 
this week. Then I propose to have the bill introduced into the Senate 
this week or next. 

I have done the very best I could, and consulted my committee as 
much as I could from time to time, but to a large extent I have had 
to go ahead on my own account. I apologize to some of my committee 
for not consulting them. We are also in the position of not being 
able to have all of them come to the hearing. Anyway, it may not be 
necessary. But I am going as far as I can. 

Last night I had another conference with Mr. Kirkman; he had 
much to do with the Procurement Program. I believe Mr. Kirkman 
and Mr. Ward were the two typewriter men associated with the Pro- 
curement division, and they can absolutely cinch our case. Mr. Kirkman 
told me last night what he would say. 

He says he would tell the committee that the War Production Board 
agrees, and did agree, that it was unfair to raise the prices and not 
make it retroactive. They spent considerable time in an endeavor to 
figure out a legal way to make that retroactive payment, and they 
determined it couldn’t .be done legally, but I think they agreed it 
should be done. 

I don’t think Congress would go back on any statement of that kind. 
Mr. LeFevre of the procurement division has told me it would be 
the attitude. He would say it should have been done, and would have 
been done, if it had been legal. Dr. Studebaker’s office in the Depart- 
ment of Education has said the same thing and is ready to report 
it favorably. The Budget Director said he would report it favorably, 
and I think it should pass. 

I have contacted every state school superintendent in the 48 states, 
and almost every one of them have done something about it. Several 
of the states have gone to considerable lengths in an attempt to discuss 
it with their congressmen, and to tell them what they think of it. 

If we can get the bill through the House, if nothing more than for 
approval by the House before Congress adjourns about the twenty- 
fourth of this month, we can get ready and prepare during the summer 
so it can come up early in the fall. By mid-fall we should have 
this bill passed. 

You perhaps will be interested to know something more about the 
procedure that has been agreed on through the Procurement in the 
budget department. I have found some dealers who believe that the 
Government will repay this $619,012 directly to the dealers who bought 
the typewriters, They won’t do it that way. 

They are going to prepare a form and send it to each person or firm, 
or individual, or school, that sold typewriters and ask them to fill it 
out and make a claim for what the Government owes them. On that 
blank will be the number of machines, the identification numbers, as 
nearly as possible. They will check that with their records, and if 
they correspond, they will send that check direct to the customer, or 
the person who sold the typewriters. It will not be paid through the 
dealer. Obviously, that would be impractical. 

I invite criticism of this program, or of anything that has been done. 
If anyone has a suggestion I would be happy to have it. If not, 
that is my report, Thank you. 


THE INCREASING OPPORTUNITY 
IN TYPEWRITER MERCHANDISING 
By A. C. Kienly 


Sales Manager, Portable Division, 
Royal Typewriter Company, Inc. 
New York, N. Y. 
| TALKING to the War Conference of the National Office Machine 
Dealers Association, I recognize that there are national and inter- 
national factors which have, and will have, an important influence on 
your activities, but with which I will make no attempt to deal. 
We are all thankful that the war picture is far brighter than one 
year ago, and we hope the European phase may soon be over, that 








A. C. KIENLY 


much suffering may end, and that members of our families, our business 
organizations, and many of our friends, will soon be able to return 
with Victory won. 

Broadly speaking, we can anticipate that in the post-war period we 
will enter a marvelous era with great opportunities and adventures in 
a smaller world. We must look ahead and plan for the effect on our 
own sphere of activities. 

We have learned much in manufacturing war products. This knowl- 
edge will greatly assist in the development of peacetime products. 

The post-war increase in speed of transport by rail, air and highway, 
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Buy an Extra 
WAR BOND 
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Sources of Profit 


VAILABLE only on an exclusive basis. 

The exclusive Shaw-Walker dealer leads 

the field with products available from no other 
source. Exclusive items that buyers want. 

You can’t sell a Shaw-Walker file, a New 
Low Desk, a Fire-File—wnless you are an 
exclusive Shaw-Walker dealer. 

Each of Shaw- Walker’s 8000 items is 
designed to conserve and direct human energy 
for most productive office work. These items 
bring results to Shaw- Walker users. 

“After Victory” the Shaw-Walker franchise, 
—the most valuable business asset in this 
industry,—will be available in a few cities. 


Until victory, Shaw-Walker representatives 


will continue supplying businesses of every 
kind and size with space-saving folders, space- 
saving guides, time-saving systems and War 
Files. All are pictured in the War Edition 
OFFICE GUIDE. 


, “Built Like a 
4s Skyscraper” 











SHAWWALKER 


MUSKEGON, MICHIGAN 


Prorit Features oF S\W 8000-ITEM FRANCHISE 


¢ Best Known Trademark 


* 8000 Items 
° A Flow of Sales Helps 


e Extra Profits 


*A Single Source of Supply 
* Simplified Selling 
¢ The New Low Desk 
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UJEohS 





NATIONAL EXECUTIVE DESK 
No. 6612S 66" x 36" 


To every executive office this National 
Desk lends an air of distinction, of dig- 
nity and of assurance—the subtle ex- 
pressions of refinement and good taste. 
It is a thoroughbred through and 
through. 


This desk is an outstanding example of 
the craftsmanship which has made 
"National Desks'' a name symbolic 


with everything fine in office furniture. 


NATIONAL DESK COMPANY 


HERKIMER, NEW YORK 
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the clearing out of the great Government inventories, and the com- 
petitive battle for trade position will be problems calling for clear 
thinking and good judgment by merchants. 

Merchandising office machinery occupies a highly favorable position, 
not only because of the developments made in the products, but because 
we deal with a business public equipped to appreciate and accept these 
products as advantageous in the conduct of their businesses and homes. 

The most successful merchandiser develops unusual opportunities by 
clear thinking and attractive action, which produces desired results. 
Action is important—but the payoff is reaction. Every action produces 
reaction, and reaction produces results. That is true in every social and 
business activity. As a simple demonstration note the reaction of a 
cheerful personality, or better still the reaction caused by an intelligent, 
helpful suggestion. 

The factors influencing successful merchandising are as many as those 
affecting our personal lives. In our business lives, merchants have a 
great advantage in that we can associate with us in our business those 
who are well equinped to do for us what we have not time to do, or 
that which we are not as well qualified to do. Here is where selection 
of manpower becomes important and in this selection, regardless of the 
size of the enterprise, we form the personality of our business. The 
activity of typewriter and office machine men in national service clubs 
is an indication of the high-type men of ability in our industry. 

Having just returned from an extensive trip, I again saw the value 
of local dealer associations as a part of the national organization. In 
communities having no organization one can easily feel the effect of the 
loss of benefits, both in business and in friendships. It was especially 
pleasing to observe the progress made by typewriter and office machine 
dealers since my last visit. 

NOTABLE AMONG THESE WERE _ BETTER-ARRANGED 
STORES, BETTER DISPLAY OF MERCHANDISE, BETTER- 
EQUIPPED AND PROPERLY-EQUIPPED SHOPS, GREATER 
CLEANLINESS AND LESS CONFUSION IN OPERATIONS 
AND IN THE MIND, AND WINDOW DISPLAYS THAT ARE 
CLEAN AND ATTRACTIVE, in spite of the unusual period through 
which we are passing. 

Gone is the day when one believed that a neat, clean, attractive, 
modern store or even a BEAUTIFUL, MODERNISTIC STORE, 
would scare away prospects. Some of our own members proved the falsity 
of that theory, and other lines, such as drug, clothing and radio, in many 
places have gone AHEAD of us in ATTRACTIVENESS OF WELL- 
KQUIPPED STORES. MODERN DISPLAY MATERIAL and _na- 
tional and local advertising are DESIGNED AND GEARED to FIT 
into this picture. 

The used machine part of our business can be made almost as at- 
tractive as the new, and it is so done by many, but sad to relate is the 
fact that some merchants are not yet awake to the value of clean display 
in a well-ordered setting. 

Proper local advertising does pay dividends, but the message must be 
well presented in print, picture, or by voice. One can check the results 
and govern the expense by the effective results obtained. The expendi- 
ture by the average typewriter dealer is too low, as proved by many 
dealers who expend more than the average and obtain profitable results. 
The resourceful operation of many typewriter dealers has caused a recog- 
nition of opportunities which existed before the war, but upon which 
little effort had been put forth. Most of these opportunities will con- 
tinue through the post-war timés. 

The sale of new typewriters and new office machinery forms the 
most attractive activity of many typewriter dealers, but the service 
department has now forced itself into the prover profit and business- 
building position. The value of inspection contracts has been clearly 
demonstrated both to the dealer and the user. The value of thorough 
reconditioning is now recognized. Rental business, always recognized 
as valuable, is now appreciated by a greater number of dealers, All 
these activities are now more highly appreciated as confidence builders 
and business developers. 

Many dealers have made a surprising profit on the rental of new 
portables. The credit risk is smaller than anticipated—steady employ- 
ment, permanent address and a telephone in most instances providing 
sufficient credit information. 

The outstanding and most generally neglected activity, which has 
brought in great returns and established valuable contacts, is that of the 
carbon and ribbon sales. The merchandiser of typewriters has always 
created the need for carbon and ribbon products, but far too small a 
portion of that need was supplied by the typewriter merchandiser. 

The average typewriter will, each year, consume ribbons and carbon 
paper equal in value to the yearly cost of the typewriter itself. Accord- 
ing to the Department of Commerce, over $25,000,000 worth of ribbons 
ind carbon paper are sold each year. 

The used machine activity has always been interesting, and an in- 
creasing number of merchandisers have proved the policy of recondi- 
tioning the typewriter thoroughly before oftering it for sale. Selling junk 
to the public does not pay good profits, does not build good will. 

We are justified in expecting that the return of men from the armed 
forces will solve the manpower shortage in our mechanical departments, 
and enable those departments to operate with efficiency even greater 
than in pre-war times. 

The demand for typewriters is, and will be, tremendous. The sale 
of portable typewriters without trade-ins will be astounding. Complete 
quality portables are desired, and there will be little reason for selling 
low-priced or incomplete portables. ‘the used machines, both standard 
and portable, should take care of the field, which formerly purchased 
these less desirable types of portables. 

Economical operation may be the very best policy, or it may be the 
worst. Some of the poorest operators in the world are the most econom- 
ical, and many times that is the reason they are poor. Higher wages 
do not necessarily mean higher costs. 

Selling should be studied and rehearsed. No play is put on the 
stage until it has been thoroughly studied and rehearsed. So, Mr. 
Merchant, your store is a theatre in which certain parts of a play 
are being enacted each day. You should know your part,, and your 
employees should know theirs. 

In the arrangement and conduct of our business, we can profit by 
proven facts, such as these. Most people turn to the right when they 
enter a store. Therefore, one should put the machines or merchandise 
you want most to sell, on that side. Put your larger display cards on the 
left side, if practical. 

Arrange your place so as to get the prospect well into your store. 
They will buy not only what they came in for, but other merchandise 
as well. In store arrangement, never, unless necessary, place a counter 
crosswise in your’ store, at the entrance. People walk up against it 
and stop, and do not get well into the store. The waist-high panel 
counter, with a solid polished top, with no glass sides, is the most 
satisfactory demonstration counter, and always should be placed length- 
wise of the store. 

Most all office machines are finished in black or dark colors, and 
therefore, light backgrounds should be used in wall cases, shelving, and 


OFFICE APPLIANCES, July, 1944 


ee | 


he 


bi 


In 
say 
tor 


tin 


mo 


ern 


tim 





OF 





nas 
the 
ays 
| a 


on 
rd- 
ons 


idi- 
ink 


ned 
iter 


sale 
lete 
ing 
ard 
sed 


the 
ges 


the 
Mr. 
ylay 
our 


by 
hey 
dise 
the 


ore. 
dise 
nter 
t it 
anel 
nost 
gth- 


and 
and 


44 











AVY ORDERS: 


NAVALINSPECTION 
REPORT 





“CUT THE PAPER WORK... 
EXPEDITE THE JOB!” 


REPORT OF 
MATERIAL SHIPPED 
(AND PACKING LIST) 





ONE READY-MASTER FORM SAVES 2/3 THE WORK BY COMBINING IMPORTANT DATA 





Naval contractors are now saving valuable work Ready-Master “one-typing” saves time, prevents 
hours. One form now does the work of three, com- errors, and does it more efficiently, less expensively, 
bining than by other processes—and with simpler, less ex- 


pensive duplicating equipment. 


1. THE NAVAL INSPECTION SHEETS 


2. REPORT OF MATERIAL SHIPPED Let us supply you with sample forms that you can 
(AND PACKING LISTS) 


3. INVOICES prices and sales suggestions. Write us now. Get in 


use to sell the idea to many of your customers; with 


on this profitable business that will have a substantial 

: é é > 22.000 , ‘Ss a year wl , ‘ , ° 

In one plant alone work hours a year will be carry-over when peace-time production begins. 
saved. Ready-Master forms will enable your cus- 


tomers with Navy contracts to comply with this new, "if 

time-saving procedure being promoted by the Navy. 

And these same forms, as they stand, or with simple COLUMBIA RIBBON & CARBON MFG. CO., Ine. 
modifications, will enable other customers with gov- Main Office and Factory: Glen Cove, L. I, N. Y. 
ernment or private contracts to achieve phenomenal New York Sales & Export: 58-64 W. 40th St. 

time and work savings. Kansas City, Mo.: Dwight Bldg. 


COLUMBIA 


READY-MASTER 


DUPLICATES THE FORM AND THE FILL-IN 
IN A SINGLE OPERATION 
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show windows. Black type is easiest to read on yellow paper, and signs 
with a yellow background attract. Red in a display window stops more 


people than any other color, and brings more into the store. 
VWNatrre Sell them what they want, but show them what they need, and 
should have. Properly appraise your prospect. You do not sell bathing 


suits, but one merchant did and the woman returned to demand her 
money back. She gave as her reason: “I wore it on the beach and 
was arrested.” 

When prices are marked on merchandise in your window, more people 
stop and then go into the store to buy—more of the average run of 
people. The purpose of a window display is to induce people not to 
= pass by. A window display is an invitation to come into the store; do 
. Sa Vy * we keep this in mind when we select merchandise for our windows? 

No matter how good a merchant is, there are some things over which 
he has no control. You cannot keep people from dying, from moving 
away, or families from breaking up. One out of seven of your cus- 
tomers is lost each year through circumstances you cannot control, so 
it is necessary to attract people in every possible way. 


- Your success and our success are related to our common problems and 
opportunities. The men and women in this business are conscientious 
people, capable of the greater success which they will have, and which 

e is deserved because of their value to business in general. 
oo | 


GOODWILL—THE PRICELESS 


INGREDIENT IN BUSINESS 
MASTERITE ee as 


(G.R.-S. SYNTHETIC) Wholesale Sales Manager, 
Portable Division, 


Remington Rand, Inc., 
RUBBER peo wey 


Y OUR CONVENTION COMMITTEE is to be complimented on 
the very fine arrangements for this very timely and, I might add, 
wonderful meeting—they deserve a lot of credit for their very fine 


Be handling of this War Conference. I have attended most of your con- 
ventions since 1929, and have benefited very much from all of them. 
Clarence Bush, chairman of your speakers’ committee, wrote me a 


letter the first part of May and he said he was glad to extend to some 
representative of our company, or myself, an invitation to talk with you. 
e He warned me that the limit was 15 minutes. I wrote Clarence a letter 
Provide and accepted, and told him that I would select the subject of ‘‘good 
will,””’ which I consider to be the priceless ingredient in business. Later 
I discovered no less than 14 different items on the subject of good will 
in the May issue of your merchandising magazine. I also notice that 











Perfect Platen 
Replacements 


Because 


They Are 
RESILIENT 
LONG WEARING 
NON-HARDENING 





J. M. HACKNEY 


= 
and they provide the National Federation of Sales Executives in their club news and 


activities featured as their IDEA OF THE MONTH tthis subject of 

good will. 

. Red Motley, vice-president of Crowell Collier Publishing Company 

OUIET OPERATION and one of the country’s finest salesmen, stated that he had stolen a 
‘ - phrase used by a business leader, and that phrase was: ‘Use it or lose 

it. A parable was drawn of a man who tied his right arm up for a 

period of a year and then found he had completely lost the use of it. 


SHARP CLEAN COPY ri ona eae ae ei 
What Is Good Will? 


POSITIVE PAPER FEED It is: “The favor or advantage in the way of custom which a busi- 


ness has acquired beyond the mere value of what it sells. 
Good will is also good intention or good disposition. 
Good will is also cheerful consent, heartiness, readiness. 
The time is now—and it is not too early to be thinking about the 
favor or advantage we will want from customers to whom we may soon 
have plenty of goods to sell. We have all witnessed vast economic 
changes in recent years, 
How many here were at the Detroit Convention of the National 
Office Machine Dealers Association in 1940? We all know now that S 





the year 1940 was one of the years that comprised the years when we 
were in an era that was an economy of plenty. Those of us who were 
Mes ll oil all at the Detroit convention remember the talk by our late friend, Bill 
p) y Metzger, on the subject of leveling out the sales curve. That talk was 

certainly apropos to those times. 
Two years later, ie when the National Office Machine coc 
. had their meeting in Pittsburgh, we were there full of anxiety because 
564 W. Randolph St., Chicago 6 we were to hear from a representative of the Office of Price Adminis- 
tration, who was to tell us how to behave in a changed era which had 
already become an economy of scarcity. Two years have passed by 





37 Murray St., 583 Market St., since the Pittsburgh meeting and who can say that there will not be a 
New York 7 AGENCIES San Francisco 5 different kind of economy than we now have even before another year 
rolls around. Therefore, along with post-war planning, business realizes 

1905 Commerce St.,]| PRINCIPAL CITIES 11 Pryor St., that it is also high time to survey its position with regard to the favor 
Dallas Atlanta 3 or advantage acquired, developed, and maintained with its customers 











during this period of scarcity, when there were more buyers than goods? 
Strange things have been happening in many business establishments, 
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HE magnificent wartime produc- 

tion of American industry has 
highlighted, as never before, the im- 
portance of the business office...the 
nerve center from which has stemmed 
the thinking, planning and coordinat- 
ing that have given amazing efficiency 
to the heme front. Modern tech- 
niques in filing and finding of records 
vital to decision and to action, have 
eased the strain in achieving goals. 

Gur GF filing supplies and the 
availability of our men skilled in 


filing procedures, have served well 


(VITAL BUSINESS RECORDS 
... GF FILING SUPPLIES 


and faithfully. In providing efficient 
indexing, they continue to function in 
the step-by-step progress of the war. 

Guides, folders, cards, labels, 
inserts and all other items for any 
type and size filing requirement are 
stocked in a complete line. Standards 
have been maintained in workman- 
ship and uniformity...in quality and 
in packaging. Through filing sup- 
plies our dealers find opportunity 
to renew sales contacts that will be 
valuable when again, chairs, desks, 


tables and files may be manufactured. 


The General Fireprooting Co. 


Youngstown 1, Ohio 





to, SR Haig oe 
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FOR 
“BINDING” 


FRIENDSHIPS 






Uniimited- 
<Qapach 





2-PIECE 


COVERS 


High quality, lew cost, multiple purpose 
that is the story on ACCO 2 Piece COVERS 


in a nutshell. They’re perfect for storage fil- 


ACCO 


ing; they’re ideal for everyday binding. Their 
capacity—and their uses—are almost limit- 


less. 


Everyone who can use a low cost loose leaf 
binder— and that’s everybody —will find 
ACCO 2 Piece COVERS just the thing to re- 
place expensive ring or post binders. Every- 
one who has papers to file—and that’s every- 


body—will weleome ACCO 2 Piece COVERS 


for their neatness, efficiency, large capacity. 


Made of fine quality pressboard, equipped 
with ACCO Fasteners, available in a range 
of sizes—you'll win a lot of customers and 
keep their “binding” friendships with ACCO 
2 Piece COVERS. Try it and see. 


A C C O 


PROOUC TS, 


39th AVENUE and 24th STREET 
LONG ISLAND CITY, N. Y. 


Inc. 
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| and you witness it every day. Courtesy, even in its most simple form, 


has gone overboard and little, if any, effort has been or is being made 
to recover it. In the words of Jack Evans, division sales manager of 
Western Union Telegraph Company of Atlanta, Ga., in an article pub- 
lished in the May 15 issue of NATIONAL FEDERATION OF 
SALES EXECUTIVES NEWS, “The grossest acts of rudeness and 
indifference have become standard selling technique, if one may be so 
bold as to misapply the term ‘selling’.’”” There have been some real 
grudges built up by some businesses with their customers that may 
take a very long time to overcome. 


Why Is Good Will Important to Business? 


Because it might well be called the bedrock of business foundation. 
I predict that the business economy to come will be known as an era 
of “competition’’ for business, with the greatest keeness we have ever 
known. When the great manufacturing plants of this country, after re- 
conversion, are on an all-out civilian production basis, we will see mass 
production of civilian goods such as we have never before dreamed. 
Then this matter of good will, which American business developed and 
which in some places now looks like a gone gander, will be needed and 
sought after more than ever before. So, perhaps, you will agree that 
this is a good time to check and see that our “good will’’ fences are 
in good condition. 

‘Much as we may try,” says one economist who studied the British 
system, “it is not possible to equalize the burdens of war. Some men 
will be killed, others will be injured, and others will come through 
unscathed.”’ This observation holds for the business home front, as 
well as for the battle field. 


How Can Good Will Be Attained and Maintained? 


Human beings are imitators. Employees in a small business or a 
big business will reflect the attitude expressed by their leaders. Some- 
one compared politeness to an air cushion. He said there was nothing 
in it, but that it eased the joints of human contact wonderfully. No 
“sour-puss” can ever establish a pattern for the personnel of any busi- 
ness to do anything except establish ill will. The leaders of a business 
establish the example, good or bad. 

I believe that good will can be established just as simply as this: 
“Treat the other Slow like you would like to be treated.” There are 
times when we meet people who drive us to dislike them, but there is 
never any reason for pure discourtesy. The business leader needs to 
set the example of cheerfulness, because optimism follows cheerfulness, 
as optimism is the ability to see and emphasize the brighter side of 
things. 

The pessimist who dwells continually on the dark side of every 
situation spreads apprehension, doubt, gloom and even despair. A long 
face is seldom, if ever, a face for a leader. It can cause customers, 
as well as employees, to stay away from people running such business 
establishments. 

Courtesy begets good will because courtesy is politeness; a civility 
which no business house can do without, if it wants its customers to 
come back. Tactfulness is, of course, very close to courtesy, and even 
a Remember, the leader’s example will be copied by those 

e leads. 

The appearance of a business establishment reflects the attitude of 
the people who run the business. You can sense whether you are in 
the right place to trade almost immediately when you enter the store, 
and you know right then and there whether or not you will ever want 
to go back once you leave that place of business. 

Some business men complain that in these times there is very little 


| they can do to control the attitudes of their employees, or the atmos- 


phere of the business premises, but in my opinion there is a very great 
deal that can be done. The appearance of the establishment should be 
kept bright and cheerful. Even if products normally sold are not avail- 
able, hire a window dresser to put in streamers and dress the window 
with materials that will sell War Bonds, donations to the Red Cross, sell 
the idea of giving blood plasma—this makes the business establishment 
appear to be alive. In this way business takes the opportunity to prac- 
tice your resourcefulness, and keeps in fighting trim. 

It takes resourcefulness, patience and courage, along with a very 
high type of leadership, in times like these to gain advantage and favor 
beyond the mere values of the limited amount of goods or services 
that a business may have to offer for sale during an economy like this, 
when there are more customers than there are goods. Therefore, in 
closing, I would like to leave with you the thought that it will pay 
to keep in fighting trim and cultivate good business relations with 
customers, by reading a poem by Mr. S. E. Kiser, entitled ‘The 
Fighter.’”” Here it is:— 


“THE FIGHTER” 
‘‘My dreams are spoiled by circumstance, 
My plans are wrecked by Fate and Luck; 
Some hour, perhaps, will bring my chance, 
But that great hour has never struck. 
My progress has been slow and hard, 

I’ve had to climb and crawl and swim, 
Fighting for every stubborn yard, 

But I have kept in FIGHTING TRIM.” 


REPORT OF 
POST-WAR PLANNING COMMITTEE 
By G. E. Taylor 


Typewriter Department Manager, 
Pantagraph Printing & Stationery Company, 
Bloomington, IIl. 


Chairman, NOMDA Post-War Planning Committee 


HEN THIS COMMITTEE held its first meeting four and one-half 

months ago we were instructed to limit our study and activities to 
those problems that were not in any way related to the manufacturer. 
Another committee had been formed to handle problems related to the 
manufacturer. This separate committee is known as the manufacturer’s 
relations committee. 

In looking about for problems that fell under the scope of the author- 
ity of the post-war planning committee we were immediately con- 
fronted with the matter of Government-owned surpluses of office ma- 
chines. The members of this committee are fully aware that there are 
many vitally important post-war problems which will confront and con- 
found the dealers, but we felt that the matter of Government-owned 
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THE LEOPOLD COMPANY -_ Burlington, Iowa 
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This Leopold-designed Conference Desk is an ingenious solution 
for the busy executive whose daily routine includes group meetings. 


It’s a tailor-made Executive Desk and Conference Table com- 
bined, conserving space and heightening efficiency. Facing the 
presiding Executive, the desk has its full implement of drawer 
accommodations suitea to his requirements, including a special 
Executive’s filing drawer. 


And for the Conferees, as they draw up their chairs, ample 
sitting comfort is provided by the nine inch top overhang available 
on the desk’s three conferring sides. The several desk sizes built 
will accommodate chair groupings of 5 to 9 chairs. The receding 
base gives full foot freedom. 


Leopold craftsmen designed this streamliner to meet the need 
for maximum use of office space. Notice how functional simplicity 
is used to attain inherent beauty and convenience. 


This soundly designed newcomer suggests the inherent crafts- 
manship which, since 1876, Leopold has been applying to the 


problems of tomorrow. 
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METAL SWIVELS STILL 
RESTRICTED 


At a meeting in Washington last 
month, WPB told the Wood Office 
Chair Industry Advisory Com- 
mittee that steel 
still exceed the supply, and metal 
swivels will not be availakle for 
general use before next year. The 
small quantity of metal swivels 
now being produced can be used 
for chairs on steel seagoing ships 
of the Army, Navy, Maritime 
Commission, or the War Shipping 
Administration. At the present 
time only wood swivels can be 
regular for the 
Armed Services, Government 
Agencies, War Plants, and all 
other Purchasers. 


requirements 


used on orders 





LUMBER NOW BEING 
ALLOCATED 


WPB is issuing the Lumber AI- 
location Order L-335, as this goes 
However, there has not 
indication on 


to press. 
yet been any 
whether conditions 
sitate further restrictions on our 


will neces- 





present quota. 
SURPLUS DISPOSAL 
PROGRAM 
The Government has now com- 


pleted its organization for dispos- 
ing of its surplus office furniture 
after the War. The Surplus War 

Administration has 
Treasury Procurement 


Property 
delegated 





with the power to dispose of sur- 
plus oice furniture and all other 
consumer’s durable goods. 

The Institute is the 
serious effects on bot’ the manu- 
if this 
is not disposed of in 

We have 
considerable 


aware of 


facturers and the dealers 
equipment 
an orderly manner. 
given this problem 
study and attention in order to 
arrive at what appears to be the 
best solution. 

We believe that it would be in- 
advisable to submit a specific list 
of recommendations on the desir- 
able procedure for Treasury Pro- 
curement to follow, since the sit- 
uation probably will change rap- 
idly from time to time. Provi- 
sions must also be made for spe- 
requiring individual 


Cases 


cial 
treatment. 

We that the manufac- 
turers this equip- 
ment, and the dealers who sell it, 
should be consulted at regular in- 
tervals and on any emergency, to 
assist the Treasury Procurement 


believe 


who produce 


in formulating the policy which 
will be used in disposing of this 
furniture. 

We have, therefore, 
Treasury Procurement to appoint 
an Industry Advisory Committee 
representative of 


urged 


will be 
office furniture 
and dealers throughout the Coun- 
This Committee would work 


which 
manufacturers 


try. 
with Procurement and any other 
Agencies involved in the program 
They would be the 
voice of you and ourselves in solv- 


of disposal. 


ing these problems. The Institute 


this procedure will ac- 


believes 





with a 
minimum of hardship involved. 


complish the purpose 
glad to receive 
suggestions 


We will be 
your comments 
on the above plan. 


and 





MEMBERS VISIT 
LABORATORY 


During the June Meeting’ in 
Washington the Institute Mem- 
bers visited the Research Labora- 
tory of the American Forest 
Products Industries, Inec., which 
is a part of the National Lumber 
Manufacturers Association. The 
institute, together with the hard- 
wood lumber and veneer associa- 
tions, are conducting this re- 
search and experimental work to 
develop methods of treating wood 
in order to give it new properties. 
The Members examined equip- 
ment for producing and testing 
such improved woods, as well as 
radically new constructions, some 
of which had withstood several 
hundred thousand severe shocks 
on testing machines without 
weakening the joint. 

It was obvious to all of us that 
this development work will en- 
able us to produce greatly im- 
proved furniture in the future. 


perp 


secretary 
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American 


Security Building 











WASHINGTON 5, 
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IMPERIAL DESKS 





REHABILITATION 
OF A WAR-TORN WORLD 


Helping to rebuild worn-torn countries constitutes 
still another major problem that Uncle Sam must 
face. These war ravaged nations must be aided in 
towns and cities must be rebuilt 





so many ways... 
. . « machinery must be set up . . 
made for peacetime pursuits. America will actively 
participate in this rehabilitation program . . . it 
does not require much imagination to realize the 
amount of desk work involved. Of course IMPERIAL 
DESKS will play an important role in the prepa- 
ration and execution of these plans. 


plans must be 





EVANSVILLE 7, INDIANA 
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surpluses required immediate study and attention, whereas others were 
of such a nature as to permit postponed action. 
After considerable discussion it seemed quite evident that this im- 


portant problem would require constant vigil and a repeated contacting 
of Government officials. It was unanimously agreed that we appoint 
Clarence Bush to take charge of this important work. Wm. olo- 
witz of Washington, D. C., was asked to assist Bush in this compre- 
hensive undertaking. While the entire committee has contributed to 
this work, the two gentlemen from Washington have carried out the 
lion’s share of the burden. 


The job has not been easy. To say that they have talked to dozens 


of men, in and out of the Government, means nothing in itself. To 
say that they have visited Procurement Division, OPA, Department 
of Justice, Department of Education and Congress cannot begin to 
give you a picture of their contacts. The task has been filled with 


irritations and delays. The undertaking con- 


disappointments, rebuffs, 
as new steps were being 


stantly. grew in size and on many occasions, 
taken and as new information was acquired, the committee found that 
certain important parts of the plan required complete revision. But I 
am sure you would rather hear the details of this activity from the © 
men who have been working night and day trying to fit the various © 
so as to make a 


pieces of this tremendous jig-saw puzzle together 
complete picture for the members of this association. 

Before listing the other work now being considered by this post- 
war planning committee let me first remind you that only a few | 


months ago there were many who were certain that to continue in 
business would inevitably and perhaps rather quickly lead to failure, 
That such dire predictions failed to materialize is now well known. 

Instead of discontinuing business, service dealers all over the country 
rolled up their sleeves and worked all the harder striving to overcome 
the many handicaps that continued to arise. Their job was to locate 
and procure machines for the armed forces and to keep several million 
office machines in operating condition. THE JOB HAS BEEN DONE. 
Total sales will be much lower this year and profits at the end of 1944 | 
will certainly not be all that is desired, but essential service has been 
supplied. Sane and sound business practices have been adopted to a 
far greater degree than ever before in the history of this industry. 

As we now attempt to picture the conditions that will prevail along 
the road ahead we see opportunities for the trade to revert to former 
disastrous practices, unless every method is employed to induce retailers | 
to retain the gains that have been realized these last few months. With 
the possible advent of increased output by our manufacturers we may 
find ourselves facing conditions which heretofore have produced de- 
structive competitive trade practices. 

Your committee is unanimous in its conclusion that there is a definite 
need for better merchandising by retailers in the future. This involves 
a high degree of salesmanship and a better use of sales promotion lans, 
Better merchandising also means better accounting practices and better 
service facilities. We therefore recommend that each individual of the = 
retail trade begin immediately formulating the plans that will be fol- 
lowed with receipt of larger quantities of office machines. This com- 
mittee feels that the time is now at hand when prompt action is re © 
quired in planning to perform our distributive functions. : 

The following items are now being studied by your committee. Some | 
of them have already been investigated and others will be started in 
the near future: 


1. GOVERNMENT SURPLUS. 

Every effort will be made to work out an equitable plan for the 
disposal of Government-owned surplus of office machines. It is the 
desire of the committee that the Government surpluses be disposed 
of in a manner that is to the best interest of all parties concerned. 
This includes the tax-paying public, the Government, the manu- 
facturer, the wholesaler, the dealer and the ultimate consumer. 

2. PERSONNEL. 

We plan to continue to pass on suggestions to Association mem- 
bers for proper selection and training a competent sales force and 
a dependable service staff. We urge that all members of this Asso- 
ciation make provisions to rehire and retain former ——— when 
they return from the armed forces. Find employment for other ex- 
servicemen. 

3. NEW PRODUCTS. 

We will strive to obtain information concerning new . products. 
Special emphasis is to be placed on new products in other industries 
which may tend to be competitive to this industry. 

4. COST ACCOUNTING. 

Strive to create interest in the adoption of an accurate cost ac- 
counting system for all classes of dealers. Urge the members to 
keep accurate cost accounting records covering every phase of the 
business, utilizing the information thus obtained as a guide in plan- 
ning future operations. 

5. ADVERTISING AND MERCHANDISING. 

Acquaint dealers with the importance of an aggressive advertising 
and merchandising program. Dealers should know the line handled 
and merchandise on that basis. inducing business through salesman- 
ship rather than through offering excessive discounts and trade al- 
lowances. 

Your committee feels that the above activities, when coupled with 
those of the manufacturers relations committee, will point the way to 
a more satisfying and more prosperous future for our industry. 





REPORT OF THE ETHICS 
AND STANDARDS COMMITTEE 


By W. J. Garrison 


Marietta Office Supply Company, 
Marietta, Ohio. 
Ethics and Standards Committee 


under section 3 





Chairman, 


RTICLE 1 of the By-Laws of this Association, 
Purposes and Objects, reads: To initiate, encourage, develop and 
establish ethical practices in the office machine industry, in the r 


tionships of dealers, wholesalers, and manufacturers in, and distributo 
of, office machines of all kinds, and to take any and all steps and 
do any and all things which may properly be considered advisable 0 
necessary to eliminate unethical practices which may tend to bring 
retail and wholesale dealers in, and distributors of, office machines an 
the office machine industry into disrepute. 

The Ethics and Standards Committee believe that the adoption of 
Code of Ethics by the Association would be the first logical step 
fulfillment of these objects. In other words we have attempted 
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Accounting, too, must re-tool for peace ... and accountants are going to apply the 
mem- 
a, and lessons learned in war-time production. They are going to scrap obsolete equip- 
sso- 


Bay ment, and demand new bookkeeping records and equipment that make the work 


easier. 


ducts. 


ssi They are going to demand binders without protruding posts . . . binders that 


~— permit quick sheet changes . . . that lay flat when opened and present a secure 
ers to eas . . . 
of the writing surface. They are going to demand ruled forms in soft, harmonious 
| plae — ' 

colors, inviting to work on as well as easy on the eyes. They will want loose- 


etisiag leaf that simplifies, speeds up, and cuts bookkeeping costs — such as Kopi- 
jan 
a. Spot Pay Roll Checks and Records which permit four records to be made 


1 wll in one operation. 
vay to o “Built Like a 
y Skyscraper” 






MASTER-CRAFT has anticipated these demands, and will be ready with 
a 2-in-1 line including not only the “staples” but also the improved 


loose-leaf specialties required by tomorrow’s industry. 





MASTER-CRAFT CORPORATION, Kalamazoo, Michigan 
Division of The Shaw-Walker Co. 


aMASTER-CRAFT 


Loose-Leaf Accounting Systems 





Help save manpower and increase 
your sales with the DIEBOLD Line 





Cardéneer ROTARY FILES 


Built on the wheel principle, Cardineer 









instantly brings any record to hand. Saves 
time—space—manpower. Four models 
holding from 1200 to 15000 cards per 


unit. Available for immediate delivery 


Flerx- Séle visiste BOOKS 
For effortless record keeping. Filing, 
finding and posting are easier. Gives 


more information in less space. Accom- 





modates forms of all sizes. 





“1a- Der 3-WAY VISIBLE RECORDS 


Offers important new features. The 3-way 





visible margins put vital information in 





full view. Handles card sizes from 3 x 5 





to 15 x 12 or larger. Available now in 





a variety of models to meet every need. 





U-25 Posting “fray 


Compact—portable—flexible! Faster oper- 
ation and easier accessibility, for more 
records. Adapted to all types of machine 


posted records and has many other uses. 


DIEBOLD INCORPORATED e« Canton 2, Ohio 


HIEBOLD 





; Systems to Fit the Routine 

BUY WAR BONDS Reody for» CARDINEER TRA-DEX FLEX-SITE 
: eesios.: diote e ROTARY FILES VERTICAL VISIBLE FILES VISIBLE BOOK 
' * Avoileble when victory comes Safes; Money Chests; Electr Rekordesk Sofe Bank Voults; Office Accessories 
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Victor will emerge from the war with over four 
times the floor space and physical plant we had 
two and a half years ago. 


You’ll get what you want... a complete line 
of products—fast! Multiply your own peace- 
time facilities by four and you’ll get what we 
mean. 


Not only will we have over twice our previous 
personnel, but our people will be better craftsmen. 


The precision manufacturing methods and 
equipment that now produce the Norden 
Bombsight for the Army will be put to mak- 
ing products you can depend upon. 


Twice as many people, all better craftsmen, isa 
combination capable of producing not only 
more but better machines than-we ever pro- 
duced+in the past. 


Naturally, that brings up distribution plans. 
We will havea program ready. Watch Victor’s 
advertising for details of it and of our produc- 
tion of the Norden Bombsight for the Army. 


a 


VICTOR ADDING MACHINE CO. 
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THE HOME OF QUALITY PARK ENVELOPES 


* * * 


FACTS avo FANCIES 


By McGillicudy 


Did you notice the Treasury Department's 
advertisement for the 5th War Loan Drive 
titled, “Suppose there were no tomorrow—’’? 
The copy which took first place in a nationwide 
editorial contest was written by a fifteen year 
old Philadelphia’ high school girl. Who said 
American youth doesn’t think? 


Everybody's saving paper: The 1945 issue of the 
World Almanac will carry no advertising; only 
8,000,000 instead of the usual 10,000,000 copies 
of Sears Roebuck’s summer catalog were issued; 
phone companies are using new styles of setup and 
making changes to save space and paper (makes 
it easier to get wrong numbers, too.) 


You can give a little extra aid to the war effort 
by suggesting that envelope buyers use some 
of the outside envelope space for a War Bond 
plug or appeal for Red Cross Blood Donors. 


Right now, of course, more people want Champion 
Clasp envelopes than there are envelopes—but even 
so, we want to remind you that the Champion 
Clasp is one of the best, toughest, clasp envelopes 
anybody ever stuffed with important papers, book- 
lets, catalogs, etc. There used to be 39 different 
sizes — now there are only 19 — but those are the 
important sizes. When your stock gets low, drop 
us a line. We might have to say “no” but we 
hope we can say “yes.” 


As a matter of fact, the same goes for any or 
all of the Quality Park line of quality enyel- 
opes. We’re doing our best to say “yes” to 
everybody on an equal basis. So don’t be 
bashful about asking—we won't be _ bashful 
about telling you frankly if you have to wait 
a bit. 


Remember, Quality Park Envelopes are sold through 
established dealers only. 





ENVELOPE COMPANY 


Gerieral Office and Factory Chicago Office and Warehouse 
Quality Park 564 W. Monroe Street 
St. Paul 4, Minnesota Chicago 6, Illinois 
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| write a concise statement, setting forth what we believe to be proper 
rules governing the following business relationships: 
1. Between ourselves and our customers. 


2. Between ourselves and our suppliers. 

3. Between ourselves and our employees. 
4. Between ourselves and our competitors. 
| 5. Between ourselves and our community. 
| 6. Between ourselves and our Government. 


The Code reads as follows; 


TO FURTHER THE NATIONAL OFFICE MACHINE DEAL- 

ERS ASSOCIATION’S DESIRE TO MAINTAIN HIGH ETHICAL 

| STANDARDS IN ALL BUSINESS RELATIONSHIPS, I PLEDGE 
MY EVERY EFFORT TO: 

1. Offer my customers quality, intrinsic value, and service. Every 
transaction must be profitable both to the customer and myself, 

2. Extend the same courtesies and consideration to my _ suppliers 
that I would like to receive from my customers. 

3. Do everything equitably and impartially to promote satisfied, 
efficient and contented employees. Encourage and promote em- 
ployee education in my business and offer advancement solely on 
merit. Readily discuss all questions of mutual interest, provide 
good working conditions, and nay fair wages for work performed. 

4. Maintain cordial, friendly and helpful relationships with my fellow 
craftsmen and by example lead to higher ideals of business conduct 
and more satisfactory service to the public, thereby reflecting 
honor on the entire industry. 

5. Interest myself in the civic welfare of my: community and to 
actively support its civic and commercial associations. 

6. Inform myself on all laws relating to our business and co-operate 
with their enforcement. I shall also interest myself in proposed 
legislation affecting our industry to see that justice and fairness 
prevail and that the best interests and welfare of the industry 
are safeguarded. 

First, we want you to realize that these rules apply to the conduct 
of your business and, to be such, must be taught to every person in 
your employ. You should periodically examine every department of 
your business to see that they are faithfully adhered to. We would 
like to amplify the meaning of this code by giving you the more detailed 
thinking behind it. These are the things we hove will come to your 
mind when you read it. 

‘he first section of the code says, ‘I pledge my every effort to offer 
my customers quality, intrinsic value and service.” It is our duty to 
handle quality items and recommend to our customer the best item 
to fit a particular job, even though it may not be the highest priced 
one we have. Then after the sale, let us not hedge on giving the best 
possible service, since we all realize that once a machine is installed 
on a particular job, our customer is in worse shape if the machine stops 
than he was before the machine was acquired because his office depends 
on the continuous, efficient operation of the machine. Remember the 
slogan: ‘Your customer’s memory will last longer than the war.” 
The second sentence says: “Every transaction must be profitable both 
to the customer and myself.’”’ There are several ways we can insure 
the customer’s profit in every transaction. 

1. Offer him the benefit of our experience so sales will be made 
wisely. 

2. Educate him in the care and operation of his equipment so that 
the greatest possible use of it can be achieved. 

3. Do not misrepresent market conditions or supply to create demand 
or justify prices charged. 

4. Do not display articles which differ from those actually on sale. 

| 5. Do not use misleading or false advertising. 

6. Excessive and unreasonable repair quotations shall not be made 
to influence the customer to trade for another machine. 

To insure our own profit in each transaction, every member should 
have an efficient cost system which includes not only labor and 
material, but figures depreciation on plant and equipment, interest on 
capital, and all other expenses involved in the operation of a business. 

The second section which stipulates that the same courtesies shall be 

extended to our suppliers as we would like to receive from our cus- 


tomers is merely the Golden Rule. There are, however, a few questions ' 


we would like to have you ask yourselves in regard to the application 
of this particular section. 

1. What courtesies do you extend to supplier’s salesmen? 

2. Are you prompt with appointments or do you waste this sales- 
man’s time? 
3. Do you take discounts after the time limits of the contract? 
Do you reveal prices quoted by one firm without its consent? 
Are you always truthful and honest in your interviews? 
Do you accept gratuities or commissions or indirect profit for 
personal gain in connection with purchases? 
7. Do you willingly arbitrate differences with the vendor? 
| 8. Do you return merchandise to your supplier for credit without 
first asking his permission? 

Those of you who have followed the rules and properly played the 
game under the third section of the Code have reaped a handsome 
reward during this period. The critical manpower situation we all face 
today makes us all realize the value of satisfied and contented em- 
ployees. The time will come however when the present tight situation 
will relax and it is then that we may tend to pass lightly over the 
rules of this section. There are, for instance, many things to be men- 
tioned under working conditions. Your shop should be well ventilated, 
well lighted, and comfortable chairs furnished for each mechanic. Many 
of you have stressed the merits of a good posture chair for the seated 
employee of your customer. Why not begin at home? I have person- 
ally visited a number of shops and many of them show much need 
for improvement. I am sure that those of you who have had to go 
back to work on the bench during this period realize the truth of these 
statements. We believe that our Association could go a long way i 
assisting the dealer in educational helps for our employees, especially 
from a mechanical angle. We believe every employee is_ entitled 
to a yearly vacation with nay. 

The fourth section of this Code will, if adhered to, do mofe for the 
advancement of our industry than any other. We mention first support 
of our national Association and willingness to enter wholeheartedly into 
its activities. Second, we should never make false statements or rumors 
about the personal or financial standing of a competitor. We should 
welcome others to inspect our business property and assist them, within 
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EXCLUSIVELY THROUGH YOU... 


The Stationers of America..... 


Boorum & Pease has fulfilled the record-keeping needs 
of American business for over a CENTURY! 


For Day by Day Profits, 
Feature this Complete Line of: 
Notes Drafts Receipts 
Checks Package Receipts 


In Window and Counter Displays 


IMMEDIATE DELIVERY 


gOR EVERY RECOR) 


PR) 


‘ 
4 Way to KEEP 33° 


CONSULT CATALOG 41 FOR THE 


ORDER FROM OUR SALESMEN 
COMPLETE BOORUM & PEASE LINE 


DIRECTLY FROM HEADQUARTERS OR 
OUR BRANCH SALES OFFICES, 


GENERAL OFFICES: 84 HUDSON AVE., BROOKLYN 1, N. Y. 
BOSTON 10: 29 OTIS ST. * ST. LOUIS 2: 115 SO. 8TH ST. « CHICAGO 7: 538 S. WELLS ST. 
NEW YORK CITY SALESROOM: 349 BROADWAY, NEW YORK, 13. 
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“Yorick is our oldest employee” 


Alas, poor Yorick! He’s ’way behind the times. What he 
and his boss need are some up-to-date records... records 
that keep pace with modern high-speed production. 

Year in and year out, Uarco has been helping thousands 
of businesses improve their records... supplying business 
with forms that increase the efficiency of plant and office 
routine. Here are forms that put an end to guesswork and 
needless mixups caused by obsolete record keeping 
methods. Uarco forms put accurate information where it 
is needed, when it is needed. 

Eliminating duplicated effort is another job for Uarco. 
For, with these forms, 7 or 8 or more clear carbons can be 
made in a single operation... thus preventing errors due 


to excessive departmental record making. Uarco forms 
are especially made for your particular needs. They are 
designed either for handwritten use or for machine use, 
may be carbon interleaved or non-interleaved, may be 
used in a Uarco Autographic Register, typewriter, billing 
machine or tabulating machine. 

Why not find out today the many ways that Uarco form: 
can help your business? If existing forms will not solv 
your problem ... Uarco will design forms that will. 4 
Uarco representative will gladly consult with you. . 
without obligation on your part. 


UNITED AUTOGRAPHIC REGISTER COMPANY! 
Chicago, Cleveland, Oakland e Offices in All Principal Citi¢ 











BETTER BUSINESS RECORDS 





SEGRE LN 5: , RELIG pore 
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Parker Quink with Solv-x! 








The first sale of Parker Quink to a big user is a 2. Quink with solv-x, in all of its colors, 
cinch. The repeat sales are even easier! is brilliant, smooth-flowing, fast-drying 
For the folks who buy ink in quantities quickly —the ideal all-purpose ink for records, 
— learn to buy it for what it does, not for what it checks, correspondence and photographic 
i » costs. And Quink sells on its merits— vet costs no processes. 
sav — than ordinary inks! - 3. Quink with solv-x is permanent! Won’t 
billing So recommend Quink with solv-x. It’s Amer- fade. Resists water. On tests, records 
ica’s largest selling ink—and your best bet for ink written with Quink have been sharp and 
forms profits—because it is three ways better! clear after hundreds of hours in the blaz- 
t solve 1. Quink is the only ink containing solv-x, eee a a pall ere nas ne 
will. A faa eae wash out Quink’s legibility. 
the exclusive ingredient that cleans pens 
wade as they write, ends clogging and gum- Order a good stock of Quink with solv-x today. 
ming. It stops most pen troubles before Full range of colors; 7 permanent and 2 washable. 
PAN) they start—a time and money saver for The Parker Pen Company, Janesville, Wisconsin, 
al Citie offices. and Toronto, Canada. 


Copr. 1944 by The Parker Pen Co. 


j) PARKER QU/NK 
"We only ink corltining SOK 
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FREE 
Proof Booklet! 


Attractive, 2-color booklet that 
shows-all, tells-all about Quink with 
solv-x. Filled with facts, photographs, and _ testi- 
monials . . . proof of Quink’s superiority. A handy 
selling aid you'll want to show your prospects! Write 
The Parker Pen Company, Dept. 7, Janesville, Wis- 
consin .. . for your free copy today! 














wtewortley Peecile 


OVER THE YEARS 


# 


10). 8 Sele): 


ALL QUALITY ITEMS 
A PENCIL FOR EVERY USE 
Products of Koh-Il-Noor Pencil Factory 


KOH-I-NOOR PENCIL CO., INC. 


BLOOMSBURY, N. J. 
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reason, with suggestions and help in the operation of their businesses. 
No member shall offer employment directly or indirectly to the employee 
of another without first consulting the employer. Our many local asso- 
ciations have done much to advance this part of our relationships with 
each other. I was very impressed with the spirit of co-operation and 
friendliness that existed between the members of the local Association 
in Cleveland. I recently visited a number of dealers in Cincinnati. 
Individually, they were of the same fine type of men that I met in 
Cleveland, but they lacked the friendly co-operative spirit that a local 
Association would give them. 

Interest in his community is the best expression of unselfishness that 
a business man can make. If every other man took the same interest 
in the community that you do, would your city be a better or worse 
place in which to live? Do your part to assist in youth, health and 
civic welfare activities and you will benefit by the contacts you make 
as well as the satisfaction of having helped your fellow man. 

Failure on our part to follow the rules as set forth in this Code 
is in no small way responsible for the Government’s increasing control 
of business activity. Child labor laws were necessary because certain 
individuals hired children of a tender age. Laws governing hours and 
wages were necessary because certain business men failed to pay a living 
wage and insisted on excessively long working hours. It is believed 
that if such associations as ours make a sincere effort to stress proper 
ethics in our business relationships the Government will gradually relax 
its control. 

The recent great strides in cemmunication and transportation have 
reduced the size of this globe and mean that nations must live more 
closely together than ever before. Ethical practices in business carried 
on throughout the world do much to promote peace between the peoples 
of different nations. Dishonest business methods are known to be the 
cause of many international misunderstandings. Nations have been 
involved in disputes by unethical acts of individual citizens. Permanent 
peace can never be achieved until this cause of international friction 
has been eliminated. What we propose to do here by the adoption of 
a Code of Ethics for our industry is small compared to the whole scope 
of international trade, but gentlemen, we give it to you as a step in 
the right direction. 

Se 





NEW AICO TABS POPULAR ITEM.— 
Recently introduced on the market, 
the one-inch AICO insertable tubu- 
lar-edge index tabs are proving a 
popular item for stationers catering 
to small business offices and the 
school trade. Priced to retail at ten 
cents a package, the tabs are pro- 
vided in different colors and are 
packed in attractive counter display 
boxes containing 50 packages. 


+2 — 


BOYNTON LETTER FILES SECTIONAL, NOT SOLID 

Because dealer inquiries indicate a misunderstand- 
ing about the construction of Boynton files, B. C. 
Bradner, vice-president in charge of sales, Boynton 
& Company, Chicago, included the following para- 
graph in a recent letter: 

“We are not manufacturers of solid four-drawer 
letter and legal files; BUT we can furnish single 
drawer units that can be built up, on a base, into 
four-, five-, or even six-drawer files. Moreover, you 
can use them as single drawers on a desk or counter, 
and as two-drawer units beside a desk. They make a 
very attractive, feasible installation. Buyco tabulat- 
ing card, index card, check, as well as the single 
drawer letter and legal files, stack into upright units. 
Immediate deliveries are in order.” 

Boynton & Company have been producing equip- 
ment in wood for 60 years. This skill in production 
coupled with assurance of prompt delivery is a boon 
to dealers today. 
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THE SCIENTIFIC TYPEWRITER PAD 











a 
a a_ bigger 
market now than ever for 
KIL-KLATTER Typewriter 
Pads because they actually preserve typewriter life 
by absorbing vibration that loosens parts . . . they 
save money by postponing the need for repairs. Be- 
sides this, KIL-KLATTER Pads really deaden typing 
noise, reduce typing fatigue, and greatly lessen the 
danger of typewriters sliding off desks. 

Made of famous OZITE All Hair Felt, with non- 
skid bottom, and specially treated top to keep ma- 
chine legs from digging in. Size 11 x 13 ins., fits all 


typewriters and many business machines. 





FREE. DISPLAY CARDS: 


With orders for a dozen or 
more pads we'll send you 
FREE a colorful display 
card and a quantity of 2- 
color mail enclosures im- 
printed with your name. 


Fits all typewriters 


00 


Retails $ 


for 











Dealers: Pin coupon 
to your letterhead for 
Free Sample. 











AMERICAN HAIR & FELT COMPANY, 

Dept. D7, Merchandise Mart, Chicago, 54 

Send FREE sample KIL-KLATTER Typewriter Pad and full infor- 
mation about prices and discounts. 

FIRM NAME 

ADDRESS 


CITY STATE 




















MEETINGS — DINNERS—CONVENTIONS 
(Continued from page 44) 
Nemlich, Regan Office Furniture Company. 

After dinner a brief meeting was held. President 
Moe Turman, Metwood Office Equipment Corporation, 
New York City, called for a minute of silent prayer 
for our boys in service. He then introduced a visitor 
from Chicago, Ill., Hy Natovich, Spak and Natovich, 
who was given a warm welcome. 

The committee of three, Ronald J. Freeman, Hoosier 
Desk Company, chairman; Jack Schwanda, Desks, 
Inc., and Moe Turman, Metwood Office Equipment 
Corporation, who were appointed to meet with the 
Wood Office Furniture Institute, Washington, D. C., 
told of how well they were received when they met in 
Washington on May 24. 


nS ee 
0.E.M. INSTITUTE ADDS NEW MEMBERS 

A baker’s dozen of steel furniture manufacturers be- 
came affiliated with the Office Equipment Manufac- 
turers Institute at its summer meeting held June 15 
and 16 at the Waldorf Astoria Hotel, New York. The 
new members include Anderson-Hickey Co., Inc., Art 
Metal Construction Company, Art Steel Sales Corpo- 
ration, Bentson Manufacturing Company, Browne- 
Morse Company, Columbia Steel Equipment Company, 
Corry-Jamestown Manufacturing Corporation, The 
Globe-Wernicke Co., Invincible Metal Furniture Com- 
pany, Metal Office Furniture Company, Peerless Steel 
Equipment Company, Security Steel Equipment Corpo- 
ration, Yawman and Erbe Manufacturing Company. 

The foregoing companies had been members of the 
Steel Equipment Institute, which ceased to function 
when steel was withdrawn from office furniture manu- 
facture. The editor of OFFICE APPLIANCES by invitation 
sat in at the launching of the Steel Institute as well 
as that of the more inclusive organization to which 
most of its members now belong. The increased mem- 
bership naturally provides more complete coverage of 
industry manufacturers, but more important, will aug- 
ment the weight of Institute representation in matters 
affecting the office appliance field as a whole. 

Sales organization problems furnished the principal 
topics for consideration at the two-day meeting. A 
luncheon given on the fifteenth included a number of 
men well known in the office equipment field as guests. 
Following the general sessions the steel furniture 
manufacturers held their own group conference as 
part of the Institute program. The meeting was under 
the direction of C. E. Hallenborg, president of the In- 
stitute and vice-president of Dictaphone Corporation. 

—m— = —___—— 
G. L. TRAVELERS CHOOSE ROLLING GREEN 

Friday, August 4, will be the date of the second 
1944 outing of the Great Lakes Travelers Club to be 
held at the Rolling Green Country Club, which is a 
short distance north and west of Des Plaines, Ill. It 
is on the Rand Road west of Elmhurst Road and north 
of Euclid Avenue. The return trip is the result of 
complete satisfaction with the June outing, including 
both golf and dinner. 

Chairman of the committee is Benny Allen of Amer- 
ican Pencil Company. Other members are Harry 
Balch, Hy Linden, James B. Lynch, and George Cor- 
mack. 


en 
C. E. SHEPPARD CO. MARKS 44TH ANNIVERSARY 

WITH PARTY AT LONG ISLAND CITY PLANT 

More than 250 employees of The C. E. Sheppard 
Company, manufacturers of CESCO loose leaf equip- 
ment, gathered at the Long Island plant of the com- 
pany on May 26 to join in the festivities attending 
the celebration of the organization’s 44th anniversary. 
The Sheppard Company was founded by its present 
head, C. E. Sheppard, back in 1900. 

The party, beginning at 4 pm., started with the 
distribution of a booklet containing photographs of 
outstanding members of the organization, a listing 
of fellow members now in the armed forces, and a 
roster of all employees with more than five years of 
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“5 dealers all over the country 


a BUT THREE ARE EVEN BETTER! 


* Tn the good old days 
= flourished mightily carrying two sure-fire (i lines ~ 

c. Art Metal G™) office equipment, {[7{) designed to 
anticipate all office needs, and efficient Postindex # 

« Visible Files, |, the most modern and improved of all 
x yisible filing systems. Together they built up a large volume } 
> of substantial sales@ that pleased the dealer Soi = 
= But,we reasoned, if two quality lines are good, three 

*~ are better! Recently Art Metal decided to round out 

on its services,to carry a complete line of office appli- 

«i ances. And so they added Wabash #4 Filing Supplies. Since 

: Wabash is an established line and has long been identified 


ers Apewith rapid, economical filing, [/}) Art Metal dealers 
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» will now be able to carry three best sellersy<-and are 


T 
4 


«looking forward to a very profitable 3% postwar business. 


» For further information As write the Art Metal 
Construction Company, Jamestown,N.Y. 
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ART METAL STEEL OFFICE EQUIPMENT 


*WABASH FILING SUPPLIES 
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Lip- POSTINDEX VISIBLE FILES 
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SYSTEMATIZED EQUIPMENT AND RECORDS FOR BUSINESS 


GLUE 








Powered by the will of a great nation and 
fueled with the dreadful anger of an aroused 
democracy, the wheel now grinds in furious 
haste to overwhelm the hordes of tyranny. It 


is the wheel of American industry. Its indom- 


itable force hurls uncounted thousands of 


planes, tanks, ships and guns to crush the heart 
of the enemy. Relentlessly, it spins within 
war plants, both great and small... but some 
day its whirling rhythm will change to the 


steadier pulse of peace. 


78 


Then, the R. C. Allen organization will re- 
sume its task of supplying dependable busi- 
ness machines to all parts of the world where 


accuracy 1S the first requirement. 


R.C.Allen Busi Machi 
-L.ALUen DuSiIness Macnines 
ALLEN CALCULATORS. Inc 
678 FRONT AVE. N. W.,GRAND RAPIDS 4, MICH 
o 
Makers of World Renowned Business Machines 
10-Key Calculatcrs + Portable cnd Standard Adding Machines + Book 
keeping Machines * Cosh Registers * Statement Machines + All-Purpose 
Office Machines, Electric or Hand Operated 
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When our furniture factory was 
converted to making slider winds, 
we did it in double-quick time. 
Our Master Craftsmen had to 


match the pace. 


But years in fine woodworking 
made these men naturals for the 
intricate business of glider wings. 
This, together with our sound 
technical background, has enabled 
us to establish a record in 
production and cost without 
sacrifice of the high standards 


SsVNONnVMouUs with Sloane. 


As we eateh up with 

our production schedule and find 
a little room for 

civilian activity, we would like 
to think of your needs. 


\ ont you come in 


one of these days and talk 


things over with us? 


\\ ‘holesale Furniture 
Wel 
SLOANE 


575 FIFTH AVENUE 


NEW YORK, 17 
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A precision made calculating instru- 
ment that is so completely automatic that 

all mental and physical effort has been 

eliminated from its operation. These fully auto- 

matic calculators are the solution of the problem 

created by the critical shortage of competent clerical 

help. FRIDEN CALCULATORS are AVAILABLE 

today, when applications to obtain deliveries have been 
approved by the War Production Board. Telephone or write 
your local Fridén Representative for complete information. 


-RIDEN CALCULATING MACHINE CoO., INC. 


EXECUTIVE OFFICES AND PLANT + SAN LEANDRO, CALIFORNIA, U.S.A. 
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continuous service. This was followed by the showing 
of war films sponsored by the United States Govern- 
ment. Bonus checks were then distributed to those 
with more than five years’ service, and service pins 
to employees who had reached their fifth, tenth, 
twentieth, thirtieth and fortieth year of service. Gold 
watches were presented to employees who had passed 
the 25-year mark with the company. 

A talk on the various insurance plans and the 
pension plan (the cost of the latter being entirely 
company-paid) was then given by J. P. Hutchinson, 
auditor. One of the high lights of the celebration 
was the presentation of an engrossed set of resolu- 
tions to President Sheppard by Vice-president Albert 
A. Goldstein, representing the original participants 
of the pension retirement plan. 

Following the completion of the official portion of 
the evening, an informal program of entertainment 
was continued until a late hour. 


i aa 
ECHOFF NEW PRESIDENT OF CHICAGO GROUP 
Fred M. Echoff, branch manager of the typewriter 

division of Remington Rand, Inc., was elected presi- 

dent of The Executives’ Club of Chicago at the thirty- 
third annual meeting of the group on Friday, June 

16. He succeeds Attorney Thomas Robert Mulroy, of 

the firm of Hopkins, Sutter, Halls & DeWolfe. 

Mr. Echoff is chairman of the City of Chicago Noise 

















FRED M. ECHOFF 


Abatement Commission and is a member of the Union 
League, Mid-Day and Knollwood clubs. 

Also elected at the annual meeting were the follow- 
ing officers and directors: 

Harold F. Yegge, executive vice-president, Henry P. 
Kransz Company, treasurer. 

Harold A. Moore, vice-president, Chicago Title & 
Trust Company, secretary. 


Martin P. Below, assistant manager, public relations, 


Commonwealth Edison Company, director. 

Kent C. Childs, vice-president, Continental Illinois 
National Bank & Trust Company, director. 

DeWitt M. Emery, president, National Small Busi- 
ness Men’s Association, director. 

Alfred L. Hammell, vice-president, Railway Express 
Agency, director. 

LeRoy Kenevel, vice-president, F. H. Bartlett & 
Company, director. 

Judge John C. Lewe, Superior Court, director. 

Chauncey McCormick, vice-president, Miami Cor- 
poration, director. 

Herbert V. Prochnow, assistant vice-president, First 
National Bank of Chicago, director. 

Harry L. Stone, treasury department, International 
Harvester Company, director. 

Edward A. Vandy, owner Vandy Sales Company, di- 
rector. 
_ Two vice-presidents will be elected at the July meet- 
ing of the board of directors. 


-_—— 
STATIONERS 12:30 CLUB MEETS 
P The regular monthly meeting of the Stationers 12:30 
Club on the evening of June 12 at the Advertising 
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BUT THE LETTERIS 
NOT IN THE FILE! 


Your Fault 


| IF YOUR CUSTOMER CAN'T LO- 


| CATE IMPORTANT PAPERS WHER 
THEY ARE OUT OF THE FILE 





YOu can save your customers time and 
money and make a profit too by installing "Rec- 
ord Control by Wabash." An ordinary filing 
system is merely an index. "Record Control" is 
“indexing plus knowing where records are when 
they are out of the file." A simple, inexpensive, 
but exceedingly important addition to existing 
systems gives complete control of records at 
all times. Send for Manual and get the whole 
profit story. 
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Club, 23 Park Avenue, New York City, was well at- 
tended. Full justice was done to a delightful chicken 
dinner by all. 

Final plans were made for their annual outing 
which will be held on Thursday, June 22, at the Valley 
Stream Country Club, Valley Stream, Long Island. 
The meeting then adjourned and the balance of the 
evening was devoted to the usual friendly pastimes. 


ee ee 
CHICAGO OFFICE MACHINE MEN ELECT 
NATIONAL DIRECTOR 


At the regular monthly meeting of the Chicago 
Office Machine Dealers Association, held in the Sher- 
man Hotel Monday evening, June 5, Hans Wagner, 
vice-president of the organization, presided in the 
absence of President Jack Macon. Luis de Olazarra 
functioned as secretary. 

The new bylaws of the association, which were re- 
vised and approved at a previous meeting, were read 
to give official confirmation to members that all rec- 
ommended corrections had been made. 

Robert Goldblatt, Star Typewriter Company, former 
president of the local association, was elected to the 
board of directors of the National Office Machine 
Dealers Association. In that capacity he was sched- 
uled to attend the national convention with President 
Macon. 

A report was presented indicating that a roster 
of the members of the association will be printed in 


the near future and distributed to all members. 
— = 


N.O.M.A. CONFERENCE WELL ATTENDED 


More than 1,600 were in attendance at the 25th 
Anniversary Conference of the National Office Man- 
agement Association held on June 4, 5, 6 and 7 at 
the Hotel New Yorker, New York City. Of particular 
interest to those in attendance was the interesting 
display of contest ideas, systems and gadgets exhibited 
on Tuesday and Wednesday, June 6 and 7. 

The speaking program for the three-day general 
sessions, outlined on page 46 of the June issue of 
OFFICE APPLIANCES, was well received. 

I 


GREAT LAKES TRAVELERS CLUB NOTES 


May 26 was in-gathering day at Great Lakes Trav- 
elers, the applications of 31 (mostly secured at the 
Columbus meeting) being voted upon favorably. The 
new members include K. E. Ackland, Bertram Amberg 
and W. A. MecNichols, Amberg File & Index Company; 
George Hanson and Steve Stout, Boorum & Pease 
Company; Julius A. Turner and Paul B. Buckwalter, 
National Blank Book Company; Al Aigner, G. J. Aigner 
Company; Bernard F. Girardot, Gregory Fount-O-Ink 
Company; George M. Baxter and Karl L. Knochen- 
hauer, Diebold, Inc.; W. L. Patton, Esterbrook Pen 
Company; Milton Shuster, Smead Manufacturing 
Company; W. J. DeGroft, Sanford Ink Company; 
Homer Weber, Cooke & Cobb Company; Mason M. 
Layman, Dennison Manufacturing Company; John C. 
Pydlek, Blaisdell Pencil Company; Roy Hanks, Art 
Metal Construction Company; Ted Hale, Speed Prod- 
ucts Company; Claude Allen and Thomas Joyes, The 
General Fireproofing Company; George S. Long, The 
Globe-Wernicke Co.; A. C. Harper, Wilson Jones Co.; 
Frans Janssen, Scripto Manufacturing Company; Wil- 
bur W. Lenz, Codo Manufacturing Company; Mortimer 
H. Chute, Jr., Bainbridge, Kimpton & Haupt; Roger W. 
Young, Jasper Desk Company and Jasper Seating 
Company; Ernest L. Dahlen, Stanley Wessel & Com- 
pany; Roland M. Kyle, Mosler Safe Company; Russell 
E. Ragan, American Pad & Paper Company; Robert 


W. Heck, Frank Mashek Company. 
oo 


DOWNING TO HEAD CINCINNATI AD GROUP 

At a recent meeting of the directors of the Cincin- 
nati Advertisers’ Club William Kesley Downing, adver- 
tising manager of the Globe-Wernicke Co., office 
equipment manufacturers, was elected president.— 
R.C.E, 
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STENCILS 

. 

DUPLICATOR 
INKS 

* 

DUPLICATOR 

SUPPLIES 

* 

CORRECTION 
FLUID 

- 


TYPE CLEANER 
« 


HECTO FLUID 
. 
CARBON 
PAPER 
® 
TYPEWRITER 
RIBBONS 


RED FEATHER 


HELPS FOR THE 


DUPLICATOR-SUPPLY DEALER 





Red Feather Dealer Window Display 


All packed up and ready to ship are: 
Window, Store and Counter Cards, 
Showcase Streamer, Envelope Stuff- 
ers and our latest fully illustrated 
Catalog, which will bring joy to the 
heart (if he has one) of the purchas- 
ing agent, for it suggests many ways 
to spend money. 

Write ioday for details of our Deal- 
er’s Deal and Dealer’s Discounts. 


Permit us to show you how and why 
it pays to specialize in Red Feather 
Products. 

No money, time or effort has been 
spared to create and perfect “The 
Package that Sells.” This colorful, 
attractive, saleable merchandise will 
bring new business and _ stimulate 
profitable repeat sales. 


WRITE TODAY FOR NEW DESCRIPTIVE CATALOG 


Redwood City 
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What Does (4 


ODAY the products of All-Steel-Equip Company are go- 
ing to the armed forces, but the day will come when we 








can resume peacetime production. We will again bring you 
the complete A-S-E line of better steel files and office equip- 
ment. There are many good reasons why A-S-E files will 
again be preferred by dealers from coast to coast! It’s the 


quality line that you should carry because 


ASE MEANS QUICK TURNOVER 


A-S-E files will again offer more dollar-for- 
dollar value than others! They will, therefore, be 
easier to sell. Your customers will appreciate the 
many features, the beauty, the strength, the usa- 
bility! A-S-E means increased sales, more profit 
for you! 





ASE MEANS SALABLE FEATURES 


Features with customer appeal, features with 
sales punch! Features such as the smooth-acticn g 
drawers that glide easily in and out . . . the fine 
locking mechanism superior cabinet con 
struction of rugged, heavy-weight steel . . . with 
attractive baked-enamel finish! 





ASE MEANS BETTER QUALITY = 


Again you can sell the A-S-E line with pride, 
with confidence, with the assurance that it will 
give outstanding satisfaction! A-S-E files are 
backed by more than 31 years of engineering > 
skill and experience in the fabrication of filing 
equipment and other steel products! 
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Mean to Me? 


ALL-STEEL-EQUIP Company, Inc. 


600 CLEVELAND AVE., 
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UNDER THE EMERGENCY 








(Continued from page 25) 
graded job, he is, nevertheless, entitled to a position 
equal in seniority, status and pay to the one which 
he left. 

A veteran is entitled to reinstatement in his former 
position or one of like seniority, status and pay, even 
though such reinstatement necessitates the discharge 
of a nonveteran with greater seniority. 

A veteran is entitled to his former position or one 
of like seniority, status and pay, and may refuse an- 
other, even though the pay is greater and offers other 
advantages. 

Conscientious objectors have no re-employment 
rights under the law and the Selective Service System 
has no responsibility to aid them in regaining former 
positions or obtaining new positions. 

Eligible for benefits under the act are persons who 
entered the Army, Navy, Marine Corps or Coast 
Guard (male or female) subsequent to May 1, 1940, 
but the veterans seeking benefits must have a “certifi- 
cate” indicating satisfactory completion of service in 
the armed forces. 

Members of the Coast Guard auxiliary are not 
eligible, nor do the re-employment provisions apply 
to employees of states, although the act declares it to 
be the sense of Congress that such persons should be 
restored to their former positions or to positions of 
like seniority, status and pay. The policy of the Se- 
lective Service System is to render all possible aid to 
such persons. Many states have passed laws granting 
their employees substantially the same re-employ- 
ment rights as are granted to Federal employees by 
the act. 

The act requires the veteran to make application for 
re-employment ‘within 40 days after he is relieved 
from” training and service. This is mandatory and 
compliance is essential if the veteran is to enforce his 
re-employment rights over the objection of the em- 
ployer. 

In the case of jobs created by war expansion, the 
“permanent” or “temporary” character of the job like- 
wise depends upon the facts and circumstances in 
each individual case. 

The memorandum further points out that: 

A veteran entitled to re-employment rights has re- 
course in the courts to recover back pay, even after 
reinstatement, if it was improperly delayed or post- 
poned by the employer. 

A veteran entitled to re-employment may not be 
discharged from his restored position “without cause 
within one year after such restoration.” The question 
of what constitutes “cause” is to be determined by 
“standards of common sense” and is to be measured 
by “practices and customs generally acceptable in in- 
dustry or practices and customs in common and ac- 
cepted use in the particular place of employment.” 

A veteran who has been reinstated to his former 
position cannot within one year be displaced by an- 
other on the ground that the latter has greater 
seniority rights. 

A soldier who is placed in an inactive status and 
transferred to the Enlisted Reserve Corps at his own 
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CHECK THESE 


"Sales aivanitages 


1. Molded Tubular Edge will not crack because it cannot 
be pinched together. 


2. Molded Tubular Edge prevents warping on long or 
short tabs. 


3. Parallel sides hold inserted title firmly. 
out, yet is easily changed. 


It cannot slide 


4. Titles easier to insert, using tubular edge as a starting 
point, 

5. Seven colors and clear celluloid for quick identifica- 
tion. 

6. Convenient pre-cut tabs or 6” long to be cut as 
desired. 

7. Easily, quickly and firmly attached to file folder, index 
card, ledger or note book page. 


AICO-GRIP TABBING 

LOOSE LEAF INDEXES 
DESK PADS and 
ACCESSORIES 


SHOP TICKET HOLDERS 


g Oy S. JEFFERSON ST., CHICAGO 7, ILL. 


WORLD'S LEADING MANUFACTURERS OF INDEXES AND INDEX TABBING 
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well worth 


Celebrating 


Always where Americans are gathered, the Fourth 
of July has been an occasion for enthusiastic cele- 
bration. Everything from picnic oratory to shooting 
up the town has been the order of the day. 

If Liberty is worth celebrating, it is worth fighting 
for. A tremendous fight is being carried on to the 
enemy by our great service forces, but that is not 
all. Back of these men are those who bend unceas- 
ingly over desk and machine. This is American busi- 
ness, our second line of battle and the greatest 
force of its kind that exists. 

Just as nothing can dim the glory achieved by our 
fighting men, no one rightfully shall detract from 
the role played by business. Both depend upon and 
give their all for one another. That's why for more 
than two years we have been unable to serve you 
"Andy units of steel." We fight now with every- 
thing at our command so that we may celebrate the 
day when again we may serve you well and to your 





profit, 











INC. 
” 


GENEVA 
ILLINOIS 
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request, on the condition that he will engage in essen- 
tial industry, loses his re-employment rights if he does 
not apply to his former employer for reinstatement 
within 40 days after his transfer. 

The functions of the Veterans Personnel Division of 
Selective Service are confined to assistance to veterans 
in obtaining re-employment in their former positions. 
The responsibility for assistance in obtaining new 
positions is being exercised by the Director of Selective 
Service through the United States Employment Serv- 
ice of the War Manpower Commission. 

The Director of Selective Service discharges his re- 
sponsibilities for reinstatement of veterans in old 
jobs through a Veterans Personnel Division at Na- 
tional Headquarters with decentralized responsibility 
to state directors and authority to set up necessary 
machinery within the states to carry out the program 
at local and state levels. 

o 


MANUFACTURERS’ PRICE CEILINGS ON BOOK AND 
WRITING PAPERS NOW SUBJECT TO ADJUSTMENT 


Individual adjustments may be made in manufac- 
turers’ price ceilings on book paper and writing paper 
and certain other fine papers, provided two conditions 
are met, the Office of Price Administration announced 
on May 29. 

The two conditions that must exist before adjust- 
ments are granted are: (1) The manufacturer request- 
ing an adjustment is unable to maintain his production 
of the paper at the existing price ceiling, and (2) 
either continuance of his production is required to 
meet a military or essential civilian, need, or loss of 
his production will force his customers to resort to 
higher-priced sources of supply. 

Any increases granted by these adjustments can be 
passed on by merchants or distributors who resell 
these papers. However, in any cases where the papers 
are sold at retail, prices will remain “frozen” at the 
highest March, 1942, price of each seller. 

OPA said that this action, which is effective June 
1, 1944, was taken because it appears that price ceil- 
ings in certain cases may threaten the continued 
production of these papers by some manufacturers. 
Heretofore the prices of certain grades only of book 
paper and writing paper were subject to adjustments 
of this nature, whereas the present action expands the 
adjustment technique to cover all book, writing and 
certain other fine papers priced under Maximum Price 
Regulation 450 and 451. 

(Amendment 3 to Maximum Price Regulation No. 
451—Book Paper; Amendment 2 to Maximum Price 
Regulation No. 450—Writing Paper and Certain Other 
Fine Papers—both effective June 1, 1944.) 


o 
CONTINUOUS AND INTERLEAVED CARBON FORMS 
ADDED TO WPB’S SCHEDULED ITEM LIST 


Continuous and interleaved carbon forms have been 
added to the list of items scheduled under War Pro- 
duction Board General Scheduling Order M-293, as 
amended April 24, in order to assure their availability, 
it was announced May 25 by Robert D. Ross, chief 
of WPB’s Commercial Printing Section. 

These forms were listed as an “undesignated” item, 
which meant that no schedule need be filed by manu- 
facturers and printers unless requested by WPB. 

When and if any producer of continuous and inter- 
leaved carbon forms is requested to submit a pro- 
duction schedule, all orders must be given precedence 
on that schedule in accordance with instructions that 
will be supplied by the WPB at the time the schedules 
are requested, Mr. Ross said. 

He explained that this procedure has been estab- 
lished to provide assurance that all Government war 
agencies and manufacturers producing essential ma- 
terials will be able to obtain forms of this type neces- 
sary for the efficient continuation of their operations. 

Action was taken by issuance of Table 16 to General 
Scheduling Order M-293. 
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TOMORROW 


is 
Today—Tomorrow 


J UST what tomorrow will bring 
Peace and back to the more nor- 





— - mal way of doing business is not 
MODEL J-30 STAPLING PLIER $3.85 


Model J-30 is light in weight, yet rugged. Requires but little exactly known, but todays pass 
space and can be put into desk drawer or pocket when not . " . 
4 use. Indispensable for vertical filing or for attaching ma- so quickly that this particular 


ses DJ /N -CLOG Staples . 
terial to a permanent card. U DJ340 NEVA-CL aple tomorrow will be here before we 


realize it. 








Today is not too soon to think 
f 
' and plan to buy and sell those 
products that have proven their 
l worth through hard usage in 
S es s,e 
p war activities. 
e 
: Although the peak may have 
. been reached in total war pro- 
kK ° 
" duction, the demand for Neva- 
"| MODEL B-100 STAPLING PLIER $5.25 Clog Stapling Pliers has not yet 
e For heavy duty and for fastening of tough materials, this h : ke 
| machine uses a broad flat staple. Fastens such materials as reached its pedk. 
fibre, softwood baskets, veneer wood, leather and belting. 
‘ Used for sealing heavy paper or cloth bags, segs oro 
corrugated board, and similar difficult operations. Powerful . . 
Tr leverage, durable, fool-proof. Staples used: NEVA-CLOG B-% The use of Neva Clog Stapling 
Pliers has proven to be the bet- 
Ss ter way to 
n 
“PASTEN THINGS TOGETHER” 
TS) i ! 
MALL J d 
y, fa | 4. 
of 5 
The Machine of 
n, 
1- a Thousand Uses 
r- 
O- 
ce 
at 
es * 
b- 
ar MODEL S-100 STAPLING PLIER $4.75 
a- - rugged, powerful Stapling ee with 4 to leverage. 
es: articularly designed for production work and hard usage 
> but can be used for any stapling operation within its capac- NEVA<LOG PRODUCTS, Ixc. 
ar ity. Clog-proof so that it will give constant production. 
al Use NEVA-CLOG A-1000 or’L-1000 Staples. BRIDGEPORT, COND» 
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Mee Edward Rottet .. . Supt... . who 
has served Jasper Desk Co. for 39 years. 
Rottet knows desks . . . his entire career 
has been devoted to turning out Jasper 
Desks that dealers are proud to sell. Today 
as Supt. his work involves even greater re- 
sponsibilities. Problems have multiplied 
during this war period . . . yet Rottet has 
‘stuck to his guns” . . . nothing less than 


perfection is his creed and the creed of 


others at Jasper Desk Co. whose activities 


k on Jasper Desks! 


Edward Rottet, Supt. 






he supervises. Yes... we point with spe- 
cial pride to Edward Rottet who has helped 
build Jasper Desks for 39 years but we also 
salute 35 other men who have collectively 
been associated with this company for 923 
years. It will be a pleasure to introduce 
some of these men to you in subsequent 
issues of OFFICE APPLIANCES. There are 


sound reasons for the popularity of Jasper 


Desks. 
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THE JASPER DESK COMPANY 
JASPER, INDIANA 
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DAVID KAHN, I c. North Bergen, N. J. Est. 1896 
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HE Corry-Jamestown dealer who sold this Steel 
Age Office Furniture is not present—nor are any up | 
of his sales force. Yet the users of these Steel Age : 
Desks are given a silent sales talk on the merits of — 


these units every working day! aii 


How? By the beauty . . . and efficiency . . . and 
durability of the equipment itself. Just as Steel Age 
eae rr tea Get 
Office Furniture sells itself, it keeps itself sold. 


‘ will 
That’s a mighty strong goodwill builder for Corry 


Jamestown dealers 


It means a ready demand for the postwar Steel Age 
line. This fact plus the warborn improvements we D 
already have planned for our line doubly guarantees a 
steady stream of Steel Age sales for you! 


a 


——, 


Age \CORRY - JAMESTOWN 


Siee 
MANUFACTURING CORPORATION * CORRY, PENNA. 
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VIRGIN FIELD 
OF PROFITS 








Created by INSUL-AMP 


Safes in thousands of offices, plants and homes represent a new 
field in which aggressive dealers can reap a harvest of profits 
with INSUL-AMP. Safe owners are unaware how quickly fire 
can destroy valuable records stored in old safes. A small hot 
fire can turn old safes into ovens in a jiffy, if the insulation is 
deteriorated by age or fractured by burglars or movers—de- 


terioration they can’t see. 


INSUL-AMP checks the inside temperature of a safe during a 
fire before it hits 400° F.—the charring point of paper. 
INSUL-AMP thwarts the menace of fire by releasing a power- 
ful but harmless chemical insulating vapor that literally “eats 
up heat.” Destruction of the safe’s contents is prevented as one 
unit of INSUL-AMP per cubic foot will lower the temperature 


and hold it below the charring point for two hours. 


Get into this virgin field of profits with INSUL-AMP now. It 


will pay big dividends for little effort. 


DEALERS 





INSUL-AMP 


(INSULATION 
AMPLIFIER) 


00 UNIT 


INSUL-AMP Laboratory Tests 


An oven of 1228 cu. in. content was heated to 
maintain a temperature of 400°F. After one 
unit of INSUL-AMP was placed in oven, re- 
cordings taken show how INSUL-AMP “eats 
up heat” and kept temperature below charring 
point of paper. 


Ohrs. 400 degrees 1% hrs. 340 degrees 


Vahr. 356 ‘a 1%” 356 ™ 
WY se 342 or 1% aa 365 aa 
% a“ 338 a 2 “ 376 “a 
a" I - 2%" 32 * 


say that INSUL-AMP gives them something new to talk about when 


calling on owners of safes, vaults, files or strong boxes. Highly 


profitable, new item that sells quickly. 


Write for details today. 


BRUSH-PUNNETT CO. 


545 WEST AVE., ROCHESTER 11, N. Y., Makers of Sentry Floor Safes 
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Victor Book Visible 


The Book of 
1000 Uses 














BOOK VISIBLE 





WOOD FILES 


‘Merchandise’ them Over-the-Counter. When a customer 
asks for a pen-posted ledger, a budget or dues record, a pur- 


chase or stock record, a system for prospects or follow-up, 





 REFERENC  muipmenr SHOW the condensed library with its visible protected index, 


easy signaling, more than 100 form samples. He'll sell him- ia 


Fy self with just a few words of explanation from you. : 
| 
| Dealers report 300% to 400% increases in visible sales when ap 
a effective store and window displays are made. Get these prof- his 


ws itable sales the easy way — display Victor- Visible. re 


i i th 
4 = For fast sales and attractive profits— ne 





aastiecieainiclaand open Every Day, Every Month. . . Sell the Victor Line E 
be Sold only through dealers. sth 


' LS BY for 
go \ ICTO THE VICTOR SAFE & EQUIPMENT CO., INC. rs 
4 ; NORTH TONAWANDA, NEW YORK Moi 


SORTERS . *War casualty — will be supplied when steel is again available Con 
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 MAK-UR-OWN 
“TREASURE CHESTS “SINSULATED FILES TUBE PANELS ——-_—=s INDEXING PRODUCTS was 
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C. L. MITCHELL 

Charles L. Mitchell, retired secretary and sales man- 
ager of Crane & Company, Topeka, Kan., and former 
president of the National Stationers Association, died 
at the age of 71 at St. Mary’s Hospital, Manhattan, 
Kan., Wednesday afternoon, May 31, 1944. His death 
resulted from a fractured skull suffered in an auto- 
mobile accident near Manhattan the preceding Mon- 
day. He never regained consciousness. Mrs. Mitchell, 
who was traveling with her husband, received severe 











2 Py # fe 
THE LATE C. L. MITCHELL 


bruises and lacerations, but was able to return to her 
home in Topeka in time for the funeral. 

The Mitchells were on their way to Grand Lake, 
Colo., to open their summer cabin when the accident 
occurred. Their car skidded on wet pavement and 
turned over three times. 

Charley Mitchell was credited with holding member- 
ships in more business, civic, fraternal and social or- 
ganizations than almost any other man in Topeka. 
He also was affiliated with many state and national 
groups, particularly in the printing and stationery 
industries, in which he had been engaged since locat- 
ing in Topeka in 1904. 

Active in Republican politics over a long period, it 
was natural that Mr. Mitchell should attain the 
position of aide-de-camp to four governors of the 
State of Kansas. He never sought office for himself, 
being content to help his friends in political cam- 
paigns. 

When Arthur Capper became governor in 1914, he 
appointed Mr. Mitchell one of his aides. Governor 
Allen followed suit in 1918, naming Colonel Mitchell as 
his chief aide, a position he held also during the ad- 
ministration of Governor Ben S. Paulen. He was also 
aide to Governor Landon during the first 18 months of 
the latter’s administration. 

During the first World War Mr. Mitchell was one of 
the three members of the “Strong Arm Committee” 
for the war loan drives. He was a Liberty Loan cap- 
tain and a Kansas “Four Minute” man. 

Born on Lincoln’s Birthday in 1873, in Kenosha, Wis., 
Mr. Mitchell worked his way through the public 
schools and Kenosha College. He served as stationer 
for the Denver and Rio Grande Railway Company at 
Denver from 1892 until 1899, and was assistant pur- 
chasing agent for the Detroit Copper Mining Company, 
Morenci, Ariz., from 1899 until 1904. Then he went to 
Topeka as secretary and superintendent of Crane & 
Company. 

Following the death of George W. Crane in 1913, 
Mr. Mitchell became secretary and sales manager, a 
position he held until recently when he retired from 
active management. He continued as vice-president of 
the company’s board of directors. 

In 1922 and in 1924, Mr. Mitchell was elected to the 
presidency of the National Stationers Association. He 
Was governor of the All-Kansas Sunflower District 
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It's an amazing story, because Kemprene can 
be used in any home or office where rubber 
cement was used before. 


FOR TODAY is scientifically formulated base 


contains no war-critical materials and com- 
plies fully with W. P. B. restriction orders. 


FOR TOMORROW Its safe* secret formula 


provides a NEW adhesive, more modern than 
similar pre-war products, such as pastes, 
glues, and paper cements. 
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| eae 
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Waterproof * Non-Inflammable 
YAS) 
fa = 
— PRENE 
Stainless Excess Removable 


FOR YOU Kemprene is available NOW and 
its national popularity means continued turn- 
over for years to come. Available in 4-ounce, 
dispenser bottle (as illustrated), pints, gallons 
and Thinner. 





Dealers write today for complete information, 
price lists, window displays, envelope stuffers 
and salesmen’s catalog sheets, to 


KEMPRENE PRODUCTS COMPANY 


WEIGHTMAN BUILDING PHILADELPHIA 2, PENNSYLVANIA 
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We've been asked by many of our 
dealer friends if we are making post-war 
plans. Yes, we are planning many things, 
which cannot yet be divulged, but which 
will enable us to serve you better than 
ever before. 


Our immediate concern is to help end 
this war as quickly as possible by helping 
Uncle Sam in every way. Because of this 
your shipments may be delayed or curtailed, 
but we know we can count on your under- 
standing and cooperation; just as you will 
be able to count on ours-100%-when 


victory is won. 
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SHIPPING TAGS 
MERCHANDISE TAGS 
BAGGAGE TAGS 
COAT ROOM CHECKS 
PIN TICKETS 
GUMMED LABELS 
GUMMED STARS 
SEALING STICKERS 
ADDRESS LABELS 
NOTARIAL SEALS 
STAMP HINGES 
MENDING TAPES 
REINFORCEMENTS 
INDEX TABS 
SUSPENSION RINGS 
PASSE PARTOUT 
COIN WRAPPERS 
BILL STRAPS 

PAPER NAPKINS 
CREPE PAPER 
DISPLAY MATERIALS 


THE REYBURN MFG. CO., INC. 
PHILADELPHIA 32, PA. 


BRANCH FACTORY AND WAREHOUSE 
1100 So. WABASH AVE., CHICAGO 5. iLL 
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No. 8, Rotary International, and a delegate to the 
Ostend, Belgium, convention in 1927. 

Edna Crane, daughter of George W. Crane, became 
Mrs. Charles L. Mitchell in 1900. She died in 1904. 
Three years later he was married to Ethel Morton, 
who survives. Also surviving are two sisters, Mrs. Belle 
Momsen, Kenosha, and Mrs. J. R. Proctor, Des Moines, 
Ia., and two brothers, Elmer J. Mitchell, Kenosha, and 
Frank Mitchell, Inspiration, Ariz. 


- & § 
E. G. WILSON 


E. G. (Gene) Wilson, for the past several years man- 
ager of the stationery department of the Toney Print- 
ing & Stationery Company, Eldorado, Ark., died sud- 
denly of a heart attack on May 15. He was 44 years 
old. 

Mr. Wilson began his work with the Toney firm 





THE LATE E. G. WILSON 


immediately after leaving high school and, with the 
exception of a few years spent in Texas, has been 
with the company since that time. He was widely 
known in the stationery and equipment business. 
Surviving are his widow and 17-year-old son. 


7 2. & 
CHARLES HERBERT DENSFORD 


Charles Herbert Densford died of a heart attack on 
May 23 in Honolulu, where he had been sent as a 
civilian employee of the Navy as supervisor for repair 
of airplane instruments. He had taken leave of his 
own business for the duration to help in the war ef- 
fort. 

With his brother, J. W. Densford, he was a partner 
in the Shawnee A-C Typewriter Company, Inc., at 
Shawnee, Okla. He was born in Kentucky 54 years 
ago, moved to Kansas when a boy, then to Oklahoma, 
where he attended college. He first engaged in the 
typewriter business as salesman for L. C. Smith and 
Corona Typewriters, Inc., under his brother, who was 
branch manager at Oklahoma City. He quit the sales 
department to work as a mechanic and was for some 
years a shop foreman for L. C. Smith-Corona in Okla- 
homa. He then went into business for himself in Tulsa 
as a dealer for Smith and Corona typewriters. He 
sold that business and opened an office in Shawnee 
handling the same line. In 1940 he consolidated his 
business with that of the present concern. 

He leaves as survivors his mother, now 83 years old; 
one son, Frank, in Honolulu; two brothers, J. W. and 
Ira R.; two sisters and two grandchildren. 


+ & of 
GORDON P. HYDE 
Gordon P. Hyde, owner and manager of the Office 
Specialties Company, Mankato, Minn., passed away on 
Wednesday, June 7, after an extended ‘illness. He 
had been in the office equipment business for the past 
18 years in southern Minnesota and had operated the 
Office Specialties Company for the past 11 years. 
Surviving is his widow, Helen V. Hyde. 
+ 
HAROLD M. STULTS 
Harold M. Stults, for the past 25 years on the sales 
staff of Barnes & Company, St. John, N. B., office sup- 
ply wholesalers and retailers, died recently at St. John. 
Death came suddenly and was attributed to a heart 
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Henry Ten Hoor, Manager of Office 
Supplies, Inc., Muskegon, Michigan, com- 


ments: Since the beginning of our busi- 
ness in 1936, our relationships with 
Browne-Morse Company have been most 
pleasant, and their progressive efforts to 
build the best in equipment and supplies 
have proven a valuable asset to our 


organization and our sales volume 
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Today, we’re busy serving the 
world’s biggest customer. We’re 
proud to say that Uncle Sam is 
satisfied. He has rewarded us 
with prime contracts for many 
urgently needed and extremely 
important war products. 

His demands have kept us step- 
ping .. . revitalized our complete 
organization, speeded up every 
phase of our production, taught 
us to keep on time all the time. 

Because the things he wants 


NEW WAYS TO SATISFY YOU 





for war closely parallel the prod- 
ucts you want for peace, we'll be 
all set to give you the greatest 
measure of satisfactory service in 
Browne-Morse’s thirty-six years 
of experience. 

Set, too, is the Browne-Morse 
Plan for sound dealer merchan- 
dising and a constant sales in- 
crease for both of us. Tie in with 
this plan . . . Tomorrow is closer 
than you think . ». so be sure to 
WATCH BROWNE-MORSE. 


BROWNE. 


ih) 


MUSKEGON, MICHIGAN 
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SPOT IT WITH 





INDEX TABS 


... they have all of the desired features of the best tabs 
made... and a plus feature of their own—they are 
never a fire hazard because they're non-explosive— 
can't flare up! 

SPEEDO TABS lead the way in quick sales and profit- 
able repeat orders. 





3 EXTENSION SIZES 




















“Yl” _— - = 14,” One Line 
[ £8 at RVG aa 34,” Two Lines 
1,” Three Lines 

















— _ ae 
In 8 Colors, with BLANK and ALPHABETICAL INSERTS. 






NOW !IS THE TIME TO ORDER 
Self-Displaying, Self-Selling 


SPEEDO School TABS 
AN 


= — AUNT 


Every student buys 
them on sight .. . For 
subject classification in 
notebooks...For stamp 


catalogs, etc. 
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Retails for 10¢ a CARD of 6 pieces, 6 colors. 
Packed in units of 3 dozen. 
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@ 5 feet, in a window box. 





@ 25 feet, in a carton. 


* aN ——e/ transparent envelope. 


SPEED IS THE ORDER OF THE DAY 


4 SPEED PRODUCTS 


COMPANY 


37-18 NORTHERN BOULEVARD 


LONG ISLAND CITY 1° 
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> @ 1 foot (two 6 in. strips) in a 
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attack. Mr. Stults had been on the road for the 
Barnes firm for many years, selling office equipment 
and supplies. He had covered the Atlantic provinces. 
His home was at Hampstead, N. B., about 25 miles up 
\ the St. John River from St. John. 
f Surviving are his widow, two sons, parents, two 
sisters and one brother.—W.M. 


+ + 
CLESS O. BURRAS 

Cless O. Burras, Burras Stationery Company, Oak 
Park, Ill., died in his home in Utica, N. Y., on June 
19, 1944. Although nominally the head of the Burras 
business, he had been in virtual retirement for about 
a year, during the past six months of which he has 
not been well. A heart attack was the immediate 
cause of his death. Since he gave up active work 
— 12 months ago his business has been managed by 

his daughter, Mrs. Guy Veitch. 
Mr. Burras established his business in Oak Park 








CING 
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about 25 years ago, specializing largely in books and 
magazines. Gradually he developed the enterprise 
into a full-fledged commercial stationery business 
serving other business organizations in Oak Park. 
A believer in associated endeavor, Mr. Burras has 
been an active member of industry associations, 
particularly the Chico Club. His kindly manner and 
thoughtfulness for others endeared him to his busi- 
ness associates and earned him many friends among 
members of the industry. 


> >} + 
CHRISTIAN F. FENN 


Christian F. Fenn, 53, secretary-treasurer-manager 
of the Tell City Chair Company, Tell City, Ind., died 
on June 13 at the Deaconess hospital, Evansville, Ind., 
following a 14-day serious illness which started with 
a heart attack. He had not been in good health 
since 1932. 

Mr. Fenn was the son of the late A. P. Fenn, one 
of the early chair and furniture manufacturers of 
Tell City, and was widely known to the trade. He 
became associated with the Tell City Chair Company 
when 14 years of age and at 30 years, when his 
father died, became manager of the company. 

Mr. Fenn was recognized as one of the leaders in 
the woodworking manufacturing industries of the 
country and, in 1943, was chosen vice-president of 
the National Furniture Manufacturers Association. 

He long was a leader in community and religious 
affairs in his home city, and had served as president 
rs of the Tell City Chamber of Commerce, member of 

the city board of education and the library board. 
He was a member of the First Evangelical and Re- 
formed church of Tell City, where he served as 
superintendent of the Sunday school for over 30 years. 
At the time of his death he was director and vice- 
President of the Tell City National Bank and vice- 
President of the Huntingburg Wagon Works at Hunt- 
ingburg, Ind. He was a member of the Tell City Ma- 
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TOUGH 
AS A MARINE! 


“GRAND 
PRIZE 


TYPEWRITER RIBBONS 
and 
CARBON PAPER 








@ With war time shortages you must 
get extra long service out of your 
present equipment. 


@ "Grand Prize’’ products have the 
quality to keep your typewriters pro- 
ducing more and better work! 


@ Boost the speed and efficiency of 
your equipment, let ‘Grand Prize” 
work for you! 


a 


| “GRAND PRIZE” 
WAR WORK 





More than 50 per cent of the output is at 
work for the government, armed forces 
and war industries 








PACIFIC CARBON & 
RIBBON MFG. COMPANY 


J. FRANCIS O’CONNOR, Pres. 
Head Office and Factory 
1451 Harrison Street San Francisco 3 
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UN 


Fun 
TUUAY 








In spite of uncertain lumber supplies, in- 
adequate skilled help and many other ob- 
structions, our goal for today appears clear 
and distinct—to make for you and your 
customers a sound line of desks and tables 


worthy of ALMA quality standards. 


ALMA DESK COMPANY 


HIGH POINT NORTH CAROLINA 
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sonic lodge, Hadi Temple of Shriners at Evansville, 
was president of the Tell City Shrine Club, Odd Fel- 
lows, Kiwanis Club and The Hoosier Heights Country 
Club. 

He is survived by his widow, Mrs. Freda Engel- 
brecht Fenn, two sons, one daughter and two grand- 
children.—_WBC. 

+ - | 


WILLIAM J. SEITZ 


William J. Seitz, 47, native of Hamilton, Ontario, 
general manager of the Peerless Carbon and Ribbon 
Company, Toronto, was instantly killed, and Frederick 
G. Richardson, 54, of Toronto, maintenance depart- 
ment executive of the same company, was critically 
injured in Toronto, June 4, when the automobile Mr. 
Seitz was driving struck a large tree. 

Mr. Seitz, who suffered a broken neck and crushing 
internal injuries, died instantly. Mr. Richardson, who 
was sitting in the front seat with him, fractured his 
left ankle and right wrist and had undetermined spine 
injuries. 

Mr. Seitz served in the First World War with the 
rank of lieutenant. He is survived by his wife the 
former Mary Lang of Kitchener, Ont., daughter of the 
late Mr. and Mrs. George C. H. Lang; two sons, Capt. 
W. J. Seitz, Jr., serving in Italy, and Leading Seaman 
John J. Seitz; one daughter, Mrs. Robert Grant; two 
brothers, Joseph L. Seitz and Ernest Seitz, noted con- 
cert pianist; and three sisters, Miss Helen Seitz, Mrs. 
Lillian McConkey and Mrs. J. V. Driscoll.—R.C. 


tt | 
CHARLES A. GRAHAM 


Charles A. Graham, assistant traffiCc manager of 
the National Blank Book Company, Holyoke, Mass., 
died at the Holyoke Hospital on June 9, following a 
short illness. He was 43 years old. 

Born in Holyoke in 1896, he was educated in the 
local schools. He moved to Willimansett 17 years ago 
He had been an employee of National Blank Book 
for 25 years, and was a veteran of the First World 
War. He was a member of the George G. Clarke 
Post, VFW, and of Grace Church. 

Surviving are his wife, the former Alice Deyo; six 
sons, Charles A. of Willimansett, James, William, 
Edward and George at home, and Walter in the 
Navy at Miami, Fla.; one daughter, Janet, at home; 
four sisters, Mrs. Robert Whitelock and Mrs. Isabella 
Guay of Holyoke, Mrs. Herman Dunklee of Amherst, 
and Mrs. Edna McGuire of New Jersey; one brother, 
Frederick, of California, and several nieces and 


nephews. 
+ - f 


HERMAN C. SHADE 

Herman C. Shade of the Meffort Office Supply 
Company, Louisville, Ky., died suddenly on May 28, 
1944. Mr. Shade had been connected with the Meffert 
organization since April, 1943. 

While still very young Mr. Shade became affiliated 
with the office equipment and supplies industry as a 
stock boy in the employ of the George G. Fetter 
Company, Louisville. As his knowledge and skill in- 
creased he was advanced to positions of importance, 
eventually becoming purchasing agent for the com- 
pany. When he joined the Meffert Office Supply 
Company a little over a year ago his wide knowledge 
of the stationery industry, particularly sources of 
supply, were put to good use. 

Death came after two weeks’ illness. Mr. Shade 
was 48 years old at the time of his passing. 


+ - + 
CARL F. WEIL 
Carl F. Weil, prominent Cincinnati business man, 
and an officer of the Woodrow-Weil-Stanage, Inc., sta- 


tionery firm, 629 Main Street, died June 17 at his home 
after an illness of six months. He was a native Cin- 
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It’s a Pleasure 
TO BE THRIFTY 


when you can save without sacrifice of value... 







and you always save when you buy 






We are back in production for our civilian cus- 
tomers. A very large percentage of the ribbons 
used by the Army and Navy have come right out 
of this plant, but part of our production has 
now been released so that we may fill civilian 
orders. 













Hallmark ribbons are always fresh = stock. 
Packed individually in heat-sealed cellophane. 
Immediate shipment—no priorities needed. Use 
the coupon for free sample. 






q\\\ \ 


Because Our 
Prices are un- 
usually low and 
Our Quality un- 
usually high. 









CAMERON 


Manufacturing Co. 


1615 Bryan Street 


Dallas 1, Texas 


[_ Ameen MEG. ee 
1615 Bryan St., Dallas 1, Texas 


Gentlemen: 
Send sample ribbon for 





ele Eee Oe de ng ss an wa eae ea Typewriter 
i 

: to 

J Ty 

- Wists MOGs 55 vcaicaes cv cccdaecidehgunne ene 
8 

a nner nr 
bf 

3 

Daihen baie heubwan' ss Sawe eae (Tiiied oi S255 32555 
4 

OFFICE APPLIANCES, July, 1944 99 








No. 3605 








Sout 
ADJUST HEIGHT 
OF SEAT 


































ADJUST TENSION 
OF BACK 





No. 3604 





NATIONALLY ACCLAIMED! 


On every business highway from coast to coast, TILT 
and SWIVEL CHAIRS are doing their job well... 
they’re making a real contribution towards the main- 
tenance of office efficiency and the preservation of 
vood health in a period keyed to intense war effort. 
There are many types of Tilt and Swivel Chairs . . 














all built for the times. There’s POSTURE .. . li 
SWIVEL ARM ...SWIVEL-NO ARMS .. . also C 
Upholstered POSTURE and the Executive Uphol- “ 
stered Swivel Arm Chair built for the key men in o 
industry. Remember too... Tilt and Swivel Chairs al 
are CONVERTIBLE to STEEL MECHANISMS ee 
when available. 
POSTURE CHAIR su 
No. 3605 List Price $26.70 “4 
Shipped KD—Weight 50 Ibs.—-Packed 2 to Carton. Ss 
In 
L UPHOLSTERED POSTURE CHAIR. . 
ADJUST HEIGHT No. 3604 List Price $28.00 
OF BACK Upholstered seat and back with high grade leatherette covering in 6 
assorted colors. Shipped KD—Weight 50 Ibs.—Packed 2 to Carton. 
POSTURE CHAIR. 
— No. 3606 List Price $21.80 
No. 3606 Shipped KD—Weight 46 Ibs.—Packed 2 to Carton. lol 





725-33 SOUTH § 
LASALLE STREET 
CHICAGO 5, ILL 


OFFICE FURNITURE COMPANY TEL HAR. 1100] 
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J H ELD OVER a dBi paredy 


write wisely...be a WELLS WINNER 





y a s 5 ng 
ee me Oe 


IN WAR BONDS 
' | for the BEST ANSWERS to THIS QUESTION 


: "What New Features, Ideas, Gadgets, Would You Suggest for 
; OFFICE FURNITURE AND ACCESSORIES? | 











: In response to many who requested an extension of the Wells 
(> ‘ ° ° ° a . ’ mmrreorn T Pa 
, Contest Period so that they might have an opportunity to sub- WELLS CONTEST RULES 
7 mit ideas WELLS OFFICE FURNITURE COMPANY will hold . , - 
n _ ; a ; 1. Final closing date Aug. 15. 
open this contest until August 15th. August 15th will be the ; a 
S ihe : : eee : 2. Letters must not exceed 250 words. 
: absolute ... the final closing date. Winners will be announced . Wie teal ‘eee edie 
) at the N. S. A. Convention. ve 1e decision of the judges is final. 
In case of a tie duplicate prizes 
If you haven't already entered the WELLS CONTEST—be will be awarded. 
sure to do so. Just prepare a statement telling us what new 1. All letters become the property of 
» ideas, new features or developments you would like to see Wells Office Furniture Co. and 
2 4 : : . . 2 none will be returned. 
in office furniture and accessories. It’s fun and may also prove - ? 
“fit: . 5. Winners will be announced at the 
profitable. - 
) N.S.A. Convention. 
5 Big first prize of $200 in war bonds—second prize $100 war 6. Ten prize winners. 
hond—eight additional war bonds. 7. First prize $200 in War Bonds; 
) Pre ee second prize $100 War Bond; eight 
JUDGES additional prizes $25 War Bonds 
John A. Gilbert—Office Appliances Magazine. J. Albert Woll—U. S. District Attorney, each. 
Illineis. Charles P. Garvin—Nat. Stationers Association. 











725-33 SOUTH 
LASALLE STREET 
CHICAGO 5, ILL 


OFFICE FURNITURE COMPANY 2B a TEL HAR 1100 
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The Truth and Nothing but— 


This shortage of fibre board is the real thing. 
There is nothing fictitious about it. Right now 
fibre board is a vital war material as scarce as 
hen’s teeth. 

We are trying our best to spread our meager 
allotment to cover the basic requirements of all 


our good, loyal dealers. 


So please be patient if we can’t ship you all the 
PRONTOS you order. You can be absolutely 


certain we are doing everything we possibly can. 


PRONTO FILE CORPORATION 


349 BROADWAY NEW YORK 13, N. Y. 








FIBRE BOARD FILES 
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cinnatian and a member of the Cuvier Press Club, 
Shrine, and Elks Lodge No. 5. 

Mr. Weil is survived by his widow, Mrs. Betty Frances 
Weil; two sisters, Miss Louise Weil, Cincinnati, and 
Mrs. Floyd Hawkins, Martinsburg, W. Va.: and a 
brother, Max Weil, Cleveland, Ohio.—RCE 


+ + - 
GEORGE D. LISTHARDT 

George D. Listhardt, 56, manager of the operators’ 
school and employment department of the Under- 
wood Elliott Fisher Company in New York, died on 
May 24 at his home in Maplewood, N. J. 

Mr. Listhardt has been associated with the company 
for 26 years. He served in France during the last war 
as a sergeant in the 77th division. Before the war he 
had been with the Borden Condensed Milk Company. 
He was a member of the Masonic order. 

Surviving are his wife, Mrs. Harriet V. Listhardt;: 
two brothers, Frederick and Alfred Listhardt, and two 
sisters, Mrs. G. C. Gillies and Mrs. Charlotte Barbari. 


—B.J. 
oe 


VERNON S. SMITH 

Vernon S. Smith, president of the Baker Office 
Furniture Company, Pittsburgh, Pa., died June 7 at 
his home in Mt. Lebanon following a month’s illness. 
He was 60 years old. 

Born in West Alexander, Pa., the deceased has 
been a resident of Pittsburgh for the past 25 years. 
He was a member of the Mt. Lebanon Presbyterian 
Church, Dallas Lodge No. 508, F. & A. M., Scottish 
Rite and Syria Temple. 

Surviving are his widow, Mrs. Kathryn A. Selkirk 
Smith; a brother, Mark M., Monrovia, Calif., and 
three sisters, Mrs. W. W. Hunter, Washington, Pa., 
Mrs. Essie L. Sutherland, Claysville, Pa., and Mrs. 
C. A. Day, Shadyside, Ohio. 


t bf + 


TRACE E. BECKER 

Trace E. Becker, 45, division service manager in 
Dallas, Tex., for the Burroughs Adding Machine Com- 
pany, died May 26 after a brief illness at Baylor Hos- 
pital in Dallas. 

Born in Meridan, Kan., Mr. Becker had been em- 
ployed by Burroughs for a quarter-century. He moved 
from Tulsa, Okla., to Dallas in 1933. 

Surviving are his wife; two daughters, Mrs. D. A. 
Hulcy, Jr., and Mrs. Glenn H. Griffin, Jr.; one son, 
William Becker; a sister, Mrs. Pauline Mitchell of 
Centerville, Kan., and two brothers, Dr. L. H. Becker 
of Blackwell, Okla., and Merle Becker.—B.J. 


+ + | 


CHARLES L. SAFFORD 


Charles L. Safford, founder of the business bearing 
his name in Chicago, died June 8 at the age of 75. 
He established the rubber stamp and marking devices 
business some 51 years ago. Mr. Safford had been 
ailing for some time and had not visited his office 
for two months prior to his death. The immediate 
Cause of his passing was pneumonia. In accordance 
with his wishes the business will be continued with- 
out change in policy or method. Mr. Safford’s only 
survivor is his widow. 

+ - 
MRS. SIDNEY E. COLLINS 

Grace C. Collins, widow of Sidney E. Collins, former 
president of the Automatic Pencil Sharpener Division 
of the Spengler-Loomis Manufacturing Company, 
died Sunday, June 18. Mr. Collins, who is known 
for his long and successful work in the development 
of the Automatic pencil sharpener business, passed 
away in February, 1942. Survivors are a daughter, 
Frances C. Percy, and a son, Sidney E. Collins. 
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RECORD KEEPING EQUIPMENT 
INTERESTS OFFICE MANAGERS 


because 


is adaptable to any 
type, thickness or size 
of form, card or record 





Just one of the many features that makes Rol- 
Dex click with business. The demand for Rol- 
Dex is real and growing . . . new uses are con- 
stantly appearing. Rol-Dex has demonstrated 
that it is especially adaptable for cycle billing 
in department stores. Write us for complete 
information. : 





Each carriage handles in excess 
of 400 Ibs. 


An outstanding Rol-Dex installation 


ROL-DEX COMPANY 


433 SHELBY STREET 
DETROIT 26, MICH. 
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VAN DYKE 
FLUORESCENT 



















nagecong “EXECUTIVE” 
One 24”— MODEL 
20 Watt tube. Wend Beco. 


Ideal for execu- 
tive desks where 
more light is 
needed. 


Turned Wood Up- 
rights to Match 


Metal Shade... 
Morocco Finish. 


Reflector with baked-on white liquid plastic finish. 
Instantaneous manual type, switch and ballast. 











THE LAMP OF A 1000 USES! . . . Arm is adjustable to 
any height. White Liquid Plastic reflector, baked on 
Morocco finish. A. C. 


Model No. 1280 for 15 watt tube. Extension 15”, height 
24”, reflector 18”, weight 12 Ibs. 


Model No. 1280-A has 24” arm extension, weight 12! Ibs. 
Model No. 1281 for 20 watt tube, reflector 24”, weight 
13 Ibs. 

Model No. 1281-A has 24” arm extension, weight 13'/. Ibs. 
No. 1280-2 for 2 15 watt, 18” tubes. Extension 15”. 

No. 1281-2 for 2 20 watt, 24” tubes. Extension 15”. 





AMERICA’S 
FAVORITE 


Portable Fluorescent 











NO ORDER FILLED WITHOUT PRIORITY 





For Our Country 
LO 








GOLD STARS « 


in the Industry’s Service Flag 

















VAN DYKE INDUSTRIES 


21st and Rockwell Sts. Chicago, IIlinois 
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The death of Lt. Willis E. Lowe, Jr., USN, son of 
Mr. and Mrs. W. E. Lowe, Sr., of E. L. White and Com- 
pany, Fort Worth, Tex., has been reported. He was 
killed in a plane crash near Long Beach, Calif. 

In service more than three years, Lt. Lowe had been 
with the Navy Ferry Service for the past several 
months. Previously he had been an instructor at Cor- 
pus Christi, Tex. He received his wings at Pensacola, 
Fla. 

OFFICE APPLIANCES joins the host of friends of the 
Willis Lowe family in expressing its heartfelt sym- 
pathy. 





Industry Members Now Serving With the 
Armed Forces of the United States. 











H. L. McFarlan, who retired last October after 20 
years’ service with Esterbrook Pen Company, has joined 
the Army Transport Service as second mate. At the 
time of the writing of this paragraph he was serving 
in the Caribbean area. He previously had served in the 
Navy in World War I and continued that work for 
eight years, being chief petty officer at the time he 
was mustered out. Mr. McFarlan’s territory with Ester- 
brook in recent years was Michigan, Indiana and Ken- 
tucky. Formerly it also included Missouri, Kansas and 
lower Illinois. 


FS FSS EE 


Lamont Wood, Jr., who has operated the business of 
Lamont H. Wood for the past six years, entered the 
United States Navy late in May. He leaves a wife, two 
sons and a daughter at home in Kansas City. His 
brother, Lee Wood, has been in the Army for the past 
15 months. 


EE FE 

Max Dollen, sales representative of the Eberhard 
Faber Pencil Company in Kentucky, Tennessee, and 
parts of Indiana and Illinois for the past seven years, 
has been made a lieutenant (j.g.) in the United States 
Navy. His coworkers are looking forward to the day 
when he will again be back on the E. Faber sales 
force. 

EE BE 

William C. Goerner, Jr., former assistant credit man- 
ager of the Buffalo office of Remington Rand, Inc., 
has been graduated from the Army Air Forces Pilot 
School at Jackson, Miss., and commissioned a second 
lieutenant. He enlisted in the Air Forces in 1942.—GET 
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FOR 
PROMPT 
DELIVERY 


NEW ENGLAND 
FILING EQUIPMENT IN WOOD 





Ld 


4 









FILING CABINETS 
2, 3, 4 and 5 drawers, Letter and Legal We are equipped to make special 
sizes @ with or without lock @ easy equipment of all types in wood 
sliding full drawer suspension @ olive from architects' drawings and spe- 
green or walnut finish. cifications. 


Cabinet making is our business—before the war—now 
and after the war. All our furniture is made right here 
in our own shops under our own control by cabinet 
makers who have made custom built furniture for 
years and years. We use the same fine cabinet mak- 
ing standards for our present line of filing equipment. 
We have these items ready to ship to you. Write for 
ow catalog. 


ooooog 


L| 


NEW ENGLAND WOODWORKING COMPANY 
512 E. 137th STREET . NEW YORK 54, N. Y. 


MULTIPLE DRAWER CABINETS 


Full suspension drawer action. 28’Dx52”H. 6, 7, 8 and 10 
drawer units for 9x6, 8x5, 6x4, 5x3 cards respectively. 





BUY MORE AND MORE BONDS 
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EXECUTIVES who will thoroughly 
enjoy working at the JACKSON 
Island Base desk pictured above 
. . . Executives whose wartime re- 
sponsibilities make it imperative 
that they be furnished with the most 
efficient equipment available . . . 
executives whose mental efforts 
are stimulated by surround- 
ings of beauty and practical 


modern design .. . to these 








men whose number is legion we 
dedicate this sleek looking, func- 
tionally approved Jackson Desk 
No. FI 760. 

And for dealers who desire to oc- 
cupy a commanding position in 
the field of office furniture we sug- 
gest that you expose the executives 
in your community to the 
beauty, charm and inviting 


utility of this Jackson Desk. 


JASPER OFFICE FURNITURE CO. 


JASPER, 


REPRESENTATIVES: 
James H. Davison, Hotel Figueroa, Los Angeles, Cal. 
Marion V. Follin, 220 Fairbanks Road, Riverside, ti!. 
George B. Wray, 130 W. 42nd St., Room 819, New York 
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INDIANA 


S. R. Evans, 813 Bona Alien Bidg., Atianta 3, Ga. 
Howard Maley, 115 Tarbell Ave., Bedford, Ohio 

L. H. McDaniel, 3600 Parkhill Drive, Ft. Worth, Tex. 
Charles L. Pettibone, Bedford, Ohio 
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ALL SIZES Ore 
os 3x5, 4x6, 5x8, 6x9 
SINGLE AND DOUBLE UNITS 











“or CARD CABINETS 


EVERY SIZE FOR 
EVERY OFrice 
NEED 


CARD CABINETS 


are skillfully engineered and pre- 
cision built. Ruggedly constructed— 
designed to withstand “OFFICE 
ABUSE”’. Equipped with drawer 
stop, compressor, metal cardholder 
and pull. Handsomely finished in 
Asco green to harmonize with your 
present office equipment. f 


r 





Illustrated literature giving details, specifi 


cations, and prices available on request. 
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Stebco Crealer/ 


Five beautifully stvled items in a new Pyroxylin Coated fabric pre-tested for wear... 
embodies all of the normal STEBCO features of quality and eye-appeal. In Shark 


Grain black and smooth London Tan. Nationally advertised in eight leading magazines. 


STEIN BROS. MFG. CO. 


231 S. Green Street, Chicago 7, Illinois 


STANDARD O F QUALITY stnce 1918 
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NSA EASTERN WAR CONFERENCE 
(Continued from page 22) 


too much credit. 5. Accepting too much credit. 6. Er- 
rors in judgment. 


Manufacturer-Retailer Relationship 


The Monday afternoon session was divided into two 
parts: 1. “How Can the Manufacturer Help the Re- 
tailer in Post-war Planning?” 2. “How Can the Re- 
tailer Help the Manufacturer in Post-war Planning?” 

Leo Downey, vice-president and sales manager, 
Boorum & Pease Company, the first speaker, paid trib- 
ute to the boys in the armed forces and suggested that 
the number be ascertained and a suitable plaque be 
shown at all meetings. 

In giving his views on “How the Manufacturer Could 
Help the Retailer,” he suggested five points for their 
guidance. 1. Simplification of lines. 2. Advertising and 
sales help for dealers. 3. Policies of the company, pro- 
moting trust and confidence. 4. Selection and training 
of salesmen,—advocating a program of training men, 
aptitude tests and a classification of men as is done in 
the Army and Navy. 5. Co-operation and teamwork. 

“Pat” Patterson, Office Supply Company, president 
of the Chamber of Commerce, Johnstown, Pa., said he 
believes the small town stationer is a good citizen and 
wields a good influence in his community. Some of the 
evils of the trade can and are being corrected, he said, 
and the dealer who operates under his hat reduces the 
value of advertised lines. 

Ernest C. DeLong, Office Utility Company, Allentown, 
Pa., speaking on “What the Manufacturer Can Do for 
Me,” asked what the manufacturer will do? He sug- 
gested that the manufacturer co-operate with the 
dealer in regulating the sale and discounts of his prod- 
uct in such a way as to avoid price cutting and give a 
fair margin of profit for all. 

Jed Dugan, Acme Stationery & Printing Company, 
Pittsburgh, Pa., president of the Western Pennsylvania 
Stationers Association, was unable to attend but his 
speech was read by Ed Eisenstein. He declared 
that the manufacturer can help the dealer by co- 
operation. He suggested that manufacturers’ repre- 
sentatives, men who understand dealers’ problems, 
explain their lines to dealers’ sales forces and spend 
time making calls with the dealers’ salesmen. He 
urged manufacturers to make an analysis of dealers’ 
needs and give all help possible, suggesting simplifi- 
cation of lines, the issuing of catalogs and the address- 
ing of local meetings. 

A. L. Larrimore, Bill Shaw Company, Charlotte, 
N. C., who spoke on “Post-war Sales Training,” de- 
clared that congressmen were worried because busi- 
ness seems to have no post-war plans. He suggested 
that all start now to clean house and put it in order, 
that when the war is over we will enter a highly 
competitive period and must be prepared. He advo- 
cated inventory control, the training of salesmen, 
and the promotion of perfect harmony within our 
own organization. 


Louis Brown, sales manager, Eberhard Faber Pencil 
Company, led the second division of talks on “How 
Can the Retailer Help the Manufacturer in Post-war 
Planning.” He declared that right now stationers were 
doing as well as manufacturers in post-war planning. 
His suggestion to dealers were: 1. Make a detailed 
Survey of their entire business, personnel, manage- 
ment and organization; having done that all other 
things will follow. 2. Have the right man in the 
right place. 3. Rebuild the entire sales organization 
from the ground up and re-educate salesmen. 4. Plans 
must provide adequate compensation for all in the 
Organization. 5. Have frequent meetings. 6. Take 
an interest in your associations, both local and na- 
tional. 7. Wipe out a spirit of disorder and install a 
spirit of co-operation, this should be done now and 
not after the war. 8. See that war merchandise is 
liquidated now before new products come in. 9. Make 
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Chair in upright position. 
Minimum tension on hickory 
spring. 


Chair partially tilted. End 
of spring presses against 
bottom of chair seat. 


O 


Chair fully tilted. Note how 
little strain is placed on 
the hickory spring. 


e You Can Sell 


WITH CONFIDENCE 





& 


VT 800 


The following chairs are also available with new tilt- 
ing mechanism: VT 1310; VT 1310S; VT 2264; VT 2200; 
VT 2206; VT 464; VT 2288. 


Here are the new tilting desk chairs you can 
bank on—and no pun intended. Thousands 
of these chairs purchased and used by 
Government offices during the last five 
months are proving their worth in service. 
Only now are we able to produce enough 
of them for civilian use. 

Tough, selected hickory, tempered and 
impregnated, forms the cantilever spring. 


Normal tilting range, with minimum imposed 
tension in all positions, is provided through 
Gunlocke’s scientific design and construction. 


You get smooth, easy, quiet tilting action 
with the durability to withstand tough use. 

Volume demands by the Government 
enabled us to effect mass production economies 
that bring you these chairs with no increase 
in price. 

And remember all have the Whirlaway ball 
bearing swivel that has made profitable busi- 
ness for you while metal swivels are unob- 
tainable. Get your orders in now for the types 
you need. 


Cub. H. GUNLOCKE 


CHAIR COMPANY 


WAYLAND, NEW YORK 
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Do You Know? 


VEIT 


FOR VICTORY 


—yes, you’ve seen V . . everywhere as 
the password to Victory for the United 
Nations. 


—in Morse Code it spells VEIT, the pass- 
word for efficiency in office systems and 
supplies for 20 years on some 2,000 
items. 


—long before the war the Veit manufac- 
turing plant in Detroit produced tools 
and precision parts. 


—during the war this extensive plant 
has supplied aircraft, ordnance and war 
plants of all kinds across the United 
States with critical tools and parts. 


—emergency needs of our war produc- 
tion plants have been filled by Veit when 
no other source could. 


—placing ‘Vic- seve, 
tory First’ above |g are 
all other consid- \ — rr 
erations, many of |, 
the Veit office 

supply items have 

not been avail- 'G 
able. \ Nig 







—re-designed for a \\¢ 
years to come, these  \\\ 
and many new office \\\\ 
and sales devices are  \\\ 
in store for Victorious 





America. 


1947 E. KIRBY 
DETROIT 11, MICH. 
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stores attractive and brighten up window displays. 
10. Standardize lines and reduce inventory to insure 
proper turnover and extend co-operation. 11. Have 
a definite plan of advertising. 

Frank Amey, Reams & Company, Lancaster, Pa., 
advocated the training of salesmen along the lines of 
specialization. Frequent sales meetings addressed by 
manufacturers’ representatives to explain their prod- 
ucts thoroughly, he said, would be helpful. 

Harry Saabar, Business Equipment & Supply Com- 
pany, Reading, Pa., warned that there will be a huge 
quantity of surplus Government merchandise for dis- 
posal after the war and urged that a sensible plan be 
offered for that purpose. 

Most manufacturers’ lines, he believes, are too large 
and a reduction of the variety is desirable. Full co- 
operation between the dealer and the manufacturers 
is essential, inasmuch as suceess for one means success 
for the other. 

“Jack” Palmer, Palmer and Trout Company, Tren- 
ton, N. J., suggested the dealer give full co-operation 
to the manufacturer. Dealers are selling many articles 
they have never seen made, so manufacturers’ repre- 
sentatives can be of great help in the education of 
both the dealer and his salesmen, he said. 

“Jack” Matthews, Matthews Brothers, Wilmington, 
Del., urged that there be full co-operation ‘between 
the dealer and the manufacturer. He suggested that 
manufacturers establish a maximum and minimum 
resale price on their merchandise. 

“Ben” Cole, president, Cole, Harding & James Com- 
pany, Richmond, Va., whose topic was “The Post-war 
Outside Salesman” said that the outside saleman’s 
job would be a highly competitive one after the war 
and would require lots of study. One who has the 
ability to sketch, and the knack of decorating an 
office would find those talents helpful, he said. 

John Link, Lucas Brothers, Baltimore, Md., spoke 
on the subject, “Has the Stationery Business Gotten 
Away from the Commercial Stationer.” In his opinion 
the stationery business has not gotten away from the 
stationers although stationery articles are carried by 
other outlets such as chain stores. 

Frank R. Curtiss, F. R. Curtiss & Company, New 
Haven, Conn., speaking on “Who Will Sell Post-war 
Office Devices” took his audience through the. years 
from 500 years ago to the present time, from the public 
scribe to the present-day fully equipped office equtp- 
ment dealer’s store. He told his audience that the 
greatest progress has been made in the past 25 years, 
far greater, he said, than the 100 years prior to that. 


Banquet Well Attended 


One of the high spots of the convention took place 
Monday night at the banquet which taxed the capacity 
of the ballroom to the limit. 

After dinner, while waiting for the stage show, the 
assemblage sang songs to the accompaniment of 
Charles P. Garvin at the piano. The “show” then 
followed, presented by the Penn-Mar-Va Travelers 
under the able direction of John J. Kerns, Stationers 
Loose Leaf Company. The stage presentation was 
entitled, ‘‘We the Travelers” with Ben Wachtel, Parker 
Pen Company, as master of ceremonies. 

After the show was over, space was cleared to make 
room to accommodate those who desired to dance. 

The convention re-assembled on Tuesday morning 
with a large attendance. General Manager Charles 
P. Garvin was moved to remark that it was as large 
a gathering as he had seen at a regional meeting. 

George C. Holt, W. A. Sheaffer Pen Company, in 
speaking on the fountain pen situation, reviewed for 
his audience the curtailing of production from the 
beginning of the war. He told of the tremendous task 
they have before them, that of supplying pens for the 
armed forces, the making of instruments for the Gov- 
ernment for which they make ten million parts per 
month, and the supplying of pens for civilian use. 

In speaking on post-war thinking, he said a business 
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“ WOOD CARD CABINETS 


seine These desirable cabinets are designed for card records 
a. and other forms. 










3x5 
of Finished in a beautiful shade of olive green. Sturdily 529 
by built of a high grade plywood. Equipped with brass 
G- plated cardholder, drawer pull and compressor. 
m- ONE DRAWER UNITS Tae 
uge No. For Depth Capacity Price 4X6 
lis- 83G 3x5 cards 18” 1800 cards $5.00 se 75 
be 84G 1x6 cards 18” 1800 cards 5.75 52 
85G 5x8 cards 18” 1800 cards 6.50 
y 
i TWO DRAWER UNITS 
ers 832G 3x5 cards 18” 3600 cards $7.15 
ESS 842G 4x6 cards 18” 3600 cards 9.00 . .j.j(j... 6. |. (iiss 
852G 5x8 cards 18” 3600 cards 10.75 
en- 
ion for 3 x 5 cards 
sles $9775 
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for 4 x 6 cards 
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hat for 5 x 8 cards 
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$1075 
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wh c WOOD DESK TRAYS No. C1292 LETTER SIZE 
the 








an Round cornered, seasoned plywood. 1 Tray se abeaaeanekineed $2.00 
Beautiful appearance. Full felt bot- $ 00 

oke tom protects desks surfaces. Can be 2 Tier Tray oreeeeseverenees 5- 
ten stacked to any desired height. Fin- Additional Set “Build Up” Posts 
ion ished in olive green. $1.00 per set 
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vine BLUE PRINT CABINETS 
blic PORTABLE DESK FILE 








1ip- a , 
the A combination letter file with 
ars, safety personal compartment. 
hat. Offers a means of keeping 
papers private. Can be moved 
from place to place. Both 
lace upper and lower compart- 
city ments are fitted with lock and 
keys. 
the ; ; 
of Made of high quality pressed 
hen wood. Olive green finish. 
Jers Brushed brass handles at 
ners No. 4028W each end. Guide rod operates 
was ws in a depressed groove 
rker $78.00 Including base. , 
\.ithout base deduct $10.00 designed for eye- 
rake letted operation. 
A five drawer Blue-Print Cabinet designed for the 
e. safe keeping of drawings, maps, tracings and blue- No. 458W 
ning ina to — 24%” E. 39”. Made of seasoned plywood. z 
vers glide smoothly and easily. Material filed will 
irles be free from curling, creasing or tearing. A hood in $29.00 
arge the rear and a lift compressor in the front of each Height 30” 
° drawer keeps prints in perfect order. Cabinets can ’ 
bing. be holted into solid batteries. 33%” high including Upper compartment Lower compartment 
, in base. 1234” x 10%” x 24” 12%” x 11” x 24” 
for 
the 
task 
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Steel 
Chars 


{| Seating designed for use at a work bench or production machine only. | 





HI AND LOW 
MODELS 


WITH OR WITHOUT 
CUSHIONING 





ORDERS ACCEPTED 


“FIRST COME 
FIRST SERVED” 


ert 


DON'T LET YOUR STOCK OF OFFICE SWIVEL POSTURE CHAIRS OF WOOD BECOME EXHAUSTED 








PRIORITIES NEEDED—WRITE DESCRIPTIVE MATTER 


Cramer Posture Chav Co. 


KANSAS CITY (6), MO. 





1205 CHARLOTTE ST. 
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boom was likely for about five years after the war 
and there will be a tremendous amount of money 
available. He cautioned the dealer to prepare now, to 
create a demand for his merchandise by advertising 
and not to sell on a price basis. 

Harold J. Hampton, Indianapolis Office Supply Com- 
pany, Indianapolis, Ind., spoke on post-war planning, 
offering his listeners the following suggestions. Know 
first what you want to do, analyze your business, 
study the accounts on your books, know how much 
business you must lose, what to do to replace it, where 
new business is coming from. Do a better selling job 
on articles you already have, he advised, and plan to 
take back former employees. 


Sinisgalli New Governor 


Woodson P. Waddy, Everett Waddy Company, Rich- 
mond, Va., as chairman of the nominating committee, 
offered in nomination Charles Sinisgalli, R. P. Andrews 
Company, Washington, D. C., for governor and Frank 
Amey, Reams & Company, Lancaster, Pa. for lieu- 
tenant governor. They were elected unanimously. 

E. R. Manning, Stein Brothers Manufacturing Com- 


pany, Inc., spoke on the leather goods situation, telling | 


his audience that there was no good leather available 
for civilian consumption, not even enough for gov- 
ernment work. 

He informed his listeners that briefcases made of 
leather or artificial leather are taxable, whereas those 
made of canvas are not. Do not over-buy, he warned, 
clean out obsolete stocks so that when new merchan- 
dise is available you will be ready for it. 

L. S. Crowl, Blade Printing & Paper Company, To- 
ledo, Ohio, vice-president, distributors division of the 
National Stationers Association, in speaking of his 
travels said that productive ideas can be gotten 
through traveling, a change of scenery and the ex- 
change of views with people from other localities, can 
be used to re-liven one’s business. 

He strongly urged that all get behind the 5th War 


Loan Drive, to buy twice the amount they intended | 


to buy and build up a good buying reserve. 


Van Dorn Talks on Pencils 


Horace B. Van Dorn, Joseph Dixon Crucible Com- | 


pany, vice-chairman of the National Stationers Asso- 
ciation, advanced the thought that in his opinion post- 
war planning is doing a great job for business right 
now during the war. In speaking on dangerous in- 
ventories and the wood pencil situation, he advised 
that only substitutions that are good be kept and 
that old stocks be cleaned out. In his opinion the 
wood cased pencil is restored to as good a quality as 


ever, he said, and the erasers of synthetic rubber are | 


good ones. 

Charles P. Garvin, General Manager, National Sta- 
tioners Association, spoke on behalf of the men re- 
leased from the armed forces. He told his listeners 
of a campaign now being entered into by the National 
Stationers Association to re-employ war veterans, say- 
ing there are now one and a-half million men released. 

Wm. F. Vogel, Sengbusch Self-Closing Inkstand 
Company, ex-president of the Penn-Mar-Va Travelers 


Club, was present, but indisposed, so Governor Stagg | 


read his message to the assemblage. The art of selling, 
he declared, has been lost in the past few years, due 
to the demand for merchandise exceeding the supply. 
He cautioned his listeners that in the future it would 
be necessary to have more intensive selling both 
inside and outside. 


Thomas Stagg, Hoskins Company, Philadelphia, Pa., | 


in closing the convention remarked that if the station- 


ery industry is to be built up, that job rests with men | 


in the industry. 
He then formally introduced Governor-elect Charles 
Sinisgalli, R. P. Andrews Company, Washington, D. C., 
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DURATION 


WOOD TRANSFER CASE 
Equipped With Rollers 


DURATION Transfer Case is the most ver- 
satile performer on the market today. Made 
of selected wood frames with sturdy compo- 
sition board panels. All corners mortised, 


well glued and reinforced. Non-sag drawers 
operate silently and smoothly on 2 wood 
rollers. Overlapping drawer front construc- 
tion makes the case relatively DUSTPROOF. 





Rollers drop into grooves when drawer 
is closed locking drawer until re-opened. 1} 





WOOD ROLLERS 
ASSURE SMOOTH 





DRAWER ACTION 








DURATION OFFERS 
PLUS FEATURES 


Easily stacked . . . drilled front 











and back for this purpose. Good 





enough to handle the biggest job. 





Overlapping drawer construction 


makes case relatively Dustproof. 


No. 1821 Letter Size 


No. 1822 Legal Size 























Wa 





MICE] 


Removable follower block and rod optional. 
Finished in Olive Green. Furnished in Letter 
and Legal size only. Duration is offered at a 
price your customers will welcome. ORDER 
your DURATIONS TODAY. 


cman. tomeamAny 
WU TRU NUD NU WAINY Y 


and Lieutenant Governor-elect Frank Amey, Reams & | MAKERS OF FILES AND FILING EQUIPME NT - 


Co., Lancaster, Pa. 
His parting words were that age bows to youth and 
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promised that the new officers would have all the 
co-operation they would need. 


J. “Kip” Edwards Penn-Mar-Va President 


J. “Kip” Edwards, manufacturers’ agent, was un- 
animously elected to the office of president by the 
members of the Penn-Mar-Va Travelers Club in their 
annual meeting at the Benjamin Franklin Hotel, Phila- 
delphia, Pa., on May 21, the day before the Third 
Regional. Quartus Graves, Eversharp, Inc., first vice- 
president; Harry Bullard, Columbia Ribbon & Carbon 
Mfg. Co., Inc., second vice-president; A. W. Williams, 
Stationers Guild, secretary; and Charles P. Garvin, 
treasurer, were also elected by unanimous acclaim. 

Some 60 members were on hand as President W. F. 
Vogel, Sengbusch Self-Closing Inkstand Company, 
rapped for attention—a good-natured, rollicking gang 
of good fellows. Business of the meeting was disposed 
with in rapid, if not entirely orderly, fashion. Your 
reporter heard some cutting comment on the high- 
handed technique of the president in closing argument 
and controlling the assembly—cutting remarks, yes, 
put all in fun. Stan Woodruff and his committee came 
in for a round of applause for the neat job done on 





PENN-MAR-VA PRESIDENT “KIP” EDWARDS ENTERTAINS 
CLUB COMMITTEES AND EXECUTIVES AT BREAKFAST.— 
Left to right: Ben Wachtel, Parker Pen Co.; Bob Gemmill, 
Binney & Smith; Millard Jackson, Joseph Dixon Crucible Co.: 
W. F. Vogel, Sengbusch Self-Closing Inkstand Co.; Earl H. 
Prentzel, manufacturers’ representative: Stan M. Woodruff, 
Weis Mig. Co.; W. H. Cravens, Walcott-Taylor Co.; A. W. 
Williams, Stationers Guild; Quartus Graves, Eversharp, Inc:: 
Jerry Savage, The Carter's Ink Co.; J. “Kip” Edwards, presi- 
dent Penn-Mar-Va; A. B. Abrams, Modem Stationer; J. J. 
Kerns, Stationers Loose Leaf Co.; Ralph Henriques, Bates 
Mig. Co.; Frank Bullard, Columbia Ribbon & Carbon Co., Inc. 


the roster. Stan blushingly accepted the praise by 
naming others who labored hard and long. Much dis- 
cussion was based on the continuation of the monthly 
bulletin which all the members praised and none 
wished discontinued. Acquiring the money for its con- 
tinuance brought forth a lot of suggestions which were 
cussed and discussed. Dues for the coming year are to 
be $5.00. Two outings are planned for the coming 
season. 

Tom Stagg, Hoskins Company, Philadelphia, Pa., was 
accorded the honor of life membership in the club. 
He acknowledged by reiterating his oft-spoken re- 
marks praising the Travelers, saying that by working 
with them he found it was easy to keep young. He 
thanked them for their co-operation in making his 
terms as Third Regional governor successful. 

“Os” Giddy, Eberhard Faber Pencil Company, as 
president of the New England Travelers Club, pre- 
sented the good wishes of that organization. 

Newly-elected President Edwards was called to the 
chair and thanked the organization for the honor, re- 
minding all that the success of the club was a direct 
obligation of every member. To the extent that every 
member co-operated and worked would the success of 
the year be measured. He reminded his listeners that 
the chap who had been the dynamic force during the 
past year had not been sufficiently recognized, and 
the members responded with a rising vote of thanks t 
Past President Vogel. 

The following morning members of the various com- 
mittees and executives of the club were guests of 
President Edwards at breakfast. The affairs and plans 
of the club for the coming year were outlined and 
gotten off to a good start. 
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But there will bea tomorrow 








he 


It's 


Hard Going 


Today 





Only if you have been directly connected with the 
manufacturing and planning are you apt to have a 
faint idea of the huge quantities of everything needed 


to run this war. 


Take wood office chairs, for instance. They don’t 
shoot chairs at the Axis—not directly. But right now 
the lumber we normally used in making chairs is 
being directed into other vital war needs. And, today 
lumber is so critically scarce and labor so extremely 
inadequate that there are less and less chairs available. 
Certainly, it’s hard going today, but, assuredly there 
will be a tomorrow. Then will there be chairs instead 


of excuses. That will be the day for us all. To hasten 


the dawn of tomorrow BACK THE ATTACK. 


HIGH POINT BENDING & CHAIR CO. 
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SILER CITY, N. C. 
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HEADQUARTERS 
FOR QUALITY 
ALL WOOD FILING EQUIPMENT 
IMMEDIATE DELIVERY 


CARD INDEX FILES BOYCO FILES are the 


for 3x 5,4x 6,5 x8 and 6 x 9 CARDS Best All Wood Files Made. 
—ONE, TWO OR FOUR DRAWER FILES— 
15 inches and 24 inches deep 
That Stack on a Base 
Into Vertical Units 


TABULATING CARD FILE 
No. 2024. Solid 20 Drawer 


TABULATING 
CARD FILES 


TABULATING CARD POSITIVE—REMOVABLE—PATENTED— 
No. 424. Sectional EASY WORKING FOLLOW BLOCK 
60,000 CARD CAPACITY 
BUILT TO GIVE YEARS OF EXTRA 
HARD USAGE. BOYNTON QUALITY 
THROUGHOUT. 
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FOUR DRAWER FILES 


for Checks. These files stack into upright units. 


DRAWER SIZE INSIDE 
AY," x Wo" x 22" 
EQUIPPED WITH OUR PATENTED 
FOLLOW BLOCK 





No. 9400. Check File 


SINGLE DRAWER 


Letter and Legal Size 


FILES 


THEY STACK INTO FOUR OR FIVE 
DRAWER CABINETS 





No. 8511 Single Drawer 


BOYCO FILES are the 
Best All Wood Files Made. way oey od = 


MANUFACTURED BY 


BOYNTON AND COMPANY 
1725-47 North Bosworth Street Chicago 22, Illinois 
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NEW EQUIPMENT, DEVICES AND SUPPLIES 
(Continued from page 30) 


pencils or pens from marking shirts, keep pockets in 
shape and eliminate wear. Made of transparent plas- 
tic, it fits easily into the pocket, providing a smooth- 
surfaced receptacle into which pens and pencils may 
be easily inserted or from which they may be quickly 
removed. It is particularly recommended by the mak- 
ers for executives and office workers, war plant work- 
ers, draftsmen, architects and bank tellers. The Ever- 
Clean retails for 25 cents. 

Full details may be obtained by addressing the mak- 
er at 11 Sagamore Terrace, Buffalo, N. Y. 

Or 


COMBINATION PUNCH-REINFORCER ANNOUNCED 


A new manually-operated machine that automatic- 
ally punches and reinforces holes in paper sheets with 
one operation has recently been announced by its in- 
ventor, Harry J. Greene, Jr., 508 West Hampton Street, 
Sumter, S. C. 

The machine is about the size of an ordinary stapler 
and, under quantity production, will probably retail 

~~ 
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NEW COMBINATION PAPER PUNCH AND REINFORCER, 
MANUFACTURING RIGHTS OF WHICH ARE FOR SALE. 









at about $2.50 or $3.50. Advantages claimed for the 
new punch-reinforcer by its maker are neatness of 
punched holes, saving of time and money on jobs re- 
quiring a considerable number of sheets, and the pos- 
sibility of using lighter weight stock than is normally 
feasible. The reinforced holes may be punched close 
to the edge of the paper, permitting easier reading of 
bound documents. 

The new device, fully covered by patents, is avail- 
able to interested manufacturers, either by outright 
sale or under a royalty arrangement. 


“GASOLINE 
Ration Book. 


| a | 





A NEW ITEM FOR YOUR MOTORING CUSTOMERS.—Re- 
cently placed on the market by the Northern States Envelope 
Company, St. Paul, Minn., was the Justrite gasoline ration 
jacket, made of Justrite Leathergraph. Recommended by 
Northern States as an advertising item, the jacket is printed 
on heavy fibre stock with an eagle design embossed on face. 
Space on the back is reserved for advertiser's imprint. 
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VEW INDIANA 


Office Chairs 


for War Industry 
Offices 


These sturdy, dependable office chairs represent our All 
Wood Tilt and Swivel series, for executive and secretarial 
use in war industry offices. They will serve long and well 
as delivered . . . but, as soon as essential war require- 
ments have been fully provided for and material can be 
released for chair irons of standard pre-war quality, this 
series can be re-fitted at point of use for life long seating. 


However nowadays our production and deliveries are af- 
fected every day and everywhere by restrictions of present 
materials and war demands for our product. Please assure 
proper service for your order by marking all priority. 


New Indiana 
Chair Company 
JASPER, INDIANA 
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STAR PERFORMANCE 


Typists who take pride in their work thrill 
to the new Codo CLEARTEX. The fine tex- 
ture fabric, high ink concentration and ex- 
tra length make possible a consistent excell- 


ence that brings compliments. 


Codo SUPER-TREATED, SUPER KOTE and 
KEEN RITE are all headliners in giving car- 
bon copy satisfaction. They give clean, 


sharp impressions for that extra number of 





copies. Five year guarantee against de- 
terioration. 
r al VJ | eer ast 
ah Code < Ur 
= The famous patented “Carbon 
t.40-— Gripper” backing sheet in every 
a SS box of Codo Super-Treated, Super 
. — Kote and Keen Rite. 


Roly ec. aa 


270 Lafayette St., 
New York 12 


529 South Franklin St., 
Chicago7 
Factory: Coraopolis, Pa. 
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LARRY TAYLOR NEW FRIDEN FIELD MANAGER 
John M. Lund, vice-president of the Fridén Calcu- 


| lating Machine Company, Inc., San Leandro, Calif., 


has announced the appointment of Larry B. Taylor 
as his assistant and eastern field manager, covering 
all agencies and branches from Chicago eastward. 


i 




















LARRY TAYLOR 


Mr. Taylor will make his headquarters at the New 
York office, 336 Madison Avenue. His appointment is 
expected to permit Norman Payne of the Fridén 
organization to devote more time to the remaining 
territories than has been possible in the past. 
S pais 
ASKEW COMPANY UNDER NEW OWNERSHIP 


The Askew Company, Dallas, Tex., was recently pur- 
chased by A. W. Amell, proprietor of the Wisconsin 
Typewriter & Office Supply Company, Superior, Wis. 
The purchased company has been operated in Dallas 
for 22 years under the management of L. E. Askew, 
who founded the business. The present store is at 
1201 Elm Street, where the business has been estab- 
lished since 1933. 

Mr. Amell announces that the personnel of the 
Askew Company will continue as before with the sin- 
gle change that Mr. Amell will function as owner- 
manager. Other members of the staff are as follows: 
Miss Beulah Fay Chapman, secretary; Burl McGil- 
vray, R. L. Shelton, L. E. Jaynes, and J. C. Kirkland. 

eR 
NEW OFFICE SUPPLY BUSINESS IN FORT WORTH 

The Panther City Office Supply Company has been 
established at 907 Throckmorton Street, Fort Worth, 
Tex. It is a partnership of the following men: R. N. 
Stovall, William Kerr and H. McNeill. All of the men 
were formerly connected with the L. A. Barnes Com- 
pany of Fort Worth. The new enterprise was officially 
opened on June l. 





WEDDINGS 





Joan May Guildford, one of the twin daughters of 
Mr. and Mrs. Fred C. Guildford, 12 Anselm Road, Hatch 
End, London, and Sgt. Alfred Johnstone, R.C.A.S.C., 
of Vancouver, B. C., Canada, were married at Pinner 
Parish Church on Saturday, April 8. Flight Sergeant 
H. F. Guildford was best man, Miss Doris Guildford, the 
bride’s twin sister, the bridesmaid. 

F. C. Guildford, the bride’s father, is president of the 
Canadian Chamber of Commerce in Great Britain, 
Inc., chairman of Sloan Electrical Company, Ltd., and 
chairman of L. G. Sloan, Ltd., London agency for the 
L. E. Waterman Company. 


Miss Eleanor Dorothy Stokes, Little Falls, N. J., and 
Carl H. W. Ruprecht, Jr., were married on May 6. The 
groom is the son of Carl H. W. Ruprecht, advertising 
manager of Underwood Elliott Fisher Company, New 
York 16, N. Y. 
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fully engaged in war work now, looks forward 
to the day when Columbia products will again 
serve old customers and gain new friends. 


COLUMBIA STEEL EQUIPMENT CO. 


Lincoln Liberty Building 
PHILADELPHIA 7 PENNSYLVANIA 
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A man's ‘standing’ in business 


is reflected by his office desk 
































There are many ways in which a man reflects 
business success... car... home... club 
but none quite as dramatically as the business 
office in which he spends so much time. Yes 
. .. More and more men are beginning to en- 
joy the extra beauty, comfort and stimulation 
that stems from a well appointed business 


office. 


Every office is built around a desk . . . it is 
the hub of activity .. . it is the one unit in the 





picture that gives a dynamic quality to the 
business man's efforts. The trade renders a 
real service when it suggests an office interior 
complete with the most modern type of desk. 
Besides furnishing the ultimate in efficiency, it 


offers an excellent 'boost'’ to morale. 


INDIANA DESKS are designed and built to 
lend extra appeal to this dramatized selling by 
the trade. 

















INDIANA DESK CO. 
JASPER, INDIANA _)) 
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DYKEMA TAKES OVER STORE IN KALAMAZOO 


Ray Dykema, store manager for Doubleday Brothers 
& Company for the past six years, has resigned from 
that position and has purchased the Office and School 
Service store from Marvin O. Hall and Giles Boles, 
owners of the business since 1936. Details of the pur- 
chase were completed on March 11. 

In addition to his eight years with Doubleday Broth- 
ers, Mr. Dykema was a loose leaf salesman with Mas- 
ter-Craft Corporation of Kalamazoo for six years and 
prior to that served as a bank clerk for three years. 











RAY DYKEMA 


He is a past president of the Michigan Stationers 
Association. 

The new store, founded by Alfred Clark in 1909, 
is still in its original location at 124 West South 
Street in Kalamazoo... Known as the Clark Paper 
Company, the business was operated by Mr. Clark 
for 27 years. Mr. Hall and Mr. Boles bought out the 
founder in 1936 and hired Herman Jones, a former 
Markwell representative, as store manager. He man- 
aged is very successfully until his enlistment in the 
armed forces early this year. 

Mr. Dykema changed the name of the business 
to Dykema Office Supply shortly after taking over. 
To the original lines, he has added office furniture 
and has put more emphasis on the loose leaf depart- 
ment. School supply items, art supplies, greeting cards 
and gifts are also stocked. 





ANOTHER CARLOAD of “Duration” wood transfer 

cases leaving the Marion, Wis., plant for distribution 

through the headquarters office of the Hedges Manu- 
facturing Company, Chicago. 


—____9—~a— — 


TEHAN SUFFERS FRACTURED SHOULDER 

Harry Tehan, assistant vice-president of Higgins 
Ink Company, fractured his left shoulder on May 29 
at his new summer home in Belle Terre, Long Island. 
The injury occurred when he slipped on a staircase 
and attempted to break his fall by thrusting out his 
left arm. He was taken to Mather Memorial Hospital, 
Port Jefferson, for treatment, later returning home. 
All his friends wish him a speedy recovery. 
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E BINDERS 


easy 
-leaf forms 


STORAG 


| kinds of loos® 


quick, 
provide absolut 


reference 





Millions of loose-leaf records accumulating in our war 
plants must be kept for future reference. Liberty Storage 
Binders, an economical binder for storing such records 
safely, are still available. 

You have a greater market than ever before—and strange as 
it may seem—the merchandise for supplying such a market. 
Liberty Storage Binders are made of tough Masonite presd- 
wood with strong levant grain fabrikoid hinges. 20 Stock 
sizes. Also available on special order in any size with any 
punching. Furnished with two Chicago Screw Posts in 
1°, 126"; 2";.3-, OF 4" leneen. 

Write today for complete details. 


20 


STOCK SIZES 


Special Sizes 
Made to order 







Established 1918 


BANKERS BOX COMPANY 
536° SOUTH CLARK STREET 
CHICAGO 5, ILL. 
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June Savor 
“TAB”- FILE 





TEN valuable features that make this 
file a sure sales producer: 


1. Hard Woods 

2. Positive—Precision—Compressor 
(All Important) 

3. Dove-Tail Drawer Construction—"'Cabinet 
Construction" 

4. Smooth Drawer Sides—''No Slivers"’ 

5. Attractive Plastic Handles and Drawer Pulls 

6. ''Hand-Hole” for Carrying 

7. Drawers Designed to Stack 

8. 20 Drawers to Cabinet (25!/2” inside) 

9. Users Have Said "The Strongest We Have 
Seen” 

10. Immediate Shipment 

— ALSO — 


Upright Card Cabinets 
—Double Compart- 
ments—5x3, 6x4 8x5 


AND 


Suspension Uprights— 


Letter and Legal Front and rear views of TAB drawer. 
2,3,4 and 5 Drawer Note opening at back for carrying. 


BUSINESS EFFICIENCY AIDS 


“TIME-SAVER” FILES 
Skokie, Illinois 





Box 258A 
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BURT AND COMPANY BECOMES PARTNERSHIP 
A change in the business structure of Burt and 
Company, 320 Pearl Street, Hartford 3, Conn., C. B. 
Burt and Garry E. Dell entering the business as 
partners, has been announced by Leo W. Burt, founder 
and head of the firm. The new arrangement was 
completed on May 1. The Burt organization, one 
of the best-known office furniture and equipment 
firms in the Hartford area, are exclusive agents for 
many leading manufacturers, including Art Metal 
Construction Company, Acme Visible Records, Inc., 
Oxford Filing Supply Company, W. H. Gunlocke 
Chair Company and Diebold, Incorporated. 

C. B. (Chick) Burt, son of the founder, was edu- 
cated at Kimball Union Academy, Meriden, N. H., 





















C.B. BURT GARRY E. DELL 


and at Nichols College, Webster, Mass. After leaving 
school he worked for a short time for Oxford Filing 
Supply Company. He became associated with Burt 
and Company in November, 1941, and in October 
of the following year was inducted into the Army. 
Seven months later he was given a medical dis- 
charge, and since that time has devoted his full 
time to handling the inside affairs of the business. 

Garry E. Dell, who formerly represented the South- 
worth Company in the Midwest, also joined the Burt 
firm in November, 1941, starting out immediately as 
a sales executive for the business. Prior to the 
Southworth connection he had covered New England 
for the F. S. Webster Company and Acco Products, Inc. 

OFFICE APPLIANCES joins the host of friends of 
both men in wishing them success as full-fledged 
partners in this old-established business. 





Se eS (frm a. 


A GOVERNMENT INSTALLATION OF ROL-DEX RECORD- 
KEEPING EQUIPMENT.—An outstanding feature of the in- 
stallation is that it carries a tremendous weight of records. 
Each carriage handles in excess of 400 pounds. 
NS eee 
BEEKMAN TO HANDLE HOTCHKISS LINE 
Bob Beekman, manufacturers’ representative, has 
been appointed representative of the Hotchkiss Sales 
Company of Norwalk, Conn., for the states of Michi- 
gan, Indiana, Ohio, Kentucky and West Virginia. The 
new line will be in addition to those now being han- 
dled by Mr. Beekman. 
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THE SB BETTER PENCIL 


REG. TRADE MARK 








BUY MORE 
THE ABETTER PENCIL WAR BONDS 


1801 Foster Avenue, Chicago 40, Illinois 
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SECRA-TYPE offers many fea- 
tures making for efficiency and 
reducing fatigue. 


Cut off rounded corners of type- 
writer platform, giving greater 
access to stationery compart- 


mert. 
° 


New safety platform catch— 
eliminating the possibility of ac- 
cidentally dropping typewriter 
platform. 

, 


New and improved front sup- 
porting leg—giving extra room 
for operation. 

> 


Extra rigid platform supports 
further reducing vibration—and 
Michigan’s Secra-Type Desk has 
always been known for its free- 
dom from the usual vibration 
found in other types of mechan- 
isms. 
a 


All corners rounded to eliminate 
possibility of damage to opera- 
tor’s hose. 
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GRAND RAPIDS 


ipa 3. ¥. 32x 32" size 
TYPEWRITER DESK 





MILHIGAN again presents 
the Secra-Type Desk 


MICHIGAN'S many dealers now stocking SECRA-TYPE 
typewriter desks were reluctant at first, as we all are, 
to experiment with something different. 

But they now agree that the MICHIGAN SECRA-TYPE 
desk has proved to be one of the outstanding profit 
makers available to the dealer. Its many selling fea- 
tures include a variety of sizes, all accommodating a 
standard size typewriter and providing valuable addi- 
tional space for storage. Its superior economy and 
convenience have been demonstrated in years of actual 
use by some of the largest companies in the United 
States. 

Place one of these fast sellers in your window—or 
on your floor, with typewriter, where your customers 
may try it. Many desks are sold just this way. 

Further particulars and literature gladly sent upon 
request. 


MICHIGAN DEGh 


Co mpany 


MICHIGAN 








No. 20 WASTE BASKET, size 134% x 1312, walnut or oak finish. 





OFFICE APPLIANCES, July, 1944 





SAR RECITES manent 





SHE. 


of tt 
Iowa 
awar 
of th 
tion 
on be 
to th 





USN. 
ployee 
Tho 
ducin; 
Unitec 
has tk 
Sheafi 
100 pe 
Army 
of Shi 


NAVY 


The 
of ove 
messay 
for th 
for th 

The 
as foll 

“You 
materi 
gram | 
exceed 
bined 
These 
of offe 
the cri 

Glob 
the LS 
riers, a 


KEMP! 


H. O 
City, 1] 
for Ke 
rubber 
propert 
proof, s 
rubbed 


OFF 








a 





SHEAFFER PEN WINS ARMY-NAVY “E” AWARD 


In special presentation ceremonies held at the plant 
of the W. A. Sheaffer Pen Company, Fort Madison, 
Iowa, on May 13, employees of the company were 
awarded the Army-Navy “E” pennant in recognition 
of their contribution to war production. The presenta- 
tion of the ‘“E” flag was made by Col. Karl Waldmann 
on behalf of the Army, the lapel pins being distributed 
to the employees by Lt. Comdr. George C. Norwood, 


AS SHEAFFER RECEIVED THE ARMY-NAVY “E” 
AWARD FOR EXCELLENCE OF WAR PRODUCTION.— 
Backed by the flags of the United nations were this 
group of plant, office, military and navy personnel who 
participated in the ceremonies. Supporting the upper 
left corner of the flag is Walter A. Sheaffer, chairman 
of the board of directors; directly behind him is Craig 
Sheaffer, president of the company. 


USN. Twenty-five hundred and one Sheaffer em- 
ployees received pins. 

Though the Sheaffer Pen Company has been pro- 
ducing a curtailed number of pens since the entry of 
United States into the war, much of this production 
has been earmarked for the armed forces. Many 
Sheaffer departments, however, have been devoted 
100 per cent to the production of war weapons for 
Army Ordnance, Signal Corps and the Navy Bureau 
of Ships. 


= 
NAVY PRAISES GLOBE-WERNICKE’S WAR EFFORT 


The Globe-Wernicke Co., Cincinnati, Ohio, “makers 
of over 4,000 items used in offices,’ has received a 
message of praise from Rear Admiral E. L. Cochrane 
for their part in producing material and components 
for the Navy’s landing craft program. 

The message in the form of a telegram read in part 
as follows: 

“Your excellent performance of duty in producing 
material and components for the landing craft pro- 
gram has made it possible for the building yards to 
exceed the quotas of landing craft set by the com- 
bined chiefs of staff for completion on June 1, 1944. 
These landing craft will play a vital part in the success 
of offensive operations of the United Nations during 
the critical summer.” 

Globe-Wernicke has been making various parts for 
the LST and LSM landing craft, BB-3 aircraft car- 
riers, and AP-5 troop transports.—RCE 


——_—a oe 
KEMPRENE APPOINTS FACTORY REPRESENTATIVE 


H. O. Atwood Associates, 97 Reade Street, New York 
City, have been appointed factory representatives 
for Kemprene, a rubberoid cement containing no 
rubber or other critical materials, but having all the 
Properties of rubber cement. Non-inflammable, water- 
proof, stainless and non-wrinkling, Kemprene is easily 
rubbed away with the fingers, according to its makers. 
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THE BASKET KNOWN TO A CONTINENT 


Distributed by 


BAINBRIDGE, KIMPTON & HAUPT, Inc. 


218 Greenwich Sf. 


New York 8, N. Y 





125 
























ALL- WEATHER 
STAMP PADS and INK 


are two “muggy weather” aces. Your 
trade really can depend upon both for 
consistently uniform and _ satisfactory 
performance, regardless of tempera- 
ture or humidity. The wood block, 
virtually indestructible . . . the ink 
fast-drying in use, yet does not dry 
out on the pad. (Note that ALL- 
WEATHER ink MUST BE USED on 
this pad; they were made for each 
other. For real economy, recommend 


BOTH, as a unit.) 









FU ITON SPECIALTY 1} 


700 FIFTH AV., NEW YORK CITY 10.N.Y. 
FACTORY AT ELIZABETH 1, N.J. 




















AAS 











. rod 


SERVICE 





FOLDING 
CHAIRS 


and TABLET ARM-CHAIRS 








All styles Folding Chairs. Tab- 
let Armchairs—ideal for class- 
rooms, cafeterias, etc. Factory 
Stools. 


FOLDING TABLES 
PROMPT SHIPMENT 


out of New York stock or direct from factory. 





Don’t turn down chair inquiries— 


State whether or not priority 
rating is available. 


ADIRONDACK 


CHAIR COMPANY 


1140 BROADWAY 
NEW YORK 1, N. Y. 




















HEADQUARTERS | = 





Chicago is the Freight Hub of the United States. 
Over 1,100 cars of LCL freight are dispatched daily. 
Chicago Motor Carriers normally serve 24,000 com- 
munities every day. 43% of all Retail Stores are in 
Chicago Trading Area. 


Buy in Chicago. Save time and money. 


We are Manufacturers and Distributors of WORLD-WIDE 
Business Forms. Write for Our Illustrated Catalog. 


ASSOCIATED STATIONERS SUPPLY CO. 


Warehouse Distributors for Manufacturers 


229 So. Jefferson Street, Chicago 6, Ill. 
ae eke! SE RRB ISS ag 
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NON-FILLING 


Typewriter Ribbon | 


Manufactured by 


The Buckeye Ribbon & Carbon Co. | 


CLEVELAND. O., US.A 











J |e _| 


— 


“Buchki’? Brand 


Specified on repeat orders by thousands 
of satisfied users, competitive in price 
and far ahead in sharpness and dur- 




















ability. 


A proud companion of our outstanding 
“Dictator” ribbon and “Raven” line of 
carbon paper. 


The Buckeye Ribbon & Carbon Co. 


Cleveland 3, Ohio 
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VICTORY MODEL 
COPYHOLDER 


The RITE-LINE Copyholder is now av 


materials and can be sold without priority. 


ailable in non-critical 
It is a small 


self-contained unit that can be placed anywhere inde- 


pendent of the typewriter. It guides 


along the line she is copying. Prevents errors. 


Price U.S.A. $11.85. A fe 
Send for folder. 


production. 
still available. 


RITE-LINE SALES CO., 


101 Park Ave., New York 


RITE -LINE | 


U.S. Pat. Of. 


the eye of the typist 
Speeds 


w exclusive territories 


INC. 
17, N. Y. 


COPYHOLDER | 








STORAGE CABINETS 





No. ST 3678 


GREAT LAKES STORE F 
1305-23 W. Carroll Ave. 


DEALER APPROVED 


If you've tried the rest. . 
Now . . try the Best! 


LOOKS LIKE STEEL 
WEARS LIKE STEEL 


FABRICATED OF A 
SMOOTH HARD 
PRESSED WOOD 


HERE is a sturdy, rugged 
alternate for the metal cab- 
inet that's gone to WAR. 
The "Duron'' exterior is 
glued directly to a solid 
hardwood frame that will 
bear the brunt of hard 
usage. The cabinet, both 
inside and out, has a satiny, 
steel-like, Olive-Green fin- 
ish. It has been widely ac- 
cepted by Governmental 
Agencies and War plants. 

SPECIFICATIONS 
36” wide, 78” high, 18” deep. 
. . . 4 adjustable shelves 

. modern handles 

. lock and keys 


STORAGE CABINET 
$49.00 LIST 
(Set up—in cartons) 


WARDROBE CABINET 


Same Features as Above. 
Has Only One Shelf and 
Coat Rod. 


$47.50 LIST 
FLOOR SAMPLE ORDERS 
Accepted. 


All shipments F.0.B8. Chicago. 
immediate Delivery 


IXTURE CO. 
Chicago, Ill. 
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“FAVORITE” DESK CLASSIFIER 





7 4 YEARS 


Outstanding Stationers throughout the country have 
endorsed the Cooke & Cobb line for all these years. 
The reason is fast selling profitable merchandise. 
In demand because they are up-to-the-minute in 
style and construction, quality and values. 


THE COOKE & COBB COMPANY 


Origina tors of Expan ding Speci ALATA 





57 NINTH AVE. NEW YORK 11, N. Y. 











Whai de these mean? 


(SACAPUNTA 
[AFILALAPICES 


In France . . TAILLE-CRAYON 
In Holland . . POTLOODSLIJPERS 


THEY ALL MEAN PENCIL SHARPENER 
NO MATTER WHAT THE LANGUAGE—THE NAME 


TO REMEMBER IS BOSTON! 


. 


A limited number of BOSTON 
KS SHARPENERS are now be- 


In accord- 


ing manufactured. 
ance with priority regulations 
we must fill all priority orders 
in order of their ratings. 


C. HOWARD HUNT PEN CO. 
CAMDEN, N. J. 





r 
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A TRIBUTE 


to desks... 


from one who knows 


We at Hoosier Desk Company are en- 
thusiastic exponents of Charlie Garvin's 
point of view regarding desks. We've al- 
ways believed that every Hoosier desk 
constitutes more than a mere office acces- 
sory ... each one furnishes an able, eff- 
cient team mate to business men and 
women. That's why our creed is QUAL- 
ITY. Even during this war period Hoosier 





Desk Company has spared no effort to 
maintain quality we ve zealously 
cuarded the high standard of our mer- 
chandise. The trade can rely now and 
always on the intrinsic merit of Hoosier 
Desks. Hoosier Desks will continue to 
reflect the inspirational qualities that play 


a silent role in a business man’s business. 





CHIEFTAIN SUITE 
No. 6560 


Beauty of design, finish and trim are outstand- 
ing features of the Chieftain Suite. 





BUILT TRUE CLEAR THRU — HOOSIER DESK COMPANY, JASPER, IND. : 
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2000 SERIES 
No. 2560 


This line meets the modern demand for office 
furniture, having added utility value and 
streamlined appearance. 
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IBM BUYS PETROLEUM BUILDING IN CHICAGO 

The Petroleum Building at 616-620 South Michigan 
Avenue was purchased early in June by the Inter- 
national Business Machines Corporation. The prop- 
erty was owned by the Dennehy Trust, and the 
negotiations for the sale to the International Busi- 
ness Machines Corporation were handled by Gilbert 
H. Scribner of Winston and Company. Frederick 
C. Hack, of Winston Strawn and Shaw, was attorney 
for the purchaser and William B. McIlvaine, of Wilson 
& McIlvaine, represented the vendors. 

The lot fronts 80 feet on Michigan Avenue by a 
depth of 172 feet, and the improvement consists of 
a tem-story fireproof structure on the front 80 feet, 
and a one-story structure on the balance of the lot. 
It has a total floor space of 80,000 square feet. 

For many wears, the offices of the International 
Business Machines Corporation have been located at 
233 West Madison Street. When the newly purchased 
building has been reconditioned for occupancy, the 
company’s offices will be moved to the South Michi- 
gan Avenue address, which will become the organi- 
zation’s permanent location in Chicago. 

a ee 





AN EFFECTIVE VICTOR WINDOW THAT GREETED VISI- 
TORS AT THE COLUMBUS NSA CONVENTION.—The dis- 
play, featured at the Diehl Office Equipment Co., Columbus, 
Ohio, emphasized the advantages of the visible equipment 
and wood file lines of the Victor Safe & Equipment Co., 
North Tonawanda, N. Y. Centerpiece is a railroad crossing 
“Stop” sign, with flashing red lights. 
—_—_e——e—__—__ 


COLUMBIA SALESMEN LEARN FACTORY METHODS 

Several months ago, the idea that salesmen would 
do a better distributing job by acquiring a thorough 
understanding of manufacturing processes was con- 
ceived at the offices and plant of the Columbia 
Ribbon and Carbon Manufacturing Company, Inc., 
Glen Cove, Long Island, N. Y. Today, that plan 
has materialized, road men being brought into the 
plant each week for vital training, refreshing and 
instruction which materially aids them when they | 
return to their jobs. 

To date, 24 men have been 
new men arrive weekly from their territories to | 
assist in expediting dealers’ orders and perform 
actual work in the manufacturing departments. 

The first-hand experience gained by actual work 
in the plant enables the salesmen to apply new 
knowledge in meeting their particular sales problems | 
and in answering dealers’ questions. Service to dealers | 
is thus increased to a standard heretofore considered | 
impracticable. 


“refreshed.” Three 


ee 

DEADLINE EXTENDED ON WELLS IDEA CONTEST 

In response to popular request from contestants | 
needing additional time to complete their entries, the | 
Wells Office Furniture Company, 725-33 South La Salle 
Street, Chicago 5, Ill., has extended the deadline on 
their office furniture idea contest from June 15 to 
August 15. Names of the contest winners will be an- | 
nounced at the NSA National Convention in October. | 
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STEELESS KLERADESK 






office aids 
.. available) 






Here are established Sengbusch items — that you’ve depended 
on for years — available today in standard Sengbusch quality. 
True, steel for the famous Kleradesk (proc- 
essed prior to Order M-126) is now gone. 
But the good-looking, equally efficient 
Steeless Kleradesk has been universally ac- 
cepted in its place—by wholesaler, retailer, 
and consumer. The glass Handi-pen set is 
going strong. And we now have a supply 
of the popular Ideal Moistener, both Senior 
and Junior models. Stock these profitable 
Sengbusch items. Order today. Sengbusch 
Self-Closing Inkstand Co., 307 Sengbusch 
Bldg., Milwaukee, Wisconsin. 





Glass Handi-pen Set 


Gives your customer 
all the satisfaction of 
Handi-pen writing 


IDEAL MOISTENER 
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YOUR FILING SPACE | 


with BARKLEY 
‘Plastic Tab Indexes 


Because their only thickness is above the card level, 
BARKLEY Plastic Tab Indexes add extra inches of 
valuable filing space. Today more than ever this sav- 


ing in space and filing equipment is most desirable. 


They also give you the PLUS benefits of MAGNI- 
FIED VISIBILITY and ANGLED VISION 






*U. S. Reg. Pat. No. 2,248,355 


C. L. BARKLEY & CO. 


ESTARLISHED 1921 
cManufacturers of Filing Supplies 


517 S. JEFFERSON STREET . . . CHICAGO 7, ILL. 
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CHAMBERLAIN PENCIL DRAWINGS FEATURED BY 
DIXON AT EASTERN AND WESTERN ART MEETS 
An attractive exhibition of Samuel Chamberlain’s 

pencil drawings captioned “I Shall Arise” was one of 

the feature attractions at the Eastern Arts Association 
convention, held April 13-15 at the Hotel Pennsyl- 
vania, New York, and at the Western Arts Association 
convention at the Hotel Statler, Detroit, May 3-5. The 
display was sponsored by the Joseph Dixon Crucible 

Company, Jersey City 3, N. J. 

The Dixon booth at the convention had the appear- 


cond 
S LEAD ALL THE REST 
DRAWING IN SCHOOLS 





DIXON EXHIBIT AT EASTERN 
AND WESTERN ART MEETINGS 


ance of a miniature art gallery, the drawings being 
placed at eye-level with lighting from above. 

The subjects for Mr. Chamberlain’s drawings were 
centuries-old European buildings of artistic and his- 
torical importance, which were annihilated by German 
bombs when the Luftwaffe held command of the skies 
in the early days of the war. They were drawn with 
Typhonite Eldorado pencils. 

Announcement has been made that the second edi- 
tion of the “I SHALL ARISE” portfolio of pencil draw- 
ings by Mr. Chamberlain has just been published, and 
will be sent upon written request. Requests should be 
mailed to School Bureau, Joseph Dixon Crucible Com- 
pany, Jersey City 3, N. J. 


ee 

















NAMED TO SHEBOYGAN 
CHAIR SALES MANAGER’S 
POST. — Effective June 1, 
Frank M. Karch became 
sales manager of the She- 
boygan Chair Company, 
Sheboygan, Wis. The new 
executive has represented 
the company in eastern 
New York and eastern 
Pennsylvania for the past 
12 years. 
ee oe 
UNION RUBBER & ASBESTOS MOVES N. Y. OFFICE 
F. W. Donahue announces the removal of the New 
York offices of the Union Rubber & Asbestos Company 
to the Lincoln Building, 60 East 42nd Street, New York 
17, N. Y. The firm’s home office and plant is in Tren- 
ton, N. J., where they manufacture rubber paper ce- 
ments and associated products. 
1944 
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America Needs Su ccessful 


Executives 





No. 100 





No. 200 





Jasper Chair Co. V Number Office 
Chairs Keep Them Alert and Active 


Full support of the war effort in industry is imperative now: The full 
time of every worker, the sharply focused influence of good management 
and leadership. Management at its best requires right furniture and equip- 
ment, and that is where the office equipment dealer’s recommendations 
can be so constructive, so closely fitted to the situation, so saving of time 
and so profitable for our nation’s needs. Giving their share in this 
important service, our V Number office chairs with wood swivel base, 
serve well with a minimum of critical material. They offer the best for 


the present and promise better to come as military progress permits, 


Please mark your orders with all available priority, 


and Buy More Than Before in the 5th WAR LOAN. 









JASPER IN DIANA 





REPRESENTATIVES: Geo. A. Litchfield, Sales Mer. 
W. H. Brown, (Chicago-Midwest) S. H. MacDonald, (West) R. J. Freeman, (Eastern) E. W. Thomas (Southwest) James S. Fowls, (Southern) 
6708 Glenwood Ave., Chicago 405 Orpheum Bldg. 383 Madison Ave. Box 3493 Peninsula Station 327 Sunset Drive, North 


(Phone ROGers Park 3644) Seattle, Wash. New York. N. Y. Daytona Beach, Florida St. Petersburg, Florida 
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20% 
MORE CAPACITY 


@®@ WITHOUT ENLARGING BINDER @ 


PLUS ITS DISTINCTIVE 
SHEET .LIFTER FEATURE 


makes 


FAULTLESs 


S-O 


® SLIDE-OPENING @ 
RING BINDERS 


.... the last word 
in Ring-Book construction 


STATIONERS 
LOOSE LEAF CO. 


MILWAUKEE 1, 524 N. Broadway 
NEW YORK 3, 114-116 E. 13th St. 


* 





4. 


MASONITE FLOOR PADS 





FOR 
IMMEDIATE 
DELIVERY 


36x48 


NATURAL 
COLOR 
4 IN A CARTON 








ROUNDED CORNERS — BEVELED EDGES 


OFFICE SPECIALTY MPG. CO. 


70 EAST 125th ST., NEW YORK 35, N. Y. 
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THE FAULTLESS 
SHEET £17 TER 
CARRIES SHEETS 
OVER THE RINGS 
ADDS 300% MORE 
LIFE TO SHEETS 


No. 130—“Sentinel” Ash Stand—Solid Walnut 


Retails 





FINCH & McCULLOUCH 


MANUFACTURERS OF 


¥ “MEMORY MASTERPIECES”’ i 
AURORA, ILLINOIS 


= 
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BILLFORM “PROCESSED” 
CARBON PAPERS 


Each sheet of Storm’s “BILLFORM PROCESSED” 
carbon papers is specially processed to make it curl 
resistant. Each sheet is therefore easier to handle. 
Each sheet lasts longer. Each sheet will MAKE new 
friends, permanent friends for you. 





The “Complete Line” 


CARBON PAPERS: Cleangrip, Whitedge, Clean Pull, Cameo, 
American, Reliance, Storms Pen and Pencil Carbons, in all 
weights and finishes. CARBON ROLLS: Tailor’s Marking. 
Photo Offset, Billing Rolls for Elliott Fisher Machines, Bill- 
ing Rolls for Burroughs Posting Machines, Register Rolls, 
Tally Rolls, Teletype Carbonized Rolls, Rolls for Elliott- 
Addressing Machines, Special Rolls. INKED RIBBONS: 
Stormtex, Cameo, American Reliance, Ribbons for Addresso- 
graph Multigraph, Speedaumat, etc. 














AN INSTANT SUCCESS 
Storm Spirit Hectograph Carbon 


H. M. STORMS CO. 


561 GRAND AVENUE * 


BROOKLYN 16, N. Y. 














"our largest customers 


are very much pleased" 


CUSTOMER SATISFACTION is the secret of dealer 
success. Tempo offers the most complete line of stencils 
with and without film. Stencils that bring consistent 
repeat business. All stencils we make are sold under 
our own brand names. This is a protection to you. 
Furthermore, we sell only through dealers. 


The Tempo line is COMPLETE-stencils, inks and all 
duplicating accessories. It’s high quality! It’s profitable 
to you! 


4 WRITE TODAY FOR PRICE LIST AND CATALOG 


MILO HARDING CO. 


436 WEST PICO BLVD., LOS ANGELES 
317 THIRD AVE., PITTSBURG 


MAKERS OF THE FAMOUS TEMPO FILM STENCIL 
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eceeeeare glad to advise that we 
like your product very much. Our 
largest customers are very much 
pleased with the new Tempo Film 


Stencil." 


(A KANSAS DEALER) 





STENCILS 
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DEALERS REMEMBER: 


that SCHOOLS are approaching their 


g peak which reaches its maximum in the FALL 
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TIME IS SHORT 
GET FREE SAMPLES NOW 
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FRIDEN BUYS BUILDING IN NEW YORK CITY 


One of the most important steps in the compre- 
hensive post-war planning program of the Fridén Cal- 


culating Machine Company, Inc., San Leandro, Calif., | 


was the recent purchase of a five-story building at 
336 Madison Avenue, New York City. The structure 
has been renamed the ‘“Fridén Building” and will 
serve as headquarters for the New York branch office. 

Included in the new Fridén Building will be the 
field management offices, a company-operated service 
training school, a_ sales-training school for sales 
agents, salesmen and instructors, a modern show room, 


demonstrations rooms, and sales offices for the New | 


York City sales and service staff. 


Now in its tenth year, the company has available | 


for distribution a 36-page Tenth Anniversary number 
of the Fridén “Aristocrat,” house organ of the general 
sales department. Copies may be obtained free of 


charge by communicating with the company at San | 


Leandro. 





SHAW-WALKER WAR FILE ASSUMES IMPORTANT 
ROLE IN BUILDING INSPECTOR’S OFFICE.—Teamed 
with the Shaw-Walker Case History Index for Building 
Inspectors, the War File pictured is performing time- 
saving service in the office of Warren MacDonald, 
building inspector of Portland, Me. The installation was 
made by the Hall-Martin Co. of the Maine metropolis. 


te 


KOSKE RECEIVES PURPLE HEART 


After two years of service in the Marine Corps H. 
C. Koske, who joined the service in 1942, has been 
given an honorable discharge because of a wound. He 
was in the first wave of Marines to land on the beach 
at Tarawa and in the engagement lost an eye. He 
received the Purple Heart and shares in the Presiden- 
tial Citation awarded his company. Mr. Koske is now 
back at his old job of sales manager for the Keen 
Manufacturing Company, Chicago. He reports that 
materials for producing duplicating equipment are be- 
coming available in limited quantities, permitting the 
manufacture of parts and a few machines. Fluid for 
the spirit duplicators is being produced at a normal 
rate. 

The Keen Manufacturing Company is now located 
at 418 South Wells Street, Chicago 7, IIl. 


ee 


IBM WINS ARMY-NAVY AWARD FOR THIRD TIME 

The Endicott, N. Y., plant of the International Busi- 
ness Machines Corporation has been notified by Un- 
der Secretary of War Robert P. Patterson that the 
company has won the Army-Navy award for outstand- 
ing war production for the third time. A second white 


Star will be added to the Army-Navy “E’’ flag now 


flying over the IBM plant. 
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AVAILABLE NOW 


4 Drawer letter size 
1 Drawer legal size 
with key locks 
L-13-a regulations require that all orders except 
for Army, Navy, Maritime Commission and War 
Shipping Administration must be approved by 
War Production Board. 


Application for approval should be filed with 
your nearest W.P.B. office on form W.P.B. 1319. 
These approved forms must accompany your 
order. 


NOTE: Our company also still has on hand a few 
sizes of fireproof safes which can be shipped 
immediately under conditions indicated above. 


MEILINK STEEL SAFE CO. 


pge) G telepme) aii?) NEW YORK 


CHICAGO 
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oad CHEE 
MARKWELL. 


NEW 
AUTOMATIC 


LOAD LEVER ‘4 


a 
ae 


ENTIRELY 
OF 
STEEL 


PINS 
For Temporary 
Fastening 





SOLD THROUGH 
SELECT 
AL THORIZED 
DEALERS 


MARKWELL MFG. x 


200 HUDSON STREET, NEW YORK 
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MOTHERS OF VICTOR WORKERS NOW IN SERVICE 
RECEIVE FLORAL TRIBUTES ON MOTHER’S DAY 

The fact that some 340 former Victor Adding Ma- 
chine Company workers are now in the armed services 
and, in most cases, were unable to take their usual 
flowers home on Mother’s Day does not mean that 
these mothers were neglected. For the company or- 





FLOWERS FOR THE MOTHERS OF VICTOR FIGHTING 
MEN.—A few of the 340 flowers sent by Victor Adding 


Machine Co. to the mothers of former Victor workers 
now in the armed services. On the right is Mrs. 
Carolyn Horn, a war production worker whose son, 
Albert, is serving in the U. S. Army. On the left is 
Rese Kramer, 0: erator of Lotus Flower Shop, Chicago. 


dered and had distributed some 340 beautiful plants 
to the mothers of their former employees now Serving 
Uncle Sam. 

Each plant carried a card which read, “If your son 
were home, we know he would personally bring your 
favorite flowers. However, in his absence, please ac- 
cept this little token as a remembrance from him on 
Mother’s Day.” 

ee 
MURPHY TO MANAGE SMITH-CORONA IN SEATTLE 

Vice-president J. B. MoCormick of L. C. Smith & 
Corona Typewriters, Inc., has announced the appoint- 
ment of William A. Murphy as manager of the Seattle 
branch. The former manager, A. H. Foxcroft, resigned 
to enter another field of activity. 

Mr. Murphy entered the employ of the company 
about ten years ago as a salesman at the Chicago 
branch. For a considerable time, he was engaged in 
special sales work in connection with Government 
activities in the Chicago area. 

In the latter part of 1942, Mr. Murphy was brought 
into the home office for a special assignment having 
to do with expediting work in connection with the 
manufacture of rifles. Upon the discontinuance of 
rifle manufacture, he was assigned to the Washington 
branch on Government work, in which he was en- 
gaged up to the time of his appointment. 

dliiibieenceies 
PARTNER IN FORT WAYNE FIRM RESIGNS 

Joseph E. Finan, a partner in the firm of Finan & 
O’Reilly Company, commercial stationers of Fort 
Wayne, Ind., has sold his interest in the business to 
the O’Reilly family. The change in ownership was 
effective as of January 1, 1944. 

Mr. Finan suffered a heart attack early in Novem- 
ber, 1943, and, acting under orders from his doctors, 
asked to be relieved from all responsibilities. 

The store, located at 231 West Berry Street, will 
continue to operate under the old name. 

1944 
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HISTORY WILL REPEAT 


When “Y and E” 


its war contracts and is once more 


completes all 


in a position to resume full scale 





production of files—you can be 
sure that we will carry on our 64 
year pioneering record. Few peo- 
ple realize how much “Y and E” 
has contributed to the develop- 
ment of files and filing (see be- 


Our 


will be equally important 


low). future contributions 





and 
are profitable for holders of the 


“Y and E” Franchise. 





18 BO— witnessed the start of 


in the manufacture 





Yawman & Erbe 
of scientific precision instruments. 


188 23—The young company be- 
gan the manufacture of “labor saving 
devices” for business offices. The first 


products were Shannon Arch Files. 


1I884—Y and E” 
tured Shannon File Cabinets, Perfor- 
ators and Metal Interiors for Vaults 
in banks and court houses . . . the 


now manufac- 


forerunner of steel filing and office 
equipment. 


1898 —The firm incorporated as 
Yawman & Erbe Manufacturing Co., 
with branch offices in major cities. 
Such new “Y and E” 
filing of correspondence and other 
records were being widely accepted 
by business. 


ideas as vertical 


1904—on February 3, the Frank- 
lin Institute of the Society of Penn- 
sylvania, awarded a medal and di- 
ploma to “Y and E” for their devel- 





opment of the Rapid Roller Letter 


Copier. 


19O05—“yY and E” patented the 
first metal roller suspension slide for 
wood filing cabinets. This revolution- 
ized vertical filing equipment and 
made filing and reference to files 


much easier. 


1914—The first Insulated Steel 
File was announced by “Y and E” 
and was known as the 5800 line. The 
file drawers had patented automatic 
drawer latches to prevent drawers 
from opening even if tipped over. 
This device is now standard equip- 
ment on most files. 


1919—Y and E” introduced their 
Steel Progressive Roller-Bearing Sus- 
pension Slide for all of their steel 
upright files. 


1932 —This year marked the an- 
nouncement of the new “Y and E” 
This complete line 
of design with 
“Cradle 


drawer suspension assured 


“Empire Line.” 
beauty 
construction. 


embodied 
sturdy 
Type” 
quiet, easy operation. 


New 


1941 —December 7th, the “Y and 
E” Plant and over 1,000 employees, 
went all out for War Production— 
preducing precision made parts for 
Radar Equipment, Signal Corps 
Equipment and Empire Grade furni- 
ture for the Navy’s fighting ships. 


194(?)—HISTORY WILL RE- 
PEAT. “Y and E” Empire Line Steel 
Files will reappear, precision built, 
with the latest improvements and re- 
finements. Over 60 years of engineer- 
ing and manufacturing skill will be 
embodied in them. 


FOREMOST FOR MORE THAN SIXTY YEARS 





YAWMAN 4»? FRBE MFG.(O. 


1015 JAY STREET ° 
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CIVILIAN REQUIREMENTS 
EXCEEY UUT-PUT 


This will be a common head-line in the very near 
future. Are you ready? 

A PEERLESS Franchise will put the wide awake 
dealer in a position to immediately “cash in” on the 
tremendous buying wave which is sure to follow Hitler’s 
downfall. 

WE ARE READY to serve you with a better, 


broader line, when the Light Turns Green. 


PEERLESS STEEL EQUIPMENT CO. 


UNRUH & HASBROOK STS., PHILADELPHIA 11, 








DOPP-CRAFT CASES « UTILITY KITS 


As Nationally Advertised Since 1937 










Fine Leather 
Goods Since 
1920 







CHARLES DOPPELT 
and CO. 


412 N. Orleans St. Opp. Merchandise Mart Chicago 10 
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Bolens Chair Action Devices On Your Office Chair 
Lines Add Many Sales and Profit Advantages! 


4 








a 






/ 


Familiarly known as chair irons, Bolens 









Chair Action Devices are designed and 
engineered to bring the greatest work- 
ing comfort to the sitter . . . Reducing 

his fatigue and increasing his working 
efficiency, by giving him proper and 
untiring body support. From this ad- 
vanced “working use” engineering, 
your customers enjoy greater satis- 
faction from any office chairs that 
are Bolens Chair Iron equipped. It 

is this continuing satisfaction that 
brings you MORE profit and more 
sales. For your own advantage in- 
sist that your office chair lines be 


Bolens Chair Iron equipped. 


BOLENS PRODUCTS COMPANY £5 — scyirserame torn ete yor enya he tt 


| |} PORT WASHINGTON, WISCONSIN tion, write at once. We will gladly send you a copy. 
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L. L. BROWN APPOINTS NEW DISTRIBUTOKS 7 

Two more well-known firms—Dillard Paper Com- 
pany, Roanoke, Va., and Garrett-Buchanan Company, 
Philadelphia, Pa.—have been added to the growing 4 
family of distributors for L. L. Brown Paper Company, 
Adams, Mass. 

The Dillard company will distribute Brown's linen | 
ledger, Greylock ledger and Escort ledger and machine 


TWO FAST MOVING ITEMS 
AVAILABLE FOR DELIVERY NOW! 








— NOTE — 
Recent ruling prohibits manufacture or sale of certain types of 
new fluorescent fixtures without rating. 
There will be no more of these items available for the duration 
Orders will be filled in arder received while our stock lasts 











posting. The first-named paper is of 100 per cent new 


ALL METAL white linen and cotton cuttings, the remaining two | 
MODEL DL 17 of 75 per cent and 50 per cent cotton fibres, respec- SO' 
at ee tively. ; ian stre 
Garrett-Buchanan will assume the distributorship exat 
of Brown’s Fine, an 85 per cent new cotton fibre paper, and. 
stocked in white in substances 24 and 28 and in buff th 
and blue in substance 24. The company also stocks =“ 
several linen ledger, ledger, bond and index bristol size: 
papers of the Brown line. 
acl 





HEAVY CAST BASE AND COLUMN 


Height 154%, inches—Width overall 1934 inches—I8 inch- 




















MAYTON & ROD- 
DY NEW STORE. 
—Dewy Mayton 
and Joe Roddy es- 
tablished their 
business in Fort 
Worth, Tex., Sep- 
tember 15, 1941. 
They bought out 
the Hart Office 
Supply Company 
and opened at 304 
Main Street. The 
present location is 
314 Main Street, 


where 


the staff 


numbers seven. 


Lines carried 


in- 







15 watt bulb finished in bronze—equipped with standard 
make units and six foot silk cord. 


clude McMillan 
loose leaf and Y 











TO RETAIL AT 
$19.95 





MODEL DL8 





HEAVY GAUGE PRESSED STEEL 
BASE AND REFLECTOR 
CRACKLE BROWN FINISH 


Height 13 inches—Width overall 
18 inches—tube 18 inches—I5 watts 


TO RETAIL AT 


FULLY GUARANTEED 
Write or wire for generous quantity discounts 
SANTOS & COMPANY 
49 WEST 45th ST. NEW YORK 19 
NEW YORK 
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files and supplies. 


















CONNELLY HEADS LUGGAGE & LEATHER GROUP 


Announcement was made June 5 of the election of 
Marion S. Connelly, vice-president of Buxton, Inc., 
Springfield, Mass., to the presidency of the Luggage 
and Leather Goods Manufacturers of America, Inc., 
with headquarters in New York. 


Named executive vice-presidents in the election, 
which was conducted by mail ballot because of the 
association’s discontinuance of annual conventions for 
the duration of the war, were: George S. Bernard, 
American Hardware Company, Petersburg, Va.; Henry 
L. Kotkins, Seattle Luggage Corp., Seattle; Leo Stein, 
Stein Bros. Mfg. Company, Chicago, and David Kilik, 
Merit Strap Company, Newark, N. J. 

Sydney S. Feinberg, United States Trunk Company, 
Inc., Fall River, Mass., was elected treasurer, and 
Maurice A. Levitan, who has been executive secretary 
of the organization for the last 19 years, will continue 
in that post.—B.J. 
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True yesterday... 
: |SPEED-O-PRINT STENCILS ARE BETTER 
True todayee-. 


SOVEREIGN CELLULOSE STENCILS Remarkable body 
strength and uniform, flawless coating withstand long, 
exacting runs. Users report regularly getting thous- 
ands of clear, neat copies from each stencil, on 
either typewriter or stylus work. Available in 
sizes to fit all makes of rotary duplicators. 
Top-imprinted with a typewriter scale to 
facilitate accurate spacing and alignment. 

Legal size $3.15 quire 

Letter siz $3.00 quire 


THRIFT-QUALITY STENCILS 

Satisfactory results at an econ- 

omy price. Strong, durable 

Thrift-Quality stencils please 

thrift-minded buyers. Usable on all 

makes of rotary duplicators. Each 

stencil mounted on an oiled backing 

Let's Go... sheet and top-imprinted with complete 
for the typewriter scale. 


Knockout Blow! Legal size ......$2.50 quire 
$2.25 quire 


AR LOAN 


SOVEREIGN INK Uniform in quality, free-flowing, 
quick-drying, assuring the maximum number of copies 
per inking. Usable with all types of duplicators and 
tencils. Toned to a soft, eye-pleasing grayish-black. 
contains no injurious oils or chemicals . . . Carefully 
compounded to prevent caking or drying . . . Leaves no 
oily outline . . . Will not swell platen . . . Minimizes 
offsetting and rubbing and lint-attraction. 


Grade-A Black, '2 and 1 Ib. units, $2.00 per Ib. 


THRIFT-QUALITY INK Meets widespread demand 
fora dependable duplicating ink at an economy price. 
's unusually high quality guarantees a performance 
as satisfactory as its price. Usable with all types of 
duplicators and stencils. Free-flowing and quick-drying. 


Black, 1 Ib. units only, $1.00 per Ib. 
SPEED-O-PRINT CORPORATION « Chicago, Illinois 


Write for Dealer’s Catalog 








CNR RERE RE RE ne 


4 
t 








An Unconditionally Guaranteed Speed-0-Print 
Product For Every Duplicating Need 


Speed-O-Print has the most complete line of 
duplicating supplies in the world. Each 


attractively designed product is fully guaranteed 
as to workmanship, materials and performance. 


The packaging of Speed-O-Print products is un- 
surpassed with regard to appearance and prac- 
ticality. Each eye-pleasing package not only 
contains complete instructions for the use of the 
item therein, but its contents are clearly identified 
on the outside. 


Unimpaired facilities and resources at our large, 
modern plant continue to assure you of a 
dependable source of duplicating supplies and 
prompt service. 


TRACING SCOPES + MIMEO BOND + STENCILS + INKS, BLACG 
AND COLORS + HAND CLEANSING CREAM + LETTERING GUIDE 
TRANSPARENT PLASTIC SHADING PLATES + STYLI + INK BRUSHE 
WIRE SHADING SCREENS » ART BOOKS + CELLULOID WRITING PLATE: 
TYPE CLEANING BRUSHES + STENCIL BOOK FILES + FILING FOLDER: 
STENCIL CLEANING BLOTTERS + STENCIL CLEANING FLU 
CORRECTION FLUID + CYLINDER COVERS + SILK SHEETS + INK PAD: 
NO-DRIP INK CAPS + STENCIL CEMENT + TRIANGLES + RULER! 
TYPE AND PLATEN CLEANING FLUID - CARBON CUSHION SHEET 
CELLOPHANE » POWDERED SOAPSTONE + STYLI AND LETTERING 
GUIDE HOLDERS 


SPEED-0-PRINT CORPORATION 
161 E. Grand Ave., Chicago, Ill) 
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° 


chron 








EVERY OFFICE HAS PROBLEMS 


that can be solved by the use of 


BERKSHIRE TYPEWRITER 
PAPERS 











VICTOR ADDING MACHINE P. A. SYSTEM INAUGURATED 
BY NEWS OF INVASION.—After months of delay, the instal- 
lation was completed on June 5, the day before the invasion. 
Originally the premiere was scheduled for June 16, but when 
news of the long-awaited invasion was received, the system 
was opened with a special prayer by Rev. Grove (right), who 
has three sons in the armed forces. Left to right, A. C. Bueh- 
ler, chairman of the board, and Vice-president M. S. Bandoli, 
who took part in the program. The broadcast was recorded 
for later release to the night shift. 


—— Eo 
“SERVE YOURSELF” STORE PROVING A SUCCESS : 
E. W. Spangenberg, owner of the Twin City School There’s a correct grade for every 
é& Office Supply Company at Neenah, Wis., back in business need 


November, 1942, conceived the idea that a “Serve | 
Yourself” stationary store might be a success. The EATON PAPER CORPORATION, PITTSFIELD, MASS. 
idea was straightway materialized into such a store 
at 200 East Michigan Street, Milwaukee, Wis., and 
met with instant approval. The complete stock is 
so arranged that customers can look around and 
pick out whatever they need. Edward H. Mundt, a 
veteran of 40-years experience in the stationary and 
office supply business, manages the establishment. 

Located in the heart of Wisconsin’s paper district 
at Neenah, the Spangenberg organization is able to 
obtain paper at an advantage and carries a complete 
line of school and office supplies at all times. The 
firm also has facilities for handling its own ruling, 
punching, sealing and cutting. 

et i 











This offer means that we desire to introduce the following works, and just now make 
special price. 


Cram-Goldthwaite’s Geographical Combination. 
THE GRANDEST OFFER OF THE YEAR. 





lobe, patented brass 
5 
plated, 


ment for centre table or 
revolving stand, furnished 
with a copy of Cram's 
Universal Atlas of the 
World, bound in cloth, 













containing 2 8 maps, for 
"5.0, fely packed A 
for shipment 
‘The p roth cor- ya 
m Atlas 
ing 
On th 





5, BLACH 
; GUIDE 
BRUSHES 
G& PLATE 


are shown 
the oceancurrents 

ship routes, sub 
cables, ocean : 
boundary lines principle 
Cities, moustains, etc 










New plastic heads... 
uniform colors . . . light- 





FOLDER pede higeagants er weight. Needle sharp 
FLU WM, M. GOLDTHWAITE, Manager, 15 PARK PLACE, N.Y. . 5 : 
G FOR 60 DAYS, above Combination, Atlas and Globe, for $10.00. points. RI¢ ,HT through- 
INK PADS To any new subscriber to the OVERLAND MONTHLY for one year, from any number in 1889, we will : 
MF furnish the above combination and the OVEKLAND MONTHLY one year for $15.00. This will include the out. 
RULER f Geographical News, an Illustrated Monthly Magazine, edited by Lieutenant Frederick Schwatka and published 
i SHEET by Geo. F. Cram, subscription $1.00 per year. Do not delay if aig mg gp ure a. a 
" Outfit for reference . Now is the time. Address all orders to m. M. Goldthwaite, 19 Park Place, — — - —— ~ . 
ETTERING New J gy p peace tenet “N. b Safe deliv ~ guventent v0 any point. G K( RC y E B. ( y R AF I CoO M PANY 
| A CRAM ADVERTISEMENT OF 55 YEARS AGO.—This quaint 64 Washington Ave., Cambridge 40, Mass. 
; advertisement of the George F. Cram Co. appeared in the 
t Overland Monthly, one of the literary magazines of the late 
f 19th century, in 1889. The Cram organization was then in its SIG NALS 
; | Ov twenty-second year. Today, in its seventy-seventh year, the “ 
: company is still a recognized leader in the field, its line of 
II globes, maps and atlases finding ever-increasing acceptance. and M A PTACKS 
’ 1 
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Seating 
America’s 
office workers 


CORRECTLY 


is a responsibility that 
JASPER SEATING CO. 


knows how to accept. 


OUR NEW > 
REPRESENTATIVE 


in Oregon, Washington, 

Wyoming, Montana and 
Colorado: 

JAMES H. DAVISON 


Hotel Figueroa, Los Angeles 






No. 44 


with wood swivel 


Jasper Seating Company 


JASPER, INDIANA 


REPRESENTATIVES 
CHICAGO: L. H. Farber, 30 E. Congress St. Phone WEBster 3217 
NEW YORK: Office Furniture Warehouse Co., 573 Broadway 








beetle 1—!_ 
STEEL FILE SIGNALS 





7 | CREA ERE 
cCoOoKy STAINLESS STEEL FILE SIGNALS 





FREE-- THIS CARD OF 
ACTUAL SAMPLES 


This handy card contains a full assort- 
ment of Cook’s Steel (non-tarnishing) 
File Signals in 12 non-chipping colors. A 
highly useful, ready reference “catalog” 
of signals for every modern filing system. 
Glad to furnish one or more on request. 


THE H. C. COOK CO., 14 BEAVER ST., ANSONIA, CONN. 


“ONE HUNDRED PERCENT DEALER PROTECTION" 
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An Active Ally 


on the 
Production Front 


MUTSCHLER’S long experience in styling and building 
SAMSON directors room and office tables for discriminating 
business men has supplied the vital “KNOW HOW” that 
enables them to produce sturdy tables fast for Uncle Sam 
. .. not only to serve the war winners of today, but as well, 
the peace makers of tomorrow. 





Write for complete descriptive Catalog. 


VWittise lad: tettee 


NAPPANEE, INDIANA, U.S.A. 


ar nay \\ Request ON 
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. YOUR FIRM’S | 
. Piskhi nese | 
a OUR Sass | 
DRAWING AN ‘Wy SUPPLY IS 
STATIONERY LIMITED. 
Nits ee 
\S ° 
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Juma Savor 
FILE 


e Non- priority wood 
construction 

e Two Drawer — Top 
opens completely 

e Metal Guide Rod 
Compressor — Metal 
Back Control 

e Attractive Plastic 
Handles and Pulls 

e I!” Casters 

e Letter and Legal Size; 
Olive Green Finish 

e Desk height 30!/,” 

No. MF1500G—Letter 


UN Hana $27.00 List 
No. MF1600G—Legal 
eer $29.00 List 





F.0.B. Rockford, Ill. 


BUSINESS EFFICIENCY AIDS 


P. O. No. 258-A Skokie, III. 




















A NEW QUALITY PRODUCT 



















roar : x ee 


RT a 
Wi te 
FILE STENCILS 


jee he- 24172 





Be sure to look tn- 
to this systematic 
and protective fil- 
ing method; insures 
utmost safety for 


stencils, at' low cost 


2 SIZES 


for 50 and 
100 STENCILS 


20” long, 10” wide; 
index page standard 
on both sizes; produc- 
tion record page for 
each_ stencil allows 
space for com- 
plete informa- 
tion. 


Covers are 
of heavy blue 
leatherette stock; 
pages numbered; 
spiral binding en- 
ables book to lie 
flat at all times. 


Send today for 
descriptive folder. 


~ me um ygraph Cn 


TECHNY, ILLINOIS 





SS= 








OFFICE APPLIANCES, July, 1944 


NOW IN PRODUCTION 
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ALL-STEEL 
PRE-WAR 


STAPLERS 


Again, Ace is in position to put in production three of 
its most popular models, the Pilot, Scout and Clipper. 
These all-steel, pre-war machines are built by the same 
precision engineers and skilled workmen that have 
made Ace Staplers the finest money can buy. Their 
ruggedness, long-life and easy, dependable operation 
have won the confidence of those who appreciate and 
demand the best in stapling equipment. Shipments 
made to those qualifying with proper priority ratings. 






CLIPPER 


oe ee ee ee ee ee ea ee, 
3415 NORTH ASHLAND AVENUE * 


CHICAGO 13 






BRIGHT 


Wartime regulations have imposed severe restrictions on our out- 
put, on our materials and availability of labor—all of which have 
proved a severe handicap to our ability to serve our many good 
customers in the prompt and efficient manner which has been our 
custom. We are sincerely grateful for the patience and under- 
standing which you have given us, and we do want you to know 
we will continue to do the best we can for you at all times. 


Sorry. No BRIGHT catalogs available. Present conditions make it 
inadvisable to publish another until the war is over. 


BRIGHT CHAIR CO., INC. 


127-133 BLEECKER ST. NEW YORK, N. Y. 


ee 


SE => =_===| |) =| ===) 
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CARDS 
GUINES 
FULDERS 


With Extra 
Refinements that 


Cost No More 


* * * * 


7 WRITE FOR 
'; CATALOG 


* » : ¥ * * 


m Imperial 


SS ee ae SCA RR , 8 ee 


















Patent No. 2,185,985 


PAPER TRIMMERS 
WORK FOR AMERICA 


NATIONAL DEFENSE COMES FIRST 


Our facilities are engaged 100% in war work. We are 
doing our part to help win the war as speedily as possible. 





When the emergency is over we will supply you with even 
finer PRECISE PAPER TRIMMERS than before, and be glad 
to care for your needs as we have in the past. 


Just now, it’s Yours for Victory. 


Procise DEVELOPMENTS CO. 


SUCCESSORS TO 








AMERICAN PHOTO LABORATORIES, INC. 
28 N. Loomis St., Chicago 7, Ili. + 
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DUPLICATING INK 


Our 45 years’ experience in the 
peetosettt ie Coidttd- MMe) MEME hth o)iColedetete, 
inks enables us to offer you the 
sobeY=3-1 Mo) dole hb Cod t-Mod ol iosbelede) (-Resehie 
where. 


Our PREMIUM INK is a high 
grade black ink that has the 
jo) de) 91-3 400-1: Me) MOL lol BD a stele Meteo! 
Minimum Penetration into the 
paper. The finest ink made for 
first class stencil duplicating 
work. 


BULLETIN INK fills the need for 
a jet black ink where price is 
a factor. Excellent results at a 
roetbebbeetbteeMe) Moles-1 a 


All inks manufactured under the personal 
bb ola 'et-} lo) oe) Ml ab a-to MS sl Oxon eVole (=m 


WRITE TODAY FOR SAMPLES AND PRICES!! 


INK SPECIALTIES CO. INC. 


523A N. HALSTED ST. e CHICAGO 22, ILL. 


“SATISFACTION GUARANTEED OR YOUR MONEY BACK” 








The war still makes it 
impossible for us to 
supply you with 
Ehrlich fine leather 
upholstery . . . Sorry 

.. we'll all just have 
to wait until the 


victory is won. 





EHRLICH UPHOLSTERY WORKS 
520 West 42nd St. . New York, N. Y. 
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An INVESTMENT In 


Y-type folding chair of 
selected hardwoods that 
is sturdily built, with 
large, comfortable seat 
and back rest. Well 
finished thruout with all 
corners rounded. Chair 
opens and closes in one 
easy operation and folds 
compactly. Available in 
blond shaded, or walnut 
stained, varnish finish. 


WRITE FOR 
DESCRIPTIVE 
NEW FOLDER 


ANOTHER WOOD probducT From 


NORCOR MANUFACTURING CO. ¢ GREEN BAY * WISCONSIN 





PARCEL POST ZONE RATE CHART 
AND ZONE MAP 


PARCEL posy 
ZONE Map ‘ 
moe td RATE CHapy 


MOVEABLE 
TRANSPARENT 
LONE FINDER 
FIXED AT POINT 
OF SHIPPING 





Locates zone and rates in a jiffy with indicator 
that can be used from any point in the United 
States. Shows new rates for all mediums of 
mail handling. Saves time and postage. 
Suggested retail price 75c 
Substantial dealer discount. 


OSHKOSH ENGRAVING COMPANY 





120 Engineers Building - Oshkosh, Wisconsin 
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Removes Hectograph, 
Mimeo and other Dupli- 
cating Ink stains, oil, 
grease, etc. 







Quick effective, pleasant— 
enjoys enthusiastic approval 
of copy machine operators. 
They like its thorough, yet 
gentle action, its pleasant 
scent and the way it keeps 
hands soft and smooth with- 
out disturbing nail polish. It 

— —— has been tested, approved 
: - and adopted for use by 
many large firms including 





6 oz. tubes 


4 Cans Bethlehem Steel, Timken, 
5 Ib. soe R.C.A., Inland Steel, Crane 


Co. and Ryerson. 
TRIAL ORDER—Send your 


order for 12 tubes today. TERRITORY AVAILABLE! 

Price list and quantity dis- DEALERS — WRITE FOR 

counts will be enclosed. aN 
PROPOSITION 


466 West Superior Street Chicago 10, Ill. 















EVERYONE NEEDS IT! 
EVERYONE WANTS IT! 
Correspondence, tax and 


budget record, phone num- 
bers, etc. in 


one compact $ 

file. Sells for 1 ° 9 = 
An AMFILE VOLUN- 
TEER SECRETARY 


for housewives, business men, stu- 





dents, teachers, shopkeepers. Holds all the correspond- 
ence, data, miscellany everyone needs to save. Its 
self-selling features: 


@ Alphabetical and monthly @ Durable, attractive file in 
folders, business letter- blue, French gray, brown, 
head size. ivory, green. 

e Extra blank folders. @ It’s a complete filing sys- 

@ Extra blank and printed tem, suited to individual 
labels. needs! 

UNIQUE — Each folder a record system. Forms for addresses, tele- 
phone numbers, budget, tax, expense records, miscellaneous infor- 
mation. The selling is done when people see the AMFILE Volunteer. 
All you do is suggest an extra one as a gift for a friend. 

PROMPT SHIPMENT— Order today. Write for descriptive folder. 


a ANDERS FIRE & INGE 


COMPANY 











Filing Specialists Since 1868 
1608 DUANE BLVD., KANKAKEE, ILL. 
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ATTENTION 
STATIONERS 


a\' 


= wre aA\3 
ir od A\\A typewriter & 
erm SS \ BOXED PAPERS 


EAGLE-A 


easy access BONDS - ONION SKINS 
to contents MIMEOGRAPH - MANIFOLD 
“PRINTED COPY”— MANUSCRIPT COVERS 
BRIEF FOLDERS 
PLAIN gad LEGAL RULED 


Write for information to 


AMERICAN WRITING PAPER CORPORATION 


HOLYOKE, MASSACHUSETTS 








INVESTIGATE 
THE MERITS O 





ROBERTS 


MODEL 95 


The Quality five action, all steel 
and nickel, Numbering Ma- 
chine. 








¥% Capacity for ten wheels. 


¥% Priced competitive to ordi- 
nary machines of four and 
less actions. 


% UNCONDITIONALLY 
GUARANTEED. 


Your large discounts give you a 
real incentive to sell these units. 


THE ROBERTS NUMBERING MACHINE Co 





694-710 JAMAICA AVE. BROOKLYN, NEW YORK | 


Western Distributor LOUIS MELIND COMPANY 


362 W. Chicago Ave., Chicago, IIl. 593 Market St., San Francisco | 
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Yes/ It 1s the Champion// 


Sinclair and Valentine {[o. 


DUPLICATING 
CLIMATE-PROOF 





As with all Champions, this Duplicating Ink 
is “TOPS” in Quality and Performance 


Sinclair and “Valentine Co. 
611 W. 129th Street vINKS} New York 27, N. Y. 


Contact our nearest Plant for further information and prices 








Albany Philadelphia Dayton New Orleans Detroit 
Baltimore Chicago Charlotte Cleveland Nashville 
New Haven Boston Birmingham Dallas Kansas City 





Champion Duplicating Black 
ee ——— 
i 

















DARNELL CASTERS 


AND NOISELESS GLIDES 


A SAVING AT EVERY TURN 


DARNELL CORP. LTD. 60 WALKER ST. NEW YORK 13 NY 
LONG BEACH 4 CALIFORNIA 36 N faa). pce), me, | @ Vel O mmo mmias 
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LIBERATION 





It 1s our obligation 
to back the Liberation 
forces by investing in 
War Bonds to the extent 


of our ability. 


INTERNATIONAL BUSINESS MACHINES CORPORATION 
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LEUCWS 
RUBBER 


LANT:SLI 


Cant-Slip is in demand today to keep aging type- 
writer rollers in good working order. I+ stops 
paper skidding. Cant-Slip offers you a good profit 
and guarantees satisfaction. Order Cant-Slip to- 
day and display it. Write for free advertising aids. 


ROLLERS 





ULAR OTYP 


INSTANTLY 


Dealers everywhere are reporting increased sales 
of Clarotype. It creates repeat sales and increases 
profits for you. The handy dauber prevents spat- 
tering. Feature this national leader. Write today 
for liberal discounts and free advertising aids. 


BOTH PRODUCTS ARE NON-INFLAMMABLE 


THE CLAROTYPE CO., INC. 


16-H HUDSON STREET NEW YORK 13, N. Y. 











‘STEEL: 2 6TRONG 











TUBULAR Coin WRAPPERS 
Stationers! It's your Line—Exclusively! 


“Steel-Strong” Products are sold through 
Stationers and Office Supply Dealers only. 
We have no retail salesmen to pirate your 
customers and cash in on your missionary 
work. 


Write for liberal discounts and sales help on: 


Lead Seals 

Seal Presses 

Teller’s Moisteners 
Manual Coin Counters 
Currency Racks 
Wrapper Cabinets 


Coin Wrappers 
Bill Straps 

Coin Bags 
Currency Bags 
Draw String Bags 
Metal Clasp Bags ; 
Night Depository Bags Sorting Trays 
Linen Shipping Tags Coin Storage Trays 
Downey Change Trays 


HANNIBAL, MO. 








THE C. L. DOWNEY CO. 
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INDEX 
CARDS 


WARSHA 





Once used—always wanted! 


Crisp and clean, with no fuzzy edges, 
uniform margins and rules, good 
quality stock, made on fully auto- 


matic machinery. 


WARSHAW Index Cards present 


& a perfect record keeping surface, 
and are recommended with confi- 
GUIDES dence by dealers everywhere. 
FOLDERS 
INDEX CARDS Outstanding in value, they are in 


GUMMED INDEX TABS constant demand. 
MENDING TAPE 


PROTEX STICKONS Order your supply today. 


THE WARSHAW MFG. CO., INC. 


1 MAIN STREET BROOKLYN 1, N. Y. 














Ceseo : 
uipat> 44-07 21st Street, Long Island City, N. Y. 


YOUR SALESMEN 
CAN SCORE HIGH... 


When the pressure of work eases, and 
your customers have more time for a 
good talk with you, then is the time for 
your salesmen to go in and sell the fast 


moving line of 


CESCO VISIBLE RECORD BOOKS 


Timely items are: Bond Deduction, Pay- 
roll Social Security, Plant Equipment, 
Production, Inventory and Purchase 
Records. 

Also high quality LEDGERS, POST, 
RING, PRONG BINDERS, and CAT- 
ALOG COVERS. 


WRITE FOR YOUR CATALOG TODAY! 


rT, THE C. E. SHEPPARD CO., 
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WE BUY—SELL 


A Service to Help Stationers 
Maintain Balanced Stocks 


e Commercial Stationers submit lists of items they wish 
to sell. We offer it to other dealers and pay promptly 
when sold. All merchandise property of the dealer until 
sold unless other arrangements made. 

e Our terms are net cash upon delivery of merchandise 
to your store for examination. Our close margin pro- 
hibits cash discount. All goods available for examination 
in warehouse. 

e Dealers find it advantageous to visit warehouse and 
select stocks available. 


e Sales to dealers only. 


e Let us help reduce items overstocked or build up on 
goods short. Our service is used to advantage by many 
dealers. 


LINES WANTED FOR POST WAR 


e Effective sales coverage in twenty middle west states 
for manufacturers selling office supply and office furniture 
dealers. This means Chicago warehouse facilities also. 
A real opportunity in your “post war” planning that will 
pay dividends. 


Elmer Krumwiede and Associates 


THE STATIONERS 
CLEARING HOUSE 


334 S. Jefferson St. s Chicago 6, Ill 
Phone Monroe 8226 





FLAT IRON Sales Are Soaring... 


UP...UP...UP! 


CARBON PAPER 





MABUPACTURSDS BY 


B. S. TYPEWRITER RIBBON MPG. C8. 


PRILADELPRIA 











e That new curl-proof carbon paper sensation, 
Flat Iron by name, has certainly made a hit... 
and no wonder... it’s a permanently flat sheet 
that wears like iron! 


e Flat Iron is an item you will take pride in 
selling, Mr. Dealer, and one that will show real 
profits!’ Just clip this advertisement to your 
letterhead and we will send free samples and 
prices. No obligation, of course. 


U.S. TYPEWRITER RIBBON MFG. CO. 


Filbert at Tenth Street Philadelphia, Pa. 
“A Ribbon For Every Machine—A Carbon For Every Purpose’’ 
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ROLLS 


in over thirty years GRAPHIC Duplicator 
rolls have earned an enviable reputation 
for their outstanding quality, recuperative 
powers, uniformity and dependability. 
Made of fine materials they keep their fine 
copying qualities over a long period. For 
all makes of duplicators. 


HECTOGRAPHS AND REFILL 


composition in attractively lithographed 


containers. Two and four surface Oak 


Frame duplicators in five sizes. 


GRAPHIC DUPLICATOR CO. 


473 BROADWAY NEW YORK, N. Y. 





GRAPHIC. 
GELATINE | 
















July, 1944 


+» TIME 
.» EFFORT 
. »» ERRORS 





carcity of tyy 

‘ers and skilled Typists par 
_ . it imperative for every busy 
_.-) Organization to get the UT. — 
“MOST out of available effici- 
ency equipment. Dealers can 
benefit themselves and their 
customers by showing above — 
illustrations or machine itself, 

If you need stock and or | 
data-Mail Coupon Newt: : 













TILTING 
2 LEVER 
BALL BEARING 
LINE-BY-LINE 
FRONT VISION 
NOTE BOOK & 
COPY-WORK 
HOLDER 






THE 


innate Sta 












53 Park Place, New York 7, N. Y 


Cj Send literature and prices. 
[} Ship a Copy-RIGHT (stock- -sample) | 
on regular terms. 


| je RIGHT Mfg. Corp. 


ce a EE ERE RE CTETE CROW Co LS pe 


(attach to letterhead) 





‘dialer etry 
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CARBON 
PAPERS 


TYPEWRITER RIBBONS 


Made right—Priced right 
—Sold right. Here’s a 
ribbon and carbon prop- 
osition you can turn into 
real profit. You can al- 
ways count on our co- 
operation. 


EXCLUSIVELY for 


DEALERS *» STATIONERS 





Complete details on request 


ALLEN & COMPANY 
DEPT. M 
11-13-15 Vandewater St., 
New York 7, N. Y. 


ALL OFFICE MACHINES 





BOUGHT AND SOLD 





ADDING 
CALCULATING 
BOOKKEEPING 

DICTATING 








ADDRESSING 
DUPLICATING 
TYPEWRITERS 
CHECKWRITERS 
CASH REGISTERS 
VISIBLE FILES 


J. S. MORSE 


Business Machines 


116 NASSAU ST. NEW YORK 7, N. Y. 























“INKOGRAPH > 


ss 


a 
a 
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“2 | 
PRR oe Spee: eee See A 


It has been our endeavor to 
supply our dealers with as much 
merchandise as possible in 
accordance with the quota for 
civilian use as originally set 
up by the War Production Board. 


Instructions received from 
WPB demand that special rated 
orders for Army and Navy both 
here and abroad must be given 
preference in their priority 
sequence even though this 
encroaches on our present 
civilian quota. 


Although this will restrict 
dealer shipments to some ex- 
tent, we fully realize our duty 


% to our many loyal customers 


; and will do our utmost to 


4 


«: Supply them whenever condi- 


1, tions permit our so doing. 


a: 


>. Inkograph Co., Inc. 
#200 Hudson St., N.Y.C. 13 


ie 
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Have You 


a Friend—< business acquaint- 
ance who might like to keep in touch 
with office equipment by reading 
Office Appliances? If so, send us the 
name, address and business and we will 
send a sample copy with our com- 
pliments. 
THE OFFICE APPLIANCE COMPANY 


600 WEST JACKSON BOULEVARD, CHICAGO, U. S. A. 














\\Nptal M/Z, 


—" 


wll / 


DISTINCTIVE FURNITURE 
Royal Steel Folding Chairs 
Royal Housewares 








THE RoYAL METAL Mec. Co. 
175 NO. MICHIGAN AVE. 
CHICAGO 1, ILL. 
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Flawless performance has 
made Nev-R-Kurl Carbon 
Paper the 3-star feature in 
offices where reliability, 
perfection, and economy is 
demanded. Nev-R-Kurl has 
an “unbroken run” as a 
profit maker for dealers. 


* Stars 
In Offices 


Everywhere 







FREE 
i Samples 
NEV-ROKURL | on 
CARBON PAPER Request 














WILL NOT CURL, tree, wrinkle 
or smudge. 

% LASTS LONGER. more copies 
per sheet. 

% UNIVERSAL, same sheet works 

on all typewriters, billing, book- 

keeping machines. 


Phillip 
L.A.PHILLIPS R 
President 





Ss 
ocess Co. Inc. 


STREET 
ye ae A 


ee: MILL 
ROC H € 3 ii 








ST. JOHNS TABLES 


% You can specify ST. JOHNS wood office 
tables today with confidence and pride, for 
although wartime restrictions are continuing 
to affect our volume of production, we are 
maintaining our well-known ST. JOHNS 
standards of quality, standards that are so 
important for the future goodwill of your 
business. 


SUPPORT THE FIFTH WAR BOND DRIVE 


No. 24 Table Description: 


% Selected Northern Oak in 
Office Golden or School Brown 
Finish. Top is 7” thick, Legs 
244” square. 





Sizes: 
27 x 48 inches 
27 x 60 inches 
30 x 72 inches 


St. Johns Table Company 


Seventy-six Years of Leadership—Established 1868 


Chicago Office: 666 Lake Shore Drive, Chicago 11 
New York Office: 206 Lexington Ave., N. Y. C. 











To Be Announced Soon... 
A NEW PATENTED 
PREMIER TRIMMING BOARD 


with several important new, exclusive features! 






Protected by 
U. S. Patent 


Premier Scores Again . . . Watch for an early an- 
nouncement and delivery date on the new Premier 
Trimming Board. We think this product will justify 
our claim to leadership in the trimming board field. 


In the meantime let us serve you with 
our present line of Premier Boards. 


Please Note: Premier Cutters sold on priorities only. 


PHOTO MATERIALS CO. 


(New Address) 


53-59 East 26th St. 


Representatives 


Fred Deutsch, 3525 Southwestern 
Bivd., Dallas, Texas—Texas and Okla. Los , ° 
Milton Stone, 30 Church St., New r. Ind.. Til., Mich., Ohio, 
York City, coverin New York. 2523 W. 109th PI., Chicago, Iii. 
Harry Henkel, 62 Castle Dr., S$. Lichtenstein. 1228 Locust Ave., 
Oakiand, Cal. Philadelphia, Pa. 


CHICAGO 16, ILL. 


N. tL. & K. W. Zeagler, 1709 W. 
Eighth St., 
R. E. Horte 
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POCKET SEALS oF QUALITY 





The “ALUMINUM” Pocket Seal 


UNCONDITIONALLY 
GUARANTEED 


“BEST SELLER” for 40 YEARS 





THE NOTARIES FAVORITE 








The “OFFICIAL” Pocket Seal 


REALLY EMBOSSES 
HEAVY PAPER 


A CORPORATE SEAL 
POCKET SIZE 





FURNISHED IN 3 SIZES 





FREE LEATHERETTE POCKET CASE with EACH SEAL 





MANUFACTURED BY 


MEYER & WENTHE, Inc. 


Established 1854 
Dependable Service for 87 Years 
30 SOUTH JEFFERSON STREET, CHICAGO 6, ILLINOIS 











PLACE YOUR ORDER WITH YOUR LOCAL 
MARKING DEVICE DEALER 
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MAKERS OF THE GENUINE 


“EYE-EASE”’ 
PAPER 


Used increasingly in offices because it 
cuts glare, minimizes eye-strain, reduces 
errors, speeds work. 


IN BOOKS, PADS, SHEETS, FORMS 


Vas” 
NATIONAL BLANK BOOK COMPANY 
Holyoke, Mass. New York Chicago Boston 



























MAGIC FLOW 


An Excellent 
Duplicating Ink 


Duplicating Stencils 


Samples and prices upon request 


CONTINENTAL 
INK COMPANY 


3144 S. Austin Blvd., 
Cicero, Ill. 
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HONOR ROLL 
x PLAQUES x 


A War-Time Active 
Money-Maker 


Victory Cast Honor Rolls, the latest 
development in a  bronze-like plaque 
made of non-priority materials, are now 
available. The demand for them in- 
creases daily. All firms having men 
in the service are your huge field. 
And we give you every co-operation 
on orders of all types. 


Send for illustrated literature. 


UNITED STATES BRONZE SIGN 00. INC. 


“BRONZE TABLET HEADQUARTERS” 
570 BROADWAY, NEW YORK 12, N. Y. 








GRIPTITE 
BANDS 


»\ 
The Permanent Successor \ i. 


to Rubber Bands We 
9RIPTITE Bands are a definite need in 


every office. 






They are easily applied; quickly removed 
They hold papers such as cancelled checks 


deeds, mortgages, insurance ‘policies, 
vouchers, and other documents neatly 
mpressed. 


Order from your Stationer or 
write direct for sample 
and prices 


They are manufactured in 14 lengths— 
6" to 54” long. 
They can be used over and over again 


ROCHESTER WIRE-O BINDING, INC. 


00: 


Quinits - 
(NY eg 
mechs = 


L 
oon? 


— Pi 


DAYTON STENCIL 
WORKS CO. "cris" 














PERMA-BILT 


Sectional filing 
equipment for 
every standard 
record size. 


PERMA-BILT 
EQUIPMENT 
COMPANY 


HANNA BUILDING 
CLEVELAND 15, OHIO 














108 MILL STREET ROCHESTER, N. Y. 






Precision Made 


Esterbrook steel pens do the job 
they're meant to do. Precision 
craftsmanship insures less replace- 
ment ... more reliable perform- 
ance ... a big help in efficient 
office management. 


bstectrvvk, 


W orld’s Leading Pen Makers 
Since 1858 
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Specity — 


Waldon Roberts Enanarr 





WoORLD’S QUALITY STANDARD 


They Correct Mistakes in Any Language 


— lasting satisfaction for your Customers 


V,'4 ool Mam Sol -)-4-b te 20-10-00 - a OF om Newark, New Jersey, U. :.S. A. 


NEATYPE 


TYPEWRITER 
TYPE CLEANER 


The FINEST cleaner with 
the RIGHT cleaning brush 
attached. Easy sales—sure 
repeats — excellent profit. 
For full information and 
samples, write 


STARKEY PAPER 
& SUPPLY CO. 


720 Delaware St., Kansas City, Mo. 


the ACME 


MIDGET 


A light weight, handy 
desk stapler with 
quiet, velvet smooth 
lever action! 











: MEILICKE Withholding Tax 
; and Payroll Calculators 


, serve war plants and all in- 
dustry with fast, accurate ¢ 
° calculation of all details in 
the payroll figuring, the 
most important relationship 
between management and 
labor. Figured to the near- 
est half cent, clear and di- 
rect, simple and easy. 










































| TERTYPE 


Stor all Gis Mawhinee 
v 
Pon Tyre 


Lee Chowad masrinely, 
“se pc dens Re 













FOR FLATEN 4NO 
FEED ROLLS 







Also make interest, discount, lum- 
ber, coal, freight and many other 
calculators. Write us about your cal- 
culation problems, 


3458 North Clark St 
Meilicke. Systems, Inc. Chicage. 13, ttinois | © 























G OARY —No Typewriters Now! Soon, 


we hope. 


BUT —"e do have better ribbons and. 


carbons—at better prices. 


REGALRITE Carbon Papers 
REGALRITE (typewriter Ribbons 
REGALRITE adding Machine Ribbons 
REGALRITE Bookkeeping Machine Ribbons 


Samples and particulars will convince you. The ACME Midget, like every other member of the Acme Silverstreak 
line, is built to stand more than ordinary abuse—to last many years 
And you should try REVIVO; with minimum service requirement. ACME is favorite with large indus- 


it renews platens and cleans type, amazingly! trial concerns. In stapling, ACME does more and does it better. 
See our Silverstreak folder. 


NTA | ACME STAPLE COMPANY 


1648 Haddon Ave. Camden, N. J. 
200 Hudson Street, New York 13, Ni. F. ALSO MFR. ACME NO. ‘sina 2—SURESHOT—SIMPLEX 

















MAPS of the BIBLE LANDS COMPLETE 
NOW SOLD THROUGH * DEALER LINE x 


Cram DEALERS 










A big opportunity for dealers to cash in on Filing FI L I N G S U P P LI ES Filing 
a Specialty that has unlimited opportunities S + 
with no competition. The book is carefully ys ems Folders 
edited—a complete reference for Bible 
Classes, Sunday Schools, Religious Bodies e 
and for the general public who wish to fol- % 


low the bible story with its geography. 
Beautifully printed in 4 colors. 812x111 
inches. Contains over 20 Maps. Index to 
over 400 Places in Bible History. Shows the 
Birthplace of Civilization Down to the 
Present Day. ‘ 
Special Feature is ‘“‘The Life and Journeys ee 
of Christ,’’ told in 8 Separate Maps. 


SPECIAL FORMS FOR YOUR SPECIAL NEEDS 
RETAILS AT GNLT....ccccsececesee 
oraer Duet,iom tis adv. or Ask OC Fe | THE DACO CARD & INDEX CO. 
THE GEORGE F. CRAM COMPANY, INC. © Redeet Ceut Boston, Mass. 
Maps, Atlases, Globes since 1867. 730 E. Washington St., Indianapolis 7, Ind. 
Pe GE ORO LL 


Printed and Ruled 


Guides and Indexes Siosh Calais 
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A DATED 


De a =, a 
PLATEN 





FOR EVERY TYPE 
OF OFFICE 
MACHINE 


SHIPMAN-WARD MFG. CO. 


THE DEALER’S QUALITY SUPPLY HOUSE 


CHICAGO 10 ILLINOIS 


VOCUUUUTEUOOUTODEEOUETTEERDEREAUUDOUEED UT EEREEOOUUEDEREOOOUUOOPEEEREUCUTEEEEUOOOOTEDORUUETOOOCEEEAO OA EEERERUOEUTEEOUOOTOOREOOUUEEEEOOUOOUEOEEOOUOUEEEREUOUOUEOEOOUUUTEHEENDATODEEREAOOEERERUAUUERENTU EU TEEEOEEEOEEEEEEENEOEREOUONEOOD 


SUUUATTUEEEEANOASEONTODEOLHAOHUOUELEOOOONOOOAEEDOOONDUOOONDEAUOOOLOEOOSODONUGEOOONEDOOUEOEDONEDDOUOEOODEONUODUOOUOESEUNEEEOUOEEOOOEEGLONDEHODONDELEOOENEOEONREDONOREOEODONNONOOENODONORORONNEE 


tinea POCUEREEEOSAELSEERE EEE re 


CLEANS TYPE 


with a whisk of a brush! 








The cleaner fluid is in the 
bottle-handle. It flows 
through brush when you 
push the button. In a 
jiffy, type is clean. No 
mess. No fuss. No waste. 
Hundreds of firms use 
Speed-Mo type cleaning 
brush. 














RIVET-O MFG. CO. 
96 Jason St. 
Orange, Mass. 


SPEED-MO 


FOUNTAIN BRUSH 





WORKING FOR 
MORE OUTPUT 


PER TYPIST 


Busy with War work, we still 
supply parts and service, to 
speed your typing. 


THE DAWN MFG. CORP. 


DIVISION OF THE 


HALL-WELTER CO., in ROCHESTER, N. Y. 
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CUB Slide Rule 


Dilitialade! slidable unladedad —4 
lire Lian 
ri Vi ie 

































[preteen | 
FOR ENGINEERS, NAVIGATORS, 
MATHEMATICIANS, STUDENTS 


Pocket size, 11/4x62 inches—made of white opaque 
cellulose nitrate. Accurate, convenient; much in de- Lists at 
mand among field men. No matter what standard 

slide rule you sell, be sure to have “CUB” on hand 

at all times. Order three dozen (standard package) Cc 
to start this profitable item to work for you. 




















HAROLD P. REINKE AND ASSOCIATES 
2140 North 77th Ave. Elmwood Park 35, Chicago . 









You can do a bigger, better business 


with OXFORD FILING SUPPLIES 


SALES HELPS Oxford offers a well-planned sales pro- 
motion program of circulars, package 
inserts, samples, displays, electros, and 


sales manuals. 


NO DIRECT Oxford dealers are never up against 

SELLING direct selling competition from the 
manufacturer. We sell only through 
our dealers. 

COMPLETE Oxford dealers handle a complete, 


LINE guaranteed line that sells quickly and 
easily at a profitable mark up. 


Writeus OXFORD FILING SUPPLY CO. 
today for 340 Morgan Avenue, Brooklyn, N. Y. 
catalog 125 South 8th Street, St. Louis, Mo. 
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e Published in Great Britain every three 
months this popular Journal contains up- 
to-date news of the activities of British 
Manufacturers of stationery and allied 
lines. A number of lines advertised in 
this journal, however, are not necessarily 


available for export at the present time. 


Scores of American dealers are on our 
regular mailing lists and we shall be 
pleased to send you a copy FREE each 
quarter if you will complete and return 


the form below. 


SEND US THIS COUPON 


BRITISH STATIONER 





To F. W. BRIDGES LTD. 

Proprietors THE BRITISH STATIONERY EXPORTER, 

34, Bridge Street. HEREFORD, ENGLAND 

(Late of Grand Buildings, Trafalgar Square, London. W. C. 2.) 


Please send to the address below Free Copy each quarter of 
the BRITISH STATIONERY EXPORTER. 


ee es Sie eee iste higdabt dlch dps toniacmecoseobekiaied 
(Please attach your business card or letter-head) 


Address 
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RITE-RITE MFG. CO. * DOWNERS GROVE, ILL. 


SUBSIDIARY OF JOSEPH DIXON CRUCIBLE COMPANY 


TWO GOOD NAMES TO REMEMBER / 


“MIRACLE” PLATENS 
AND 
KONKAVE TOUCH-EEZ KEYCARDS 


e 


SOLD EXCLUSIVELY BY 


TYPEWRITER EQUIPMENT CO., INC. 


38 PARK PLACE, NEW YORK 7, NEW YORK 


PARTS — SUPPLIES 
ESTABLISHED 1925 











EXPENSE BOOKS 


Everyone needs them now — 
more than ever before — for 
income and payroll tax deduc- 


tions. 
BEACH’S 
“Common Sense” 


Expense Books are recommended 
by income tax men and endorsed 
by the countless army of salesmen 
and travelers who have used them 
for more than half a century. 


DETROIT 2, 


Beach Publishing 60. wicuican 








ROLLING STORE LADDERS 
“A” Type Ladders . Library Ladders 


For use with Filing Cabi- 
nets and Shelving, in Of- 
fices, Vaults and Store 
rooms. 


Made of Oak and Birch, 
in a variety of heights 
and styles, with wheels 
and utomatic Safety 
Brakes, 


Defense plants use 
Rolling Ladders. 
Send for Folder and 


prices and go after 
some of this business 








Manufactured by 


I. D. COTTERMAN “ yicco'a 











SELL LIBERTY 
WAR TAX RECORDS 


Provides for all legally required tax records under one cover, 
Federal and State Income Tax, Sales Tax, etc., plus complete 
simplified business record. The original genuine Income Tax 
Record on the market 26 years. Many thousands of users. Re- 
tails $5.00, Generous Dealer Discounts provide substantial margin. 
Order through your jobber or direct. 







Commonwealth Publishing Company 
508 South Dearborn St. o Chicago 5, Ill. 
























LLG 
CELLULOID PRODUCTS 


Loose-leaf envelopes, punched; card-cases, any 
size; menu covers; factory record protectors; tag 
holders; bill-fold envelopes; stamp containers, etc. 
Made of acetate (flame resistant) transparent 
/ gst} cellulose. We build to fit your particular need. 
Me ie Write us for details. 


a > “« 
———> Markile Company, Mfrs. 
3 3633 S. Racine Ave. Chicago 9, U.S. A. 
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BANK PASSBOOKS 


and Pocket Check Covers 


New methods of manufacturing 
make Low Prices and Easy 
Sales. Super Finish and An- 
tique Moorish Passbooks. N.C.R. 
and Burroughs Window Ma- 
chine Passbooks and all other 
style Passbooks and Check 
Cases. BIG OPPORTUNITY 
for Bank Supply and Stationery 
Salesmen. 






Write for samples and prices. 
Full particulars on request. 


AMERICAN PASSBOOK CO. 


AKERS BLDG. CLEVELAND, OHIO 


NON-RUBBER 


Typewriter 
Keys 








& 
The SPRING’S 
the THING! 


MASTER 
SPEED KEYS 


Guaranteed for three 
years. 


Speed Key Mfg. Co. 32:.cetsbes.rlow... 
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We asked 
5 joolsh Women 
why they dont 
Clk 
ceiling prices 





? ° 4 
The storekeeper night get mad" 
You’re wrong there, lady. Good mer- 
chants appreciate customers who keep an 
eye on ceiling prices, who don’t ask them 
to buy on the black market, who never 
ask for rationed goods without points, who 
share and play square with scarce goods. 














5 » 
Beak ‘ as 
aL Be 





‘We can afford to pay more" 
Maybe you can, but how about the mil- 
lions of soldiers’ families who must live 
on Army allotments? Every time you pay 
black market prices or buy rationed 
goods without points, you’re helping to 
send prices up—that’s the way inflation 
comes. And nobody can afford inflation. 


All retailers will if you keep asking them, 
“Ts this the ceiling price?” It’s the law. 
Ceiling prices must be displayed wher- 
ever goods under ceilings are sold. That’s 
thesystem which has helped to keep prices 
so much lower in this war than they were 
in the last. 


Check and be Proud £0. should be 


proud if you’re the kind of loyal, patriotic American citizen who never 
pays more than ceiling prices, who pays her ration points in full, who 
shares and plays square with scarce goods! 


It is because of you and millions of women like you—cooperating 
with American merchants—that the cost of living has gone up only 
7 per cent since your Government’s price control started. 


But the end is not yet. So keep up the good work. Ask every time— 
“Is this the ceiling price?”’ Never buy a single thing that you can do 
without. Save your money—in the bank, in life insurance, in War 
Bonds. When you use things up, wear ’em out, make ’em do, or do 
without . . . you’re helping to HOLD DOWN PRICES! 


My store doesnt dlgplay ceiling prices* 





... Us too tnuch trouble” 


It isn’t a lot of trouble to do the little the 
Government asks— just remember to ask 
every time you make a purchase, “Is this 
the ceiling price?” And it’s well worth the 
trouble—if it holds prices down, less- 
ens the danger of inflation. 





(past dont want to do tr 


No—and our boys don’t want to fight! 
But they’re doing it—magnificently! It’s 
up to you on the home front to do your 
part to head off rising prices and inflation, 
help prevent producing a depression for 
our boys to come home to. Don’t be a 
SABOTEUR on the home front! 


YOUR STORE WILL BE GLAD 
TO HAVE YOU ASK: 


“(s this thé ceiling puice 7" 





A United States War Message prepared by 
the War Advertising Council; approved by 
the Office of War Information; and contrib- 
uted by this magazine in cooperation with the 
Magazine Publishers of America. 
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PRINT-0-FORMS 


Save Printing Costs—Time and 


These Master Units can be supplied plain or ruled and printed 
“PRINT-O-FORMS." They have proved their great advan- 
tages in producing multiple copies of important records with 
speed, accuracy and clear reproductions, and are becoming 
more popular with war industries and civilian firms. 


HEYER PRINT-O-FORMS can be furnished in any quantities, 
ruled and printed with any regular or special form so that the 
top printed sheet is a guide to your typist while the opposite 
side is printed in reverse position for positive reproduction. 
Your typist simply fills in the PRINT-O-FORM—then runs off 
as many copies as you require on your direct or fluid process 
duplicator. 


HEYER PRINT-O-FORMS reproduce the ruled and printed 
form as well as the fill-in on as many blank sheets as you may 
require. This effects a great savings in printing costs as only 
the Master Units are printed. With PRINT-O-FORMS every 
typewriter becomes a billing or manifolding machine. No 
special machines necessary and fill-ins can even be made with 
ordinary pencil. 


PERFECT REGISTRATION—because type, rules and fill-ins 
are back to back. This feature eliminates collating, aggrava- 
tion and time wasted in trying to stuff forms with carbon 
paper into typewriter. Errors can be corrected on the one 
Master Unit instead of on many copies. 


CLEAN—DISTINCT COPIES—whether you want a few copies 
or hundreds, PRINT-O-FORMS will produce them as clean 


and distinct as the original. 


SEND FORM DATA FOR QUOTATIONS— 
or let our system experts help you. 


@) 1944 The H 
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HEYER 
Spirit Process 
FLUID 
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HEYER 
Correction Pencils 


Remover 


THE HEYER CORPORATI 


Quality Duplicators and Supplies Since 1903 _ 
901-911 WEST JACKSON BLVD. © CHICA 
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Future Secretary 
of America... 





Yet in reality she’s learning to give wings to 
words. Her little, groping fingers are developing 
the skill she'll use in later years . . . the skill 


sent out into the world, may affect the lives and 
living of men and women everywhere. 


But whether she becomes secretary to the President 
of the United States or to the president of some 
one-man business, her mind and her hands 

will help speed and influence whatever projects 


cross her desk. 


Giving wings to words will be her job and she'll 


do it well. 





She’s still living in a world that dreams are made of. 


to put on paper the thoughts, ideas and ideals which, 








* 


p 
E 
, 











For over 40 years Underwood has been “giving 
wings to words.” The phrase describes the feeling 
inspired in secretaries by the speed, simplicity 

and accuracy of their sturdy Underwood Typewriters. 


When new typewriters are again available and 
the time comes for your secretary to suggest 


rea 
g 
one that “gives wings to words. 


replacing her old machine, give her an Underwood 


Her appreciation will show, daily, in the quality 


of the work she turns out for you. 


Our Factory at Bridgeport, ¢ onnecticut, proudly 
flies the Army-Navy *E,’’ awarded for the 


produc tion of precision instruments calling for 





skill and craftsmanship of the highest order. 


3 Underwood Elliott Fisher Company 
One Park Avenue, New York 16, N. Y. 


Makers of Underwood Typewriters, Accounting Machines, Adding- 


Figuring Machines and Supplies. 











